
Wheat industry mourns loss of 
colleague and friend Mark Fowler

Everyone at U.S. Wheat 
Associates (USW), Kansas 
Wheat and the entire U.S. 
wheat industry is shocked 
and saddened by the sud-
den passing of colleague 
Mark Fowler at his home 
in Manhattan on February 
20, 2023. Mark joined USW 
in 2017 and was vice pres-
ident of global technical 
services. 

Mark was 52 years old 
and is survived by his wife 
Courtney, their daughters 
Piper and Paige, his moth-
er Ruth Fowler, and his 
sisters Rhonda (Scott) Gor-
don and Amy Fowler. Fu-
neral services were held 
on Saturday, February 
25 at the College Avenue 
United Methodist Church. 
Burial will be at a later 
date. Obituary and memo-
rial information will be 
posted at https://www.rob-
ertsblue.com/. Condolenc-
es can be sent to roberts-
blue.com, mailed to Kan-
sas Wheat, 1990 Kimball 
Ave, Manhattan, KS 66502, 
or emailed to kswheat@
kswheat.com to be shared 
with the family.

“I’ve had the pleasure 
of working with Mark in 
various capacities in the 
wheat industry over the 
past 20 years,” said Justin 
Gilpin, Kansas Wheat CEO. 
“His impact and network 
of friends reached around 
the globe. He was a strong 
asset to the U.S. wheat in-
dustry and farmers, and a 
friend who will be dearly 
missed.”

“Mark’s passing is a 

great personal and pro-
fessional loss for our or-
ganization and the wheat 
farmers we serve,” said 
USW president Vince Pe-
terson. “Mark embraced 
his work and our mission 
with enthusiasm; as a re-
sult, our technical experts 
are better equipped and 
motivated partners for our 
many customers across 
the world. Our most sin-
cere sympathy goes out 
to Mark’s family and to 
the wheat community he 
loved.”

Mark Fowler grew up 
on his family’s farm near 
Emporia. He earned a 
bachelor’s degree in Mill-
ing Science and Manage-
ment from Kansas State 
University (K-State), and 
later returned to complete 
a master’s degree in Agri-
cultural Economics. 

His career began as 
a flour miller, first for 
Cargill, Inc., and then 
Seaboard Corp. In those 
roles, Mark ran flour mills, 
worked on projects in sev-

eral developing countries, 
including Ecuador, Guy-
ana, and Haiti, and worked 
as a technical director of 
the Africa Division with-
in Seaboard’s Overseas 
Group in Durban, South 
Africa. Later, Mark spent 
12 years back at K-State as 
a milling specialist and as-
sociate director at the IGP 
Institute, in the universi-
ty’s Department of Grain 
Science and Industry. 

As a highly respected 
flour milling expert, Mark 
also served as a techni-
cal milling consultant for 
USW, as well as the North-
ern Crops Institute (NCI), 
allowing him to become 
well acquainted with many 
USW staff and overseas 
customers.

Before joining USW 
originally as vice pres-
ident of overseas opera-
tions, Mark was the pres-
ident and CEO of Farmer 
Direct Foods, Inc. a farm-
er-owned flour milling 
company in New Cambria.

“Throughout my career, 
I have experienced the 
global impact of the mill-
ing industry from several 
perspectives,” Mark said 
when he joined USW. “I 
am excited to engage with 
friends and colleagues in 
the industry to advance 
the U.S. wheat export mar-
ket development mission.”

Mark most certainly did 
advance USW’s mission 
through his dedicated ser-
vice, mentoring and friend-
ship. All his colleagues 
will miss him deeply. 

Dr. Randall Prather was recognized as the 2022 Kan-
sas State University Department of Animal Sciences and 
Industry Distinguished Alumnus on Wednesday, Febru-
ary 8, 2023.   

Prather was born in Manawa, Wisconsin. His father 
was a veterinarian and instilled in him a love for agricul-
ture. During high school his family moved to Garnett and 
operated a family farm. There is where he met his future 
wife, Jami.  

Prather obtained his bachelor’s (1982) and master’s 
(1984) degrees from K-State ASI, and his doctorate and 
postdoc from the University of Wisconsin-Madison. Since 
1982, his research has focused on the early mammalian 
embryo.  

While at Wisconsin, he cloned the first pigs, and some 
of the first cattle, by nuclear transfer. After two years 
of postdoctoral studies at the University of Wisconsin, 
Prather moved to Columbia in 1989 and joined the Uni-
versity of Missouri faculty. 

His group at the University of Missouri created min-
iature pigs that have the alpha 1,3 galactosyltransferase 
gene knocked out, thus paving the way for xenotransplan-
tation. Additionally, his group helped develop pigs that 
develop cystic fibrosis, thus providing the first whole-an-
imal model that can be used to study the disease. More 
recently, his lab created pigs that are not susceptible to 
porcine reproductive and respiratory syndrome virus 
and other pigs resistant to transmissible gastroenteritis 
virus and Senecavirus A.  

His lab at Mizzou has made more than 90 different 
genetic modifications for agriculture and medicine. He is 
the NIH-funded National Swine Resource and Research 
Center director and co-PI of the NIH-funded Swine Test-
ing Center for the Somatic Cell Gene Editing effort. He 
is currently a Curators’ Distinguished Professor in the 
Division of Animal Science at the University of Missouri. 

 “The ASI Department is proud to recognize Randy 
Prather as the 2022 Distinguished Alumnus,” says Dr. 
Mike Day, K-State ASI department head. “His impact 
extends from his foundation in animal agriculture and 
reproductive biology into many facets of animal and 
human health and biomedical sciences. The breadth of 
his contributions were on display in presentations at the 
K-State Swine Profitability Conference, during the ASI 
Farm Animal Reproduction and Genetics courses, and 
during a symposium presentation to faculty, staff and 
students at K-State.”   

Dr. Prather and his wife, Jami, have seven children 
and 11 grandchildren. 

Sarah Betzold, National Director of Sales for U.S. West, left, visits with attendees 
of the 2023 Women Managing the Farm Conference in Manhattan.

Drones take the stage at Women 
Managing the Farm Conference  

By Laura Handke
In January, women from 

around the country, who 
are interested in agricul-
ture, convened in Manhat-
tan for a three-day Women 
Managing the Farm con-
ference. The conference 
is focused on providing 
resources and networking 
opportunities that aid in 
the management of the 
farm for both on-farm own-
ers and managers and ab-
sentee owners, alike. Now 
in its 19th year, the con-
ference continues to bring 

new and innovative edu-
cational opportunities to 
attendees.

This year’s conference 
saw more than 280 regis-
trations with participa-
tion from five states, as far 
away as Dallas, Texas. 

Presenting at this year’s 
conference Sarah Betzold, 
Director, U.S.-West, part-
nered with Ethan Noll, 
Digital Lead, Ag Partners, 
to provide a breakout ses-
sion that focused on drone 
technology. The pair cov-
ered the gamut of drone 

opportunities in agricul-
ture, from the first drones 
on the farm to a look into 
what the technology means 
for farm management. 

“I have a nine-year-old 
son, and last night as I 
was helping him with his 
math homework on Face-
time, I was reminding him 
to show his work,” Betzold 
told attendees. “That’s 
also what we’re remind-
ing the retailers that we 
work with: show your work 
and let us help you do it! 
That’s one of the things 
that drones, and especial-
ly Taranis’ technology, is 
really good at doing. We 
provide a history of a field 
to show those that maybe 
don’t completely under-
stand why management 
decisions are being made 
this season and next. We 
bring the game tape.”

With a commercial 

K-State grazing specialist to speak on 
environmental concerns in beef industry

Prather named 2022 K-State 
Animal Sciences and Industry 
Distinguished Alumnus

Dr. Randall Prather, left, is presented the K-State 
Animal Sciences and Industry Distinguished Alumnus 
Award by Dr. Mike Day, ASI Department head.
       KSU courtesy photo

By Pat Melgares, 
K-State Research and 

Extension news 
Beef cattle is big busi-

ness in Kansas. 
The state holds the 

United States’ third-larg-
est number of cattle on 
ranches and feedyards – 
6.5 million head, behind 
only Texas and Nebraska 
– and generates nearly $9 
billion in cash receipts an-
nually. In 2019, the Kansas 
Department of Agriculture 
noted that Kansas’ beef 
sector accounted for 55% 
of the state’s agricultural 
cash receipts that year. 

But Logan Thompson 
– a sustainable grazing 
specialist in Kansas State 
University’s Department 
of Animal Sciences and 
Industry – knows that the 
industry’s success also 
comes with a great respon-
sibility. 

“As an agricultural in-
dustry, we have a social 
license to operate within 
the realms of society at 
large,” he said. “So when 
our consumer base has is-
sues – historically for the 
beef industry it’s been 
welfare, and now primari-
ly climate issues – we have 
had to stand up and face 
those issues and make the 
changes required.” 

Thompson is a featured 
speaker during the 110th 
annual K-State Cattle-
men’s Day, set for March 
3 in Manhattan. His talk, 
“Practical Solutions to En-
vironmental Concerns,” 
highlights the afternoon 
portion of this year’s pro-
gram. 

Thompson’s talk will in-
clude findings on research 
on rotational versus con-
tinuous grazing that he’s 
been involved with for 
several years, first as a 
student in Alabama and 
continuing with upcoming 
trials in North Dakota and 
South Dakota. 

“We’re looking at over-
all carbon and nitrogen 
flux, animal performance, 
enteric methane and try-
ing to measure everything 
we can” to better under-
stand the challenges of 
containing the release of 
methane into the atmo-
sphere, he said. 

“Ruminant animals 
(such as cows) do a real-
ly cool thing of converting 
complex carbohydrates 
(cellulose) to energy… and 
eventually into highly nu-
tritious, high-quality food 
for humans,” Thompson 
said. 

“But in the process of 
that, they produce meth-
ane that is then respired 
out and is a known green-
house gas that is pretty 
potent in the atmosphere 
compared to (carbon di-
oxide). So that’s the chief 
concern for us as research-
ers.” 

In addition to grazing 
studies, Thompson’s work 
includes developing rec-
ommendations to aid cat-

tle producer’s manage-
ment decisions. 

“We have a gradient of 
ecosystems in Kansas, so 
we’re trying to figure out 
what management style 
works best in these dif-
ferent environments,” he 
said. “And we’re work-
ing on some other proj-
ects looking at precision 
feeding to help keep small 
producers economically 
relevant and potentially 
receive carbon credits if 
they implement a different 
feeding strategy.” 

The cost to attend Cat-
tlemen’s Day 2023 is $35 
at the door. There is no 
charge for students who 
pre-register. For more in-
formation and online reg-

istration, visit KSUBeef.
org 

Also on March 3, the 
46th Annual Legacy Bull 
and Female Sale will 
begin at 4 p.m. at the Stan-
ley Stout Center (2200 Den-
ison Avenue in Manhat-
tan). Visit asi.ksu.edu/lega-
cysale to learn more about 
this year’s offering and to 
request a sale catalog. 

On March 2, the Tom 
Perrier Family will be 
honored as the Stockman 
of the Year at the Annual 
Stockmen’s Dinner, begin-
ning at 6 p.m. at the Stanley 
Stout Center. A separate 
registration is required 
for the dinner. Information 
can be found online at asi.
ksu.edu/stockmensdinner. 

From the Land of Kansas plans 
45th anniversary celebration

From the Land of Kan-
sas, the state’s agricultur-
al trademark program, 
is celebrating its 45th 
anniversary in 2023. The 
program will kick off its 
celebration at the Kansas 
State Capitol on Monday, 
March 6, from 10:00 a.m. to 2:00 p.m. Members of the From the Land of Kansas pro-
gram will be offering samples of their products and showcasing their businesses.

The From the Land of Kansas program began in 1978 within the state’s agri-
culture agency, now the Kansas Department of Agriculture, and was designed to 
promote and celebrate agriculture experiences and products grown, raised or 
produced in Kansas. The program has grown to include 375 members and farmers’ 
markets. These businesses span the breadth of the agriculture industry, from restau-
rants, agriculture equipment manufacturers, retailers, farmers and ranchers, to 
food processors, agritourism, wineries, breweries and distilleries.

Basic membership of the state’s trademark program is free and additional ben-
efits are tailored to support all types of businesses, new or established, and assist 
them with taking their business to the next level. The program’s website, FromtheL-
andofKansas.com, also provides a map to help consumers find Kansas businesses 
and farmers’ markets across the state.

“It’s been the best thing for our business,” said member Christina Blincoe with 
Sweet Streams Lavender Farm in Bucyrus. “We have seen growth from the program 
every year consistently. We love having the logo on our website because it’s an au-
tomatic accreditation of our farm. We love the online store to share our products on 
the website.”

From the Land of Kansas also hosts an e-commerce website, shop.fromtheland-
ofkansas.com, where members can sell their products online, reaching more custom-
ers across the state of Kansas and the U.S. In honor of the 45th anniversary, the pro-
gram is offering a limited-edition classic shirt representing products grown, raised 
and produced in Kansas which can also be found at shop.fromthelandofkansas.com.

“I’m very passionate about helping farmers and Kansas businesses succeed and 
thrive in the agriculture industry,” said Sammy Gleason, marketing manager for 
From the Land of Kansas. “My dad is a fourth-generation Kansas farmer, which 
makes the From the Land of Kansas program something I hold close to my heart. I 
love serving our members, no matter the size of their business; they give me a pur-
pose.”

For more information about the program and its members, visit FromtheLand-
ofKan-sas.com or engage with the program through social media by following From 
the Land of Kansas on Facebook, Instagram, and Twitter.

• Cont. on page 3
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By Greg Doering, 
Kansas Farm Bureau

If it isn’t a cliché yet, 
asking farmers and ranch-
ers to tell their story 
ought to be by now since 
it’s often prescribed as a 
panacea that will fix any-
thing wrong in agriculture. 
I don’t mean to diminish 
the impact storytelling has 
in shaping the minds of 
consumers and legislators. 
But I do think there’s an-
other aspect that’s been 
taken for granted for too 
long.

Telling the story of ag-
riculture is both person-
al and important. What’s 

even more vital though 
is being able to back up 
any story you tell with 
action. Arguing for poli-
cies of self-policing and 
industry-led solutions 
are certainly preferable 
to dealing with rules and 
regulations handed down 
from politicians. The only 
downside is if you don’t 
follow through, the bu-
reaucrats will catch on 
eventually.

Those of us near farm-
ers and ranchers often en-
courage them to tell their 
stories while neglecting 
to mention anything about 
action. This is equal parts 

oversight and proximi-
ty. We neglect to mention 
follow-through because 
it never occurs to us it 
wouldn’t happen. We’ve 
observed countless times 
how a farmer’s word is as 
valuable as a signature. In 
short, encouraging story-
telling has missed the real 
story.

It was just a few years 
ago when so-called “alter-
native protein” companies 
seemed to spring up over-
night. Some slick story-
telling generated a line of 
investors pledging billions 
of dollars to disrupt the 
business of growing beef, 
pork and chicken. The sim-
ple and straightforward 
pitch went something like 
this: Very soon, plants will 
replace animals as a pri-
mary source of protein be-
cause we’ve created tech-
nology that makes eating a 
salad seem like biting into 

a cheeseburger.
I apologize for taking 

a few liberties there, but 
that’s the gist of the market-
ing campaign that prompt-
ed a lot of well-founded 
fear in the production ag-
riculture world. The story-
telling was excellent and 
there was an actual prod-
uct that kind of resembled 
meat. The stuff even made 
its way on to restaurant 
menus and was slotted 
next to the real thing at 
grocery stores.

Curious customers sam-
pled the imitators in suf-
ficient quantities that sev-
eral of these companies 
went public, selling stock 
to anyone who wanted it. 
As the headlines rolled in 
about the quality and taste 
of this scientific amalga-
mation, so did the cash.

Imitation may be a sin-
cere form of flattery, but 
it doesn’t seem that way 

when part of the imitation 
is based on putting you out 
of business. While technol-
ogy and apparent alchemy 
was part of the story-tell-
ing behind turning plants 
into palatable protein, so 
was a more sinister mes-
sage: eating animals is 
wrong.

It just so happens these 
companies were selling 
virtue to everyone with a 
vice of eating meat. Wheth-
er it was interest, pecu-
liarity or oddity that drove 
customers to sample these 
alternatives, one thing is 
for sure, they tried them 
because of the story.

Actions still speak loud-
er than words. And with 
the benefit of hindsight, a 
lot of these companies are 
running into this reality. 
Sky-high stock valuations 
plummeted almost as fast 
as the novelty faded.

The imitators have 

gained a foothold, but it’s a 
niche. It turns out produc-
ing protein the old-fash-
ioned way day in and day 
out offers both scale and 
affordability that can’t be 
messaged away.

Shouting is certainly 
one way to draw attention 
in a crowd, but then it’s on 
you to hold that attention. 
The story is important but 
won’t mean anything if you 
can’t deliver. Farmers and 
ranchers have continued 
to deliver. Again and again 
their actions have spoken 
louder than words, and 
that’s a story worth telling.

“Insight” is a weekly col-
umn published by Kansas 
Farm Bureau, the state’s 
largest farm organization 
whose mission is to strength-
en agriculture and the lives 
of Kansans through advo-
cacy, education and service.

Talk and Action

Crop insurance protects 490 million acres
Crop insurance protected more than 490 million acres 

and $173 billion in liabilities in 2022, providing farmers 
with a valuable risk management tool, supporting a 
secure food supply, and contributing to the health and 
stability of the American economy

“We’re proud to offer protection to the vast diversity 
of American agriculture,” said Kendall Jones, chair of 
National Crop Insurance Services (NCIS) and president 
and CEO of ProAg, in her recent remarks to the crop in-
surance industry’s annual convention.

This year marked the convention’s 75th anniversary, 
and Jones praised the modern, data-driven, and respon-
sive nature of crop insurance, while outlining an innova-
tive future for the industry.

Crop insurance is designed to provide opportunity for 
farmers, and Jones urged Congress to consider “a Farm 
Bill that further strengthens crop insurance, so that it 
works for more farmers, more crops, and more acres.”

A strong crop insurance program is critical as farm-

ers work to improve their resiliency and make invest-
ments in the health of their land.

“Our farmers are on the front lines when it comes to 
weather disasters, and it is important that we maintain 
a strong and consistent crop insurance program so that 
our food supplies and economic stability aren’t a casu-
alty of climate change or volatile global events,” Jones 
said.

Jones explained that since its beginning, the crop in-
surance industry has been built on constant data analy-
sis and actuarial soundness. Farmers also invest in their 
own safety net, paying more than $6.8 billion in crop 
insurance deductibles in 2022 to protect their crops.

“The crop insurance industry is protecting the Ameri-
can farmer while being a good steward for the American 
taxpayer,” she said.

The crop insurance industry has also invested heavi-
ly in science, with 2023 marking 100 years of agronomic 
research conducted by crop insurers to improve policies 

and procedures. Jones empha-sized that the industry 
would continue to invest in new technology to better 
serve America’s farmers, champion initiatives to empow-
er underserved farmers, and partner with farmers on 
conservation efforts.

In his remarks, Tom Zacharias, president of NCIS, 
challenged the crop insurance industry to leave agricul-
ture better than they found it.

“It is only through collective work towards a better, 
stronger farm safety net that the crop insurance indus-
try has been able to leave our individual mark on ag-
riculture. For 75 years, we’ve worked together to build 
a data-driven and affordable crop insurance program,” 
Zacharias said.

Zacharias also thanked former House Agriculture 
Committee chairman Michael Conaway and Frank Lucas 
for leaving agriculture and crop insurance better than 
they found it through their leadership.

Maynard named executive director of Rock Springs Ranch
There was a time, Steve 

Maynard admits, when he 
was a shy, introverted kid. 
Then came summer camp.  

 “By highlighting my 
talents and knowledge, the 
(camp) staff brought me 

out of my shell and built 
up my confidence and 
self-esteem,” said May-
nard, who in January was 
named executive director 
of Rock Springs Ranch 
south of Junction City. 

Among other activi-
ties, Rock Springs Ranch, 
the state 4-H center, hosts 
thousands of 4-H youth for 
summer camp programs. 
On assuming his new post, 
Maynard said: “I will al-

ways strive to create a 
camp culture where build-
ing confidence and self-es-
teem is the normal experi-
ence for each camper and 
staff team member.” 

Maynard said one of the 
things that attracted him 
to Rock Springs Ranch was 
that it offers programming 
based on the foundations 
of the Kansas 4-H program 
– head, heart, hands and 
health. 

“These core values 
continued to withstand 
the test of time and chal-
lenge,” he said. “They are 
the pillars of the 4-H pro-
gram and can be used as a 
sounding board to test new 
programs, coach campers 
and staff and help lead 
Rock Springs Ranch into 
the future.” 

As part of the executive 
director role, Maynard 
will be overseeing all as-
pects of the facilities and 
programming, working 
with camp directors Jared 
and Letha Causby, K-State 
Research and Extension 
agents and others on pro-
gramming and staffing 
needs.  

Maynard was most re-
cently the facilities direc-
tor at Asbury Hills Camp 
and Retreat Center/South 
Carolina Camps and Re-

treat Ministries in Green-
ville, South Carolina. He 
has more than 25 years of 
experience in the camp-
ing industry, serving as an 
executive leader at camps 
across the country. 

“I am excited to have 
Steve join the Kansas 4-H 
team,” said Sarah Maass, 
the state leader for the 
Kansas 4-H program. “We 
look forward to his lead-
ership at Rock Springs 
Ranch as we move Kansas 
4-H forward together as a 
team in the field of posi-
tive youth development.” 

Rock Springs Ranch, 
which has been in exis-
tence for nearly 80 years, 
is accredited by the Amer-
ican Camp Association.  

“As the standards orga-
nization for camping, the 
American Camp Associa-
tion accreditation ensures 
Rock Springs Ranch is op-
erating with the highest 
standards in safety, train-
ing, program, facilities 
and food service,” May-
nard said. 

Studies by the Amer-
ican Camp Association 
have shown that this pos-
itive type of ‘risk taking’ 
carries over when guests 
leave camp.  

Part of Maynard’s vision 
for Rock Springs Ranch is 

to provide a space where 
campers and adult retreat 
guests can explore new 
interests, gain indepen-
dence, and master new 
skills in a safe non-judge-
mental setting. He said 
that the facilities at Rock 
Springs Ranch can meet 
the needs of a variety of 
groups.  

“I am excited to be 
joining the Kansas 4-H 
and Rock Springs Ranch 
family,” he said. “I look 
forward to working with 
the team and helping them 
achieve their goals, pro-
viding exceptional experi-
ences for our campers and 
adult guests and filling 
summer camp and retreat 
calendars. I am proud to 
be a part of the state’s larg-
est positive youth develop-
ment organization, serving 
more than 80,000 youth 
each year.” 

For more information 
about summer camp and 
booking a reservation, call 
785-257-3221. 

Rock Springs Ranch 
is owned and operated 
by the Kansas 4-H Foun-
dation. The Kansas 4-H 
Foundation is the 501(c)(3) 
fundraising arm for Kan-
sas 4-H, the state’s largest 
positive youth develop-
ment organization. 

  It was a disappointing, gut-wrenching 
day for us on Saturday. Actually, most 
of the day went well, it was just the 
start of the day that was bad. We lost a 
calf; odds are that there was not much 
we could have done about it. Like Dad 
always told me, if you have them, you are 
going to lose them. That doesn’t make 
it any easier and my goal every calving 
season is a 100% calf crop; I know it will 
never happen. Though there was really 
nothing we could do, I still feel like it 
was my fault.
  Heifer 110 was my favorite from the 
day she was born. I know color is a 
dumb way for a cattleman to pick a fa-
vorite, I tell myself that every year and 
every year I am enamored with a calf 
because of its hide. This one might have 
been even more superficial than any 
other year. I had a bull that would throw 
red calves even though he was black 
and most of my cows are black or black 
baldy. Even more intriguing for me was 
that he would throw solid red calves. I 
would get one or two solid red calves out 
of him every year. He was a good, sound, 
productive bull and I had many solid red 
calves. The kicker was that up until his 
last year, they were all bulls.
  That was when cow 85 had her calf, a 
solid red heifer. From the minute I laid 
eyes on her, she was my favorite. It did 
make it better that she was a decent 
heifer, in fact, she was one of the better 
heifers two years ago, or that is what I 
convinced myself of. I am not sure my 
family completely bought in, but over 
the years they have learned to play along 
with dad’s “favorite” heifer. The prob-
lem is that often my favorite heifer is a 
somewhat snake-bitten title. 
  Last year, my favorite heifer, who 
was also one of the few we got to set-
tle A.I., decided to have her calf by a 
ditch, rolled over and died. Other heif-
ers I have anointed as “the one” have 
had other misfortunes happen to them. 
Quite frankly, others just never lived up 
to my expectations for what I thought 
was the best heifer in the herd. To be 
fair, not all of my favorite heifers were 
because of their hide color, some were 
because of who their mama was. I always 
have a good reason for nam-ing a favor-
ite. Sometimes it is rooted in good beef 

management and others, it is because 
she looked cool.
  Jennifer and I checked the heifers first 
thing and found 110 in trouble. The feet 
and head were coming right, but it was 
obvious that something was wrong. We 
quickly got the O.B. chains on the feet 
and started to pull. It was a hard pull 
and the hips locked up on us. I had to 
find the calf puller. That took a while 
because we had not used them in at 
least five or six years, we just don’t have 
calving trouble (knock on wood). With 
the help of the pullers, we got the calf 
out and it was evi-dent that we were too 
late, he never took a breath.
   I am not sure why she had trouble, we 
pelvic measure and score all our heifers 
and she had passed with flying colors. 
The calf was big but not huge and he was 
out of a proven calving ease bull that we 
had used for five years and never had to 
pull a calf. I am not sure what happened, 
and I know the “right” thing to do would 
be to cull her. Who knows what I will do 
since my judgement is clouded because 
she is my favorite heifer. Every cow I 
ever gave a second chance has burned 
me later. Well, all of them except my 
“favorite” heifer from five years ago. She 
aborted her calf late, I gave her another 
chance and she is a near average cow in 
the herd. That kind of worked out.
   As we were cleaning up and picking up 
after the ordeal, Jennifer looked at me 
and asked me not to have a favorite heif-
er this year. She then went back over my 
favorites from the past several years and 
outlined their lack of success culminat-
ing with last year’s complete wreck. She 
was right, my naming a favorite heifer 
was just a recipe for disaster. No matter 
what, I am not going to be partial to any 
calf born this year, that is the promise 
I made to her. I will not sentence any 
heifer to a life of doom and disaster.
  That was easier said than done. Last 
night I went out and checked cows. Cow 
number 023 had the coolest-colored 
heifer calf. It is black with a lot of white 
all over it, I can’t wait to see how it turns 
out, it might be the best one we ever 
raised. Oops, well I guess that promise 
lasted about four days. Stay tuned, I am 
sure 023’s calf will have a good story here 
in about two years.
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• Cont. from page 1
team dedicated to support-
ing retailers in the U.S., 
the Taranis team captures 
leaf-level images to iden-
tify pressures, in near re-
al-time, that are translat-
ed as insights at the field, 
acre, and plant level. The 
insights offer more than 
peace of mind, they offer 
a real-time opportunity to 
negate yield damage and, 
ultimately, improve prof-
itability. 

“And because our im-
agery counts every single 
corn, soybean, cotton… 
whatever crop being as-
sessed… at the plant level, 
the stand count informa-
tion we deliver is arguably 
the best tool available to 
quantify and justify re-
plant acres,” says Betzold, 
“It’s the basis for your crop 
year and getting off to a 
successful start.”

Attendees were sur-
prised to learn that both 
insect and chewing dam-
age were deliverables of 
the machine learning that 
drives the Taranis solu-
tion, as well as disease 
identification. Noll helped 
to quantify the value Tara-
nis delivers from a retail 
agronomist perspective. 

“I don’t know how 
many of you have walked 
through a cornfield look-
ing for disease or insect 
damage, but it is a misera-
ble, miserable experience. 
You walk out of the field 
covered in pollen, cut-up, 
it’s hot… it’s just a miser-
able experience.” he told 
the group, beginning to 
form a smile, “And so for 
us (at Ag Partners) this is a 
beautiful, beautiful thing. 
And it’s the same with all 
crops; no matter how hard 

an agronomist tries, how 
fast they walk, they can’t 
get over an entire field in 
a timely manner, there are 
just too many acres to walk 
and too much to see.” 

Betzold adds that Ta-
ranis’ ability confidently 
provide that there is no 
disease or insect pressure 
thresholds being met in a 
field is just as valuable 
when making decisions. 

“It’s the whole picture, 
not just a portion of the 
field, so whatever the sit-
uation, a retailer can be 
confident that the recom-
mendation they are taking 
back to a grower is based 
on an accurate assessment 
of every acre,” she says. 

In addition to the drone 
imagery, Betzold told the 
group that satellite imag-
ery is also used to find what 
the team calls “anomalies” 
that assess the differences 
between satellite images 
taken a few days apart to 
determine whether field 
pressures are resolving or 
worsening. 

Noll shared that map-
ping technology isn’t the 
only digital advantage set-
ting his team apart. Offer-
ing an up-close and hands-
on view of a DJI Agras 

T-30, Noll set the drone 
at the front of the room 
and identified each com-
ponent, from the batteries 
to the mounted camera. 

“Mapping technology 
is truly ahead right now, 
but we are seeing appli-
cation technology catching 
up,” he said, adding that 
the spray drone applica-
tions his team offer serve a 
wide variety of customers. 
“Just in the area of north-
east Kansas where I live, 
we’ve got pasture, hunting, 
ponds, alfalfa, Christmas 
tree patches, waterways, 
and grass terraces; and 
we’ve even had requests 
to spray levies. We have 
our traditional ag retail 
customers, and we are al-
ways going to serve those 
customers, but this tech-
nology helps us to reach 
non-traditional custom-
ers, and that’s a big deal. 
Those are customers that 
we weren’t going after be-
fore.”

The non-traditional 
spray drone applications 
are also higher paying, 
Noll says. Partnering with 
Rantizo, an Iowa-based 
company, Ag Partners 
acts as a spray drone con-
tractor to provide precise 

management on hard-to-
access acres. 

Noll referenced a con-
servation project he and 
his team completed in 
western Kansas, and noted 
that after pricing a heli-
copter, the conservation 
management team didn’t 
feed they had the finan-
cial resources to control 
an invasive grass that was 
threatening the lesser 
prairie-chicken popula-
tion.  

“We sprayed about 80 

acres,” Noll says. “We 
sprayed only where the 
(invasive) grass was by 
creating shape files and 
uploading those to the con-
troller so the drone knew 
exactly where to fly. We 
didn’t have to spray the 
whole field, just the areas 
that were affected.”

And while the time sav-
ings is considerable, the 
greatest benefit, Noll says, 
comes from the chemical 
and fuel savings, especial-
ly when those numbers are 

translated across a 1000-
acre farm.  

“I used about four-and-
a-half gallons of fuel with 
the drone, compared to a 
plane, that has to cover a 
larger area, that will use 
between 20 and 30 gallons 
of jet fuel, and covered 
the area with about 2.5 
gallons of RoundUp®” he 
says. Noll added that Ran-
tizo is also working with 
chemical manufacturers 
to establish drone-specific 
application rates. 

Drones take the stage at Women Managing the Farm Conference  
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By Lou Ann Thomas
If you are among the 

over 30 percent of people 
who made resolutions at 
the turn of the new year 
and have since aban-
doned those good inten-
tions, I am with you. But 
if you are among those 
who have held the line 
and are still following 
the path of goodness and 
wellbeing, I feel I must 
warn you of some bumps 
ahead. 

These bumps come 
in the form of Thin 
Mints, Peanut Butter 
Patties and other sweet 
delights that are other-
wise known as Girl Scout 
cookies. That’s right, it’s 
Girl Scout cookie season 
and this coming week-
end, March 3 to 5, is Na-
tional Girl Scout Cookie 
Weekend.

I admit I cannot resist 
Girl Scout cookies. May-
be it’s because they are 
sold by adorable young 
girls who it feels rude to 
walk by without buying a 
few boxes. Maybe it’s be-
cause they are only avail-
able for a brief time each 
year. Oh, sure, there are 
knockoffs, but you don’t 
have the valuable perk 
of rationalizing that by 
eating an entire box of 
those you are supporting 
young girls learning to 
set goals, about money 
management, and how 
easy it is to manipulate 
adults with an innocent 
smile and cookies. 

The Girl Scout Cook-
ie Program is the larg-
est girl-led entrepre-
neurial program in the 
world. And it’s success-
ful. Those sweet smiles 
and innocent faces sell 
over 200 million cookies 
a year. This year a new 
flavor is Adventurefuls, 
which are crispy, choco-
late brownie bowls with 
bottoms dipped in choc-
olate then filled with 
creamy caramel and 
topped with chocolate 

drizzles. Come on! No 
one can withstand that 
kind of temptation! No 
one who is looking for 
sweet happiness, any-
way.

I remember the first 
time I tasted a Girl Scout 
cookie. It was a Samoa, 
a crisp cookie with 
caramel, coconut, and 
chocolaty stripes across 
the top, and it was deli-
cious. I was immediately 
hooked. Every year af-
ter that I’d search out a 
young purveyor of these 
delicious, sugary treats. 
Some years I’d buy in 
bulk telling myself that 
they would keep for 
months. But they never 
did. It wasn’t that they’d 
go stale. No, it was be-
cause I couldn’t stay 
out of them and to this 
day consider expiration 
dates printed on those 
boxes as the ultimate 
waste of ink. 

If you haven’t been in 
contact with a Girl Scout 
cookie provider yet, it’s 
not too late to stock up. As 
I said earlier, this com-
ing weekend is National 
Girl Scout Cookie Week-
end and local troops will 
be setting up in shopping 
malls, retail outlets and 
wherever cookie lovers 
move about. You can find 
where and when troops 
in your area will be 
selling cookies by going 
to www.girlscouts.org. 
There you can enter your 
zip code and a list of lo-
cations and times will 
pop up. 

Yes, it might ruin your 
resolution, but they do 
freeze well and, I’ve 
heard, are tasty thawed. 
I can only report that 
they are perfectly de-
licious eaten frozen. I 
mean, who has enough 
patience and self-control 
to wait for a Thin Mint to 
thaw?

Check out Lou Ann’s 
blog at: https://louanntho-
mas.blog

Cookie Season

Millie Conger, Tecum-
seh:

PINEAPPLE
CHEESE BALL

(2) 8-ounce packages cream 
cheese

8-ounce can crushed pine-
apple, well-drained

1/2 cup chopped green on-
ion

1 teaspoon lemon pepper
1 teaspoon seasoned salt
2 cups chopped pecans, di-

vided
Assorted crackers

Whip cream cheese un-

til smooth. Gradually stir 
in pineapple, onions, sea-
sonings and 1/2 cup pecans. 
Turn out onto a sheet of 
plastic wrap and shape into 
a ball. Refrigerate several 
hours. Before serving, roll 
in remaining pecans. Serve 
with crackers.

*****
Rose Edwards, Stillwa-

ter, Oklahoma:
VEGETABLE BEEF SOUP
1 pound ground beef, 

browned
16-ounce package frozen 

vegetables
12-ounce can V8 juice
3 cups water
1/2 cup pearl barley
1 1/2-ounce package onion 

soup mix
3 beef bouillon cubes

Combine all ingredients 
in crock-pot. Cook on low 
6-8 hours.

*****
Jackie Doud, Topeka:

BLUE CHEESES
DRESSING

2 ounces blue cheese, 
crumbled

1/3 cup salad oil
2 tablespoons lemon juice
1/2 teaspoon sugar
1/4 teaspoon salt
2 tablespoons chopped 

parsley
3 tablespoons green onion, 

chopped
Combine all ingredients 

and chill a few hours be-
fore serving.

*****
Kimberly Edwards, 

Stillwater, Oklahoma:
CHOCOLATE MOUSSE

14-ounce can sweetened 
condensed milk

1 package instant chocolate 
pudding

1 cup cold water
1 cup whipping cream, 

whipped
Additional whipping cream

In a large bowl combine 
milk, pudding mix and wa-
ter. Beat until well-mixed. 
Chill for 5 minutes. Fold in 
whipped cream. Spoon into 
individual serving dish-
es. When serving, top with 
whipped cream.

*****

Kellee George, Shawnee, Wins This Week’s
Grass & Grain Recipe Contest And Prize
Winner Kellee George, Shawnee:

CRISPY HASH
2 tablespoons butter
1 cup diced & cooked roast beef
1 cup diced & cooked potato
1 medium onion, diced
1 tablespoon minced parsley
1/2 cup milk
Salt & pepper to taste

In a heavy skillet melt butter. Add all remaining ingre-
dients and mix well. Cover and cook until crisp on bottom. 
Turn and brown other side. Serve immediately.

*****

By Texas A&M AgriLife
Egg prices continue to 

set all-time per-dozen price 
records, and a Texas A&M 
AgriLife Extension Service 
expert does not expect that 
trend to reverse in the near 
future.

David Anderson, Ph.D., 
AgriLife Extension econo-
mist, Bryan-College Station, 
said inflationary pressure 
and the worst avian flu out-
break in U.S. history have 
combined to send egg pric-
es upward over much of the 
last year.

For a year-to-year com-
parison, prices reached 
$4.25 per dozen on average 
in December 2022 across 
the nation, according to a 
U.S. Department of Agri-
culture retail egg report. A 
dozen eggs was $1.79 at the 
same time last year.

The previous peak price 
occurred in September 2015 
– $2.97 per dozen – and was 
also attributable to an avian 
influenza outbreak.

Anderson said he has 
been inundated with me-
dia requests on the subject 
as the topic of egg prices 
has become a major talking 
point among the consuming 
public.

“One reporter in Hous-
ton interviewed a backyard 
producer who told them this 
is the first time ever that it’s 
been cheaper to produce 
eggs than buy them at the 
store,” he said. “The situa-
tion with egg prices is some-
thing people are following 
now, but I think it is also 
something that happened 
over the course of time with 
several factors aligning.”

Avian flu driving
egg prices upward

Higher production and 
logistical costs like feed and 
fuel have contributed, but 
the top factor driving egg 
prices to record highs is an 
ongoing outbreak of avian 
influenza, Anderson said. 
The highly pathogenic viral 
disease hit the U.S. poultry 

industry in early 2022 and 
cases continue to pop up at 
poultry farms nationwide.

The USDA-Animal and 
Plant Health Inspection 
Service, USDA-APHIS, re-
ported almost 58 million 
commercial poultry birds, 
including broiler and 
egg-laying chickens, turkeys 
and various fowl have been 
lost to the virus, now report-
ed in 46 states.

The USDA estimated 
around 43 million egg-lay-
ing hens were cut from 
the U.S. flock through De-
cember. The disease hits 
egg-laying chicken flocks 
harder because birds are 
in production much lon-
ger than broiler chickens, 
which increases their risk 
of exposure to the pathogen.

The losses resulted in 
U.S. egg inventories that 
were 29% lower than Jan-
uary 2022, according to the 
report.

Anderson said the avian 
flu struck at a time when egg 
layer numbers had already 
been reduced.

There were 340 million 
table egg layer hens in the 
U.S. flock in December 2019. 
By December 2020, table 
layer numbers had been 
reduced by 13 million hens, 
to 327 million, as egg pro-
duction responded to the 
COVID-19 pandemic and 
higher feed costs. The num-
ber of table layers remained 
static through December 
2021, and then the avian in-
fluenza outbreak dropped 
the number of hens below 

300 million by June.
Profit incentive has 

pushed poultry producers 
to restore flock numbers 
amid the outbreak, but 
egg-producing operations 
continue to be hit by the dis-
ease. USDA-APHIS disease 
control and containment 
protocol calls for euthani-
zation and disposal of all 
birds in a house exposed to 
the disease.

“We’ve seen producers 
respond by building back 
the flock numbers, but 
farms are still getting wiped 
out,” he said. “They were up 
to 308 million by December 
2022, but it’s two steps for-
ward, one step back.”

Egg demand peaks
around Easter

Wholesale prices contin-
ue to rise, which indicates 
retail egg prices have not 
peaked, he said. The teeter-
ing flock numbers couldn’t 
come at a worse time for 
consumers.

The January USDA egg 
report showed prices were 
steady to slightly lower than 
December, but yearly prices 
for eggs often peaks each 
spring due to Easter holi-
day egg hunts and baking, 
he said.

“We have a built-in hol-
iday-driven demand for 
table eggs,” he said. “That 
demand bump is on the 
horizon, but the higher pric-
es are also a signal to con-
sumers to use less, so it will 
be interesting to see if there 
will be a demand adjust-
ment this Easter.”

Egg Prices Are High, Could Go Higher With Demand

Looking to purchase a farm/
refinance your farm/debts?

Call Laura at Lincoln National Bank
270-765-8110 or 270-358-4562

ldixon@mylnb.com

Nationwide Farm & 
Ranch Loans

NMLS # 500159

BARN BUILDERS
DT CONSTRUCTION

918-527-0117
Free Estimates!    All Workers Insured   Est. 1977

30x50x10 enclosed ............. Galvalume $12,300
12’ slider, 1 walk door ...Colored metal $13,300
40x60x14 enclosed
2 12’ sliding doors .............. Galvalume $20,300
1 walk door ....................Colored metal $21,700

40x100x16 enclosed
20’ split sliding door ........... Galvalume $29,800
1 walk door ....................Colored metal $31,800

*Due to material costs, prices 
are subject to change.

www.DTCBarns.com

One Year Warranty

Price includes 
labor and material.*

Prize for
FEBRUARY 2023

“Our Daily Bread”
Recipe Contest Prize

 The winner each week is selected from the recipes printed.
 Send us your favorite recipe. It may be a main dish,

leftover, salad, side dish, dessert, or what-have-you.
1. Check your recipe carefully to make certain all ingredients are ac-
curate and instructions are clear. 2. Be sure your name, address and 
phone number are on the entry. Please include a street address with 
your recipe entries. A post office box number is not sufficient for prize 
delivery. Allow 3-4 weeks for delivery.

3. Send it to: Woman’s Page Editor, Grass & Grain,
   Box 1009, Manhattan, KS 66505.
   OR e-mail at: auctions@agpress.com

Laura Ashley Vintage
Wood Dish Brush w/Pot Scraper

* Measures
  3” wide x
  11 3/8” long.

* Made of Polypropylene,
   plastic and wood

“Our Daily Bread”
Recipe Contest Prize

Prize for
MARCH 2023

Send Your Recipes Today!

Cold pressed sunflower oil made fresh 
on the farm that is high in Vitamin E.

“The healthiest oil made the healthiest 
way from our farm to your table.”

8 ounces

Wright Farms
Sunflower Oil

Life doesn’t stop for an injury.

ARE YOU A GOOD CANDIDATE? CALL US TODAY! 785.320.4700

AVOID SURGERY!
Use Your Body’s 
OWN Stem Cells.

• Knee arthritis
• Partially torn rotator cuff
• Degenerative disc disease
• Chronic Pain
• And more...

Schedule a FREE Consultation
or Visit KansasRMC.com to learn more.

Manhattan   •   Kansas City
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Skeptical Flowers

Matt bought me flowers 
for the first time ever in 
our decade of being to-
gether. You may recall 
there was this holiday 
that just passed where 
there is a societal pres-
sure of buying flowers 
for your significant other. 
But these flowers were 
not bought on that day, or 
even the day after. These 
flowers were bought four 
days later and not for the 
purpose of the holiday.

Let’s back up a bit and 
do some backstory. Shop 
work is not my favorite. 
Actually, if we’re being 
honest, just between you 
and me, I strongly dislike 
it. To add to my frustra-
tion, Matt is horrible at 
putting tools away so it’s 
always a seek and hope-
fully find mission to get 
all the supplies you need 
to do a project.

He decided this year 
that the drill and some 
of the planters needed to 
be rebuilt. New blades, 
new gauge wheels, new 
bushings, new all the 
things that I don’t know 
what they are. The fur-
ther we get, the more 
he decides to change 
because if we’re this far 
in, might as well change 
that while we’re here, 
right? We are doing all 
of this ourselves. We’re 
disassembling the gauge 
wheels, putting new 
bearings in and replac-
ing the outside rubber.

That’s my Matt for you. 
He can and will figure 
it out. And he did, no 
$250 tool specifically de-
signed to rebuild gauge 
wheels necessary. My job 
is to take all the bolts 
out, while he takes them 
apart, puts the new bear-
ing in and presses them 
back together, then I put 
all the bolts back in. Af-
ter a whole afternoon of 
doing this, we reached 
the end of them and he 
told me we were done 
doing that for the year! I 
was jubilant. I wouldn’t 
do well on an assembly 
line. The same thing 
over and over and over. 
We were only doing the 
drill and not the planter 
on the gauge wheels. The 
planter would get by.

This is where the flow-
ers come in. He gets 
home late one evening 
from going on a parts run 
all afternoon. He brings 
me the flowers, he had 
bought Texas Roadhouse 
for us and he stopped 
and bought the things 
I wanted at Harbor 
Freight. We’ve been re-
modeling our kitchen for 
three-plus years now and 
we finally hung the mi-
crowave over the stove. 
But that took the place 
that I’d been putting the 
salt and pepper. Having 
unnecessary clutter on 
the countertops drive me 
crazy. He bought the mag-
netic paper towel holder 
and one of the spray can 

holders that are sup-
posed to be for shops. 
But they work great for 
salt and pepper holders 
and getting the paper 
towels off the counter. 
Anyway, I’m thrilled. 
This isn’t like Matt. He’s 
not great at doing stuff 
like that for me. And he 
made three stops just for 
me and what I wanted 
without me having to ask 
him to do it. And bought 
me flowers.

I was born at lunch-
time, but it wasn’t yes-
terday. I was immedi-
ately skeptical of why he 
was showering me with 
all the things I’ve been 
asking for. The next day 
when I walked in the 
shop, I figured out why. 
Y’all, this man bought all 
the wheels and bearings 
to change the planter’s 
gauge wheels! He was 
messing with something 
on the bench and didn’t 
see me notice the wheels. 
I said, “I know why you 
bought me flowers now.” 
He said, “Why?” I said I 
saw the wheels. Then he 
started to laugh and had 
to tell me the whole story 
of how he didn’t intend 
to get them for the plant-
er this year, but when he 
went to get the parts he 
did need for the plant-
er, the parts guy told 
him they had ordered 
these for another guy 
who didn’t end up taking 
them so they were selling 
them at their cost and it 
was just too good of a 
deal for him to pass up 
and since we had it fig-
ured out how to change 
them, we might as well.

He tried convincing 
me that the things he 
bought for me were not 
to make up for that. It 
was because he loved me 
and appreciated all the 
things I do for him. I’m 
not convinced. I think 
it’s because he wants me 
to help change all these 
wheels. I just know I 
won’t be asking for flow-
ers again anytime soon 
with the amount of work 
that comes with them! 
My mom always says, 
“Be careful what you ask 
for.” Grace and patience, 
friends. 

Kelsey Pagel is a Kansas 
farmer. She grew up on 
a cow/calf and row crop 
operation and married 
into another. Kelsey and 
her Forever (Matt) farm 
and ranch with his family 
where they are living their 
dream and loving most of 
the moments. She can be 
found on IG & FB @team-
pagel.

By 
Kelsey 
Pagel

CHEESY POPCORN 
BREAD

Yield: 9 Squares
4 cups popped popcorn
1 cup yellow corn meal
2 tablespoons sugar
2 teaspoons baking pow-

der
1/2 teaspoon salt
1 egg
1 cup 2% milk
1/4 cup vegetable oil
1 cup shredded jack or 

pepper jack cheese
1 can (4 ounces) mild, diced 

green chiles, drained, 
optional

Preheat oven to 400 de-
grees Fahrenheit. Spray 
an 8-inch square baking 
pan with cooking spray; 
set aside.

Process the popcorn 
in a blender or food pro-
cessor until finely ground. 
Pour ground popcorn 
into a large bowl and stir 
in corn meal, sugar, bak-
ing powder and salt until 
blended.

Beat egg, milk and veg-
etable oil together in a 
small bowl and stir into 
popcorn mixture just until 
blended. Scatter cheese 
and chiles, if desired, over 
batter and stir just until 
evenly distributed.

Pour batter into pre-
pared pan and bake for 
25 minutes or until lightly 
browned at edges and tes-
ter comes out clean. Cut 
into squares to serve.

Nutrition Facts: 220 
calories; 12g total fat; 4g 
saturated fat; 35mg choles-
terol; 330mg sodium; 20g 
carbohydrates; 1g fiber; 5g 
sugar; 6g protein; 88mg po-
tassium.

***

DOUBLE CHOCOLATE 
POPCORN BALLS

Yield: 18 balls
1/2 cup sugar
1/2 cup corn syrup
1/4 cup butter or marga-

rine
2 tablespoons cocoa pow-

der
8 cups freshly popped pop-

corn
1 cup semi-sweet mini 

chocolate baking bits
Combine sugar, corn 

syrup, butter and cocoa in 
medium saucepan; bring 
to a boil. Add popcorn, 
stirring until evenly coat-
ed. Remove from heat. Stir 
in semi-sweet mini choco-
late pieces. Cool slightly. 
Shape into 2-inch balls.

NOTE: Can add a few 
colored M&Ms with baking 
chips.

Nutrition Facts: 150 cal-
ories; 7g total fat; 3.5g satu-
rated fat; 5mg cholesterol; 
25mg sodium; 24g carbohy-
drates; 1g fiber; 20g sugar; 
1g protein; 18mg potassium.

***
CRUNCHY POPCORN 

TRAIL MIX
5 cups popped popcorn
3 cups whole grain oat ce-

real
1/3 cup raisins

1/3 cup peanuts (or other nuts)
1/3 cup sunflower seeds
1/4 cup (1/2 stick) butter or 

margarine
6 tablespoons brown sugar
2 tablespoons light corn 

syrup
Stir together popcorn, 

cereal, raisins and nuts in 
large microwavable bowl; 
set aside.

Combine butter, brown 
sugar and corn syrup in 
small saucepan. Heat until 
boiling; cook for 3 minutes, 
stirring occasionally. Pour 
over popcorn mixture, 
stirring to coat evenly.

Microwave 3-4 minutes, 
stirring and scrapping 
bowl after each minute. 
Spread onto greased cook-
ie sheet; cool. Break into 
pieces and store in air-
tight container.

***

COCONUT-POPCORN 
CRUNCH PIE

Yield: 12 servings

2 quarts popped popcorn, 
unsalted

1 can (4 ounces) flaked co-
conut, toasted

1 cup sugar
1 cup light corn syrup
1/2 cup butter or marga-

rine
1/4 cup water
2 teaspoons salt
1 teaspoon vanilla
1 quart vanilla, spumoni or 

butter pecan ice cream
Sweetened fresh or de-

frosted frozen fruit or 
chocolate sauce, if de-
sired

12-inch pizza pan
Mix popcorn and co-

conut in a large buttered 
bowl. Combine sugar, syr-
up, butter or margarine, 
water and salt in sauce-
pan. Bring to boil over low 
heat, stirring until sugar 
dissolves. Continue cook-
ing until syrup reaches the 
hard crack stage (290-295 
degrees Fahrenheit).

Stir in vanilla. Pour 
syrup in fine stream over 
popcorn mixture; stir until 
particles are evenly coat-
ed with syrup.

Turn half of popcorn 
mixture onto buttered 12-
inch pizza pan; spread in 
thin layer covering bot-
tom of pan. Mark off into 
wedge-shaped servings. 
Repeat using remaining 
popcorn mixture; cool.

Cover one layer with 
ice cream; top with sec-
ond popcorn layer. Store 
in freezer. To serve, cut 
in wedges. Serve plain or 
with desired fruit or sauce.

Nutrition Facts: 380 
calories; 17g total fat; 11g 
saturated fat; 40mg cho-
lesterol; 530mg sodium; 
58g carbohydrates; 1g fi-
ber; 52g sugar; 2g protein; 
137mg potassium.

For more popcorn recipes 
visit popcorn.org.

Versatile Popcorn To The Rescue With Delicious Recipes

By Cindy Williams,
District Extension 
Agent, Family &

Community Wellness

Here are a few tips to 
take control of storing 
foods in your cupboard:

* If you tossed por-
tions of expired foods, 
buy a smaller container 
next time. 

* Keep a permanent 
marker pen in your 
kitchen and put the 
date, month and YEAR 
you purchased the food 
on the container. 

* When in doubt 
about storage times, call 
the company (many have 
toll-free numbers), write 
the address on the label, 

or check if the company 
has a website that might 
answer your questions.

* If you can’t deter-
mine how old a food is 
and the container con-
tains no “use by” date, 
check for a production 
code on the container. 
If it’s not possible to 

decipher the produc-
tion code, call or write 
the company or check if 
this information might 
be given on a company 
website.

* Practice “first-in, 
first-out” for foods. If 
you have purchased sev-
eral containers of the 

same type of food, ar-
range the containers so 
you reach for the oldest 
package first. 

* READ LABELS 
CAREFULLY for stor-
age information and 
possible recommended 
“use by” dates.

Kitchen Cupboard Management 101 Tips To Follow

Grass & Grain
RECIPE  COLLECTION

Volume 8

CLIPS FROM

”OUR DAILY BREAD ”

NEW Cookbook
Available Now

* Over double the pages, nearly double the recipes! *
For the first time ever, we’ve combined 2 years worth 
of unique & delicious recipes from “Our Daily Bread” 

(circa 2015-16) into one book of almost 200 pages. This 
includes a few ‘vintage’ recipes that were republished 

for our 50th anniversary in 2015. The book also contains 
an advertising directory for the first time.

NEW! Don’t miss out,
Order your copy of

Volume 8 today!

to order yours:
785-539-7558

1531 Yuma St • Manhattan, KS
$22/ea., + $5 shipping to U.S.
Limited copies of Vol. 7 ($15) still available

Call or stop by

Don’t miss another issue!
Call today!

785-539-7558

It’s Quick & Easy to subscribe 
to Grass & Grain! 

All it takes is a call!

Start or renew your subscription in
just a few minutes by calling in with 
your debit or credit card information.

Alta Vista, KS
785-499-5296

www.kcon.build 

Building Solutions You Can Trust

Pre-Engineered Wood Frame Metal Buildings
Check us out online

or
Call us today for a FREE ESTIMATE!

Your Building. Your Dream. Your Way.

K-Construction Inc.

“Experience the
Difference”
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Special sale supports Kansas FFA
With trailers lining the 

streets outside of Heart-
land Regional Stockyards, 
a sense of excitement sur-
rounding the inaugural 
special FFA sale, hosted at 
the selling facility in Pla-
inville on Tuesday, Feb-
ruary 14th, could be felt. 
When the gavel fell at the 
end of the day, 3,150 head 
sold as a part of the sale; 
it’s safe to say that live-
stock producers took ad-
vantage of the opportunity 
to support agriculture’s fu-
ture leaders. 

Lloyd Schneider, one of 
the principal owners of the 
Heartland Regional Stock-
yards, was the visionary 
behind the event and was 
pleased with the final re-
sult. “We are ecstatic with 
the number of producers 
that showed up to sell or 
buy cattle as well as those 
who showed up to support 

the event,” said Schneider. 
“Through this event we 
were able to support the 
work of the Kansas FFA 
and local FFA Chapters 
in the area to provide the 
best opportunities possi-
ble for FFA members.” 

Sellers and buyers 
could donate $1 per head 
at the sale to support the 
Kansas FFA Foundation 
and a local chapter of their 
choosing. Heartland Re-
gional Stockyards matched 
100% of all per-head dona-
tions for the sale. 

Area FFA members 
from the Natoma, Logan, 
Palco, Phillipsburg, Pla-
inville, Stockton and Vic-
toria chapters attended 
to help with the event. 
Members helped check in 
cattle, served the meal, 
catered by RC Rubgrub 
BBQ, and enjoyed seeing 
the support of FFA from 

local livestock producers. 
Through the sale 13 local 
FFA chapters received 
donations to help provide 
experiences for students.

Phillipsburg FFA Ad-
visor and Stockton native 
Allison Dix echoed her 
students’ excitement. “We 
greatly appreciate the sup-
port from the producers in 
our area,” said Dix. “It was 
neat to hear many of them 
excited to give because 
they remember the time 
they spent in FFA and the 
impact it had on them. This 
also allowed the students 
to interact with producers 
and learn how to interact 
with new people.” 

Plans are already under 
way for the 2024 Special 
FFA Sale at Heartland Re-
gional Stockyards with a 
tentative date of Tuesday, 
February 13th.  

The Kansas FFA Foun-

dation is grateful to the 
producers who showed up 
to support this cause. They 
know the future of the 
Kansas FFA is bright and 
that is due to the incredi-
ble support of Kansas FFA 
from agriculture produc-
ers in northwest Kansas 
and across the state. This 
event was brought about 
by a variety of sponsors 
who believe in the mission 
and vision of the Kansas 
FFA. 

Gold sponsors for the 
event were: 701x Live-
stock- Rob Paxton- Med-
icine Lodge; Heartland 
Regional Stockyards- Pla-
inville; High Plains Farm 
Credit- Hays and Phillips-
burg; Hubbard Feeds- Be-
loit; Kansasland Tire and 
Service- Hays; LJ Ranch 
LTD- Logan; Purple Wave 
Auction- Manhattan; 
TIMAC- AGRO USA- Tim 
Bouchey- Zurich. 

Blue sponsors of the 
sale were: American Fam-
ily Insurance-Mary Jo 
Hafliger Agency- WaKee-
ney & Downer Hull Agen-
cy- Plainville; Dix Angus 
Ranch- Cody Dix- Stock-
ton; Goetz Trucking- Park; 
Kansas Land and Realty- 
Larry Riggs- Logan; Lazy H 
Ranch- Mark Rohr- Hays; 
Midland Marketing- Pla-
inville; Sturgis Enterpris-
es- Coffeyville; TWI Insur-
ance- Cristi Werth- WaKee-
ney. 

To learn more about 
the Kansas FFA Founda-
tion, visit their website at 
https://www.ksffa.org/foun-
dation/ and discover how 
you can support the future 
of agriculture. 

To consign cattle at 
Heartland Regional Stock-
yards, contact their office 
at 785-688-4080 or Brandon 
Hamel at 785-434-6280.

New report 
shows beef 
demand 
remains 
strong

According to the lat-
est beef consumer report 
from NCBA, a contractor 
to the beef checkoff, de-
mand for beef remains 
strong. The compilation 
of research from 2022 re-
veals that despite various 
challenges faced by the 
industry, consumers re-
peatedly have stated they 
will continue purchasing 
beef, both in retail and 
foodservice.

Current data shows 
more than two-thirds of 
consumers reportedly eat 
beef once a week or more. 
In 2022, fresh ground beef 
accounted for 50% of vol-
ume beef sales at retail. 
This trend is expected 
to continue as a recent 
survey found that 20% of 
consumers say they plan 
to purchase more ground 
beef in the coming year. 
On the foodservice front, 
beef sales were up sig-
nificantly last year, with 
both dollars and volume 
rebounding to surpass 
the pre-pandemic level of 
2019. 

According to the re-
port, meat substitutes con-
tinue to represent only a 
small percentage of the 
market. When it comes to 
protein sources, consum-
ers consistently rank beef 
as a top source of protein.

SATURDAY, MARCH 4, 2023 * TIME: 9:00 AM
Location: From Dighton, KS, 13 miles East on hwy. 96. 
From nESS city, KS, 17 miles West on hwy. 96. Lunch!

Farm EquipmEnt, tractorS & combinES: (*All tractors & 
combines are non-running*) LOTS OF PARTS, traiLErS

picKupS: (most pickups need some work) inc.: Collectibles from 
the 50s, 60s, 70s, 80s, 90s - & pickups and chassis for parts.
trucKS: (most trucks need some work): 40s, 50s, 60s, 70s,  Old 
school bus; several other trucks for parts. carS: 60s, 70s, 80s & 90s

FARM EQUIPMENT, VEHICLES, 
TRUCKS, SALVAGE AUCTION

DEan & Kathy DELanEy, oWnErS * 620-397-3568
BERNING AUCTION, INC.

812 West m, Leoti, KS 67861, 620-375-4130

See Last Week’s Grass & Grain for detailed listings &
check us out on Facebook & at www.berningauction.com 

www.dlwebb.com

Spring Auctions 2023

Real Estate or Personal Property Auction
Contact DAVE WEBB
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She was a little red 
bald-faced cow that 
weighed about a thousand 
pounds on her best day.  
I had calved her out at 
least twice by now with no 
problems.  

We’ve always calved 
on pasture and sometimes 
cow attitudes can change 
due to stray dogs or coy-
otes.  Usually, coyotes are 
not a big threat, but by the 
end of winter/early spring 
the rodent population is 
thinned out and they will 
come into calving pastures 
to hunt mice or clean up 
placenta scraps, calf ma-

nure, or other goodies, 
which is easier than hunt-
ing.  Occasionally, this 
can lead to fresh-born, 
wet calves (or a few days 
old) being subject to the 
threat of a couple of hun-
gry coyotes; very seldom 
will a single pose much of 
a threat.  

Calf number three for 
O43 was, evidently, subject 
to some threat that morn-
ing because as I drove 
up Momma was already 
high-headed and snorty, 
working rapid circles 
around her baby in “good 
range momma” style.  

I know I should have 
just let her be, but I was 
34 years old and deter-
mined to “Git ‘er done!”  I 
pulled up with the pair on 
the passenger side of the 
truck, stepped out, placed 
my tagging paraphernalia 
on the flatbed, grabbed my 
rope and bounded up onto 
the bed.  Working with the 
cow’s timing I slung a loop 
on that calf and he im-
mediately stood up, which 
O43 did not appreciate at 
all.  Leaning against the 
side of the truck bed she 
snorted and pushed at me 
as far as she could go, as 
I fished the calf around 
to the back of the truck 
where I then heaved the 
little bugger up onto the 
truck.  O43 was bellowing 
like a, well, like a mad cow 
by now, and she seemed to 
have a knack for stretching 
her neck far enough to tap 
and blow snot all over me 
no matter what position I 
took as I prepared to work 
the calf.  He needed cas-
tration also, which com-

pounded the process a bit.  
Every time I would get 

in position on that calf 
to stick a tag in his ear, 
momma would bump me 
or the calf enough to throw 
me off target.  

Suddenly, the truck 
shook more than it was be-
fore, and I looked back at 
the cow to see her front 
feet on the back of the Hy-
drabed and she was on the 
way up!  I left that calf, 
rope still on his neck, and 
shimmied up onto the cab 
roof.  Momma didn’t like 
me up there either and she 
came the length of the bed 
to the headache rack and 
continued yelling at me 
like a locomotive air horn 
on a railroad crossing!

I left the cab roof for the 
engine hood and slid down 
to the ground in front of 
the truck.  By now the cow 
had turned her attention 
back to her baby and was 
bawling at him, who was 
now bawling back.  As they 
stood there on the back of 
my truck yelling at each 

other, I calculated my next 
move, and decided I would 
just wait till she jumped 
off.  Problem was, now she 
wasn’t going to leave that 
calf, and the calf wasn’t 
going to jump off either!  

I would walk around 
one side of the cab, and 
she would move accord-
ingly, bawling out a warn-
ing.  I moved to the other 
side, she moved with me 
and bellowed some more.  
After about five minutes 
of this maneuvering, 
the calf started bobbing 
along momma’s flank and 
hooked up for some refu-
eling.  Momma stopped.  I 
wish I’d have had a cam-
era to get that picture of 
O43 standing there nursing 
her calf on the back of my 
truck!  As I contemplat-
ed how I would get them 
down, I thought of my fa-
vorite Baxter Black story, 

“Jose and the Cow.”  I was 
sure glad I hadn’t left the 
doors open! 

I eventually was able 
to crawl up alongside the 
truck, grab the dangling 
rope and jerk that calf off 
the truck, pull him to me 
and get my rope back be-
fore O43 got to the ground.  
I shoved that calf back out 
and laid up under that 
truck until she eventually 
took him on out far enough 
for me to move without 
drawing her attention.  

We tagged him at brand-
ing time!

Kirk Sours is a ranch 
manager in northeast Kan-
sas, shaped and molded by 
the Kansas prairie since the 
age of eight. His major hobby 
is writing commentary, short 
biographical stories, and he 
is active in the community. 
Email him at: sours.kirk@
yahoo.com.

O43

Backyard Poultry 101 meeting planned for March 30
Frontier Extension Dis-

trict will host an educa-
tional opportunity titled, 
“Backyard Poultry 101.”  
This public meeting will 
be held March 30, 2023, be-
ginning at 7:00 p.m. at the 
Garnett Community Build-
ing on the Anderson Coun-
ty Fairgrounds in Garnett.  

Dr. Scott Beyer, Kansas 
State Extension poultry 
nutrition and management 
specialist, will highlight 
many aspects of owning 
and raising poultry.  He 
will discuss having a 
bio-security plan to pro-

tect your birds from the 
Highly Pathogenic Avian 
Flu. Other topics will in-
clude Poultry Housing and 
Management, Selecting the 
Best Breeds for Produc-
tion, Getting the Most Eggs 
from your Flock, Molting 
a Flock, and Vaccinations 
and Health Care.  There 
will be something for ev-
eryone. 

With the demand for 

poultry products on the 
rise, and a dozen eggs cur-
rently costing over $5.00, 
it is a real treat to be able 
to grow your own broilers 
or eat fresh eggs.  Fresh 
eggs are tastier than those 
you’ve purchased from the 
grocery store and they are 
also great when used for 
baking.

If you have questions 
or need more information 

about the Backyard Poul-
try 101 meeting, please 
contact Rod Schaub by 
calling 785-828-4438 or by 
email at: rschaub@ksu.
edu.  See you at the meet-
ing!

CHAROLAIS PRODUCTION SALE
SATURDAY, MARCH 18TH, 2023 • 1:00 P.M.
Lunch 12:00 Noon • At the Ranch • 1716 280 Rd, Formoso, KS

View Sale Book, Photos,
and Videos online at 

www.TSSTRNADCHAROLAIS.com
785-243-8600 • tsstrnad@nckcn.com

Selling 100 yearling and long aged bulls. Sired by popular sires: 5627, 8576 Brave, 025 Patriot, Tank King, CR Milestone, 
Affinity, Savage, Patriot, Nitty Gritty, SAT Momentum, Free Lunch, Tombstone, G933 Gold Rush, DI, Plateu, and Badge

JDSC Redemption G77 
x 203 Dominator

  BW 81  •  WW 766
  YW 1352  •  CE 2.9
  BW 1.3  •  WW 64
  YW 113  •  Milk 22
  MTL 54  •  TSI 254.27K949  •  Reg# M980490

TS G933 Gold Rush
x H8 Resource

  BW 67  •  WW 774
  YW 1340  •  CE 7.3
  BW -.8  •  WW 72
  YW 115  •  Milk 20
  MTL 56  •  TSI 255.03K2  •  Reg# M978576

WC Bravo
x 1235 Bronco 9026

  BW 77  •  WW 696
  YW 1320  •  CE 8.8
  BW -1.7  •  WW 53
  YW 105  •  Milk 27
  MTL 54  •  TSI 251.01K222  •  Reg# M980419

Brave 8576
x Red Angus

Composite Bull

  BW 70  •  WW 759
  YW 1408  •  BW -1.4250  •  Reg# MP5058

Specializing in MPCI, Livestock Risk Protection,
& Pasture Range and Forage Insurance

www.harriscropinsurance.com
This is an equal opportunity provider

785-479-5593 or
Toll Free 888-408-4787

1207 Hwy. 15 - Abilene, KS

We are a Farmer Owned 
Agency Serving Kansas 

Farmers Since 1981

STEEL BUILDING
INVENTORY SALE

40x65  •  60x90  •  100x150  •  Many Others Available

(800) 369-3882
www.toplinebuildings.com
sales@toplinebuildings.com

I-Beam Construction
Easy Bolt-Up Design
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If one more person tells 
me Kansas is flat… 

A couple from Minne-
sota came into the Fort 
Wallace Museum. They 
had driven over miles and 
miles of Kansas, much 
of it on the High Plains. 
They stood looking south 

through our windows to-
ward the bluffs along the 
Smoky Hill River, rugged 
and challenging bluffs and 
canyons. But those were 
obscured in the distance 
and the veil over the beau-
ty of Kansas was drawn.

They had driven past, 

but did not visit, Monu-
ment Rocks and Little Je-
rusalem, two of the most 
famous and photographed 
sites in our great state. 
Let’s say they crossed the 
state line on I-70 from 
Missouri and headed west 
from there. The bluffs on 
the Missouri and Kansas 
rivers are stunning. If you 
drove north and followed 
the Missouri on the Kan-
sas side, you would come 
to Leavenworth where 
the view from the post is 
one of the most beauti-
ful in the state. (In fact, 
Col. Henry Leavenworth 
was ordered to locate the 
fort on the east side of 
the river, which is FLAT, 

and correctly decided the 
high ground was a better 
option.)

But back to I-70. The 
rolling countryside is sim-
ply lovely, especially in 
the spring. Moving ever 
westward, the Flint Hills 
beckon. The prairie rises 
and falls forever, dotted 
by cattle, the occasional 
buffalo, and at certain 
times of day, deer grazing 
in the shadows.

By the time you reach 
Wakeeney, the climate 
changes. Even though 
there is cropland and 
large wide, almost flat 
expanses, the elevation 
has been climbing since 
crossing the state line. 

In fact, the official eleva-
tion in Kansas City, Ks., 
is 866 feet. So, by the time 
you reach Wakeeney, it is 
well over 2000 feet, and at 
Wallace, 3,314 feet. By the 
time one reaches Mount 
Sunflower, around 20-plus 
miles as the crow flies, you 
have reached more than 
4,000 feet.

Kansas is so decep-
tive. While Minnesota is a 
lovely state, with all those 
lakes and trees and stuff, 
the elevation varies only 
1,700 feet from one corner 
to the other. Kansas varies 
more that 3,000 feet from 
its low point at 679 feet 
on the Verdigris River to 
Mount Sunflower. (FLAT! 

Don’t get me started on Il-
linois!) But those low/high 
points are not the story. 
The story is far from flat. 
It is diverse and rugged 
and rolling and always 
surprising.

So, when the next per-
son tells me that Kansas 
is flat, well, I’ll just tell 
them they need to explore 
a little more.

Deb Goodrich is the host 
of Around Kansas and the 
Garvey Texas Foundation 
Historian in Residence at 
the Fort Wallace Muse-
um. She chairs the Santa 
Fe Trail 200, marked from 
2021-2025. Contact her at 
author.debgoodrich@gmail.
com.
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The National Wheat Yield Contest is open for 2023 entries
The National Wheat 

Yield Contest (NWYC) is 
accepting entries for 2023. 
Farmers growing winter, 
spring, irrigated or dry-
land wheat are encour-
aged to get their entries 
in now. There are a couple 
of changes to this year’s 
contest rules. There is now 
only one deadline and one 
price for entries per grow-
ing season. Winter wheat 
entries are due May 15, 

2023, and spring wheat 
entries are due August 1, 
2023.

Each entry will cost 
$100. There are many part-
ners with entry vouchers 
that contestants are en-
couraged to use. On the 
entry form, contestants 
will select the voucher 
they are applying to use 
for their entry payment. 
Contestants are encour-
aged to enter early and 

plan what management 
techniques they will adopt 
to reach their top yield 
potential. The wheat yield 
contest encourages con-
testants to strive for high 
yield, quality and profit. 
Each contestant must save 
an 8 lb. sample of their 
wheat and the 24 nation-
al winners will send their 
samples in for analysis of 
baking and milling char-
acteristics. Additionally, 

there is a test weight re-
quirement for eligibility to 
win the national contest. 
Depending on class, wheat 
must exceed 57 or 58 lb. 
test weight to compete. 

“Growers who are 
shooting for high yields, 
select a good variety and 
provide the crop with 
proper management for 
their yield level usually 
end up with high quality 
wheat. Our quality test-
ing over the past couple 
of years has proven this,” 
says Anne Osborne, direc-
tor of the contest. 

Partners in the NWYC 
provide financial resourc-
es and much more. The 
partners help their cus-
tomers maximize their 

yield, quality and profit. 
They help the growers 
enter the contest and rec-
ommend when and which 
acres of the field they 
should submit. The NWYC 
is only possible because 
of partnership with these 
important contributors. 
WestBred, John Deere, 
U.S. Wheat Associates, 
BASF, The McGregor Com-
panies, Croplan, Eastman, 
AgriMaxx, Ardent Mills, 
DynaGro, Limagrain Cere-
al Seeds, PlainsGold, UPL, 
Ohio Corn and Wheat, 
Mennel Milling, Farm-
Logs powered by Bushel, 
GrainSense, Miller Mill-
ing, North Carolina Small 
Grain Growers, Grain 
Craft, Grow Pro Genetics, 

Michigan Wheat, Kansas 
Wheat, Northern Crops 
Institute and the North 
Dakota Mill and Elevator 
are all helping with the 
contest.  

National winners will 
receive a trip to the 2024 
Commodity Classic, which 
will be in Houston, Texas. 
They are invited to the 
winners’ reception along 
with their families, seed 
suppliers and agrono-
mists. Quality winners will 
be recognized per class 
and have the opportuni-
ty to earn an extra cash 
award.  

To learn more about 
the contest and to enter 
go to www.yieldcontest.
wheatfoundation.org.

Researchers taking team approach 
to Kansas’ water challenges

By Pat Melgares, K-State 
Research and Extension 

news service 
The director of a Kan-

sas State University pro-
gram that works to address 
the state’s water challeng-
es credits a team-first phi-
losophy for progress being 
made to improve water 
quality and conserve 
available resources. 

Susan Metzger, the 
associate director for 
K-State Research and Ex-
tension and director of 
the Kansas Center for Ag-
ricultural Resources and 
the Environment, said it’s 
common for K-State facul-
ty to work together across 
several areas of expertise 
to study water issues. 

“We really consider our 
work to be a cross-univer-
sity partnership,” Metzger 
said. “We have research-
ers who might be sociol-
ogists or economists or 
agronomists or something 
else, all pulling together 
because no one discipline 
can tackle our water re-
source challenges.” 

Metzger recently 
kicked off a weeks-long se-
ries of water discussions 
with K-State researchers 
currently being aired on 
K-State Research and Ex-
tension’s weekly podcast, 
Agriculture Today. 

Water quality and con-
servation, Metzger said, 
“is not a new issue. It’s 
been a concern since be-
fore Kansas even became 
a state. It just seems to al-
ways come to the forefront 
of our attention whenever 

we’re in times of extreme 
drought, which is certainly 
what we’ve been experi-
encing in Kansas lately.” 

Metzger noted a project 
in Hays in which city offi-
cials and a K-State water-
shed specialist are work-
ing together to implement 
water quality and conser-
vation practices within the 
entire watershed, or the 
land area that channels 
surface water to a single 
point from where it is ac-
cessed. 

“They are investing in 
practices that improve 
their water supply,” 
Metzger said. “What hap-
pens in the watershed 
above our cities and towns 
impacts the water supply 
that we rely on for drink-
ing water.” 

That project “is fo-
cused on one community, 
but there are many larger, 
urban communities that 
can echo the same prac-
tices, too, and K-State has 
a role in all of those wa-
tersheds.” A project in 
the Little Arkansas water-
shed, for example, is help-
ing to improve the water 
for the city of Wichita, she 
said. 

In western Kansas, 
Metzger said Jonathan 
Aguilar – a water engineer 
at K-State Research and 
Extension’s Southwest Re-
search Center in Garden 
City – has become the go-to 
guy for water research in 
that critical region. 

Aguilar’s recent work 
includes a study of the 
perceptions of farmers 

toward water use in the 
region of the Ogallala 
Aquifer, a shallow water 
table aquifer that stretch-
es across 174,000 square 
miles and touches parts of 
eight states, including the 
western third of Kansas.  

“What we have learned 
is that creating a culture 
of conservation is a place 
where K-State Research 
and Extension can be 
helpful,” Metzger said. 
“We’re a trusted resource 
on the ground with local 
producers and communi-
ties, so we can help set up 
those conversations that 
build a culture of conser-
vation that helps farmers 
adapt when there are new 
regulations or other tools. 
We’re there to help them 
adapt to that change.” 

Metzger said K-State 
agricultural economist 
Bill Golden’s work focuses 
on the economic impact of 
changing water quality or 
water conservation prac-
tices. She noted that his 
multi-year research has 
shown that farmers can re-
duce water use and still be 
profitable. 

Through early March, 
Agriculture Today host Sa-
mantha Bennett is taking 
on the conversations re-
garding municipal water 
practices, as well as re-
search done by Aguilar 
and Golden. Look for the 
podcast online at www.
ksre.k-state.edu/news/ra-
dio-network/ag-today.html, 
or through your preferred 
streaming platform. 

SATURDAY, MARCH 11, 2023 * TIME: 9:30 AM
Location: Wichita county Fairgrounds, East edge of LEoti, KS

combinE & SprayEr: 2009 
JD 9770 combine, 2816 en-
gine hrs., 3740 separator hrs., 
816 hrs on engine overhaul, 
#9770S733822 (good shape); 
2014 JD 4830 sprayer, 120 ft. 
ss booms, 1,000 gal. ss tank, 
auto track, auto leveling, 3145 
hrs., (very nice).
trUcKS: 2001 Freightliner 
semi-truck, sound truck, lots 
of repairs; 1979 Chevy C-60 
tandem truck, 366 mtr, 5x2 spd 
trans., 20’ bed & hoist, less 
than 5,000 mi. on overhaul; 
1973 Ford F-700 tandem truck, 
V-8 mtr, 5x2 spd. trans., 20’ 
bed & hoist; 1998 IHC 4700 
feed truck, auto. w/Harsh 575 
mixer box, scales; 1974 Chevy 
truck, V-8 mtr, 4x2 spd. trans., 
15’ bed & hoist, roll over tarp; 
2001 Freightliner truck w/Harsh 
575 mixer box, non-running.
tractor & Farm EQUip-
mEnt: 1971 JD 4320 tractor, 
3pt. pto, non-running; Sunflow-
er 7x5 sweep plow w/pickers, 
NH3; Tool bars; Discs; Drills.
traiLErS: 2012 Hitchcock 
end dump trailer, needs hoist; 
26’ tandem axle trailer; 2000 
S&H bumper pull 3-horse trail-
er, front tac; 1994 Chaparral 
6x14 gooseneck stock trailer, 
single axle, full top.
irrigation itEmS: JD die-
sel irrigation motor, 4-cylinder 
good shape; 2,400 ft. of 8” pvc 
irrigation pipe, gated & flow 
line; (3) Pipe trailers; (2) Steel 
wide wheels for TL sprinkler; 
Pipe fittings.
LiVEStocK EQUip.: Portable 
corral panels; rolls of smooth 
& barbed wire; steel & wood 

posts; feed bunks; Deweze 
Super Slicer bale processor; 
Paul portable livestock scale 
w/rack, Model 205-2000; hog 
feeders; hog slats; bale feeders; 
Fence chargers; water tanks; 
Lots of other livestock items.
otHEr Farm itEmS: (64) 
Schlagle closing wheels; An-
tique farm equipment; Westfield 
drill fill auger, hyd.; fuel tanks; 
13’ sheet metal, bundled in 40 
sheet bundles; (3) 3 hp elec-
tric aeration fans; Patriot stalk 
smasher off of JD 8270R; Hand-
lar III cone inductor, 70 gal.
SHop & otHEr itEmS: (2) 
100 lb. propane bottles; Hand 
Tools & Shop items; Generaco 
Power washer; Impact wrench-
es; 10’ & 12’ extension ladders; 
cement finishing tools; Brick 
wet/dry saw; (2) 30 gal barrels 
of Mobile 220 motor oil, new; 
Welders; Olson Band saw.
itEmS From SErVicE Sta-
tion cLoSing (aLL nEW): 
(400) filters; (400) serpentine 
belts; (103) hoses; (62) pkg 
of grease fittings; (100) work 
gloves; Lots) of misc. hard-
ware; (65) brake sets; (45) 
spindles of hose; (736) brass 
fittings; (350) garden hose fit-
tings; (100) small engine filters; 
Lots of items not listed.
motorcycLE, atV & moW-
ErS: 2006 Hustler zero turn 
mower, recent new Kawasaki 
motor, Commercial 60”; 2009 
JD riding mower, 532 hrs., need 
some work; 2009 Grasshopper 
zero turn mower, 1,517 hrs; 
1984 Honda Goldwing motorcy-
cle, digital dash, 32,610 miles; 
Artic Cat 750 4-wheeler.

FARM EQUIPMENT AUCTION

arEa FarmS, oWnErS
ALL ITEMS MUST BE REMOVED BY April 10, 2023!

tErmS: Must show VALID ID to register. NO ExCEPTIONS! cash or 
approved check day of sale. Everything sold as is. No warranties ex-
pressed or implied. Not responsible for theft or accident. Announcements 
day of auction take precedence. LUNCH SERVED.
noticE: Due to Covid-19, you are responsible for your own SAFETY and 
HEALTH. The auction company nor the seller will be held responsible. Social guide-
lines are in place, so please be respectful. We know auctions are a hard place to so-
cial distance, so we will have masks and hand sanitizer available. Enjoy the auction!

BERNING AUCTION, INC.
812 West m, Leoti, KS 67861, 620-375-4130

check us out on Facebook & at www.berningauction.com 

Antique & Collectible AUCTION
Saturday, MarCH 11, 2023 - 9:30 aM

119 Cedar Street, HOPE, KaNSaS

First of 2 sales! Entire Estate with a Large Amount of vintAgE 
& uniquE items inc.: Cast iron, Crocks, vintage toys, vintage 
Furniture, Eisenhower items, vintage Beer Bottles & Bottling 
Equip., vintage Signs & Emblems, Clocks, Stereos, Albums, 

Household, Coca Coca items, Christmas & MuCH MORE!

SELLEr: MOrGaN EStatE
Go to KansasAuctions.net for lots of pictures, listing & terms!

LAZY J AUCTIONS
auctioneer, Loren Meyer, 785-212-1903

LIKE us on Facebook at Lazy J Auctions
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K-State releases reports from 2022 Kansas Crop Performance Tests
By Pat Melgares, K-State 
Research and Extension 

news service 
 Each year, Kansas 

State University tests the 
performance of the major 
crops grown in the state 

to provide unbiased, agro-
nomic information to pro-
ducers, Extension workers 
and seed industry person-
nel.  

In 2022, Mother Nature 
had her own plans. 

The university’s 2022 
tests for four major crops 
– corn, sorghum, soybeans 
and sunflowers – were hin-
dered by drought across 
most of the state. And when 
dry conditions weren’t the 
nemesis, untimely weath-
er events – such as hail 
that wiped out all but one 
of the sunflower trials – 
played a part, too. 

 “It was a rough year 
for our crop trials,” said 
Jane Lingenfelser, a 
K-State assistant agrono-
mist who manages the uni-
versity’s crop performance 
tests each year. “2022 was 
categorized as the worst 
weather year that Kansas 
has seen in nearly a de-
cade, and the western half 
of the state was the hard-
est hit. 

“This was the driest 
growing season in Garden 
City in about 130 years of 
record keeping, according 
to the Kansas Mesonet, 

with less than five inches 
of precipitation recorded 
by the end of September. 
In other areas of the state, 
the period of June through 
August was the driest on 
record for southeast Kan-
sas, and the second driest 
for southcentral Kansas.” 

In addition to drought, 
temperatures routinely 
hovered around 90 de-
grees Fahrenheit or high-
er. Dodge City and Wich-
ita recorded the fourth 
warmest year on record; 
Ashland recorded 112 days 
of 90-degree-plus tempera-
tures, and 43 that topped 
100. 

In eastern Kansas, Lin-
genfelser said many areas 
went from being drought-
free, to severe drought 
over a three-month period. 

“There is no part of 
Kansas that wasn’t affect-
ed by drought and heat 
this past year,” she said. 
“Even our irrigated fields 
weren’t immune to the 
effects of drought stress, 
particularly with numer-
ous days over 100 degrees, 
and even though there 
have been tremendous 
advancements to drought 

response in commercial 
hybrids and varieties.” 

“But at the end of the 
day, these (crops) are liv-
ing organisms that require 
a base level of inputs in 
order to survive, and that 
4.8 inches of precipitation 
in Garden City was not (a 
base level). So, as a re-
sult, numerous testing lo-
cations failed in 2022 and 
are not part of this year’s 
reports on crop perfor-
mance.” 

Detailed results of the 
2022 Kansas Crop Perfor-
mance Tests are available 
online for each major 
crop grown in the state – 
including yields and top 
performing varieties by re-
gion. Copies of individual 
reports can also be viewed 
online or purchased from 
the K-State Research and 
Extension bookstore, or 
information is available at 
local Extension offices in 
Kansas. 

 “I would encourage ev-
erybody to seek out all the 
sources and years of data 
they can find” when con-
sidering varieties to grow 
in 2023, Lingenfelser said. 
“Keep in mind that all of 

the production factors in 
2022 are weather-related 
and were beyond our con-
trol. It’s very important to 
find the products that fit 
your management and pro-
duction practices.”

Kansas farm 
numbers 
lower

Kansas’s number of 
farms and ranches de-
clined during 2022, ac-
cording to USDA’s Nation-
al Agricultural Statistics 
Service. The number of 
farms and ranches in the 
state, at 57,700, was down 
900 farms from 2021. Num-
bers of farms and ranches 
in Kansas with less than 
$100,000 in agricultural 
sales decreased 800 farms 
from a year earlier while 
operations with agricul-
tural sales of $100,000 or 
more decreased 100 farms. 
Land in farms and ranch-
es in Kansas totaled 45.7 
million acres, unchanged 
from 2021. The average size 
of operation, at 792 acres, 
was up 12 acres from a year 
earlier.

AUCTION
SATURDAY, MARCH 4, 2023 — 10:00 AM
Auction will be held at the home - 102 Main in LEBANON, KANSAS

CARS, PICKUPS & TRACTORS
Sells at 12:00

1997 Ford F150 extended 
cab pickup automatic, 4.2 
engine, 160,000 miles, good; 
1996 Ford F150 extended 
cab 4-wheel drive pickup, 
automatic, 5 lt. engine, fully 
loaded, 169,700 miles, good; 
1963 Ford Fairlane 2 door 
convertible, Mercury motor, 
30,298 miles; Early 1960’s 
IHC pickup, slant 4 cylinder 
engine, 4 speed; 1955 Dodge 
Royal 4-door car, V8 auto-
matic; 1954 Chevrolet 4 door 
car, 6 cy, automatic, 98,425 
miles; 1951 Chevrolet 4 door 
car, Power Glide 6 cy, 57,178 
miles; 1951 Ford 2 door car 
flat head 8, 3-speed, 48631 
miles; 1967 Ford 100 pickup 
V8, 4 speed, 96,000 miles; 
1969 Ford pickup V8 automat-

ic, air; 1967 Lincoln Continen-
tal 4 door car, loaded; 1984 
Lincoln Mark VII 2 door diesel 
car; 1965 Allis D17 propane 
tractor; Minneapolis Moline R 
tractor; John Deere D unstyle 
tractor; Renault 10 4-door car, 
83,490 miles; Audi 2 door car, 
59,424 miles; Datsun 4 door 
car; 3 Bridgestone 175 motor-
cycles; 2 wheel 6’x10’ trailer 
w/ramp, like new.
TOOLS & YARD EQUIPMENT
Hydraulic hose machine; hose 
making equipment; upright 
220 air compressor; 8’ metal 
bench w/vise & bench grind-
er; parts washer; Miller 110 
welder; Solar battery charger; 
portable generator; transmis-
sion jack; acc. torch & bottles; 
drill press; engine stand; hyd 
floor jack; Viking motor hoist; 
heavy press; cutoff saw; pipe 

wrenches; pullers; air tools; 
large assortment of wrench-
es, sockets & other tools; 
shop vac; valve grinder; gen-
erator tester; engine analyzer 
machine; Napa cabinets; oth-
er advertising cabinets; flat 
head 8 cy motor; new belts; 
folding ladder; ZTR riding 
lawn mower; Charger front 
deck lawn mower 50”; Huskee 
snow blower; DR string trim-
er; Homelite HJTC 12 tiller; 
Craftsman rear tiller; 15 gal. 
yard sprayer on wheels w/12 
volt motor; lawn mowers; mar-
tin houses; COLLECTIBLES: 
Coca Cola model 27 coin op-
erated machine 30” tall; IHC 
pedal tractor; Pacer pedal car; 
coaster wagon; 2 sets iron 
wheels; Motorcraft clock; pine 
1 door cabinet; assortment of 
other items.

NOTE: Joe ran a shop for over 60 years. His tools are in good condition. He has collected 
cars & pickups for many years. The vehicles are in a building and ran when put in. Check 
our website for pictures at www.thummelauction.com.

JOE DELIMONT
Auction Conducted By: THUMMEL REAL ESTATE & AUCTION LLC, 785-738-0067

ARMSBID.COM
PRESIDENT’S DAY 2023
ONLINE GUN AUCTION

ONLINE NOW * ENDS MARCH 14, 6:00 PM CST
KULL’S OLD TOWN STATION * TOPEKA, KANSAS
NOTE: Due to the Proxibid Marketplace PROHIBITION OF THE SALE OF USML 
Categories I, II, III, and V (e.g., machine guns, silencers and linked ammuni-
tion), and since they’ve mandatorily increased their 3rd party online partici-
pation on FIREARM commissions by 150% we’ve elected to offer all the below 
plus more on our NEW BIDDING PLATFORM & WEBSITE:

www.Armsbid.com or www.KullAuction.com 
Please check us out, tell your friends and give us your feedback! Thanks

OVER 600 lots to includes a RARE & DESIRABLE German WWII MG-34 
fully automatic machine gun on mount, FN G-1 full auto rifle, Browning/FN, Carl 
Gustaf, Colt, CZ, Enfield, Feather Industries, Mauser, Glock, H&R, Intratec, Ithaca, 
Lefever, Lusa, Marlin, Mossberg, PAWS, Remington, Rossi, Ruger, Smith & Wesson, 
Saiga, Savage, Schmidt Rubin, Sig Sauer/Sig Arms, Springfield, Standard Manufactur-
ing, Taurus, Walther, Winchester and many others! Top notch selection of concealed 
carry & home defense guns – Silence Co. silencer – over 100 lots of U.S. coins 
& currency - plus 1000s & 1000s of rounds of 8mm belt fed, 9mm, .223, .38, 5.56, 
shot shells, antique & collectible ammo, blades, gun books & more.

www.ArmsBid.com or www.KullAuction.com
One of America’s Premier Firearms Auctioneers

KULL’S OLD TOWN STATION
201 SE 59th St., Topeka, Kansas

800-466-5516 * 785-862-8800
Info@Armsbid.com or Dan@ArmsBid.com

Now Accepting CONSIGNMENTS for our Spring Gun Auctions! CALL TODAY!

For ONLINE CATALOG
See Armsbid.com or

www.KullAuction.com
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Due to the uncertainty of 
events, if you plan to at-
tend any of the following 
auctions and have any 
doubts, please contact 
the auction company 
to confirm that the auc-
tion will be conducted 
and inquire about safe-
ty procedures if you are 
concerned. And please 
check their websites.

Hundreds of auctions, on-
line and in-person. www.
kansasauctions.net/gg/

Spring 2023 Auctions On-
line: Go to dlwebb.com to 
view & bid. Auctioneers: 
Webb & Associates, Auc-
tioneers & Appraisers, 
Dave Webb.

Knuth Online Only Auction 
(Open NOW, begins clos-
ing 3-7, 2 PM) — 400+ Lots 
including antique trac-
tor, implement, and tool 
items, collectibles, furni-
ture, crocks, guns, prim-
itives, cast seats & more 
(items located at Cot-
tonwood Falls) for Glen 
& Barbara Knuth. Held 
online at www.Griffin-
RealEstate Auction.com. 
Auctioneers: Griffin Real 
Estate & Auction.

Online Only Gun Auction 
(Open NOW, ends 3-14, 
6:00 PM CST) — Over 600 
Lots to include rare & 
desirable German WWII 
MG-34 fully automatic 
machine gun on mount, 
rifles, concealed carry & 
home defense guns, 100 
lots of US coins & cur-
rency, 1000s of rounds of 
ammo, collectible ammo, 
blades, gun books & more 
held at ArmsBid.com or 
KullAuction.com. Auc-
tioneers: Kull’s Old Town 
Station, Dan Kull.

Sealed Bid Land (sealed 
bids due by Feb. 28, 5 pm) 
— Approximately 230 ac. 
of Nemaha County Land 
with 152 ac. m/l pasture & 
78 ac. m/l of cropland sell-
ing for Ardan J. & Evelyn 
M. Rottinghaus and Fran-
cis E. & Sylvia J. Haug 
Trust. Bids go to O’Keefe 
Law Office (okeefelaw@
rainbowtel.net) by mail or 
hand delivered.

Sealed Bid Only Land 
(sealed bids due by March 
2, 3 pm) — 159 acres m/l of 
Tillable Farmland in Ot-
tawa County for Bank of 
Tescott. Email bids to bri-
an@kansaslandpro.com. 
Go to www.uccrossroads.
com for more informa-
tion. Auctioneers: Unit-
ed Country Real Estate, 
Crossroads Auction & Re-
alty, Brian Rose & Terry 
Zimmer.

February 25-March 4 — 
Hofmann Simmental, 
Buy Your Way Bull Sale 
held at Clay Center.

March 2 — Jensen Broth-
ers sale held at the ranch 
in Courtland selling 80 
Bulls.

March 3 — Land Auction 
consisting of 470 acres 
m/l of Doniphan Coun-
ty land being sold in 6 
tracts (ranging from 30 
ac. to 138 ac.) held live at 
Troy for Adrian & Mary 
Lou Boeh Trust. Online 
bidding: www.Midwest 
LandandHome.com. Auc-
tioneers: Midwest Land & 
Home, Jeff Dankenbring, 
listing broker.

March 3 — K-State Lega-
cy Sale held at Stanley 
Stout Center in Manhat-
tan selling 40 bulls (20 
Angus, 10 Simmental & 
10 Hereford).

March 4 — Farm equip-
ment inc. balers, 
swathers, sprayer, imple-
ment trailer & more, lots 
of salvage equipment, 
tractors & combines 
(non-running), trailers, 
pickups, trucks, cars (in-
cluding some 60s & 70s) & 
other scrap cars and lots 
more held East of Digh-
ton or West of Ness City 
for Dean & Kathy Del-

aney. Auctioneers: Bern-
ing Auction, Inc.

March 4 — Cars, Pickups 
& Tractors inc. 1997 Ford 
F150, 1996 Ford F150, 
1963 Ford Fairlane, ear-
ly 60s IHC pickup, 1955 
Dodge Royal, 1954 Chevy 
4-door, 1951 Chevy 4-door, 
1951 Ford 2-door, 1967 
Ford pickup, 1969 Ford 
pickup, 1967 Lincoln 
Cont., 1984 Lincoln, 1965 
Allis D17, Minn. Moline 
R, JD D & more, tools & 
yard equipment, Collect-
ibles inc. Coca Cola coin 
op machine, pedal trac-
tors & more held at Leb-
anon for Joe Delimont. 
Auctioneers: Thummel 
Real Estate & Auction, 
LLC.

March 4 — Live Onsite 
Consignment auction 
expecting 650 pieces in-
cluding 75-100 tractors/
loaders, construction, 
skid steers, excavators, 
backhoes, loaders, doz-
ers, ex-Army trucks, 
equipment, skid loader 
attachments, grain carts, 
grain handling, seed ten-
ders, manure spreaders, 
applicators, sprayers, 
forage equipment, feed-
ing equipment, grinder 
mixers, mills, combine, 
shredders, harvest, 
corn heads, cattle & hay 
equipment, balers, mow-
ers, tedders, rakes, vehi-
cles, ATVs, lawn mowers, 
grain trucks, trailers & 
much more held at Gall-
atin, Missouri. Auction-
eers: B&S Equipment 
Auctions.

March 4 — Vehicles inc.: 
1996 Ford F150 XLT, 
1996 Ford Econoline 
E350 construction van, 
JD garden tractor, JD 
dump lawn trailer, pad-
dle pedal boat, gener-
ator, tools, collectibles 
included furniture, Hes-
ston belt buckles, Black 
Americana, glassware & 
more, household, coins 
& lots more held at Law-
rence for Ray Gottstein 
(Baldwin City) & a Pri-
vate Lawrence seller. 
Auctioneers: Elston Auc-
tions.

March 4 — Laflin Ranch 
sale held at the ranch in 
Olsburg. Selling 100 bulls 
& 40 females.

March 4 — Loving Farms 
sale held at Pawnee 
Rock. Selling 100+ Short-
horn & Shorthorn plus 
bulls & heifers.

March 5 — Antique auc-
tion including antique 
furniture, telephone 
booth from Denver hotel, 
large collection of collec-
tor dolls & accessories, 
toys, glassware, costume 
jewelry, quilts & many 
more collectibles held at 
Salina for 3 Collections. 
Auctioneers: Thummel 
Real Estate & Auction, 
LLC.

March 5 — Antiques, prim-
itives, collectibles, jewel-
ry, butter churns & more 
held at Strong City. Auc-
tioneers: Hancock Auc-
tion & Real Estate.

March 5 — 21st Annual 
Gold Bullion Group Sale 
held at  Schaake Farm 
sale facility, Westmore-
land. Selling 80 Simmen-
tal & Simangus Bulls and 
50+ commercial bred 
pairs and open.

March 6 — Don Johnson 
Bull Sale held at Salina. 
Selling 75 yearling & 18 
month old bulls.

March 6 (Monday) — Lyons 
Ranch 35th Annual An-
gus Bull Sale held at the 
Ranch South of Manhat-
tan, 12:30 pm., selling 120 
fall Angus bulls.

March 7 — S&S Polled 
Herefords sale held at 
Guide Rock, Nebraska 
selling 73 lots inc. 40 two-
year-old bulls, 33 bred 
two-year-old heifers.

March 8 — Stucky Ranch 

sale held at Kingman 
selling 150 Age advance 
reg. Angus bulls.

March 8 — Flat Iron Angus 
sale held at the ranch 
headquarters in Haddam 
selling 30 yearling Angus 
bulls, 10 yearling SimAn-
gus bulls, 11 18-mo-old Si-
mAngus bulls, plus select 
groups of spring heifers.

March 9 — Marshall Coun-
ty Land Auction con-
sisting of a mixed used 
property with 157 ac. m/l. 
Approximately 88 ac. 
of dryland crop ground 
and 67 ac. of native grass 
held at Blue Rapids for 
Milo Kratochvil Fami-
ly. Listing broker: Brice 
Ebert, Resource Real Es-
tate Group. Auctioneers: 
Crossroads Real Estate & 
Auction, LLC.

March 9 — BJ Angus Genet-
ics sale held at the ranch 
near Manhattan. Selling 
90 bulls, 75 reg. Females, 
25 fall bred commercial 
heifers.

March 10 — Fort Hays 
State University Beef 
Unit 6th annual Bull sale 
held at noon at Fort Hays 
State beef unit offering 
63 lots of Hereford & Red 
Angus bulls.

March 11 — 2009 JD 9770 
combine, 2014 JD 4830 
sprayer, trucks inc. 2001 
Freightliner semi, 1979 
Chevy C-60, 1973 Ford 
F-700 & others, 1971 JD 
4320 tractor, farm equip-
ment, trailers, irrigation 
items, livestock equip-
ment, other farm items, 
shop items, items from 
service station closing 
(all new), motorcycle, 
ATV, mowers & more 
held near Leoti for Area 
Farmers. Auctioneers: 
Berning Auction, Inc.

March 11 — Large amount 
of vintage & unique items 
inc.: cast iron, crocks, vin-
tage toys, vintage furni-
ture, Eisenhower items, 
vintage beer bottles & 
bottling equipment, vin-
tage signs & emblems, 
clocks, stereos, albums, 
household, Coca Cola 
items, Christmas & more 
held at Hope for the Mor-
gan Estate. Auctioneers: 
Lazy J Auctions, Loren 
Meyer.

March 11 — Lots of Crafts-
man power tools, other 
good shop tools, old tools, 
lawn & garden equip-
ment, lots of antiques & 
collectibles, antique fur-
niture, cast iron parlor 
stove, collectible hand 
saws & planes, 1976 Al-
lis Chalmers framed adv. 
picture, original AC trac-
tor operator manuals & 
some JD manuals, very 
old military style sad-
dle & other saddles, JD 
space heater, appliances 
& household & lots more 
held at Comm. Bldg., New 
Strawn for Alan Wood-
son. Auctioneers: Kurtz 
Auction & Realty Ser-
vice.

March 11 — Over 100 Toy 
Tractors & more selling 
at Auction held at Beat-
tie (inside Community 
Center) for Don Grosho-
ng. Auctioneers: Olmsted 
& Sandstrom.

March 11 — Bar S Ranch 
sale held at Paradise 
selling Yearling & 2-year-
old Angus, Red Angus & 
Charolais bulls.

March 11 — Huninghake 
Angus Ranch & Dikeman 
Simmentals Premium 
Genetics Bull Sale held 
near Frankfort selling 
Simmental, Sim/SimAn-
gus, Black & Red Angus 
Bulls.

March 11 — Rippe Gelb-
vieh sale held at the live-
stock barn in Belleville 
selling 101 bulls, 60 Black 
Balancers, 19 Purebreds, 
16 Red Balancers, 12 fall 
bred heifers, 50 black 
& red commercial open 

heifers.
March 11 — May-Way 

Farms Annual Produc-
tion Sale held at Baldwin 
City offering 60 head of 18 
mo. & yearling bulls, out-
standing open yearling & 
fall bred registered fe-
males.

March 12 — Boyer Lim-
ousin sale held at the 
Ranch, Liberty, Nebras-
ka selling 50 Limousin & 
Lim-flex yearling & age 
advanced bulls and 20 
reg. & commercial bred 
& open replacement heif-
ers.

March 14 — 2009 Cadillac 
car, 1992 GMC 1500 pick-
up, JD AMT 600 3-wheel-
er, JD lawn mower & 
machinery, guns, coins, 
furniture, household & 
tools held at Belleville 
for Dean Siefert Estate. 
Auctioneers: Thummel 
Real Estate & Auction, 
LLC.

March 14 — Schreiber An-
gus annual Spring Pro-
duction Sale held at the 
ranch near Beaver (Cla-
flin) selling 45 two-year-
olds, (20) 18-month-olds, 
10 yearlings, replace-
ment heifers, commer-
cial black Angus & F1 
heifer pairs.

March 14 — Bar Arrow Cat-
tle Company sale held at 
the ranch in Phillipsburg 
selling 80 Gelbvieh and 
Balancer Bulls & 15 elite 
Gelbvieh and Balancer 
heifers.

March 15 — Real Estate 
Auction consisting of TI: 
117.05 ac. Shawnee Coun-
ty land with 106.07 NHEL 
farm ground, 9.24 ac. 
grass & 1.74 ac. of farm-
stead w/2-story, 3BR, 1 BA 
home; TII: Approx. 136.58 
ac. of Shawnee County 
land with 55 broke acres, 
balance is grass & trees. 
Held at Delia for Arl-
is Stach. Auctioneers: 
Thummel Real Estate & 
Auction, LLC.

March 15 — Woodbury 
Farms sale held at Over-
brook Livestock Comm. 
Co. in Overbrook selling 
15 Angus bulls, year-
lings & 2-year-olds, 50 
reg. & comm. open year-
ling heifers & approx. 10 
young pairs.

March 17 — Mushrush Red 
Angus sale held near El-
mdale selling 85 age ad-
vance Red Angus bulls, 
100 stout spring yearling 
Red Angus & SimAn-
gus bulls, 100 fall bred 
& open spring yearling 
commercial Red Angus 
replacements & 10 elite 
registered open heifers.

March 17 — Sunflower 
Genetics Annual Pro-
duction sale held at the 
ranch near Maple Hill.

March 18 — T&S Strnad 
sale held at the ranch 
near Formoso selling 
100 yearling & long aged 
bulls.

March 18 — Full Circle 
Cattle Co. 3rd annual sale 
held at Winter Livestock, 
Dodge City offering 50 
performance driven Cha-
rolais bulls and a fancy 
set of Red Angus heifers 
bred Charolais.

March 18 — Cattleman’s 

Choice Sale held at the 
T Seven ranch sale fa-
cility at Greenleaf sell-
ing 60 Angus & SimAn-
gus bulls, (50) 18-mo.-old 
bulls, 10 two-year-old 
ET bulls, plus 20 fan-
cy F1 baldy heifers w/
Feb. 2023 calves at side 
(calves sired by T7 Play-
book 9249, the top selling 
bull in our 2021 sale con-
signed by Ron Holle).

March 18 — Molitor Angus 
Ranch sale held at the 
ranch, Zenda, and selling 
100 Bulls & 40 Females.

March 21 — Hinkson An-
gus Ranch sale held at 
Cottonwood Falls. Sell-
ing 90 Angus fall bulls, 
15 Charolais fall bulls, 
70 commercial fall bred 
heifers.

March 23 — Land Auction 
consisting of 240 acres 
m/l of Riley County Flint 
Hills Native Grass pas-
ture including a pond 
& several other water 
sources, mature hard-
wood trees, very clean 
pasture with excellent 
fences (property locat-
ed just 7 miles SE of 
Manhattan) held live at 
Manhattan with online 
& phone bidding avail-
able: www.MidwestLand 
andHome.com. Seller: 
Pepper Farms, LLC. Auc-
tioneers: Midwest Land 
& Home, Mark Uhlik bro-
ker/auctioneer.

March 24 — Barrett Cattle 
sale held at Maple Hill 
selling 100 18-mo-old 
bulls and 20 spring year-
ling bulls.

March 25 — Tractors, Ma-
chinery, Shop Items 
held at Herkimer for 
Lawrence “Tony” Stoehr 
Trust. Auctioneers: Olm-
sted & Sandstrom.

March 25 — 1959 Edsel 
Corsaid, Ford Model A, 
1969 Ford 700, 1961 Ford 
F600 truck, 1948 Ford F6 
truck, Tractors & Machin-
ery, Hustler 3200 zero 
turn mower, motorcycles, 
antiques & collectibles 
inc.: stationary engines, 
churn collection, cast 
iron, guns, crocks, sad-
dles, signs & much more 
held NW of Belleville 
near Republic for Ward 
Aurand Estate & Glen 
Aurand Family Trust. 
Auctioneers: Thummel 
Real Estate & Auction, 
LLC.

March 25 (Saturday) & 
(Monday) March 27 — 
2-Day Auction selling: 
Day 1, March 25: Lots 
& lots of shop tools of 
all types, machinery 
parts, welders, presses, 
wrenches, vise grips & 
much more (500 pallets to 
sell between 2 days); Day 
2, March 27: D7H Cater-
pillar Bull Dozer, 6 Trac-
tors, Semi tractor & drop 
deck trailers, 3 NH bale 
wagons, Lots more shop 
tools & parts held SW of 
Seneca for Roeder Im-
plement, Inc. Dispersal. 
Auctioneers: Cline Real-
ty & Auction, LLC.

March 25 — Spring Ma-
chinery Consignment 
auction held at Holton 
(online bidding through 
Equip mentFacts.com. 

Auctioneers: Harris Real 
Estate & Auction, LLC.

March 25 — Annual Farm 
Machinery & Farm Misc. 
Consignment auction in-
cluding farm machinery, 
trucks, trailers, livestock 
equipment, farm tools & 
misc. held at the North 
edge of Durham in con-
junction with G&R Im-
plement. Auctioneers: 
Leppke Realty & Auc-
tion.

March 25 — Sandhill 
Farms sale held at the 
farm in Haviland, 1 pm 
selling approx. 280 head 
inc. 130 registered Polled 
Hereford bulls, 25 regis-
tered Hereford cow/calf 
pairs, 100 open commer-
cial Hereford & baldy 
heifers.

March 27 — Oleen Broth-
ers “The Best Of Both 
Worlds” Production sale 
held at Dwight offer-
ing 57 Horned Hereford 
bulls, 53 black Angus 
bulls, 70 bwf spring pairs, 
110 fall bred heifers (bwf, 
HH & AN), 25 AQHA colts 
& 3 AQHA riders.

April 1 — Great selection 
of Outstanding Quality 
antiques, vintage, furni-
ture, collectibles, tools, 
1928 Marmon Coupe (par-
tially restored) & extra 
parts & much more held 
at Ottawa for Dorothy B. 
Chaney Estate. Auction-
eers: Wischropp Auc-
tions.

April 1 — Land auction 
consisting of 78 acres 
m/l of Washington Coun-
ty land with 65.97 DCP  
cropland acres estimated 
(57.45 total base acres) 
held at Washington (with 
phone & online bidding 
at www.MidwestLan-
dandHome.com) for San-
dra & Mike Hood. Auc-
tioneers: Midwest Land 
& Home.

April 1 — Circle S Gelb-
vieh Ranch 16th annual 
Production sale held at 
Canton offering 67 fall & 
yearling bulls, 8 Gelbvieh 
show heifers, 40 pens of 
Gelbvieh, Gelford & Gel-
bvieh influenced heifers; 
first calf Gelbvieh & Gel-
bvieh influenced heifer 
pairs.

April 2 — Shawnee & Jack-
son County Real Estate 
Auction held at Hoyt for 
Marvin & Shirley Smith 
Trust. Auctioneers: 
Crossroads Real Estate & 
Auction, LLC.

April 8 — Fink Beef Genet-
ics 37th Annual Sale held 
at the Fink sale facili-
ty, Randolph selling 150 
Bulls, 18-months & year-
lings; also Charolais fe-
males both spring & fall 
calvers, donors, flushes, 
embryos.

April 15 — Coin & Sports 
Memorabilia auction 
held at Lawrence for One 
Owner Collection - Qual-
ity is Outstanding. Watch 
for details soon. Auction-
eers: Elston Auction.

April 22 (tentatively) — Es-
tate auction consisting of 
Firearms, Knives, Ammo 
held at Ottawa for One 
Owner Collection. Watch 
for details soon. Auction-
eers: Elston Auction.

Grass & Grain Area 
Auctions and Sales

AUCTION
TUESDAY, MARCH 14, 2023 — 10:00 AM

Auction will be held at the Commercial Building located at the Fairgrounds in BEllEvIllE, KS
CAR, PICKUP, lAWN MOWERS

& MACHINERY
2009 Cadillac 4 door car, V8 
engine, loaded; 1992 GMC 
1500 SLE 4 wheel drive pick-
up, auto, V8, 88,874 miles; 
John Deere AMT 600 3-wheel-
er, tandem axle w/dump bed; 
Danuser F8 post hole digger 
w/10” bid; 3pt. log splitter; JD 
no 5 mower; 3 pt. mist blower; 
John Deere GX95 riding lawn 
mower; Ariens snow blower; 
John Deere gas generator; 
McCullock 610 chain saw; 
Craftsman 18” chain saw.

HOUSEHOlD & TOOlS
5 piece mahogany full size 
bedroom set; 4 piece mahog-
any full size bedroom set; 70s 
dining table & china cabinet; 2 
cedar closets; mahogany drop 
front desk; 70s typewriter cab-
inet; couch; glider rockers; up-
holstered chairs; coffee & end 
tables; floor lamp; 60s console 

stereo; Maytag 15 cu refriger-
ator; Whirlpool washer & dry-
er; microwave; 20s tier table; 
flat screen TV; console TVs; 
telephone stand; kitchen ta-
ble & chairs; microwave; guns 
inc: (Winchester 06 22 s,l,lr; 
Mossberg 183 410; Reming-
ton pump 12 ga); coins inc: 
Morgan & Peace dollars; 
Walking Liberty & Franklin 
halves; buffalo & V-nickels; 
Mercury dimes; Ike dollars; In-
dian head pennies; silver ea-
gle; paper money (1928 $20 
gold certificate; 1957 blue seal 
$1; 1953 red seal $2; 1963 red 
seal $5); class ring; turquoise 
ring; gold baby rings; cos-
tume jewelry; tie clasps; cuff 
links; pins; pocket knives; pin 
back buttons; Elgin 21 J pock-
et watch; Standard railroad 
pocket watch; Bulova men’s & 
ladies watches; Sears sewing 
machine; many sewing items; 

large collection material; quilt 
frame; 2 floor safes; step-
stool; pictures; mirrors; table 
lamps; dresser lamps; clocks; 
child’s rocker; hand painted 
tea set; 50s glasses; pressed 
glass; skunk collection; hors-
es; powder jar; assortment 
glass; Pyrex bowls; crock 
bowl; fireworks; stereo turn-
table; typewriters; radios; an-
niversary clock; vacuum; lin-
ens; figurines; card collection; 
cookbooks; clothes; kitchen 
appliances; fans; several met-
al 2 door cabinets; 50s chair; 
blonde TV; trunk; antlers; 
wooden pulleys; records; cam-
eras; toys; Coca Cola menu 
board; many other household 
items.; Tools assortment of 
hand tools; sockets; combina-
tion wrenches; shovels; rakes; 
axes; fishing tackle; extension 
ladder; new rolls barb wire.

NOTE: Check our website for pictures www.thummelauction.com. lunch by M&M Sweet Shop.

DEAN SEIFERT ESTATE
Auction Conducted By: THUMMEl REAl ESTATE & AUCTION llC, 785-738-0067

REAL ESTATE AUCTION
WEDNESDAY, MARCH 15, 2023 — 1:00 PM

Auction will be held in the Community Center in DELIA, KANSAS
TRACT I: W½ SW¼ & SW¼ NW¼ 2-10-13 
Shawnee Co., KS
The farm is located approximately 5 miles North 
of Rossville, KS on Rossville Road to 86th then 
East approximately 1 mile to NW Carlson Road 
then North. The farm is located on the Northeast 
corner of NW Carlson Road and 86th Road. 
117.05 acres with 106.07 NHEL farm ground, 
9.24 acres grass and 1.74 acres of farmstead 
with a 2 story home, 2 bedrooms upstairs, 1 bed-
room on main floor, 1 bath, kitchen, dining room, 
living room, 2 enclosed porches. There is a 1 car 
detached garage. Well with near new pump, pro-
pane tank, furnace & central air approximately 10 
yrs. old. Water purifier. Septic tank approximately 
20 years old. The seller will do no inspections or 
repairs on home, well or septic. All inspections 
must be made by purchaser before March 15, 
2023. To View the home contact Sherri Gan-
non at 785-341-7507.
Possession will be upon closing on or before 
April 30, 2023. 106.07 acres have been fertil-
ized, the purchaser will pay seller for fertilizer of 

$7,730.92. Purchaser will pay 2023 real estate 
taxes. 2022 taxes were $2,751.24.
TRACT II: E½ NE¼ less railroad right of way & 
NW¼ NE¼ & NE¼ NW¼ 2-10-13 Shawnee Co., KS
The farm is located North on NW Carlson Road 
to 94 then ½ mile East on East side of ceme-
tery. Southwest corner of 94 and Crawford roads. 
Approximately136.58 acres with 55 broke acres, 
the balance is grass & trees. Possession will be 
upon closing on or before April 30, 2023. 37.75 
acres have been fertilized, the purchaser will pay 
seller for fertilizer $1,649.08. Purchaser will pay 
2023 taxes, 2022 taxes were $1,606.68.
TERMS: 10% of purchase price as down pay-
ment, the balance will be due upon closing on 
or before April 30, 2023. Down payment will be 
escrowed with Charlson Wilson. Title insurance 
will be used, the cost will be split 50/50 between 
seller & purchaser. Escrow fees will be split 50/50 
between seller & purchaser. 
Thummel Real Estate & Auction LLC is acting 
as seller agent. All statements made day of 
auction take precedence over printed material.

ARLIS STACH
Auction Conducted By: THUMMEL REAL ESTATE & AUCTION LLC, 785-738-0067

Check our website: www.thummelauction.com

ANTIQUE AUCTION
SUNDAY, MARCH 5, 2023 — 10:00 AM

Auction will be held in Kenwood Hall at the Saline Co. Expo Center, 900 Greeley, SAlINA, KS
Oak highboy w/mirror; oak 
sideboard; Victrola upright 
phonograph; oak dresser; oak 
bussell seat; blonde cedar 
chest; Westinghouse porcelain 
refrigerator; walnut & oak par-
lor tables; mahogany love seat; 
parlor chairs; oak pattern back 
sewing rocker; bird cage on 
stand; bridge lamp; wood fold-
ing chairs; Telephone booth 
from Denver hotel; wicker 
buggy; wicker doll buggy; Large 
collection collector dolls inc: 

Barbie, Ashton Drake, Sey-
mour Mann, Coca Cola, many 
other collector dolls; doll high 
chair & chairs; doll clothes; 
collection of Halloween col-
lectibles; 3 hanging stain glass 
light fixtures; Toys inc: Lionel 
2055 train; telegraph signal set; 
Gilbert microscope; Lionel con-
struction set; other toys; Dura-
lex bowls; Corningware; Pyrex 
bowls; Tupperware; Goebels; 
45 & 78 records; cassette car 
stereo player; costume jew-

elry; rings; watches; dresser 
lamp; cookie jars; Iris pitcher & 
glasses; pink & green Depres-
sion glass; assortment pressed 
glass; 60s carnival glass; per-
fume bottles; kerosene lamps; 
angels; silverware; Black Label 
clock; mantel, kitchen & cuckoo 
clocks; maps; copper tea kettle; 
baseball cards; quilts; Evinrude 
& British Seagull boat motors; 
Eiki projector; cast iron skillets; 
yarn; patterns; assortment of 
other collectibles.

NOTE: This will be a large auction. There are many dolls and other collectibles. We have combined 
3 collections to make a nice auction. Check our website www.thummelauction.com. for pictures.
Auction Conducted By: THUMMEl REAl ESTATE & AUCTION llC, 785-738-0067
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Deputy U.S. Marshal 
Jack Bridges stepped into 
the darkened Ellsworth 
barroom in search of four 
desperate horse thieves. 
Suddenly he found him-
self face-to-face with Jack 
Ledford and his gang. Sup-
posing that their time had 
come, the desperadoes 
sprang on Bridges all at 

once. 
With no time to go for 

his pistol Bridges “fasten-
ing his teeth” to Ledford’s 
neck and, “held on as a 
vicious dog would to the 
neck of a bull.” All the 
while Ledford’s three part-
ners pounded and beat 
Bridges over the head with 
their revolvers until his 

cranium resembled a raw 
steak. As he lay motionless 
on the floor they walked 
into the night and, “LEFT 
HIM FOR DEAD.” 

Bridges was carried 
to a doctor at the nearby 
drug store. His skull was 
fractured and several ribs 
were broken. Bridges was 
described by fellow Dep-
uty Marshal Charles Mill-
er as, “a short, wiry little 
fellow, about 5 feet 4 inch-
es tall, and all backbone, 
and did not weigh over 
ninety-five pounds when 
in good health.” As he 
lay recuperating from the 
barroom thrashing Deputy 
Marshal Bridges swore he 
would kill Jack Ledford.

Meantime Ledford 
changed his operations to 
southern Kansas, choosing 
Wichita for his headquar-
ters. There he fell in love 
with Alice Harris, the step-
daughter of Henry Vigus, 
the owner of the Buckhorn 
Tavern and Hotel. She re-
fused to marry an outlaw. 
Since he was recovering 
from a wound incurred 
during a recent stagecoach 
robbery he “announced 
that he would give up the 
outlaw business.”  

He seemingly pur-
chased the Wichita House 
from P. C. Hubbard, re-
naming the hotel the Har-
ris House in honor of his 
bride. The Leavenworth 
Bulletin exposed the truth 
behind Ledford’s apparent 
change of character say-

ing, “Ledford was nothing 
but an unprincipled ruffi-
an. He drove Mr. Hubbard, 
the real owner and propri-
etor of the Harris House, 
out of the hotel at the point 
of a pistol.” Ledford was 
hailed as one of Wichita’s 
outstanding citizens, but 
then those were the days 
when the town was ruled 
by questionable men, all 
with connections to the 
horse thief crowd. 

Ledford employed 
Charlie Jennison, a known 
Colorado desperado, as 
his hotel clerk. The stage 
office with connections to 
“all points of the country” 
was in the Harris House, 
giving Ledford regular in-
formation as to the stage 
coach business. 

At any rate, Marshal 
Bridges learned of Led-
ford’s whereabouts and 
prepared to take him in. 
In 1894 Fred Sowers, a for-
mer Wichita groceryman, 
spoke of Bridges and Led-
ford in a Wichita Beacon in-
terview. Bridges had told 
Sowers that he had ridden 
with Ledford during the 
war.  “That  man was a 
devil,” said Bridges. “I saw 
him kill a sergeant and 
six soldiers that had been 
sent after him once, and he 
did it in walking less than 
10 feet. He never got excit-
ed, and he never missed 
his aim.” 

For that reason Marshal 
Bridges asked Fort Har-
ker’s commanding officer 

for a company of soldiers 
and four scouts to serve 
a warrant for Ledford’s 
arrest. “That one man is 
equal to a regiment in a 
fight,” explained Bridges. 

At 1:00 p.m. February 
28, 1871, Deputy Marshals 
Jack Bridges and Lee 
Stewart rode into Wichi-
ta with 25 soldiers of the 
5th U.S. Infantry under 
the command of 1st Lt. 
E. L.  Randall.  After an 
extensive search Ledford 
was discovered hiding in 
an outbuilding behind the 
hotel. 

Eyewitness Sowers 
recalled the shootout in 
the 1894 Wichita Beacon 
interview. Ledford had 
little time to react when 
the officers rode into town. 
He was unarmed and the 
only pistols at his disposal 
were old and not his own. 
Ledford was cornered in 
the outbuilding and at the 
mercy of the approaching 
officers. Throwing open 
the door Ledford triggered 
the pistols and even though 
they didn’t fire properly 
two shots hit Bridges in 
the arm.  Bullets split the 
air around Ledford as he 
rushed Bridges who was 
lying prostrate on the 
ground. 

“Yes,” said Judge Mc-
Canles, “I was there when 
Eli Fitzgerald threw a pis-
tol over my head to Led-
ford and cried, ‘There’s 
a pistol that will work, 
Jack.’”

“But Ledford never got 
hold of the pistol,” said 
Sowers. When Ledford 
reached Bridges he began 
beating the lawman over 
the head with one of the 
ineffectual pistols. Rising 
to his feet, Ledford walked 
toward Fitzgerald’s pis-
tol while “a company of 
soldiers were peppering 
away at him.” Meantime 
Deputy Marshal Stewart 
had worked his way be-
hind the outbuilding. Just 
as Ledford stooped to pick 
up the pistol Stewart shot 
him in the back. 

The lawmen continued 
firing as they carried the 
wounded Marshal Bridges 
away. Ledford staggered 
into a wholesale liquor 
store and fell to the floor. 
Friends carried him to 
the Harris House where 
he died in less than thirty 
minutes.  

Sowers related Bridg-
es’ final comment on the 
subject of his old neme-
sis, Jack Ledford. “If he 
had had his own pistols 
the day he was killed I and 
11 other men would have 
bit the dust... Every bul-
let carried death with it 
when Jack Ledford pulled 
the trigger,” except on 
that ill-fated day in Wich-
ita when his pistols didn’t 
work on The Way West. 

“The Cowboy,” Jim Gray 
can be reached at 220 21st 
RD Geneseo, KS. Phone 785-
531-2058 or kansascowboy@
kans.com.

An Ill-Fated Day
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Check our listings each week on 
our website at

www.fandrlive.com

Farmers & Ranchers
AUCTIONS EVERY

MONDAY & THURSDAY

BULLS: $133.50-$145.00 * COWS: $89.50-$106.00
STEERS

300-400 $254.00 - $267.00 
400-500 $250.00 - $264.00 
500-600 $240.00 - $255.00 
600-700 $220.00 - $238.75 
700-800 $185.00 - $200.00 
800-900 $175.00 - $186.00 
900-1,000 $169.00 - $177.00 

HEIFERS 
300-400 $215.00 - $225.00 
400-500 $210.00 - $224.00 
500-600 $200.00 - $213.00 
600-700 $183.00 - $194.50 
700-800 $167.00 - $177.00 
800-900 $161.00 - $171.50 

THURSDAY, FEBRUARY 23, 2023
STEERS

12 Blk Sylvan Grove 368@$267.00
3 Blk Clay Center 385@$266.00
5 Mix Brookville 437@$264.00
5 Blk Beverly 535@$255.00
13 Blk Timken 495@$254.00
8 Blk Buhler 466@$252.00
3 Char Clay Center 512@$250.00
8 Blk Buhler 538@$250.00
6 Blk Galva 496@$249.00
6 Mix Delphos 534@$249.00
3 Blk Clay Center 525@$247.00
31 Blk Salina 539@$246.00
9 Blk Salina 569@$244.00
2 Blk Hope 528@$241.00
3 Blk Courtland 522@$241.00
12 Blk Beverly 603@$238.75
5 Mix Lebanon 527@$237.00
4 Mix Gypsum 596@$237.00
8 Blk Raymond 476@$236.00
8 Blk Nickerson 599@$236.00
4 Mix Marquette 531@$235.00
14 Mix Timken 588@$233.00
6 Blk Holyrood 626@$221.00
18 Blk Beverly 673@$218.00
7 Red Claflin 626@$217.00
28 Blk Salina 646@$216.50
15 Blk Buhler 664@$216.00
6 Here Geneseo 493@$216.00
19 Mix Galva 612@$215.00
13 Blk Minneapolis 608@$215.00
6 Here Geneseo 605@$206.00
6 Mix Sterling 688@$203.00
19 Blk Nickerson 714@$200.00
14 Red Claflin 705@$198.00
7 Blk Holyrood 769@$186.00
25 Mix Ada 820@$186.00
30 Mix Longford 829@$185.75
24 Mix Abilene 800@$185.00
50 Mix Tescott 829@$184.00
20 Mix Marion 844@$181.00
60 Mix Hope 871@$180.50
61 Mix Enterprise 890@$179.75
13 Blk Ada 947@$177.00
115 Blk Minneapolis 874@$177.00
11 Blk Gypsum 922@$175.00
57 Mix Beloit 941@$170.75
13 Mix Tescott 971@$166.00
7 Blk Inman 999@$163.00

HEIFERS
3 Mix Clay Center 392@$225.00
10 Mix Tescott 421@$224.00
18 Blk Abilene 388@$224.00
18 Blk Abilene 427@$223.00
4 Mix Courtland 416@$220.00
8 Mix Brookville 440@$217.00
5 Blk Beverly 477@$216.00
53 Blk Claflin 568@$213.00
6 Blk Nickerson 471@$212.00
16 Blk Beverly 560@$212.00
18 Blk Timken 475@$211.00
3 Mix Marquette 408@$210.00
14 Blk Buhler 56@$210.00
6 Blk Clay Center 470@$209.00
6 Blk Ellsworth 518@$208.00
4 Blk Ada 554@$208.00

5 Mix Bennington 508@$205.00
8 Mix Tescott 498@$202.00
20 Mix Salina 550@$202.00
8 Blk Abilene 505@$201.00
9 Mix Tescott 582@$199.00
3 Mix Marquette 507@$198.00
18 Blk Ellsworth 610@$194.50
67 Blk Claflin 639@$193.00
25 Blk Beloit 619@$192.00
4 Blk Nickerson 619@$191.00
10 Blk Buhler 654@$190.00
25 Blk Salina 633@$189.50
9 Red Claflin 601@$188.50
8 Blk Beverly 669@$188.00
9 Mix Aurora 622@$187.00
7 Blk Abilene 601@$186.00
19 Blk Claflin 699@$182.00
71 Blk Delphos 706@$177.00
29 Mix Aurora 739@$175.50
6 Mix Glasco 743@$175.50
11 Blk Glasco 722@$175.00
16 Mix Tescott 748@$175.00
27 Blk Beloit 712@$174.00
13 Blk Gypsum 762@$173.75
76 Mix Salina 755@$173.50
28 Blk Longford 788@$173.25
9 Mix Solomon 791@$173.00
14 Mix Brookville 785@$172.00
22 Mix Gypsum 812@$171.50
15 Blk Gypsum 775@$171.50
73 Mix Nickerson 809@$171.50
34 Char Tescott 853@$171.50
59 Mix Gypsum 788@$170.50
17 Blk Gypsum 849@$170.00

MONDAY, FEBRUARY 20, 2023
CALVES

10 Blk Salina 249@$585.00
1 Char Salina 255@$560.00
1 Blk Salina 225@$550.00
4 Blk Salina 236@$510.00
1 Blk Gypsum 75@$350.00
1 Blk Gypsum 75@$350.00
1 Blk Durham 65@$325.00
1 Blk Gypsum 70@$310.00
1 Blk Gypsum 95@$310.00

BULLS
1 Blk Abilene 2205@$145.00
1 Blk Minneapolis 2215@$144.50
1 Gray Bavaria 2010@$142.00
1 Blk Abilene 1990@$140.00
1 Blk Clifton 2179@$139.50
1 Blk Ellsworth 1690@$138.50
1 Blk Benton 2235@$138.00
1 Red Clifton 1690@$138.00
1 Blk Assaria 1825@$135.50
1 Red Hope 1655@$134.00
1 Blk Gypsum 2275@$133.50
1 Red Gypsum 1910@$130.00
1 Hols. Abilene 1875@$122.50

COWS
1 Blk Salina 1380@$106.00
1 Blk Salina 1345@$105.00
2 Blk Salina 1358@$105.00
1 Blk Salina 1500@$104.00
1 Blk Wakeeney 1325@$100.50
1 Blk Lindsborg 1130@$100.00
1 Blk Canton 1305@$99.00
1 Red Stafford 1265@$99.00
1 Blk Concordia 1210@$99.00
1 Blk Concordia 1325@$99.00
1 Red Lindsborg 1220@$99.00
1 Blk Minneapolis 1435@$99.00
1 Blk Tescott 1535@$98.50
1 Blk Abilene 1560@$98.00
1 Char Abilene 1425@$98.00
1 Blk Clifton 1525@$98.00
1 Blk Durham 1505@$98.00
1 Blk Great Bend 1130@$98.00
1 Blk Assaria 1265@$98.00
1 Blk Salina 1390@$97.50
1 Blk Lehigh 1165@$97.00
1 Red Tampa 1660@$97.00
1 Blk Minneapolis 1365@$97.00

2 Red Gypsum 1363@$97.00
1 Blk Abilene 1295@$96.50
1 Blk Solomon 1410@$96.50
1 Blk Beloit 1090@$96.00
1 Blk Gypsum 1345@$96.00
1 Bwf Scott City 1575@$96.00
1 Blk Bavaria 1290@$96.00
4 Red Gypsum 1299@$96.00
1 Bwf Concordia 1375@$96.00
5 Blk Salina 1300@$96.00
1 Bwf Lindsborg 1295@$95.50
1 Blk Abilene 1695@$95.00
2 Blk Clifton 1508@$95.00

SPECIAL COW SALE:
TUESDAY, FEBRUARY 21, 2023

BRED HEIFERS
4 Red Cottonwood Falls @$2,500.00
20 Blk Tescott @$2,300.00
11 Blk Beloit @$2,250.00
8 Blk Beloit @$2,000.00
12 Red Marion @$1,925.00

REPLACEMENT HEIFERS
71 Blk Lincoln 787@$1,460.00
32 Blk Clay Center 778@$1,435.00
42 Blk Wichita 828@$1,410.00
30 Red Holyrood 769@$1,410.00
32 Blk Clay Center 783@$1,400.00
20 Bwf Jewell 762@$1,335.00

85 Blk Jewell 739@$1,310.00
PAIRS

10 Blk Brookville Young@$2,025.00
12 Blk Brookville Young@$1,800.00
3 Blk Bavaria Young@$1,785.00
2 Blk Brookville Young@$1,750.00
2 Blk Brookville Broke@$1,550.00

BRED COWS
13 Blk Concordia Young@$2,450.00
2 Bwf Concordia Young@$2,125.00
20 Blk Brookville Young@$2,100.00
30 Blk Brookville Young@$1,975.00
8 Blk Garnett Young@$1,960.00
3 Blk Concordia Young@$1,950.00
9 Bwf Brookville Young@$1,910.00
9 Red Stafford Young@$1,900.00
12 Red Wakeeney Young@$1,825.00
13 Blk Brookville Young@$1,825.00
12 Bwf Scott City Young@$1,800.00
2 Blk Lebanon Young@$1,785.00
9 Blk Wakeeney Young@$1,775.00
13 Blk Great Bend Young@$1,775.00
5 Red Brookville Young@$1,775.00
22 Blk Brookville Solid@$1,575.00
10 Blk Garnett Solid@$1,550.00
13 Blk Scott City Solid@$1,475.00
7 Blk Garnett Broke@$1,475.00
10 Mix Brookville Solid@$1,425.00

Selling Cattle every Monday
Hog Sales on 2nd & 4th Monday of the month only! 

IN STOCK TODAY:
• Heavy Duty Round Bale Feeders • Heavy Duty Feed Bunks

For a complete list of cattle for all sales check out our website www.fandrlive.com

FARMERS & RANCHERS HAS SWITCHED BACK to
Cattle USA.com for our online auctions.

Livestock Commission Co., Inc.
 Salina, KANSAS

SALE BARN PHONE: 785-825-0211
MONDAY — CATTLE • HOG SALE 2nd & 4th MONDAY

Hogs sell at 11:00 a.m. on the 2nd & 4th Monday of the month. 
Cattle at 12:00 Noon. Selling calves and yearlings first, followed 
by Packer cows and bulls.

THURSDAY — CATTLE ONLY
Selling starts at 10:00 a.m. Consign your cattle as early as pos-
sible so we can get them highly advertised.

AUCTIONEERS: KYLE ELWOOD, BRANDON HAMEL & GARREN WALROD

TOTAL FOR THE WEEK: CATTLE 4,307.

UPCOMING SPECIAL TUESDAY SALES:
COW SALES: March 21 ** April 18 ** May 2

Early Consignments For THURSDAY, MARCH 2, 10 AM
30 black steers & heifers, 700-800, long time weaned, 2 round vaccinations, home raised, 
open; 5 heifers, 500-600, long time weaned, vaccinated, home raised; 25 Red Angus steers 
& heifers, 600-800, home raised, long time weaned, vaccinated; 185 charX steers, 650-900, 
long time weaned, vaccinated, running out; 50 charX heifers, 650-900, long time weaned, 
vaccinated, running out; 190 black steers & heifers, 500-800, home raised, November 
weaned, vaccinated, open, running out, Don Johnson sired; 115 black steers & heifers, 
450-750, home raised, November weaned, vaccinated, open, running out, Don Johnson OR 
Lacey bulls sired; 70 black steers & heifers 500-600 home raised; 35 black steers & heifers 
700-900 long time weaned, 2 rnd vacc; 72 black heifers 750 long time weaned, 2 rnd vacc, 
open; 40 black heifers 500-700 long time weaned, open; 11 black steers 500 home raised, 
long time weaned, vacc; 60 steers 925 all native; 60 strs 925 no sort; 95 blk strs 500-600 
75 days weaned 2 rnd vacc; 68 blk strs 800-900 homeraised, vacc, Don Johnson sired,  
December weaned; 350 mostly blk s&h 550-750 home raised, vacc, December weaned; 
70 blk mostly hfrs 400-700 home raised, long weaned, hay fed; 30 Red Angus hfrs  home 
raised, long weaned, vacc; plus more by sale time.

Spring Spectacular Horse Sale
May 20-21, 2023

Don’t forget to get your horses consigned!
Deadline for consignment is March 1, 2023

27th Annual Don Johnson Angus Bull Sale
Monday, March 6, 2023 - Start Time: 6:30 PM

Offering 60 Yearling Bulls & 15 Eighteen-Month-Old Bulls
For More Info Please Contact: Linda: 402-910-3152, Don: 785-826-5628, Dan: 402-910-5326

Or Go Online to:  www.donjohnsonangus.com
16th Annual New Frontier Rodeo Bull Sale

 Saturday, March 25, 2023 - Start Time: Noon
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