Consumer connection, education goal of new Agriculture 360 app

By Donna Sullivan, Editor

Growing up on a cow/
calf operation near May-
etta in Jackson County,
there was never any doubt
in Blake Chance’s mind
where his food came from.
With home-raised beef in
his freezer and fresh pro-
duce shared from neigh-
bors’ gardens, he clearly
understood and experi-
enced first-hand the hard
work that goes into food
production. But he didn’t
have to venture far from
home to learn that it’s
not that way for the vast
majority of today’s pop-
ulation. Most people are
now at least three gener-
ations removed from the
farm and the grocery store
is the only food source
they’ve ever really known.
The understanding of how
it gets there varies wide-
ly and that disconnect is
something Chance and
many others find deeply
concerning.

Having recently grad-
uated from Kansas State
University with a degree
in ag business and a minor
in entrepreneurship,
Chance is committed to
helping bridge that divide.
He worked with a friend
from college to develop
an app called Agriculture
360, that is free to down-
load on Google Play and is
also free for both produc-
ers and consumers to use.
There are currently more
than 40 producers signed
up, and Chance is working
diligently to increase that
number. He currently has
producers from Kansas,

Compound

By Pat Melgares, K-State
Research and
Extension news service

Kansas State Universi-
ty researchers have pub-
lished a study in the pres-
tigious scientific journal,
Nature Communications,
quantifying the negative
impacts that the triple
punch of heat, drought
and wind has had on wheat
yields in Kansas and the
surrounding region over
the past 40 years.

Their findings are the
first to quantify a connec-
tion between changes in
the nation’s climate and
wheat production in the
U.S. Great Plains - which
spans South Dakota, Ne-
braska, Colorado, Kansas,
Oklahoma and Texas.

Xiaomao Lin, a pro-
fessor of agricultural cli-
matology and a state cli-
matologist in K-State’s
Department of Agronomy,
said from 1982 to 2022, the
number of hot-dry-windy
events — known as HDW -
“significantly ramped up
in the U.S. Great Plains.”

“The HDW events were
the most impactful driv-
ers for winter wheat loss,

Growing up on a cow/calf operation near Mayetta,
Blake Chance had first-hand experience with agricul-
ture and food production. He believes it is important
for the future of agriculture to connect consumers and
producers and developed the Agriculture 360 app to

help facilitate that.
Nebraska, Iowa and Mis-
souri, and hopes to have
participants from each
state in the nation with-
in five years. He wants to
function as a marketing
service to those producers.
“There’s so much that
people don’t know about
ag, soit’s a way for them get
out and tour these places,”
Chance said. The app con-
tains a map with icons for

accounting for a 4% yield
reduction per ten hours
of hot-dry-windy events
during wheat’s heading
to its maturity stage,” Lin
said.

The researchers stud-
ied wheat production
in the Great Plains as
it relates to the Pacific
Decadal Oscillation signal,
a long-lived El Nino-like
pattern of Pacific climate
variability. The World
Climate Service reports
that the Pacific Decadal
Oscillation can influence
weather conditions across
North America.

“In the simplest terms,
we employed a statisti-
cal model that took the
per-county winter wheat
yields and broke them
down to see how their vari-
ations and trends over al-
most 40 years aligned with
various combinations of
hot, dry and windy events
during different plant
growth stages, years, lo-
cations, the combined im-
provements of crop breed-
ing and in-field agronomic
management, and more,”
said Steve Welch, a pro-
fessor of theoretical plant

Courtesy photo
finding the participating
businesses. There is also
a marketplace where pro-
ducers can actually sell
their products through the
app, as well as a Learn tab
that will feature discus-
sions about agriculture.
He also wants to eventu-
ally include stories about
the participating produc-
ers as they explain what
they do, how they do it,

modeling in K-State’s De-
partment of Agronomy.

He adds: “Once the
model split these effects
apart, it was possible to
see what portions were
associated with each of
them, in particular, si-
multaneous hot-dry-windy
events. The result is that
the HDW effect was neg-
ative - meaning there
were yield losses (in Great
Plains wheat production)
- and becoming more so.”

Haidong Zhao, a doc-
toral student in K-State’s
Department of Agrono-
my and the article’s lead
author, said the effect of
HDW events “are strong-
ly associated not only in
specific years but also in
locations across the U.S.
winter wheat belt, partic-
ularly those areas associ-
ated with the 1930s Dust

Bowl.”

Lin said the HDW
events in the Great Plains
were “atmospherically

bridged” with the Pacific
Decadal Oscillation signal.
“This finding is extreme-
ly valuable,” he said, “be-
cause it might provide av-
enues for predicting risks

and discuss their individ-
ual operations.

Chance says the COVID-
19 pandemic brought to
light the need for pro-
ducers to be able to sell
their products directly to
consumers. He hopes his
app will give them anoth-
er opportunity to do that.
The increase in the in-
terest consumers have in
knowing where their food
comes from is another im-
petus for the app. Chance
believes it’s important that
consumers with questions
have a good source of ac-
curate information. “The
future of agriculture de-
pends on educating con-
sumers so they will be for
us, and not against us,” he
said.

Chance can be reached
at Dblakejchance@gmail.
com for more information.
Agriculture 360 can be
found on Google Play.

Chance said the feed-
back he’s received from
producers has been very
positive. “”’They’re really
excited about it,” he said.
“They know we’ve got a
long ways to go to build
a brand and be able to
market for them, but they
know the importance of
educating consumers.”

“We’re here to help
better the ag community,”
he concluded. “We’re just
trying to get more produc-
ers on board, as well as
consumers to use the app
to find what they need.
We want to educate peo-
ple about agriculture and
help provide local prod-
ucts.”

to winter wheat yields in
the U.S. Great Plains at
decadal (ten-year) time
scales.”

The article in Nature
Communications includes
14 researchers who initial-
ly set out to study whether
HDW events had, indeed,
increased in the U.S. Great
Plains - and whether cur-
rent conditions could be
likened to the unprece-
dented Dust Bowl of the
1930s.

“As climates change,
temperature and precipi-
tation are heading in op-
posite directions over the
U.S. Great Plains,” Lin
said. “Irregular droughts
and expanded croplands
are driving growing envi-
ronmental problems, such
as frequent dust storms
and the increased break-
down of plastics that farm-
ers use on their fields.
Greenhouse gases are
making heat waves more
frequent.”

Mary Beth Kirkham, a
University-Distinguished
Professor in Agronomy,
added that Kansas, west-
ern Oklahoma and the
Texas Panhandle are the

An activities page introduces users to a wide variety
of agribusinesses to visit and explore.

most windy inland areas
in the continental U.S.,
and the windiest months
are March, April and
May - critical periods
for grain-filling in winter
wheat.

“Dry conditions, com-
bined with heat waves and
windy events, have a sig-
nificant, negative impact
on crop yields, livestock
production and pasture
conditions,” Lin said.
“This impact will be even
worse under an unprece-
dented changing climate
in the mid-term (up to the
year 2050) and long-term
(up to 2100).”

Farmers in Kansas
and other affected areas
should know that climate
change is affecting their
crop yields, he said, and
compound extreme events
are projected to increase
in intensity, frequency
and duration all over the
world.

“Future climate change
threats will depend on
greenhouse gas emissions
and pathways that are
implemented to mitigate
them, such as burning less
fossil fuel and adjusting

effects of heat, drought and wind pound Great Plains wheat

climate-informed plant-
ing dates and cultivars,”
Lin said. “Also, it will be
important to develop cli-
mate-resilient agricultural
practices, such as finding
drought-resistant wheat
cultivars and disseminat-
ing knowledge-based sup-
porting systems - such as
high-quality, short-term
agricultural climate fore-
casting information.”
Nature Communications
is considered one of the
country’s most highly re-
garded peer-reviewed sci-
entific journals. According
to its website, the journal
receives approximately
50,000 submissions per
year, and only 7.7% are ac-
cepted for publication.
Raj Khosla, head of
K-State’s Department
of Agronomy, called the
study “a testament of com-
plex, multi-disciplinary
work our faculty are ac-
complishing to assist our
farmers in understanding
wicked climate patterns
and challenges related
to climate, and how they
can prepare themselves
and their operations to re-
spond to such challenges.”

KFAC recelives grant for tower gardening pilot program

The Rural Education Center in Kansas State Univer-
sity’s College of Education and the Kansas Foundation
for Agriculture in the Classroom received a $150,000
grant from the National Institutes of Food and Agricul-
ture to attract students to degrees in agriculture and
food science.

Career Awareness for Rural Agricultural Sciences
Through Tower Gardening, or Project CARAT, will pilot
the use of a vertical gardening curriculum to teach a
range of agricultural sciences career-related skills to
high school students.

USD 108 Washington County Schools is the pilot loca-
tion for the project and is a member of the center’s Rural
Professional Development Schools Network. J. Spencer
Clark, Rural Education Center director, and Lori Good-
son, center assistant director, are co-principal investiga-
tors for the grant and have faculty appointments in the
College of Education’s department of curriculum and
instruction.

While Project CARAT will begin in a rural school

district, researchers are already planning to share the
curriculum online, making it available to any school.
Following the completion of the pilot program, the re-
searchers will offer professional development through
telepresence or in-person for schools interested in im-
plementing the curriculum as soon as fall 2023.

Nancy Zenger-Beneda is the lead principal inves-
tigator and serves as executive director of the Kansas
Foundation for Agriculture in the Classroom, an affiliate
program of K-State.

“This project directly supports the foundation’s mis-
sion of connecting classrooms to Kansas agriculture by
developing resources for educators that incorporates
agricultural concepts into the core curriculum using
experiential learning,” Zenger-Beneda said. “These re-
sources will lighten the burden of lesson planning for
educators while providing high-quality learning for
students in our rural schools and others interested in
educating youth about agriculture.”

Debbie Mercer, dean of the College of Education, be-
lieves there is power in unifying strengths.

“What’s so effective about Project CARAT is that it
will amplify the results of the otherwise siloed efforts of
our organizations, and by working together, this program
will introduce and entice students to consider careers
in these much-needed fields,” Mercer said. “This project
will support rural secondary teachers on the front line of
students making decisions about their majors.”

The funding from the National Institute of Food and
Agriculture is through Secondary Education, Two-Year
Postsecondary Education, and Agriculture in the K-12
Classroom Challenge Grants Program.

Tower gardens similar to this can be used to connect
students with food production and possible careers in
agriculture. Courtesy photo
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Routine Reflections

By Kim Baldwin,
McPherson County farmer
and rancher

We’ve arrived at an-
other intersection of old
and new. A time where we
say goodbye to one year
while also welcoming an-
other. The singing of Auld
Lang Syne has been sung,
well-wishes have been
said, and new goals have
been declared.

time of reflection. Whether
it’s looking back at the best
movies watched, the total
number of books read, the
overall amount of rainfall
measured or the number
of acres acquired, we all
have something to reflect
on from the past year.

So many of these reflec-
tions tend to gravitate to-
ward numbers as the form
of official measurement.

ly easy way to look at a spe-
cific period of time and de-
termine the wins and loss-
es; the things that worked
and the things we learned
from during a year.

On our farm, we take
many numbers and create
many charts and graphs
to measure a variety of as-
pects from the year. From
fuel prices, household ex-
penditures, rainfall totals,
market changes, sales,
purchases and so much
more. We can and do cre-
ate visual measurements
throughout the year, which
allow us to reflect on a va-
riety of areas.

To be honest, the visual
measurements, while ap-

preciated, sometimes only
provide a small glimpse
into the overall area being
measured and reflected
upon. Some of the things
we reflect on might high-
light one’s strengths or
weaknesses or areas for
improvement, while other
reflections remind us that
we have minimal control.

If anything, 2022 has re-
minded me that measure-
ments and assessments
don’t always tell a com-
plete story when it comes
to reflecting on one’s de-
clared victories or admit-
ted defeats at the end of
a year.

Numbers might look
good and the means of

measurement at a given
point might suggest an an-
ticipated positive outcome.
But if the rain doesn’t fall,
or if it falls all at once, or a
windstorm blows through,
or hail hits, those numbers
and outcomes change in an
instant.

While I generally de-
clare goals at the start of
a new year, I have learned
over time I won’t have a
hard start and stop time
with a straight line in
between for the sake of
measurement. If needed,
adjustments will be made
along the way based on
routine reflections to help
me get to where I want
to be.

And yes, while we have
arrived at another inter-
section of an old year and
a new year, we must rec-
ognize that there’s traffic
coming from multiple di-
rections. In reality, it is
how we react and adjust
while mindfully reflecting
throughout the year which
will allow us the opportu-
nity to continue to move
forward, getting closer to
our ultimate goals.

“Insight” is a weekly col-
umn published by Kansas
Farm Bureau, the state’s
largest farm organization
whose mission is to strength-
en agriculture and the lives
of Kansans through advo-
cacy, education and service.

Thisis also atraditional Understandably, it’s a fair-

Farmer sentiment rebounds at year end on stronger 2022 income

Following a two-month decline and a year of weak
sentiment, the Purdue University/CME Group Ag Econ-
omy Barometer closed out the year on a more positive
note, rallying 24 points in December to a reading of
126. U.S. farmers were more optimistic about both their
current situation and expectations for the future. The
Current Conditions Index jumped 37 points to a reading
of 135, while the Future Expectations Index increased 18
points to a reading of 122. The Ag Economy Barometer
is calculated each month from 400 U.S. agricultural pro-
ducers’ responses to a telephone survey. The survey was
conducted Dec. 5-9.

“The improvement in current sentiment was motivat-
ed by producers’ stronger perception of current finan-
cial conditions on their farms and could be attributed to
producers taking time to estimate their farms’ 2022 in-
come following the completion of the fall harvest,” said
James Mintert, the barometer’s principal investigator
and director of Purdue University’s Center for Commer-
cial Agriculture.

The Farm Financial Performance Index climbed 18
points to a reading of 109 in December. Notably, this

was the only time in 2022 that the index was above 100.
The turnaround was driven by a sharp increase in the
percentage of producers who expect better performance
than last year, which jumped from 23% to 35% of respon-
dents, and is consistent with USDA’s forecast for strong
net farm income in 2022.

The Farm Capital Investment Index climbed nine
points to 40, the highest reading for the index since
February; yet, it remains nine points lower than a year
earlier. Among the nearly three-quarters of respondents
who said it was a bad time for large investments, the
most commonly cited reason was high prices for farm
machinery and new construction (41%), followed by ris-
ing interest rates (28%).

Despite the improvement in farmers’ perceptions
of their financial situations, both the short- and long-
term farmland value indices continued to drift lower in
December. The short-term index fell five points to 124,
while the long-term index declined four points to 140.
When examined over the course of the last year, it’s clear
that sentiment among producers about farmland values
has shifted. For example, compared to a year ago, the

percentage of respondents who expect to see farmland
values decline in the upcoming year increased from 6%
to 15%, while the percentage expecting to see values rise
declined from 59% to 39%. Among producers who expect
farmland values to rise over the next five years, just over
three-fourths of them said that a combination of nonfarm
investor demand and inflation are the main reasons they
expect to see values rise.

Looking to the year ahead, the December survey
asked producers to compare their expectations for their
farm’s financial performance in 2023 to 2022. Producers
indicated they expect lower financial performance in
2023 and cited rising costs and narrowing margins as
key reasons. Concerns about costs continue to be top of
mind for producers. Nearly half (47%) of crop producers
said they expect farmland cash rental rates in 2023 to
rise above the previous year. Other top concerns for 2023
include higher input costs (45% of respondents), rising
interest rates (22% of respondents) and lower crop or
livestock prices (13% of respondents).

KFB to honor

New WOTUS rule creates regulatory uncertainty for farmers

The National Associa-
tion of State Departments
of Agriculture issued the
following statement re-
garding the U.S. Environ-
mental Protection Agen-
cy’s and U.S. Department
of the Army’s announce-
ment of a final rule on Wa-
ters of the United States:

“The EPA’s latest rule
on defining “waters of the
United States” is a state-
ment of federal overreach
that ignores states’ author-
ity to regulate intrastate
water quality and the
Clean Water Act’s statu-
tory mandate for cooper-

ative federalism. In turn,
although we recognize
EPA’s attempt at clarify-
ing through a roster of ex-
emptions, its rule ignores
the voices of nearly all
in American agriculture
who have long been seek-
ing clarity on this issue,
especially regarding the
debate over what is and
is not a navigable water,”
NASDA CEO Ted McKin-
ney said.

“Farmers are commit-
ted to being responsible
stewards of the land and
water that they use to grow
food, and the effectiveness

of WOTUS should be taken
with the same serious-
ness,” McKinney said.

As NASDA previous-
ly stated in multiple sets
of comments and input
throughout this regulatory
process, the Clean Water
Act establishes limits on
federal jurisdiction and
the role of the federal gov-
ernment to regulate inter-
state commerce, thus rec-
ognizing the role of states
in regulating non-naviga-
ble waters.

Further, the release of
this ruling ahead of the
U.S. Supreme Court ruling

on Sackett v. EPA wastes
tremendous federal, state
and private sector re-
sources as the decision of
SCOTUS will invariably
shift water regulations
across the United States
yet again significantly.
This is in stark contrast
to the comments previ-
ously made by Adminis-
trator Regan to the U.S.
House Appropriations
Subcommittee on Interior
and the Environment that
the EPA’s rule would “be
in a position to respond
and adjust to the Supreme
Court ruling.”

tradition,

heritage

of family farms

Kansas Farm Bureau
is continuing in 2023 its
recognition for “Sesqui-
centennial Farms” in con-
junction with its annual
“Century Farm” program.
The Century Farm pro-
gram honors Farm Bureau
members who own farms
of at least 80 acres with-
in the same family for 100
years or more. The Sesqui-
centennial Farm recogni-
tion goes to farms in the
same family for at least 150

Today is one of those weird days where
I feel like I am in a holding pattern. The
past year is in the rearview mirror but
close enough that the memories of what
happened are still very fresh. The new
year has just started, and we aren’t far
enough into it to get a feeling for how it
is going to go. Lambing is on the verge
of starting but nothing yet. The cows are
about six weeks from starting. One kid
has gone back to college and the other
leaves this weekend. This is that no
man’s land between Christmas and the
grind of mid-winter.

Looking back on last year all I can say
is, what a year. I am still not sure if it was
a bad year or a good year. Most likely
some of both. Personally, I feel so much
better than I did this time last year.
Again, I say if you are looking at getting
a joint replaced, do it now, don’t wait.
I understand the reasons to wait but I
feel so much better than I did a year ago.
Was the process a lot of fun? No, but it
was worth it in the end, and it gives me
so much more hope and confidence to
take on 2023. I will never take my health
or mobility for granted again.

The weather gave us all challenges this
past year and I know many of you faced
a more daunting challenge than I did. It
had a big effect on my bottom line but
nothing like those of you facing multiple
years of drought. I was not challenged
like those of you who had to deal with
horrible winter storms and their after-
math. For that I am grateful, and I do
not take that lightly, my thoughts and
prayers go out to those who faced hard-
ships this past year. My turn will come
probably sooner than later. Who knows
what 2023 will hold for us? The weather
is something we cannot do anything
about but has everything to do with suc-
cess and failure.

Then there were the man-made hap-
penings in the world. I know everything
happens for a reason and this past year
is one that I plan to ask St. Peter about
as soon as I walk through the gate. I
would say it was all needless but then

again, I do believe there is a greater
plan and that is what gives me hope.
Never-the-less, the events of this past
year effected our bottom lines and for
many of us 2022 left a mark. The price of
everything, especially fertilizer and fuel,
reached ridiculous levels and there was
not much we could do about it. Sure, we
adjusted what we were doing but I defy
anyone to say it didn’t hurt their bottom
line. Couple that with the volatility in
the markets and the business end of
agriculture was not much fun.

Who has any idea of what the next
year will bring, the only thing I have
learned from the last three years or so is
that you should never say never. I have
seen more things happen in those years
that I never could have even dreamed up
and that leaves me cautious and weary
about what is around the bend. I guess
a couple of things are for sure. First, we
are witnessing history and second, life is
not boring. I don’t know about you, but
I could use mundane and boring for a
couple of years.

So, as I look back, was 2022 a good
year or a bad year? We won’t know for
a few more years but right now I would
say it trended more on the downside.
I know there will be good and bad for
every year and a lot of it is how you
chose to view it. I like to think of myself
as a glass-half-full guy, so I am focusing
on my physical improvements. As for
what next year will bring, who knows? I
am going to focus on the good because
pessimism will not get you anywhere or
at least that is what I am going with.

I will say the last two weeks of 2022
were spent with both kids and all of
my immediate family. We had a lot of
fun together and even got some work
done so I am calling that a win. Last
year might not have gone so good but it
certainly ended on a high note. Let’s all
find our seats and fly right into 2023. If
I were you, I would fasten my seatbelt, I
would almost guarantee we will hit some
turbulence. Let’s just hope that turbu-
lence is thunderstorms bringing rain.

years.

“Kansas farmers and
ranchers have a lot to be
proud of,” Joe Newland,
Kansas Farm Bureau pres-
ident, says. “One thing
we take pride in is our
value in the traditions and
strong family ties through
generations of rural liv-
ing. Kansas Farm Bureau
is honored to celebrate
those through the Century
Farm and Sesquicentenni-
al Farms programs.”

The deadline for con-

sideration to be part of the
2023 programs is May 15.
Kansas Farm Bureau has
recognized 3,075 Century
Farms and 88 Sesquicen-
tennial Farms since their
inception. Complete de-
tails for qualification and
applications for both pro-
grams can be obtained at
county Farm Bureau offic-
es across Kansas or on the
KFB website, www.kfb.org/
centuryfarm.

“It’s never too
late to be what
you migﬁt’ve
been.”

--George Eliot
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Drought Monitor.

Drought continues into 2023

The new year is beginning with more of the same, according to Oklahoma State
University Extension Livestock Marketing Specialist Derrell Peel. He said the U.S.
has been in significant drought since late 2020 and those conditions are continuing
into 2023. The final Drought Monitor of 2022 showed that 74.05% of the U.S. is abnor-
mally dry or worse (D0-D4), with 49.65% of the country falling in the D1 to D4 levels.

Peel explained the drought categories can be combined into the Drought Sever-
ity and Coverage Index (DSCI), which can range from 0 to 500 and currently stands
at 165 for the U.S. He said the DSCI for the U.S. has been 150 or above for the last
117 consecutive weeks, which is the longest period in the 23-year history of the

On a state level, 17 have a DSCI above 150, with most being in the central plains
and western U.S. Six states, including Kansas, California, Nebraska, Nevada, Okla-
homa and Utah, have a DSCI over 300. Peel said these six states had 6.64 million
head of beef cows at the beginning of 2022, accounting for 22% of the total beef cow
herd, but most likely have seen significant herd liquidation over the last year and
will face more if conditions do not improve.

Although drought remains a concern and conditions are unlikely to improve
during the winter, Peel indicated there is some hope on the horizon. He said the
current outlook map provided by the Climate Prediction Center predicts La Nina
conditions will fade to neutral by spring, thus reviving some potential for improved
conditions heading into the growing season.

USDA bioproduct funding paves way
for soy oil rubber to hit the road

The U.S. Department
of Agriculture has an-
nounced projects that
will be funded through
its National Institute of
Food and Agriculture’s
Bioproduct Pilot Program,
and the news is good not
only for the soy industry,
but also rural areas where
road repair can be cost-
ly and all too short-term.
USDA’s $9.5 million invest-
ment in sustainable U.S.
bioproduct manufacturing
will fund research and de-
velopment of value-added
products from agricultur-
al commodities, including
soy.

The innovative soy
project, run by Soylei In-
novations of Ames, Iowa,
transforms high oleic soy-
bean oil into thermoplas-
tic rubber for pavements,
and has had the support of
ASA and its farmer lead-
ers.

Daryl Cates, American
Soybean Association pres-
ident and a soy grower,
commented on the merits
of the project and ASA’s
involvement, saying, “This
soy bioproduct has layers
of potential, including ex-
tending how long road re-
pairs for existing surfaces
can last and providing a
less costly paving solution
nationwide - something
even more important in
rural communities where
tax revenues for road pav-
ing and maintenance bud-
gets are scant. We are very
proud to have supported
both development of the
Bioproduct Pilot Program
and this soy asphalt proj-
ect, specifically.”

The NIFA Bioproduct
Pilot Program is a two-
year program that was au-
thorized and funded by the
Infrastructure Investment
and Jobs Act. ASA worked
with Senator Mike Rounds
(S.D.) and South Dakota
Soy to encourage its inclu-
sion in the legislation.

ASA has supported soy
asphalt innovations in-
cluding this project and
others being led in Iowa,
and similarly, asphalt
projects in additional soy
states. Many of the proj-
ects, like those selected

for the Bioproduct Pilot
Program, maximize a two-
prong, company/universi-
ty partnership approach
to innovation: Iowa State
University, through the
backing of the United Soy-
bean Board and Iowa Soy,
contributed heavily to the
Soylei project. Soy-based
asphalts have been piloted
for some time on Iowa’s
highways, and this pro-
gram provides Soylei and
Iowa State additional re-
sources to further scale up
development of soy-based
asphalts.

The Soylei project
speaks to the core mis-
sion of the Bioproduct

Pilot Program, which was
designed to spur econom-
ic activity in the nation’s
rural areas while lowering
commercialization risks
associated with bringing
biobased products to mar-
ket. According to USDA’s
release, “The program’s
exploration into bioprod-
ucts accelerates USDA’s
efforts to develop circu-
lar bioeconomies, where
agricultural resources
are harvested, consumed,
and regenerated in a sus-
tainable manner.” The
program aligns with the
administration’s efforts
to promote biotechnology
and biomanufacturing.

SANTEE STEEL

Serving Clay, Cloud, Dickinson, Geary, Marshall, Morris, Ottawa,
Pottawatomie, Republic, Riley, Saline, Wabaunsee, and Washington counties

LOCAL BOYS - AFULL 3 YEAR WARRANTY.
WE ARE NOT FROM OUT OF STATE.

DON'T WAIT TILL SPRING TO ORDER YOUR BUILDING -
WE MAY GET BOOKED UP

WE SERVICE OUR WARRANTIES, IF THERE IS A PROBLEM.
LIST OF REFERENCES TO PROVE IT.

POST FRAMED POLE BARNS AND STUD FRAMED
SHOP BLDGS FULLY FINISHED.

SHOP HOUSES, IMPLEMENT BLDGS, HAY BARNS & SO ON.

GIVE CARL A CALL TODAY: 785-370-3189

Grass & Grain, January 10, 2023

Page 3

NALF elects new board of directors

The North American Limousin Foun-
dation (NALF) elected new members and
officers for its board of directors during
the annual meeting held in Oklahoma
City, Okla. on Monday, January 2, 2023.
Those newly elected to serve the Foun-
dation for three-year terms are, George
Hubbard, Miami, Okla. and Mark Haden,
Rogersville, Mo.

Bruce Lawrence, Anton, Texas, was
selected to serve as the NALF president
again. Dan Hunt, Oxford, Neb., will serve
on the board as ex-officio. Wade Beckman,
Robert, Idaho, was chosen to serve as
vice president. The remaining executive
committee consists of Ronn Cunningham,
Rose, OKla., as secretary; Randy Corns,

Altoona, serving as treasurer; and Jerry
Wulf, Morris, Minn., as member-at-large.

The additional breeders on the board
of directors include, Joey Freund, Eliza-
beth, Colo.; Troy Gulotta, Independence,
La.; Austin Hager, Karlsruhe, N.D.; Bart
Mitchell, Wauzeka, Wisc.; Jay Wilder,
Snook, Texas; Kevin Ochsner, Kersey,
Colo.; Rob Brawner, Wood Lake, Neb.;
Lance Sennett, Waynetown, Ind.

The North American Limousin Foun-
dation would like to thank the two retir-
ing board members for their service. The
retiring members are Curt Wieczorek,
Mount Vernon, S.D., and Joe Moore, Ra-
phine, Va.

McDonald’s updates antibiotics
use policy for beef supply chain

McDonald’s has updated its antibiotics stewardship policy to encourage beef suppli-
ers around the world to reduce their use intensity, Meatingplace reports.

Specifically, the update of the policy, first implemented in 2018, establishes respon-
sible use targets in ten markets that make up 80% of McDonald’s global beef supply
chain: Australia, Brazil, Canada, France, Germany, Ireland, New Zealand, Poland, the

U.K., and the United States.

“Reduction remains an intended outcome of our responsible use commitment, while
allowing for the treatment of sick animals, aligned with herd veterinarian direction,”

the company said on its website.

Critics noted the update comes after a two-year delay in releasing reduction targets
tied to the 2018 policy, and while it encourages U.S. suppliers to drastically lower an-
tibiotics use intensity, it doesn’t detail a rollout plan or time-bound completion date.

McDonald’s said it will update progress by the end of 2023. The company said it is
prioritizing data collection, with the help of independent third parties, to help drive
positive behavioral change and transparency.
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show for a tax free rate and a FREE GIFT!
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Millie Conger, Tecumseh, Wins This Week's
Grass & Grain Recipe Contest And Prize

Winner Millie Conger, Tecumseh:
CHEESE & POTATO WILD RICE SOUP

1/2 cup wild rice, uncooked
1 1/2 cups water
1/2 pound bacon, cut into pieces
1/4 cup chopped onion
2 cans cream of potato soup, diluted with 1 can liquid
1 quart milk
2 1/2 cups grated American cheese

Combine wild rice and 1 1/2 cups water in a pan and
cook over low heat for 45 minutes. Drain and set aside.
Fry bacon pieces and onion in skillet until bacon is crisp.
Drain bacon and onion on paper towel. Place soup in large
saucepan and dilute as directed above. Stir in milk, bacon,
onion, cheese and cooked rice. Stir until cheese is melted.

sk

Rose Edwards, Stillwa-
ter, Oklahoma:
BUTTERMILK PIE
4 eggs
1 3/4 cups sugar
6 tablespoons melted butter
2 tablespoons flour
1 teaspoon vanilla
1/2 teaspoon salt

1/3 cup chopped walnuts
3/4 cup buttermilk
9-inch pie shell

Beat eggs in bowl with
mixer. Add sugar, butter,
flour, vanilla and salt. Re-
duce speed slowly; add
buttermilk and blend well.
Pour filling into pie shell.

Sprinkle walnuts on top.
Bake at 350 degrees for 40-
45 minutes or until knife
comes out clean and top is
golden. Keep in refrigera-
tor.
seslesiesieske
Jackie Doud, Topeka:
HONEY BUTTER

2 sticks butter
1 cup powdered sugar
1 cup honey
2 teaspoons cinnamon

Whip butter and pow-
dered sugar. Mix in honey
and cinnamon; mix until
smooth. Keep in refrigera-

tor.
sestesiesieske

Kellee George, Shaw-
nee:

CRAB CASSEROLE
1 pound crab meat
3 beaten eggs

1/3 cup butter, melted (di-
vided in half)

1 teaspoon salt

Dash pepper

1/2 teaspoon
shire sauce

1/2 teaspoon mustard

1 cup evaporated milk

1 tablespoon chopped green
pepper

1/2 cup soft bread crumbs
mixed with reserved but-

Worcester-

ter
Spray nonstick cooking
spray on sides and bottom
of 2-quart baking dish.
Combine crab, eggs, half
of the butter, salt, pepper,
Worcestershire sauce, mus-
tard, milk and green pep-
per. Gently pat into dish.
Combine crumbs with re-
served butter and sprinkle
on top. Bake at 350 degrees
until brown, about 20 min-
utes.
seskeslesiesk
Kimberly Edwards,
Stillwater, Oklahoma:
CHEDDAR CHEESE
SPREAD
1 pound grated sharp Ched-
dar cheese
1 cup chopped walnuts
1 cup mayonnaise
1/4 cup finely diced green
onions
1/2 teaspoon curry powder
Dash Tabasco sauce
Crackers
Combine all ingredi-
ents. Mix well. Pack into
small crocks or your fa-
vorite serving dish for dip.
Let get firm in refrigerator.

Serve on crackers.
sesfesieiesk

Power Out? Here’s How To Keep Food Safe: Expert Gives
Guidelines On Food Storage During Bad Weather

K-State Research and
Extension news service
MANHATTAN — Keep-

ing food safe during a power
outage begins well before
winter storms hit, said Kan-
sas State University food sci-
entist Karen Blakeslee.

Before the power goes
out, Blakeslee advised keep-
ing an appliance thermom-
eter in the refrigerator and
freezer. According to guide-
lines from the U.S. Food
and Drug Administration,
the temperature inside the
refrigerator should be 40
degrees Fahrenheit or low-
er, and the freezer at 0 F or
below.

Blakeslee, who also is co-
ordinator of K-State’s Rapid
Response Center for food
safety, said having a ther-

Need Senior

mometer in place before the
power goes out helps to as-
sure the appliance tempera-
ture does not stray outside
the recommended range.

It may also be a good idea
to stock up on canned and
non-perishable goods.

“Dried foods, such as
fruit and crackers, are
great for snacks,” Blakeslee
said. “Keep foods that fam-
ily members enjoy, but also
healthful foods to provide

nutrient-dense nourish-
ment.”
Blakeslee recommends

storing pantry foods in a
cool, dry, dark location.
When power is first lost,
leave the door of the refrig-
erator and freezer closed to
preserve cold temperatures
as long as possible. If the

Insurance?

* Final Expense

* Medicare Supplement
*Long Term Care

800-373-9559

PHILLIPS INSURANCE
Jim- The Answer Man!

power stays out for a lon-
ger period of time and the
refrigerator is not staying
cold, Blakeslee has some ad-
ditional ideas for protecting
food.

“Coolers filled with ice
are very helpful in an emer-
gency,” Blakeslee said.
“Make sure ice surrounds
the food for the best chilling
effect.”

For food in the freez-
er, dry ice can be used if
available - but thick gloves
should always be worn when
handling dry ice to prevent
skin damage. Dry ice should
then be kept in a ventilated
area.

Food spoilage may be un-
avoidable if the power out-
age is lengthy. Blakeslee out-
lines key factors that may be
an indication of foodborne
illness:

* Color changes.

* Unusual odors.

* Texture changes.

The most susceptible
foods are meat, dairy, eggs
and cut fruits and vegeta-
bles. Extra care should be
taken when examining these
food items.

“Don’t taste any question-
able food that has thawed
out,” Blakeslee said. “When
in doubt, throw it out.”

If a power outage lasts
more than four hours at tem-
peratures greater than 40 F,
refrigerated or frozen food
kept without another cold
source should be thrown out.

For more information on
food safety during the power
outages, Blakeslee recom-
mends consulting the U.S.
Centers for Disease Control
and Prevention webpage.

Blakeslee publishes a
monthly newsletter called
You Asked It! that provides
numerous tips on being safe
and healthy. More informa-
tion is also available from
local Extension offices in
Kansas.

Links used in this story:
U.S. Food and Drug Admin-
istration  (refrigerator ther-
mometers),  https:/jlwww.fda.
gov/food/buy-store-serve-safe-
food/refrigerator-thermome-
ters-cold-facts-about-food-

safety

Rapid Response Center
for Food Safety, https:/fwww.
rre.k-state.edu

You Asked It! newsletter,
https:/fwww.rre.k-state.edu/
newsletter

K-State Research and Ex-
tension local offices, https://
www.ksre.k-state.edu/about/
statewide-locations.html

** EQUIPMENT AUCTION **

ONLINE ONLY BIDDING ENDS
WEDNESDAY, JANUARY 18, 2023 * 4:00 PM

Growing up, I have
always been the odd-
ball (in a lot of ways),
but in my family, I was
pretty much the only
summer birthday. De-
cember currently hosts
birthdays to my brother,
my sister-in-law, Mika,
and my aunt. The begin-
ning of the year always
starts out strong with
the birthday of one of
the strongest women I
know.

She is also one of the
very few people who
can drive me full-blown
crazy with something as
simple as a look or by
simply saying “hello.”
She also loves me when
I am completely unlov-
able and always push-
es those around her to
be the best versions of
themselves possible.
This year she celebrates
sixty!

If you have been with
me for a while, you are
fully aware of who I am
talking about, but in
the event you are new
around here, I will give
you a few more hints.
This special lady is the
one who drilled into me
from a very young age
that you feed people
to show them that you
care. Neither one of us
is great with emotions,
but we can and will feed
anyone and everyone
we encounter.

She also taught me
that at the end of the
day, family is everything
and that no matter how
hard life gets or what
it might toss your way,
you always have some
people in your corner
that will face it with
you. She taught me that
when family needs you,
you show up, no ques-
tions asked; you take
care of the people who
take care of you. The
fact that family did not
have to be blood was
also never lost on her.

She taught me how
to hunt a bargain and
to never be afraid to

Happy Birthday

walk away if the deal
is not what I want it to
be. She taught me that
even though life might
not be easy and espe-
cially when it seems
unfair, that is when you
push the hardest and
you fully refuse to give
up. She also taught me
to always fight for the
underdog and to always
remember to give back
to those that are not as
fortunate.

If you are still guess-
ing, I will fill you in.
On January 5, my mom
turns sixty! Sixty will be
celebrated just the way
she wants it. My aunt is
coming in from Florida
to spend some quality
time with her. We then
will all get together for
a birthday dinner. To
top off the weekend,
we will do a big Christ-
mas with my mom’s side
where my Uncle Bud
will be in attendance. If
there is one thing I can
tell you with certainty
it is that her favorite
birthday gift is going
to be that she will get
to spend time with the
family she adores, but
specifically some extra
time with her brother
and sister.

Happy 60th mom! I
hope it is everything
you could possibly wish
for, and I hope you feel
just as celebrated and
loved as you make ev-
eryone else feel.

Michele grew up in
Junction City and grad-
uated from Kansas State
University. She worked in
the restaurant manage-
ment field and then as an
office manager for a com-
pany that manufactures
oilfield products. She
is currently the payroll
manager at Washburn
University. Her passion
for blogging and food can
be followed on Instagram.:
boobsbrainsandbaking.

If you would like to
contact  Michele with
comments please email
mearlyon88@gmail.com

LAND AUCTION - Butler County, Kansas
445.7 Acres

TUESDAY, JANUARY 17, 2023 - 6:00 PM
AUCTION LOCATION: El Dorado Civic Center, 201 E. Central,
EL DORADO, KANSAS
PASTURE * TREES * LARGE POND * GOOD ACCESS
* RURAL WATER METER * SELLING SURFACE RIGHTS ONLY
LAND LOCATION: From the east edge of Towanda, KS on HWY
254, north on SW Hunter Rd 1/4 mile to SW 10th, east 1 mile to the
property. There is an additional access point at HWY 254 & Shumway.

William C. Paulson, Jr. & Pamela S. Paulson
Revocable Trust AND
the Martha Paulson Pope Living Trust, Sellers

View more details at: WwWw.SUNDGREN.com

LARGE AMOUNT OF CATTLE EQUIPMENT, TOOLS, VEHI-
CLES & ATV’S INCLUDING: * 2019 Wilson Silverstar Livestock
Trailer * 2001 Peterbilt Semi * Deere 244J Wheel Loader 2024hrs
* ‘08 Coose Gooseneck Stock Trailer 24’ * 2010 Kodiak Triple Axle
Gooseneck Trailer 24+4’ * 2007 Dodge Ram 3500 * GMC 7000
Diesel Dump Truck * Miller Bobcat 225 Welder Generator on Trailer
w/Oxy Acetylene. Many Misc. items too numerous to mention.
ITEM REMOVAL IS FRIDAY, JANUARY 20
NEAR EUREKA, KANSAS. 10% BUYERS PREMIUM

SUNDGREN AUCTION & REALTY
JEREMY SUNDGREN: 316.377.0013 * JOE SUNDGREN: 316.321.7112

JEREMY SUNDGREN
316.377.0013

JOE SUNDGREN
316.321.7112

Visit WWW.SUREGIren.com for More Details, Pictures, Maps & Terms
LIVE & ONLINE BIDDING AVAILABLE

Prize for DECEMBER 27
& JANUARY 2023

“Our Daily Bread”
Recipe Contest Prize

Oil Straining Pot

Oil Straining Pot holds the

used oil from your fryer or

pan and lets it cool for reuse.

Has a mesh screen that sep-

arates out the food particles.

Includes a lid.

* Measures 5 1/8” wide x 6 3/4”
deep x 5 1/4” high.

* Made of stainless steel.

* Dishwasher safe.

The winner each week is selected from the recipes printed.
Send us your favorite recipe. It may be a main dish,
leftover, salad, side dish, dessert, or what-have-you.

1. Check your recipe carefully to make certain all ingredients are ac-
curate and instructions are clear. 2. Be sure your name, address and
phone number are on the entry. Please include a street address with
your recipe entries. A post office box number is not sufficient for prize
delivery. Allow 3-4 weeks for delivery.

3. Send it to: Woman’s Page Editor, Grass & Grain,
Box 1009, Manhattan, KS 66505.
OR e-mail at: auctions@agpress.com

AG LIME
GYPSUM
Standard or Variahle Rate Application

GEARY GRAIN, INC.

Junction City, Kansas

785-238-4177
gearygrain.com

AVOID SURGERY!

Use Your Body’s
OWN Stem Cells.

Life doesn’t stop for an injury.

ARE YOU A GOOD CANDIDATE? CALL US TODAY! 785.320.4700

Schedule a FREE Consultation
or Visit KansasRMC.com to learn more.

Manhattan

* Knee arthritis

« Partially torn rotator cuff

« Degenerative disc disease
* Chronic Pain

* And more...

Kansas City

Free Estimates!

One Year Warranty

1 walk door ......

BARN BUILDERS |

DT CONSTRUCTION
918-527-0117 <X
All Workers Insured Est. 1977

30x50x10 enclosed............. Galvalume $12,300
12’ slider, 1 walk door...Colored metal $13,300

40x60x14 enclosed labor and material.*
212’ sliding doors.............. Galvalume $20,300 . .
T [ S Colored metal $21,700 *Due to material costs, prices
40x100x16 enclosed are subject fo change.

20’ split sliding door........... Galvalume $29,800

Colored metal $31,800 WWW.DTCBarns.com

Price includes

BOOT HILL SALES Lic

CLAY CENTER, KS « 785-388-2245 | 785-632-7420



Kansas Rural Center Uses Local Food Promotion Program
Grant To Build “Central Kansas Food Corridor”

North Newton - As
part of its mission to pro-
mote the long-term health
of the land and its people,
the Kansas Rural Cen-
ter (KRC) is pleased to
announce its recent ac-
ceptance of a Local Food
Promotion Program grant
from the USDA’s Agricul-
tural Marketing Service
(AMS).

This project will see
KRC and partners, Com-
mon Ground Producers
and Growers, Kansas
Wesleyan University and
St. John’s Baptist Church
of Salina working to cre-
ate a “food corridor”
along Interstate 135 that
bridges Wichita and Sa-
lina in central Kansas, in
which a new food hub will
be established. Over the
next three years KRC will
work to bring farmers to-
gether to form a new food
hub organization to assist
with the aggregation and
marketing of locally pro-
duced agricultural prod-
ucts and deliver them
throughout the region.
Additional work will be
done to connect with food
purchasers and whole-
sale markets and make
sourcing local products
easier for buyers.

“We’re excited to con-
tinue our work of support-
ing small farmers and ru-
ral communities with this
food hub project!” said
Ryan Goertzen-Regier,

the Farmer Engagement
Coordinator for the grant.
“By forming an organiza-
tion that will assist exist-
ing farmers with scaling
up, marketing, and de-
livering their local food
products I hope to see the
barriers to entering farm-
ing reduced for young
and beginning farmers as
well, who otherwise may
have an extremely dif-
ficult time getting their
farm businesses up and
running.”

Other aspects of the
project will focus on de-
livering fresh produce
and local foods to food
deserts and other areas
with low access to healthy
foods. The food hub’s dis-
tribution network will as-
sist easier movement of
local food throughout the
region.

“Working together is
the key to building thriv-
ing communities, and
we’re thrilled to be work-
ing with Common Ground
Producers and Growers,
Kansas Wesleyan Univer-
sity and St. John’s Bap-
tist Church of Salina to
strengthen local food sys-
tems across central Kan-
sas,” said Kansas Rural
Center’s Executive Direc-
tor, Tom Buller.

In the upcoming
months Kansas Rural
Center staff will be gath-
ering with farmers and
ranchers from across a

twelve county region to
begin assessing farm-
er interest and capacity
for the formation of the
food hub and what legal
structure it should uti-
lize. Parties interested
in becoming a seller or
buyer of local foods in
Sedgwick, Reno, Butler,
Harvey, McPherson, Mar-
ion, Rice, Ellsworth, Sa-
line, Dickinson, Ottawa
and Lincoln counties can
stay informed by signing
up for Kansas Rural Cen-
ter’s mailing list at https://
kansasruralcenter.org/
newsletter or contacting
foodhub@kansasrural-
center.org.

Funding for “Building
the Central Kansas Food
Corridor: Creating a Food
Hub and Delivery Net-
work to Serve Communi-
ties Along Interstate 135 in
Kansas and Increase Food
Access” was made possible
by the U.S. Department of
Agriculture’s (USDA) Agri-
cultural Marketing Service
through grant AM22LFP-
PKS1095-00. Its contents
are solely the responsibility
of the authors and do mnot
necessarily represent the of-
ficial views of the USDA.

For more information
about the Kansas Rural
Center, visit https://kan-
sasruralcenter.org/, call
866-579-5469, or email
info@kansasruralcenter.
org.

Prepare For The Spring By Starting Onion Plants Indoors

By Maddy Rohr, K-State
Research and Extension
news service

MANHATTAN —
Starting the new year
with indoor gardening is
a great way to prepare for
spring, said Kansas State
University horticulture
expert Ward Upham, who
encourages onions to be
started in January.

“Onions are one of
the first plants to be
seeded for transplanting
because this crop takes
a significant amount of
time (6-8 weeks) to reach
transplant size and be-
cause they can be set
out relatively early (late
March in much of east-
ern and central Kansas),”
Upham said.

Upham said onion
seeds should be placed
1/2 to 3/4 inch apart in a
pot or a flat filled with
seed starting mix.

“Place the container
in a warm (75-80 F) lo-

cation until young seed-
lings emerge,” Upham
said. “Move to a cooler lo-
cation (60-65 F) when the
seedlings are 1-2 inches
tall.”

Upham recommends
plenty of natural or fluo-
rescent light as well. Be-
gin fertilizing when the
plants become 2-3 inches
tall.

“Onion seedlings
tend to be spindly with
the remains of the seed
sticking to the end of a
leaf for several weeks.
Encourage stockiness by
trimming the ends of the
leaves when the plants
reach 4-5 inches tall,”
Upham said.

Onions can be moved
to a protected outdoor
area beginning in March.

“You may have to move
them inside temporarily
to protect them from ex-
treme cold snaps,” Up-
ham said.

Upham and his col-
leagues in K-State’s De-
partment of Horticulture
and Natural Resources
produce a weekly Hor-
ticulture Newsletter
with tips for maintaining
home landscapes and
gardens. The newsletter
is available to view on-
line or can be delivered
by email each week.

Interested persons
can also send their gar-
den and yard-related
questions to Upham at
wupham@ksu.edu, or con-
tact your local K-State
Research and Extension
office.

Links used in this story:
K-State Horticulture News-
letter,  https://hnr.k-state.
edu/extension/info-center/
newsletters/index.html

K-State Research and
Extension local offices,
https:/[www.ksre.k-state.
edu/about/statewide-loca-
tions.html
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A Home Of Hospitality

By Ashleigh Krispense

A couple weeks ago, I
wrote about a different
kind of New Year’s Reso-
lutions. From intention-
ally setting aside devo-
tional time and shutting
off the news to simplify-
ing your space and setting
the dinner table with a ta-
blecloth and pretty dish-
es, the list included sev-
eral simple changes you
could “resolve” to make
in the new year. Changes
that would help you to
slow down and savor the
simple moments in your
day, because once you
begin appreciating the
ordinary, an entire world
opens up of blessings to
be grateful for.

Today, I'd like to share
about something else
that I've been ponder-
ing for awhile (and that
was further inspired by
a new book I picked up)
— The act of opening
both your heart and your
home. Now don’t panic,
it doesn’t have to be a
grand gesture of inviting
someone to live in your
house for the next month,
but rather something that
can be done in sever-
al other small ways. We
can practice hospitality
even when the schedule
is busy and the days are
full. Here are some sim-
ple suggestions for ways
to include everyday hos-
pitality without feeling
frantically overwhelmed:

Start Simple
Honestly, there are
seasons in life when

sometimes we just don’t
socialize as much with
one another. When the
house seems too messy or
unprepared to welcome
guests or you have no
time to cook a meal, con-
sider starting outside the
home. Call a friend and
invite them out for cof-
fee at your favorite local
nook. Set aside an hour to
visit and catch up, with-
out the worry of getting

the house company-ready.
Work on Daily Habits
Growing up, the kitch-
en was often cleaned in
the evening before bed. In
my own house, evenings
are generally a time that
we try to relax and enjoy
a meal together, so dish-
es can be done the next
morning. Regardless of
when you do your chores,
try to do enough each day
that you can leave the
home mostly picked-up
before you walk out the
door for the day. This will
help you avoid panic mo-
ments when visitors drop
by.
Don’t Strive for Perfection
You live in this house.
It is your home. Your
friends don’t need to
be brought in to a show
house. They love you and
want to be a part of your
life, so work on welcom-
ing them into your life
even when there are some
dishes in the sink and a
stack of shoes by the door.
Just Crock-Pot It
It doesn’t matter if the
Crock-Pot or Insta-Pot is
your weapon of choice —
Just use it! It can make
having a few friends over
in the evening a breeze
when you’ve already
filled (and started!) the
crock-pot earlier that
morning. For an easy side
for dinner, use a bread
machine to whip up a
warm loaf of bread.
Dining Alfresco
Many have  heard
about the Turquoise Ta-
ble book a few years back
that inspired the bright
blue wooden tables to
start popping up in yards
across the country. The
thought of simply enjoy-
ing a cup of coffee out-
side at the table (rather
than stressing about hav-
ing people inside) can be
even done with full meal
or a game of cards. When
the weather allows, take
advantage of the beauti-
ful days and get a little

fresh air as you mingle
with those around you.

Keep Your Favorites

on Hand

It might seem a little
old-fashioned to have a
pitcher of lemonade in
the fridge waiting to be of-
fered to guests, but there
really is something about
being offered a small
snack and drink that can
make people more com-
fortable and relaxed.
Make sure to keep some
favorite recipes handy in
case you need to mix up a
fresh pitcher of iced tea
or make a small batch of
brownies.

Make It Known

Don’t just decide in
your mind to be more
open and hospitable, but
make it known to those
around you. If you’re com-
fortable with it, let your
neighbors, family, and
friends know that there is
always extra room at the
dinner table. Even if it’s
leftover soup and an ex-
tra plate of stovetop bis-
cuits or something that
you whipped up as they
walked in the door, keep
an extra seat open.

Set Goals

If this is a journey
that you would like to un-
dertake in the next year,
consider setting goals to
work towards. From hav-
ing friends over for a qui-
et coffee date to keeping
a dedicated guest room
in the house with a fresh-
ly-made bed, some ex-
tra toiletries, and plenty
of cozy conveniences. It
doesn’t have to be extrav-
agant, just a tidy place to
relax.

I hope something on
this list inspired you!
I know I'm looking for-
ward to changing some
things up in our home
and if you have thoughts,
suggestions, or even a
project that you’d like to
share with me, feel free to
email me at contact@prai-
riegalcookin.com

Ashleigh is a freelance
writer and the gal behind
the website, Prairie Gal
Cookin’ (www.prairiegal-
cookin.com), where she
shares step-by-step recipes
and stories from the farm
n Kansas.

W Cookbook
Available Now

» Over double the pages, nearly double the recipes! *

N
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Volume

“OUR DALY ’
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QACIRE CorLachiony

!

For the first time ever, we 've combined 2 years worth
of unique & delicious recipes from “Our Daily Bread”
(circa 2015-16) into one book of almost 200 pages. This
includes a few ‘vintage'recipes that were republished
for our 50" anniversary in 2015. The book also contains

an advertising directory for the first time.

Don’t miss out,

Order your copy of
Volume 8 today!

Call or stop by
to order yours:

785-539-7558
1531 Yuma St « Manhattan, KS

$22/ea., + $5 shipping to U.S.
Limited copies of Vol. 7 ($15) still available

It’'s Quick & Easy to subscribe
toGrass & Grain!

All it takesisa call!

Start or renew your subscription in
just a few minutes by calling in with

your debit or credit card information.
Don’t miss another issuel
Call today!
785-539-7558
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Once again, from the
pages of newspapers past,
come the most interesting
accounts:

Weston  Steam  Ferry
- Captains Wells & Wash-
burn would respectfully
announce to the citizens of
Missouri and Kansas, that
they have just received their
magnificent Boat, the “Tom
Brierly,” from Pittsburg,
where she was built the past

winter under the special su-
perintendence of the propri-
etors. She is the largest and
staunchest Ferry Boat afloat
on the Missouri river, and is
capable of carrying at one
crossing 100 cattle. The road
to the crossing from both
sides of the river are the best
i the country. The charges
for ferriage are as liberal as
any on the river.

The subscribers feel con-

« Commercial

20 Year Warranty - Hot Dip Galvanized
« Agricultural

Sabetha, Kansas ° (785) 596-0096

 Industrial

fident in saying that they
have a boat that can and
will make her crossings the
“year round,” thus obviating
the difficulties consequent
upon a small boat of little
power.

Thankful for past favors,
we respectfully solicit a con-
tinuation of the same, W&W

From the December 4,
1857, Leavenworth Journal.

This announcement ap-
peared in the advertising
section of the paper. What
an incredibly exciting no-
tice!! There are so many
rich details in this little ad
that beg for more details.
What a marvelous spec-
tacle it must have been
to have seen cattle load-
ed onto a ferry to be car-
ried across the Mighty Mo!
What an incredible jour-
ney to travel to Pennsylva-
nia and watch great steam-

boats being built! What an
exciting day when the boat
arrived in the Kansas Ter-
ritory!

My friend, Marianne
Tennant, has joined the
ranks of Leavenworth tour
guides. There is simply no
one who is more fun or
entertaining and we were
discussing the rich history
of Leavenworth and which
stories she should share
with her clients.

All of them!

Time never permits all
the stories, but there is
simply no end to the rich
stories contained in the
annals of the “First City
of Kansas.” Later on this
year, the Santa Fe Trail
Association’s Symposium
will be held in Indepen-
dence, Mo., and a trip to
Fort Leavenworth will be
part of that week’s events.

Grass & Grain, January 10, 2023

No matter how much time
I spend researching the
town or the fort, there
are always little surprises
along the way - like the
discovery of the Tom Bri-
erly. Now I am on a mis-
sion to find out the fate of
this storied vessel!

Feel free to share your
own discoveries with me.
I won’t share them unless

Page 7
you want me to. I can keep

a secret — if I have to!

Deb Goodrich is the host
of the Around Kansas TV
Show and the Garvey Texas
Foundation Historian in
Residence at the Fort Wal-
lace Museum. She chairs the
Santa Fe Trail 200, marked
from 2021-2025. Contact
her at author.debgoodrich@
gmail.com.

Stop by our booth, #116
at the Topeka Farm Show!

800-373-9559

PHILLIPS INSURANCE
Jim- The Answer Man!

BURLINGAME
BURLINGTON
EDGERTON

MELVERN
MIDLAND
OTTAWA

WAVERLY

OVERBROOK
SOUTH LAWRENCE
SPRING HILL

Abilene, KS

hase Farms
Trucking & Ha

WE HAUL:
Agricultural Equipment,

Oversized Loads:

AND Hay

across the U.S.!

John Chase & Kody Chase
785-388-2173
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Snowed In On Booth Creek

My friend Marty and I
decided we would house-
sit for his brother the win-
ter of '78-'79 while he was
in Arizona working on a
roofing crew.

We had left a New
Year’s Eve party in Ran-
dolph and the snow was
getting pretty heavy and
starting to accumulate on
the roads. Sam had rent-
ed the house on the Bur-
tis place on Booth Creek
Road. He left us with a
full tank of propane, and
a stack of firewood. All
we had to do was take
care of the dog, and keep
the pipes thawed. I don’t
remember if there was a

telephone. Of course, we
weren’t concerned about
necessities like “grocer-
ies,” because we either ate
in town or enjoyed Joann’s
good home cooking. Mar-
ty’s mother was the best
cook. When I married my
wife, she was relieved to
learn that her cooking
never had to compete with
my mother’s, but I did drop
Joann’s name often.

As we drove down into
the canyon it didn’t occur
to either one of us that this
snow storm was going to
close the road. My old ’68
shortbed Ford pickup was
just two-wheel-drive, but it
didn’t matter anyway; this

storm would fill every road
cut to the brim.

We awoke the next
morning to realize our
mistake. Just less than a
quarter-mile north of the
homestead the road was
blocked. Less than 200
yards south, the road was
indeed blocked.

Searching through the
refrigerator and the cup-
boards we came up with
a couple slices of bread, a
half- sack of pancake mix,
a can of green beans, and
a miniature deep fat fryer
with solidified Crisco still
contained therein. Keep
in mind, we had not used
this cooking device, so
the oil had been there for
some time. The first day
we ate the bread and the
green beans.

The second day I took
the dog and a shotgun and
spent an hour hunting
and came home with two
squirrels. Another thing
to keep in mind here is
that Marty and I both had
killed and skinned a whole
passel of squirrels in our
time, but neither of us had

ever actually cooked them.

After skinning and cut-
ting up the little tree ro-
dents we discussed how
we were going to cook ‘em.
It did not ever occur to us
to boil them, if even for
a little while. You see,
we had always eaten them
fried, and that’s the only
way either of us had ever
seen them cooked.

No egg, no flour, and not
enough sense to boil them
squirrels down, I, the ‘cui-
sine artist’, the ‘chef du
jour’, the ‘deep fry daddy,’
said, “Hey, we’ve got pan-
cake mix; that’s like flour.
I'll just wet these chunks
of squirrel, throw ‘em in
the bag, shake ‘em around
a bit and throw ‘em in the
Fry Daddy! Plug that baby
in and heat that grease
up!n

To say Marty was skepti-
cal was an understatement.
If my memory serves me
correctly, he said “You're
nuts.” (Actually, that’s not
quite an accurate portray-
al of what he said, but my
editor wouldn’t print this
if I wrote it...).

Not to be discouraged
by the negative reaction
of my old saddle pal, mi
amigo, my heretofore life-

long best friend, I pro-
ceeded with my plan. By
golly, I had killed these
little critters and holding
to the old hunter’s ethic,
I’'m now going to eat ‘em!
He left the kitchen.

I heated that rancid
oil up, coated them squir-
rels in pancake mix and
dropped ‘em in that fryer.
After a few minutes of
boiling in oil, I drained the
pieces and put in another
batch. I fried that first
squirrel up, and being the
forward-looking individu-
al that I am, wrapped the
other one in cellophane
and put it in the fridge for
tomorrow.

I sat down to my veri-
table feast of fresh deep-
fried squirrel and picked
up a hind leg to sample my
handiwork. After a few
minutes of gnawing, try-
ing to tear off a shred of
meat to actually chew on,
I yelled at my friend to
come try a piece, assuring
him, “It’s not bad!”

He came in as I was still
using my incisors to try
and saw off my first bite.
Picking up the other hind
quarter of that squirrel he
commenced to gnawing.
After a good 60 seconds or

so, with furrowed brow, he
dropped that leg back on
the plate, not a tooth mark
on it, and declared, “You
can eat that if you want,
but I'm walking out of here
tomorrow!” I continued
in my quest of consump-
tion, and after 30 minutes
of major mastication I was
able to swallow down most
of that hind quarter of rub-
berized squirrel.

Next morning we
dressed for the three-
mile hike out to his folks’
house and fed the dog the
leftover squirrel, both
cooked and uncooked.
The deepest road cut was
about eight foot deep and
there was about two feet
of the fence posts sticking
out above the snow as we
climbed our way around
those drifted cuts.

Joann had made a big
pot of chili the day be-
fore... with beef!

Kirk Sours is a ranch
manager in northeast Kan-
sas, shaped and molded by
the Kansas prairie since the
age of eight. His major hobby
is writing commentary, short
biographical stories, and he
is active in the community.
Email him at: sours.kirk@
yahoo.com.

2023 KSU Chemical Weed
Control Guide now available

By David G. Hallauer,
Meadowlark District
Extension agent, crops

and soils/horticulture

Over time, the options
for integrated weed man-
agement have changed
- but the goal has not.
Whether we’re talking ag-
ronomic crops or range

and pasture management,
we’re still trying to effec-
tively manage weed popu-
lations.

Herbicides are typical-
ly one of the first options
we consider for weed man-
agement and one of the
reasons the annual KSU
Chemical Weed Control

iy
New Year!

See usin
booth 221 at the
Topeka Farm Show!

Hutchinson, KS - 301 N Bonebrake St., 67501
Great Bend, KS - 5006 8th St., 67530

Follow us on Twitter  Like us on Facebook
620-665-6700 « 620-792-4333

Guide is so popular. Now
available online (https:/
bookstore.ksre.ksu.edu/
pubs/SRP1176.pdf ), this
publication provides infor-
mation on most currently
available active ingredi-
ents for our major field
crops as well as hay fields
and pastures. It even in-
cludes sections specific to
the various noxious weeds
in Kansas. Herbicide effi-
cacy scores are provided
as are short summaries of
product labels and rec-
ommendations. The guide
also provides estimated
costs, premix lists, and
product safety informa-
tion. It’s a great one stop
shop if you are looking to
dig a little deeper in to
product options and eval-
uations.

Hard copies will be
available at winter Exten-
sion meetings and local
Extension offices in mid-
late January. Contact a
District Office to request a
copy or e-mail me at dhal-
laue@ksu.edu .
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2022 Agricultural Land Leasing Arrangement Survey is now available

By Luke Byers, Crop Production agent,
River Valley Extension District

As of December 13th, 2022, the River Valley Ex-
tension District Land Leasing Arrangement Survey is
available to the public. Anyone who operates a lease
of farm ground within the Extension district, either
for cropland or pastureland, is encouraged to fill out
a copy of the survey. This will help both the local
Extension service and your own farm enterprises by
compiling a pool of data that reflects the trends of farm
ground leasing practices in each county of the Exten-
sion district.

This year’s survey is divided into three brief sec-
tions: a Demographic and Employee Information sec-
tion, a Cropland Lease section, and a Pastureland
Lease section. If you only lease cropland and not pas-
tureland, you do not need to fill out the Pastureland
Lease section. Likewise, if you only lease pastureland
and not cropland, you do not need to fill out the Crop-
land Lease section. Also, if you do not employ any farm
employees, you do not need to fill out the Employment
Information porti_on on the first page of the survey.

Putting

By Morgan Boecker

cerlify carcasses into the

Even if you are unable to complete all the questions in
all the applicable sections, we would still appreciate it
if you would be willing to send us your partially com-
pleted survey. Any, and all information is valuable to
our analysis of land leasing arrangements in the River
Valley Extension District, and we desire to be able to
share that information with you.

The survey is available in multiple formats. A paper
copy is included in this month’s newsletter and can
be acquired by contacting any of the local Extension
offices in the River Valley District. Copies will also be
available at many of the local bank branches in the dis-
trict but be sure to call ahead to check for availability.
Surveys can be submitted in person or mailed to any
of the local extension offices, or they can be scanned
and emailed to either Luke Byers at lsbyers@ksu.edu
or Kaitlyn Hildebrand at khildebrand@ksu.edu. Both
Luke and Kaitlyn are also more than happy to come
and visit you on your farm to help you fill out the survey
at your convenience. This year, we are also offering a
digital version of the survey that can be filled out and
submitted comp_letely online. To access the digital

the genetics they’re buy- Index ($G) of +55 can be

version of the survey, please visit our website at www.
rivervalley.k-state.edu or use either of these links:
https://kstate.qualtrics.com/jfe/form/SV_5A6vclDZe-
gx6wRO0 (pastureland)
https://kstate.qualtrics.com/jfe/form/SV_4VKKnFeb-
nviqrl4 (cropland)

All surveys will need to be submitted to one of the
local Extension offices by Monday, February 17th, 2023,
so if you plan to send your survey in the mail, please
mail it a few days earlier than the deadline. Luke Byers
and Kaitlyn Hildebrand will be hosting a meeting on
Tuesday evening, February 21st, 2023, in Clifton to
review the data retrieved from the survey and discuss
important points with local producers from around the
district. A meal will be provided at the meeting as well.
We hope that many of you from across the four counties
in our district will choose to participate and help us to
deliver leasing data that you can trust. If you have any
questions, please contact Luke Byers in the Clay Cen-
ter office at (785) 632-5335 ext. 203 or Kaitlyn Hildeb-
rand in the Concordia office at (785) 243-8185 ext. 304.

remiums In the cattleman’s pocket

ways. We're trying to help brand from other pro-

Through genetics and
progressive management,
the opportunity exists for
cattlemen to earn premi-
ums on cattle sold.

Those premiums trans-
late to more high-quality
product available to the
consumer through retail
or restaurant avenues.
When they choose the
Certified Angus Beef®
brand, it boosts demand.

“Folks want the best
beef, and they seek it out,”
said Paul Dykstra, Certi-
fied Angus Beef (CAB) di-
rector of supply manage-
ment and analysis. “As a
result, the premium struc-
ture of the beef industry
has developed around the
brand and the attributes
that it represents.”

During Angus Uni-
versity at the 2022 Angus
Convention in Salt Lake
City, Utah, CAB shared
ways producers focused
on raising high-quality
beef can be more connect-
ed with the brand.

The first of its kind,
CAB got its start in 1978.
Since its inception, 101
other USDA-certified beef
brands developed, and as
of now, 80 of those also
have Angus in the name.

While the competition
is growing, the brand’s
team of 150 diligently
works to differentiate
CAB from the rest of the
pack. Consumers can feel
confident purchasing the
Certified Angus Beef®
brand, a high-quality
product that is the result
of Angus farmers’ and
ranchers’ commitment to
quality.

As demand grows, pro-
ducers receive these mar-
ket signals in the form of
premiums throughout the
supply chain. Capturing
those takes genetic, mar-
keting and management
strategies.

Marketing for a
Premium

“The best way for cat-
tlemen to engage with the
brand is to help increase
supply,” said Kara Lee,
CAB director of producer
engagement.

Accessible premiums
motivate that. Nearly 85%
of North American pack-
ing plants are licensed to

See us in

Topeka Farm
1

Certified Angus Beef ®
brand.

The first and most sim-
ple piece of CAB quali-
fication is that cattle be
predominantly black-hid-
ed, defined as having no
white behind the shoul-
der, above the flanks or
breaking the midline (ex-
cluding the tail). Accord-
ing to USDA data, more
than 70% of fed cattle are
Angus-influenced and
meet these criteria, Dyk-
stra said.

Then, those eligible
carcasses must meet all
ten of the brand’s spec-
ifications: (1) modest or
higher marbling, (2) ten-
to 16-square-inch ribeye
area, (3) 1,100-1b. or less
hot carcass weight, (4)
one inch or less fat thick-
ness, (5) medium or fine
marbling texture, (6) 30
months of age or younger,
(7 superior muscling, (8)
no neck hump exceeding
two inches, (9) practically
free of capillary rupture,
and (10) no dark cutters.

In 2021, CAB premi-
ums reached $182 million,
or roughly $500,000 paid
daily by licensed packers
to owners of cattle quali-
fying for the brand. That
incentive is the market
communicating strong
demand for the leading
brand of premium beef.

“CAB premiums are
happening all through the
supply chain, even if it
doesn’t always get its own
line item on a receipt,”
Dykstra added.

Farmers and ranchers
have a history of success
in hitting a market target
with a financial reward.
While retaining owner-
ship through the feedy-
ard is the most direct way
to earn CAB premiums,
there are more ways to
capture some of that.

Cattle should be mar-
keted in a way that com-
municates the potential
value they hold under
the hide. For seedstock
breeders, it’s by making
sure customers know this
potential and the value of

ing, Dykstra said.

“When those com-
mercial feeder calves
are weaned in the fall, a
phone call to a feedyard
or cattle buyer is a basic
but great place to start.
If they’ve got the genetics
backing them up, that’s
greater marketability for
the seller,” he said.

The Right Genetic Base

The more -cattlemen
produce for the brand, the
more beef CAB-licensed
partners can sell. Last
year that total came to
1.234 billion pounds, the
second-highest sales year
on record. The brand’s
goal is to sell more than
two billion pounds annu-
ally.

“We first have to put
two billion pounds of the
Certified Angus Beef®
brand in a box, and we
don’t do that today,” Lee
said. The recent average
acceptance rate into the
brand is 35%, but it needs
to be closer to 50% to
reach that goal.

“The number one rea-
son carcasses are not
successful in earning the
brand most often comes
down to marbling,” Dyk-
stra said. “That’s why we
talk about it a lot.”

Marbling is a lifetime
event and highly herita-
ble, so it’s an easy place
for Angus breeders to
start. The correlations are
relatively weak between
marbling and many other
traits that are important
to cow-calf producers,
like performance and ma-
ternal function, Lee said.
Those weak correlations
allow for simultaneous
progress across multiple
traits in a cow herd.

For Angus breeders
who put an emphasis on
carcass genetics, an easy
tool to identify animals
with greater potential for
those traits is the Target-
ing the Brand™ logo. Any
registered Angus animal
that meets a minimum
expected progeny differ-
ence (EPD) for marbling
of +0.65 and Value Grid

marketed alongside the
Targeting the Brand logo.

Cattlemen need a bal-
anced cow herd, ensuring
cows and bulls are also
phenotypically correct.
Targeting the Brand is
simply a marketing tool
— a threshold - to quickly
identify those bulls and
females with the genet-
ic potential to produce
more CAB qualifiers. But
it also gives them latitude
to look for other econom-
ically important traits
needed in their commer-
cial programs, Lee said.

After marbling, a rib-
eye too large, heavy hot
carcass weight or ex-
cessive backfat are the
next most common areas
where cattle miss certifi-
cation for the brand.

“We’re not going to
capitalize on mating de-
cisions at the consum-
er level for a few more
years,” she said. “So we
have to live with those
decisions for a long time,
whether they’re good or
bad.”

With genetics only part
of the equation, responsi-
bility falls on cattlemen
and women to manage
cattle and resources for
optimal performance.
Progressive Management

As the leading data
collectors in the cattle
business, Angus breeders
can take it a step further
by validating and docu-
menting their manage-
ment practices.

An easy and effective
way to communicate how
cattle are cared for at
the ranch is through Beef
Quality Assurance (BQA)
certification or an equiv-
alent program. “But we
really need you to tell us
that you’re certified,” she
said.

“Not because we think
farmers and ranchers are
doing things wrong and
we’re trying to fix their

producers get more cred-
it for the things already
being done,” Lee said.

That’s why CAB
launched a rancher-fac-
ing campaign called “Cut
the Bull.” The campaign
highlights BQA certifica-
tion as a tool for truth
for farmers and ranchers
to verify the good work
they do every day rais-
ing cattle. If interested,
cattlemen and women can
share their BQA or equiv-
alent certificate at Cut-
TheBull.info.

Little details go a long
way in differentiating the

grams. It helps consumers
feel good about their beef
and keeps them reaching
for the Certified Angus
Beef® brand on grocery
store shelves.

“The new dollars in
our business come from
the consumer,” Dykstra
said. “We get to share
consumer dollars back
through the beef sup-
ply chain based on what
we’ve achieved at CAB by
each player capitalizing
on a margin opportunity.
Otherwise, they wouldn’t
do it.”
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Take the chill out of early-season lambing, kidding

Lambing and kidding
season may typically be
associated with spring-
time, but more and more
producers are shifting
to get newborns on the
ground earlier. Lambs and
kids born in the first few
months of the year have
more time for growth and
will be heavier at wean-
ing — benefits for both the
production and show sides
of the industry.

Maximizing the bene-
fits of earlier lambing and
kidding means minimizing
the impacts of cold- weath-
er stress on ewes and does,
as well as newborn lambs
and kids.

“Regardless of whether
you’re in Arizona or Mich-
igan, taking a few extra
steps to prepare ewes and
does to lamb or kid ear-
lier in the year will help

you manage the impacts
of colder weather on your
animals,” says Clay Elliott,
Ph.D., small ruminant nu-
tritionist with Purina Ani-
mal Nutrition.

Keep these winter tips
in mind when preparing
for lambing or kidding in
colder temperatures:

Start with mineral

When you think about
winter feeding and man-
agement, you likely think
of heat lamps, barn venti-
lation, warm bedding, or
other tried and true tips
that help provide a smooth
lambing or kidding experi-
ence in cold weather.

But, Elliott says one
thing is more important —
feeding a quality mineral.

“To me, mineral is abso-
lutely the most important
step,” says Elliott. “The
last thing you want to deal

with in below-freezing
temperatures is lambing
or kidding issues. Feeding
a quality mineral can help
get babies on the ground
with fewer issues.”
Monitor body condition
score
Cold temperatures
mean ewes and does need
to expend more energy
to maintain normal body
functions and regulate
temperature. Evaluating
body condition score (BCS)
before lambing and Kkid-
ding can help ensure ewes
and does have the proper
amount of energy to keep
themselves warm, recov-
er from birth and tend to
their newborns.

“I'm a firm believer
that ewes and does should
be in at least a BCS of 3, or
even a 3.5, before lambing

“If they have a little extra
energy, they’ll be more du-
rable and more prepared.”

Feed more forage and

water

One way to help ewes
and does maintain body
condition when lambing
or kidding in colder tem-
peratures is feeding more
forage.

“When animals me-
tabolize feed, the process
creates heat that can help
keep them warm,” says El-
liott. “Hay or forage cre-
ates more heat than other
feeds like corn or fats be-
cause animals must spend
more time breaking down
forages in the digestive
system.”

The other side of the
coin is water. Providing
animals with fresh, clean
water and frequently
checkillg to ensure water

sources aren’t frozen is
essential to help with di-
gestion.

“It’s a combination of
forage and water that will
help animals stay warm-
er,” adds Elliott.

Keep newborns warm

and dry

Newborn lambs and
kids are tougher than you
might realize. They can
handle a lot and continue
to thrive. One thing they
can’t handle is not getting
dry quickly enough after
birth.

“Hypothermia is a
big concern for newborn
lambs and kids - no mat-
ter the temperature,” says
Elliott. “Any time new-
borns are wet and there’s a
breeze, they will get cold.”

If the ewe or doe isn’t
drying off a newborn im-
me_diately after birth, you

may need to dry it with a
towel. Heat lamps can also
be a good tool for new-
borns that do get cold or
in extremely cold weather.

“The biggest thing is
making sure lambs and
kids get dry and start
nursing so they can have a
strong start,” says Elliott.
“If you have those two
things covered, they can
withstand a lot from that
point on.”

With a few proactive
nutrition and management
steps, you can capitalize
on the benefits of earlier
lambing and kidding while
reducing the impacts of
cold weather stress on
your animals. Contact your
local Purina nutritionist
or visit purinamills.com to
learn more.

Can dogs catch a whiff of bovine respiratory disease?

By Kay Ledbetter

A Texas A&M AgriLife
researcheris taking a page
out of human disease re-
search to see if dogs might
be able to sniff out bovine
respiratory disease, BRD,
one of the largest health
challenges for the feedlot
cattle industry.

Courtney Daigle, Ph.D.,
an animal welfare special-
ist in the Texas A&M De-
partment of Animal Sci-

ence in the Texas A&M
College of Agriculture and
Life Sciences, and her
doctoral student, Aiden
Juge, are beginning the
second round of training
to determine if dogs can
routinely and accurately
detect BRD in cattle.

She works with BRD
expert John Richeson,
Ph.D., from West Texas
A&M University in Can-
yon, and dog training ex-

STEEL BUILDING
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64” X 8000’ - $239
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www.valleywidesales.com

pert Nathan Hall, Ph.D.,
from Texas Tech Univer-
sity. Hall specializes in ca-
nine olfaction, otherwise
known as a dog’s sense of
smell, and Richeson sup-
plied the first set of nasal
swabs from cattle used in
the pilot study.

The results of the
team’s first study were re-
cently published in two
major journals: Canine ol-
faction as a disease detec-
tion technology: A system-
atic review in Applied Ani-
mal Behaviour Science, and
Using Canine Olfaction to
Detect Bovine Respirato-
ry Disease: A Pilot Study
in Frontiers in Veterinary
Science.

Canine olfactory ca-
pacity has been success-
fully used to detect and
diagnose human diseases,
and this team is looking
to expand that success.
For BRD, Daigle said
their pilot testing helped
illuminate what training,
equipment and other pa-
rameters are needed to in-
crease the rate of accurate
predictability.

Now the team is start-
ing their second study, uti-
lizing cattle at the Texas
A&M McGregor Research
Center in Central Texas
and guard dogs from the
prison in Huntsville.
Bovine respiratory disease

effects on the industry

Daigle said this tech-
nology could revolutionize
how antimicrobial treat-
ment is applied in com-
mercial beef production.

“Grass and Grain
caters to the market
that | sell to.”

ROSSWVILL

TRUCK AND TRACTOR

beeauss {e pricing is good, and {e readership in

their area is very strong.

“I am told often
[by customers] that they
saw it in Grass & Grain.”
Youfcouldfalsolbelieapingrthelbenttits
ofiGrass&dGrainyAdvertisingl
Don’t hesitate, call today: 785-539-7558

Or stop by to talk to one of our advertising representatives

1531 Yuma St.
Manhattan, KS
66502

Currently, cattle health
is evaluated at the group
level, resulting in mass ad-
ministration of antimicro-
bials to an entire group,
irrespective of individual
animal health status.

— BRD is a leading
worldwide cause of cattle
morbidity and mortality
due to the lack of reliable
testing and limited vac-
cine efficacy.

— Cattle with BRD are
challenging to identify
and diagnose.

— The prevalence of
BRD in U.S. feedlot cat-
tle has been reported at
16.2%.

“We propose that ap-
propriately trained dogs
will accurately and rapid-
ly predict BRD risk in in-
dividual cattle, and com-
municate that information
to humans in real time,
resulting in a targeted ap-
proach to controlling BRD
using antimicrobials,” she
said.

This research could
catalyze a paradigm shift
in how feed yards use anti-
microbials. Producers will
utilize the dogs’ superior
olfactory system for chute-
side disease detection.

“A  well-trained dog
and handler positioned
near the chute creates a
scenario where the dog
can quickly and calmly
evaluate restrained cattle
and signal a diagnostic
decision to the handler,”
Daigle said. “Metaphylac-
tic application would then
transition from group ap-
plication to implementa-
tion on an individual ani-
mal basis.”

Treating only the ani-
mals that the dogs indicate

truly need intervention
would reduce drug cost
and use compared to the
current methods. Addi-
tionally, this will demon-
strate that the livestock
industry is demonstrating
improved antimicrobial
stewardship and promot-
ing cattle welfare, while
providing the global pop-
ulation with high-quality
protein.
The pilot study

Knowing that dogs can
identify humans and ani-
mals affected by a variety
of diseases based on scent,
Daigle’s team set out to
determine if the canines’
olfactory systems can
distinguish between pat-
terns of volatile organic
compounds produced by
healthy tissue versus tis-
sue infected with BRD.

In the pilot study, two
dogs were trained in a se-
ries of stages over seven
months to discriminate
between nasal swabs col-
lected upon arrival at the
feedlot from -cattle that
developed signs of BRD
within 20 days and swabs
from cattle that did not
develop BRD signs within
three months at the feed-
lot.

The two dogs were se-
lected from the Depart-
ment of Veterinary Patho-
biology in the Texas A&M
School of Veterinary Med-
icine and Biomedical Sci-
ences. Nasal swabs were
collected from 395 cross-
bred beef cattle at the
West Texas A&M Univer-
sity Research Feedlot in
Canyon between Decem-
ber 2020 and March 2021.

After sample collec-
tion, the cattle were mon-
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REPAIR
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itored for three months.
Samples were classified
as positive if the source
animal was treated for
BRD at least three times
or died after at least one
treatment for BRD within
20 days of arrival.
Results and refinement

Daigle said in the pilot
study, the results were just
slightly above chance for
the dogs sniffing out nasal
swabs from positive-test-
ing cattle.

Because of the com-
plexity of BRD pathogen-
esis, if detection is reli-
ant on a pathogen-specific
odor, BRD may be more
challenging than other
diseases for dogs to detect,
the team concluded. In
the pilot study, they deter-
mined that varying field
conditions, seasons and
sex scent differences may
have influenced the over-
all outcome, thus limiting
the accuracy with which
BRD could be diagnosed.

Because of these un-
certainties, conducting
further research with in-
creased control of sample
quality, more precise tim-
ing of sample collection
relative to sickness, and
greater sample uniformity
is needed, Daigle said.

In this second round,
two new dogs will be se-
lected, and samples were
taken from cattle that are
homogenous in breed, sex
and origin. The team col-
lected both nasal and sali-
va samples to evaluate the
impact of the sample type
on detection accuracy.

“If these dogs can dis-
criminate between sam-
ples from sick and healthy
cattle under highly con-
trolled conditions, then
producers could have
another tool in their cat-
tle-management toolbox
when it comes to detecting
BRD,” Daigle said. “Also,
these results may cata-
lyze further research that
could examine what com-
pounds are responsible
for those scent differenc-
es, leading to the develop-
ment of sensors for BRD.”
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Auctions and Sales

Due to the uncertainty of
events, if you plan to at-
tend any of the following
auctions and have any
doubts, please contact
the auction company
to confirm that the auc-
tion will be conducted
and inquire about safe-
ty procedures if you are
concerned. And please
check their websites.

Hundreds of auctions, on-
line and in-person. www.
kansasauctions.net/gg/

January 9 — 195 +/- acres
Native grass pasture with
recreational appeal sell-
ing at Admire for Roy &
Freda Venning Trust.
Auctioneers: Vaughn-
Roth Land Brokers.

January 12 — Land auction
consisting of 144.23 acres
Marion County cropland
& grassland with 92.71
ac. cultivated cropland,
grassland is fenced for
livestock with spring,
great wildlife habitat
held at Peabody for Mel-
vin & Marilyn Flaming.
Auctioneers: Leppke Re-
alty & Auction.

January 12 & 14 — House-
hold goods, furniture,
antiques & more held at
Clay Center for Helen
Heimerich. Auctioneers:
Kretz Auction Service.

January 14 — Guns: 1957
Eagle Cushman & @)
Remington nylon rifles,
furniture, antiques, prim-
itives & collectibles inc.:
signs, kero lamps, crocks,
glassware, dolls, collect-
ible toys, CI seats, books,
banks, comic books,
steins, Native American
items & much more held
at Portis for Vincent
Brown Estate. Auction-
eers: Wolters Auction &
Realty.

January 14 — Signs inc.:
Member Texas & South-
western Cattle Raisers,
Shell, Kent, DeKalb &
more, several beer signs,
Toys inc. 150 farm tractors
& more, 50 dolls, Pedal
vehicles, lots of Collect-
ibles & an assortment of
tools held at Abilene for
Darryl & Debra Blocker.
Auctioneers: Thummel
Real Estate & Auction,
LLC.

January 14 — Real Estate

auction consisting of

154.5 acres m/l of Mar-

shall County Farmland

of which 142.15 ac. are
terraced crop acres,
balance waterways and
wooded areas for wildlife
habitat held at Frankfort

for Paul Seiwald Trust.
Auctioneers: Cline Real-
ty & Auction, LLC.

January 15 — Guns inc.
German WWII P38 pistol
& more; Collectibles inc.:
quilts & quilt blocks, vin-
tage clothing, glassware,
Depression glass, Rose-
ville, magazines, gold &
silver jewelry, vintage
toys & dolls, artwork &
much more held at Sali-
na for Markham/Kerley
Collection. Auctioneers:
Thummel Real Estate &
Auction, LLC.

January 16 — Land Auc-
tion consisting of 144
acres with 106 tillable
Highway frontage locat-
ed West of Burlingame
held at Osage City for
Mary E. Dunn Estate &
Heirs. Online bidding at:
www.Superiorlandgroup.
hibid.com. Auctioneers:
Superior Real Estate &
Land Group, Wischropp
Auctions.

Online Land Auction (be-
ginning January 16 &
ending January 20) —
Tract 1: 6 ac. m/l with
3BR, 1.5BA home, multi-
ple outbuildings; Tract
2: 100 ac. m/l; Tract 3:
combination of T1 & T2.
Located near Emporia
and selling for Royal E.
Bebermeyer Rev. Trust.
Online bidding at www.
VaughnRoth.hibid.com.
Auctioneers: Vaughn-
Roth Land Brokers.

January 17 — Land Auc-
tion consisting of 445.7
Acres of Butler County
land inc. pasture, trees,
large pond, good access,
rural water meter, (sell-
ing surface rights only)
held live at El Dorado for
William C. Paulson, Jr. &
Pamela S. Paulson Revo-
cable Trust AND the Mar-
tha Paulson Pope Living
Trust. Online bidding
available: www.Sund-
gren.com. Auctioneers:
Sundgren Realty, Inc.,
Land Brokers.

Unreserved Online Land
Auction (Bid Online: Jan-
uary 17-31) — 72.63 acres
m/l of Atchison County
Cropland & Commercial
Lots selling in 4 Tracts.
T1: 20.51 ac. m/l with 6
buildings, 3 10,000-bu.
bins; T2:44.95 ac. m/l with
40.69 ac. m/l cropland; T3:
0.77 ac. m/l commercial
lot; T4:6.4 ac. m/l commer-
cial lot. Seller: Marlatt
Construction Company,
Inc.. Go to www.bigiron.
com. Auctioneers: Big

Iron Realty, Mike Camp-
bell, listing agent.

Online only Equipment
Auction (bidding ends
January 18,4 PM) — Large
amount of cattle equip.,
tools, vehicles and ATVs,
and many misc. items
(items located at Eureka)
View details at www.sund

gren.com. Auctioneers:
Sundgren Realty, Inc.
January 19 — Simultane-

ous Live & Online Land
Auction consisting of 55
acres m/l of Pottawato-
mie County Land offer-
ing open areas of grass
along with mature tim-
ber along the creek held
Live at Manhattan with
Online bidding available
at gavel roads.com. Auc-
tioneers: Gene Francis
& Associates Real Estate
Brokers & Auctioneers.

January 19 — Land auction
consisting of 157.8 Acres
m/l of Jewell County
cropland, timber, creek
and waterways held live
at Glen Elder with si-
mulcast bidding at www.
apwrealtors.hibid.com.
Auctioneers: Coldwell
Banker APW Realtors,
Chris Rost & Mark Baxa.

January 20 — Land Auc-
tion consisting of 160
acres m/l of Marshall
County Cropland (103 ac.
m/l1 upland cropland, bal-
ance mostly pasture with
some waterways) held at
Home for Kimberly A.
Meyer. Auctioneers: Olm-
sted Real Estate.

January 21 — Firearms
auctions including shot-
guns, 9mm’s, revolvers,
rifles & more (a lot are
new) & misc. reloading
supplies held at Wamego.
Auctioneers: Crossroads
Real Estate & Auction,
LLC.

January 21 — Tools, JD
X300 lawn mower, an-
tiques, beer signs, toys, 20
gallon Red Wing, horse-
drawn railroad cart, fur-
niture, household, lawn
& garden & more held at
Milford for Fred & Bet-
ty Voshel. Auctioneers:
Morgan Riat, Foundation
Realty.

January 21 — New Strawn
Consignment auction by
S&S Sales LLC selling
tractors, trucks, trailers,
vehicles, all types of farm
& livestock equipment,
farm misc. items, hay,
lumber & more held at
New Strawn. Brett Skill-
man, Sales

Kurtz & Paul Hancock.
January 26 — Woods Broth-
ers Dearborn 1R corn
picker, THC 300 tractor,
JD 300 tractor, Minneapo-
lis Moline 1R corn picker,
MF 135 tractor, JD M trac-
tor, JD B tractor, JD 630
tractor, IHC M tractor (9
items sell live & online);
50+ plows, other farm
equipment & machinery
held live West of Jewell
(online www.thum me-
lauction.com) for Calvin
Bohnert Estate. Auction-
eers: Thummel Real Es-
tate & Auction, LLC.
January 28 — Antiques &
collectibles including
pine furniture, oak rock-
er, cast iron bed, Vice-
roy sign, folk art wooden
horse, Indian pottery,
signs, 75+ good tins,
crocks, 400 toy trucks, as-
sortment of tools & more
held at Salina for Curtis
Bunting Estate. Auction-
eers: Thummel Real Es-
tate & Auction, LLC.
February 3 — Marshall
County Land Auction
consisting of Tract 1:
143.40 taxable acres m/l
(2 parcels to be sold as 1)
with cropland & native
grass with fishing, hunt-
ing for Elizabeth Schulte
Wassenberg Trust. Tract
2:157.70 taxable acres m/l
(2 parcels to be sold as 1)
with cropland, farmland,
tame grass, hunting for
Bertha J. Herbin Trust
#1 & A.J. Herbin Trust #2.
Auction held at Marys-
ville. Auctioneers: Prell
Realty & Auction, LLC.

February 4 — Axtell
Knights of Columbus
Consignment Auction
held at Axtell.

February 5 — Firearms

Auction consisting of 150
firearms including shot-
guns, rifles, revolvers,
pistols, million rounds of
ammo & accessories held
at Ottawa for One Family
Collection from Eastern
Kansas. Auctioneers: El-
ston Auctions.

March 6 (Monday) — Lyons
Ranch 35th Annual An-
gus Bull Sale held at the
Ranch South of Manhat-
tan, 12:30 pm.

April 8 — Fink Beef Genet-
ics 37th Annual Sale held
at Randolph.
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World Wagyu Council
fosters international
cooperation

By Burt Rutherford

One thing is clearly ev-
ident when looking at the
world-wide influence of
Wagyu genetics and the
unique, buttery flavor of
Wagyu beef - demand out-
strips supply. That’s one of
the many takeaways that
has arisen from conver-
sations with Wagyu breed
associations across the
world. Those conversa-
tions are fostered by the
World Wagyu Council, ac-
cording to Pete Eshelman,
and go a long way toward
expanding the influence of
the Wagyu breed interna-
tionally. Speaking during
the American Wagyu As-
sociation (AWA) “Shaping
the Future” annual confer-
ence in Charlotte, South
Carolina, the past AWA
president and current
World Council chairman
said cooperation between
international breed asso-
ciations will be critical in
recognizing the potential
of Wagyu. Eshelman told
Wagyu breeders there are
an estimated 25 Wagyu
associations worldwide
outside of Japan, eight of
which are members of the
Council. Those eight asso-
ciations span four conti-
nents. “The goals of the
Council are to further de-
velop the Wagyu breed and

product internationally;
foster good relations be-
tween members; exchange
scientific and technical
information; and help fa-
cilitate business opportu-
nities between member
countries,” he said. “In a
nutshell, the Wagyu World
Council is an opportuni-
ty for individual countries
to step outside of their
country and look global-
ly and understand what’s
happening globally and
share ideas.” That inter-
national cooperation will
become increasingly nec-
essary as Wagyu breeders
expand the genetic base
of the breed. In fact, Es-
helman said the idea in
2015 when the Council was
established was to create
an easy, cost-efficient way
to engage in internation-
al commerce. That need
still exists and the focus
now is on developing stan-
dards across nations for
registration and pedigree
recording to facilitate the
movement of genetics be-
tween countries, he said,
along with global genetic
analysis. The World Wagyu
Council will meet in per-
son in 2023 in conjunction
with the American Wagyu
Association conference in
Texas.

LAND AUGTION

143.40 taxable acres +/- located in Marshall County, KS - S05 & S08, T03, R07 - EIm Township
157.70 taxable acres +/- located in Marshall County, KS - S$14, T03, R07- Elm Township

FRIDAY, FEBRUARY 3, 2023 — 2:00 PM
Auction Location: American Legion, 310 Veterans Memorial Drive, MARYSVILLE, KS 66508

TRACT #1 ADDRESS: Located at the intersection of West River Rd. & Linden Rd., Marshall County, KS
DIRECTIONS: From intersection of Hwy 36 & West River Rd. drive 1-1/2 mi. south located on east side of road.

Manager;
Auctioneers: Darwin W.

AUCTION

SATURDAY, JANUARY 14, 2023 — 10:00 AM

Auction will be at Sterl Hall, 619 N. Rogers, ABILENE, KANSAS

SIGNS, TOYS,
COLLECTIBLES, DOLLS
Signs inc: Member Texas &
Southwestern Cattle Raisers;
Railway Express Agency;
Wayne Price; Ferguson Oil;
Franklin Ice Cream; American
Brakeblok; MFA; Shell; Kent;
Acco Seed; DeKalb; 3 pt. porc
Skelgas; Opalene porc; Duck-
walls; Dicks Market; Zenith;
Dennis Menace DQ; Chap-
man adv sign; Magic Mothers
Premier; Dempster; Beaver
Check Station; lowealth Hy-
brid; Alida Pearl Coop; Unit-
ed-Hagie; NAPA; Peerless
Chain; Best; Quikrete; Coop;
Best; several beer signs; Mira
Fount; Raybestas; Toro; Con-
keys Feed; Tomco Bred Corn;

NOTE: Check our website for pictures at www.thummelauction.com. Darryl has collected

Funks; Auburn; Delco Battery;
Marlboro flange; newer metal
John Deere; store displays;
plastic Phillips 66 & Pepsi
sign; road signs; many other;
Purina Chow & Gooch'’s clock;
other clocks; beer advertising;
pool table lights; beer trays;
Pedal vehicles inc: 1950s
sad face Murry fire car, Fire
Chief car, Fire & Rescue car,
Radio Flyer pedal car; other
pedal cars; pedal tractors:
AC7080; Case IH 7130; Agco
Allis 8765; John Deere; Ford
TW-5; CI 766; Cl 1206; Mag-
num 340; trailers; Radio Flyer
& Sears Roebuck wagons; JD
trike, bike & scooter; Schwinn
bike; Toys inc: 150 farm trac-
tors; Tonka construction toys;

for many years. There are many toys!

DARRYL & DEBRA BLOCKER
Auction Conducted By: THUMMEL REAL ESTATE & AUCTION LLC, 785-738-0067

JD Manys Moo Moo; 50 dolls;
cap rifles; BB guns; railroad
lantern; Crocks (3 & 8 gal Red
Wing; 6 gal salt glaze); John
Deere folding school chair;
2 horse head hitching posts;
neck yokes; scale beam; well
pump; weather vane; water
cans; planters; granite; oil
cans (Wanda, Phillips, Sin-
clair, Champlin, Coop, Mobil,
Nutrena, other); pop bottles;
well pump; metal yard chairs;
wood pulleys; coffee & tobac-
co tins; wood pulleys; cream
cans; beer bottles & cans;
wood gun shipping box; car
tags; Assortment of tools; as-
sortment of collectibles.

LEGAL DESCRIPTION: Two parcels to be sold together as one.
S05,T03, RO7, acres 63.3+/-, E1/2 SW1/4 LYING S&E OF CO
RD LESS R/W & S08,T03, R07, acres 80.1+/-, E1/2 NW1/4
per Marshall County appraiser’s property record card
MS COUNTY PROPERTY DESCRIPTION: Combining both parcels

143.21 total Ag acres more or less
126.36 acres +/- dry crop ** 16.85 acres +/- native grass

FSA PROPERTY DESCRIPTION: Combining both parcels
128.65 acres +/- effective DCP cropland ** 1.14 acres +/- CRP

Crop Data Base Acres PLCYield ARC/PLC

Wheat 12.10 48 ARC County
Corn 48.30 159 ARC County
Soybeans 50.50 46 ARC County

FERTILIZER: In preparation for next year’s corn, both 175 Ibs.
nitrate and a 200 Ib. blend of starter fertilizer with potash have
already been applied, per acre. The buyer will be responsible
for reimbursing the seller’s fertilizer expenses in the amount of
$29,896.46, at closing.

TAXES: Combined taxes for 2022 were $3,616.36.

Grain Belt Express Clean Line might place a tower on this property
in the future.

This tract provides an excellent location for farming, residing, fishing, hunting & investing!
Look this property over before the sale!
CONTACT PRELL REALTY & AUCTION, LLC for more details.

SELLER: ELIZABETH SCHULTE WASSENBERG TRUST

AUCTION

SUNDAY, JANUARY 15, 2023 — 10:00 AM

Auction will be held in Kenwood Hall at the Saline Co. Expo Center, 900 Greeley, SALINA KS

GUNS (Sell at 10:00)
German WWII P38 pistol w/
holster 2 clips; 410 choke bar-
rel; Stevens pump 22 s/I; Win-
chester model 1906 pump 22
short; rifle & shotgun cleaning
kits.

COLLECTIBLES
Vintage quilts; vintage quilt
blocks; linens; vintage cloth-
ing; Chinese silk jackets;
beaded work; vintage boots;
ice & roller skates; lace
work; cut glass; Wedgewood,;
12-piece Limoge/Haviland
“Enchanted” china wi/serving
pieces; Roseville; Candle-
wick; etched glass; Depres-
sion glass; Berwick-Boopie
glassware; porcelain ware;
photo albums; newspaper
headlines; Life magazines;
vintage greeting cards; pencil
collection; keys; stamp; bell;
chicken; stir sticks; match
collection; many boxes vin-
tage pens & pencils; granite;
enamel ware; cast iron corn

NOTE: Check our website for pictures at www.thummelauction.com

MARKHAM/KERLEY COLLECTION
Auction Conducted By: THUMMEL REAL ESTATE & AUCTION LLC, 785-738-0067

cake mold; vintage fur collars
& muffs; vintage piggy goes to
market glass jar /cork lid nose;
blue canning %2 gal jars; vin-
tage dress patterns; 1900 foil
art pictures; Art Deco swivel
tilt photo frames; 20s matelas-
sé coverlets; linen bedspread;
crochet tablecloth; slag glass
lamp shade; Akro agate lamp;
pr. butterscotch  Bakelite
lamps; Victorian; postcards &
trade cards; copper fire ex-
tinguisher; printed feed sack;
Days of Week towels; 1900
leather ledger books; vintage
valentine cards; gold & sil-
ver jewelry; costume jewelry;
10-pc. Fiesta; vintage toys;
vintage dolls; Shirley Temple;
China; Chatty Cathy; Tumbeli-
na/Skipper; doll clothes; Fon-
tanini nativity set; vintage Ball
jars; 1949 Presidential inau-
gural programs; vintage em-
broidery patterns; piano sheet
music; NYC playbill collection;
vintage wedding dress/hon-

eymoon suit; horsehair cloak/
gauntlets; Continental Fire
Insurance sign; vintage baby
clothes; vintage housewares;
silver plate trays; sterling sil-
ver; vintage dessert ware;
crocks; books 1st editions;
song books; Campbell’s Soup
stand; trunks; travel books;
darkroom equipment inc:
Saunders Enlarger w/Dichro-
ic Head power box & easel;
various equipment & supplies;
vintage college & high school
year books; scrapbooks; post-
card albums; Smith Corona
typewriter; handmade wood-
en chair w/arms; miniature
roll top desk; shearling rugs;
Coca Cola trays; wooden
folded table; brass bed,; travel
souvenirs; HILDA calendars;
42"x84” wooden dining table;
wooden crates (apple, citrus,
cherry, Chianti, other); vintage
photos; artwork; assortment
of other items.

TRACT #2 ADDRESS: Located at the intersection of 11th Rd. & Osage Rd., Marshall County, KS
DIRECTIONS: From intersection of Hwy 77 & Osage Road drive 1-1/2 miles east located on north side of road.

LEGAL DESCRIPTION: Two parcels to be sold together as one.
S14,T03, RO7, acres 119.2+/-, N1/2 SW1/4 & SE1/4
SW1/4 LESS R/W and S14,T03, R07, acres 38.5+/-,

SW1/4 SW1/4 LESS RIW
per Marshall County appraiser’s property record card
MS COUNTY PROPERTY DESCRIPTION:
Combining both parcels
156.50 total Ag acres more or less

143.92 acres +/- dry crop ** 12.58 acres +/- tame grass

FSA PROPERTY DESCRIPTION: Combining both parcels

156.17 acres +/- farmland ** 142.49 acres +/- DCP cropland

Crop Data Base Acres PLCYield ARC/PLC
Wheat 53.50 47 ARC County
Grain Sorghum  50.30 122 ARC County
Soybeans 38.00 40 ARC County

TAXES: Combined taxes for 2022 were $4,300.42.
This tract provides an excellent location for farming, residing, hunting & investing!
Look this property over before the sale!
CONTACT PRELL REALTY & AUCTION, LLC for more details.

SELLERS: BERTHA J. HERBIN TRUST #1 & A. J. HERBIN TRUST #2

TAXES: Seller pays 2022 taxes and prior years. Buyers will pay taxes for the year 2023 and all subse-
quent taxes and assessments.

TERMS & POSSESSION: Cash with 10% down payment, earnest money to be paid day of auction with
balance due on or before March 3, 2023. Title insurance will be used. Owner’s title insurance, contract,
deed, and escrow fees will be split 50/50 between buyer and seller. Buyer to reimburse seller for fertilizer
and application, at closing. Possession will be given on closing date.

For a copy of this sale bill visit our website at prellrealtyauction.com

ALL PERSPECTIVE BIDDERS: Properties will be sold in present condition, as is where is, without warranties or
inspections by seller or broker. Bidders are urged to inspect these properties. Boundary surveys will be at buyer's
expense, if desired. Possession of the premises shall be delivered to buyer on final closing, subject to the rights of
the current tenants. The owner’s share of 2022 crops and USDA payments, if any, will remain with the seller. Infor-
mation is given from sources deemed reliable, but not guaranteed by seller or broker. The contracts were prepared
on behalf of the seller, and Galloway, Weigers, & Brinegar are attorneys for the seller. Pony Express Title LLC will
be the escrow agent. Prell Realty & Auction LLC is acting as the Seller’s Agent and represents the seller’'s
interest. Statements made day of auction take precedence over advertisements or previous statements.

PRELL REALTY & AUCTION, LLC e prellrealtyauction.com

Steve Prell, Assoc. Broker/Auctioneer
785-713-2191

Don Prell, Assoc. Broker/Auctioneer
785-562-6787

Vallery Prell, Broker
785-713-1466
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Setting the Record Straight

The word on the high
plains of Kansas after the
great blizzard of 1886 was
that “January first was the
last of August,” but that
wasn’t entirely accurate.
The true story of August
Johnson, the man who
froze to death in the storm,
was later recorded in Pi-
oneer Remembrances, by
Mildred Cass Beason. Her
newspaper columns were
compiled and reprinted

as a collection under the
same name Pioneer Re-
membrances by the Gove
County Historical Society
in 1986.

Beason’s interview with
a Mr. JW. Hopkins men-
tioned August Johnson’s
death while hunting with
his friends, D. P. Snyder
and Fred Wright. Hopkins
claimed that Johnson was
“a Swede who had come
across the ocean about six

Due to the Martin Luther
King, Jr. holiday on
January 16, delivery of
the January 17 issue of
Grass & Grain will be
unavoidably delayed.

months before.”

The Hopkins interview
prompted a letter from D.
P. Snyder, of Evans, Colo-
rado, dated September 1,
1938. Snyder was with Au-
gust Johnson when he died
and wrote to Beeson to “set
the record straight.”

The blizzard struck with
a vengeance, lasting for
three solid days beginning
the first of January 1886.
Kansas had witnessed a
great influx of settlers the
previous summer of 1885.
Many had thrown up pre-
carious shacks for tempo-
rary shelter. The cruel Jan-
uary blizzard blew through
those shacks as if there
were no walls at all. Whole
families were found frozen
to death.

The storm abated with
a glistening sun rising
over the land the morn-
ing of January 4th. The de-
ceptively warm sunshine
brought settlers out to
resupply their cupboards
with groceries and check
on neighbors. Some set out
to hunt for wild game.

After two days of warm
sunshine Johnson, Sny-
der, and Wright loaded up
Wright’s sled to hunt for
game. The land seemed
barren of all life as the
hunters drove west. They
finally came upon a herd
of fifteen antelope around
four o’clock in the after-
noon. The herd began to

run but the team was near
enough to stay close. Sny-
der drove the team “on
the run” while Wright and
Johnson kept shooting
until they finally brought
one down.

The men loaded their
kill on the sled and turned
the team for home just as
they noticed a small cloud
on the horizon. In a re-
markably short time the
cloud brought wind and
wet snow that battered
them with frightening in-
tensity.

Wright took over the
lines, urging his team for-
ward. The intense snowfall
had made all landmarks
indistinguishable and
within a few moments he
lost his way and turned the
team back in the opposite
direction.

Wright again began to
doubt his whereabouts
and asked Snyder if he
thought he was wrong.
Snyder quickly answered,
“Yes.” By that time night
had fallen. Since they had
veered away from the trail
along the Smoky Hill River
Snyder jumped from the
sled and ran ahead in the
blinding snow to guide
Wright back to the edge of
the river. They then turned
east once again.

Snyder continued to
walk ahead of the sled. “I
don’t know just how far I
trailed ahead of the team

till I fell head first in the
end of a small canyon.”
Wright declared that now
he knew where they were.
It was one or two o’clock
in the morning and Wright
refused to go any farther.
They unhitched the team,
turned the sled on its side,
and tied the team to the
rails of the sled. A tarp
that they had fortunately
brought along was laid out
behind the sled. The be-
wildered men crawled in
under the tarp for a few
hours of sleep.

As soon as it was light
enough to see they braved
the continuing blizzard.
The country was relative-
ly new to all of them, al-
though Snyder had hunted
for several miles around
the home camp. To help
him find his way around in
a land with few landmarks
he had driven stakes in
the ground. Luckily, they
happened upon a stake
that marked their loca-
tion as “three miles west
and three miles (south) of
home.”

Now they knew the way
home. But when the be-
leaguered hunters were
approximately a quarter
mile from their destina-
tion Wright wavered. He
was certain that they had
passed their home and
could not be convinced
otherwise.

Through all of the confu-

sion and cold Johnson had
remained silent. Now he
showed signs of giving up.
When he collapsed in the
snow Snyder and Wright
covered him with the tarp.
Confusion reigned for the
longest time. Wright got
under the cover with John-
son while Snyder searched
for way through the storm.

The storm finally let
up around one o’clock the
morning of their second
night in the blizzard. When
Snyder returned he found
Johnson lying in the open
about four feet from the
tarp. Wright had fallen
asleep and allowed John-
son to slip away from the
only protection he had. Au-
gust Johnson died a short
time later a short distance
away from his home camp.
It was January 8, 1886.

The Old West is filled
with fables that originate
from true incidents, ulti-
mately growing into leg-
end. August Johnson be-
came one of those legends.
As it turns out, January
first wasn’t precisely the
last of August. But if you
still want to keep the leg-
end going you might say
that 1886 was the year that
January got the best of Au-
gust on The Way West.

“The Cowboy,” Jim Gray
can be reached at 220 21st
RD Geneseo, KS. Phone 785-
531-2058 or kansascowboy@
kans.com.

Farmers & Ranchers

AUCTIONS EVERY
MONDAY & THURSDAY

Livestock _Commission Co., Inc.
Salina, KANSAS

SALE BARN PHONE: /85-825-0211
MONDAY — CATTLE * HOG SALE 2nd & 4th MONDAY

Selling Cattle every Monday

Hog Sales on 2nd & 4th Monday of the month only!

| TOTAL FOR THE WEEK: CATTLE 8,680. |

Hogs sell at 11:00 a.m. on the 2nd & 4th Monday of the month.
Cattle at 12:00 Noon. Selling calves and yearlings first, followed
by Packer cows and bulls.

THURSDAY — CATTLE ONLY
Selling starts at 10:00 a.m. Consign your cattle as early as pos-

STEERS 10 blk Hillsboro 570@188.00
300-400 $230.00 - $250.00 12 blk Assaria 572@188.00
400-500 $230.00 - $245.50 25 blk Lindsborg 532@188.00
500-600 $220.00 - $240.00 11 blk Little River 591@187.00
600-700 $200.00 - $214.50 8 mix Halstead 518@186.00
700-800 $190.00 - $204.50 8 blk Delphos 583@186.00
800-900 $180.00 - $190.50 28 blk Ellsworth 654@179.50
900-1,000 $170.00 - $175.00 17 blk Halstead 595@179.00
HEIFERS 6 red Gypsum 613@179.00
300-400 $200.00 - $209.00 11 mix Salina 630@178.00
400-500 $190.00 - $208.00 9 blk Great Bend 617@177.00
500-600 $190.00 - $210.00 24 mix Minneapolis 604@177.00
600-700 $175.00 - $187.00 32 mix Manhattan 690@177.00
700-800 $160.00 - $177.00 61 blk Gypsum 684@176.00
800-900 $160.00 - $172.00 5 blk Lindsborg 632@176.00
900-1,000 $158.00 - $164.00 92 blk Lindsborg 706@176.00
THURSDAY, JANUARY 5, 2023 32 mix Manhattan 608@176.00
STEERS 19 mix Minneapolis 626@175.75
12 blk Atlanta 266@261.00 9 blk Gypsum 686@175.00
32 blk Atlanta 325@250.00 17 blk Assaria 685@174.50
1 blk Little River 300@247.50 20 mix Geneseo 689@174.50
35 blk Atlanta 395@247.00 9 blk Great Bend 665@174.00
25 blk Atlanta 465@245.50 10 blk Lindsborg 700@174.00
8 blk Lindsborg 469@239.00 31 mix McPherson 727@173.50
7 mix Minneapolis 514@239.00 34 b Lindsborg 649@173.50
2 blk Galva 478@238.00 7 rwf Kanopolis 647@173.00
4 blk Minneapolis 505@237.00 54 blk Lindsborg 779@172.50
10 blk Minneapolis 538@236.50 61 mix Beloit 780@172.25
2 blk Ellsworth 393@236.00 68 mix Assaria 803@172.00
3 blk Lincoln 515@236.00 59 mix Minneapolis 739@171.25
7 mix Delphos 451@236.00 5 blk Gypsum 784@170.50
4 blk Manhattan 564@236.00 18 mix Galva 723@170.50
3 mix Miltonvale 457@235.00 26 mix Delphos 645@170.00
4 blk Hunter 518@233.00 35 mix Assaria 792@169.00
5 blk Little River 544@232.00 19 mix Salina 798@168.00
15 blk Lindsborg 563@230.00 33 mix Wilsey 862@166.25
20 mix Brookville 553@227.50 4 blk Lindsborg 760@166.00
19 blk Assaria 568@224.50 12 blk Lindsborg 900@164.00
14 mix Delphos 560@223.00 SPECIAL CALF SALE
4 red Kanopolis 434@222.00 TUESDAY, JANUARY 3, 2023
13 blk Atlanta 591@218.75 STEERS
10 mix Gypsum 589@214.00 6 blk Alma 379@241.00
6 mix Delphos 550@211.00 35 blk White City 497@240.00
3 blk Minneapolis 605@198.50 4 mix Herington 511@240.00
69 blk Ellsworth 722@198.25 7 blk Alma 464@239.00
10 blk Lincoln 605@198.00 19 blk Ellsworth 480@234.00
25 blk Lindsborg 603@198.00 10 blk Ellinwood 524@234.00
40 blk Ellsworth 640@195.50 15 blk Bennington 505@233.50
43 blk Lindsborg 737@194.25 10 blk Rush Center 499@232.50
36 blk Assaria 717@190.50 36 blk Alma 563@230.00
41 blk Lindsborg 680@190.50 10 blk Bennington 529@229.50
13 mix Minneapolis 733@188.00 12 blk Hillsboro 522@228.00
38 blk Great Bend 768@186.00 39 mix Ellsworth 564@228.00
18 mix Brookville 677@185.50 14 mix Lindsborg 561@227.00
26 blk Ada 845@185.50 7 blk Solomon 442@224.00
81 blk Lindsborg 866@183.50 33 blk White City 576@222.50
121 blk  Lindsborg 792@183.00 17 char  Hillsboro 547@221.50
25 blk Lindsborg 833@182.00 11 blk Simpson 419@219.00
58 mix Hope 867@181.00 6 blk Salina 556@217.00
62 mix Benton 862@179.00 13 blk Clyde 557@217.00
31 blk Lindsborg 695@178.50 13 blk Galva 579@217.00
20 red Salina 891@176.50 24 blk Rush Center 537@216.00
56 mix Miltonvale 815@176.50 26 blk Simpson 538@216.00
181 blk  Clay Center 903@175.00 6 red Bennington 549@216.00
HEIFERS 15 blk Solomon 547@215.50
10 blk Welch, OK 381@209.00 55 blk Alma 632@214.50
9 blk Little River 464@208.00 26 blk Geneseo 559@214.00
36 blk Welch, OK 452@207.50 123 blk  White City 632@209.50
20 blk Welch, OK 498@206.00 61 blk Ellsworth 638@208.00
6 blk Ellsworth 448@201.00 15 blk Marquette 598@205.50
11 mix Minneapolis 518@198.00 29 blk Ellinwood 606@205.50
11 mix Brookville 487@197.50 174 blk  White City 705@204.50
20 blk Ellsworth 556@197.00 29 blk Hillsboro 662@204.00
4 blk Minneapolis 515@196.00 33 mix Galva 692@203.25
5 blk Delphos 522@194.00 18 blk Hillsboro 658@203.00
14 mix Delphos 536@193.00 10 blk Cassoday 626@203.00
4 mix Minneapolis 496@193.00 16 mix Ellsworth 694@203.00
3red Gypsum 467@191.00 27 mix Lindsborg 657@201.00
2 blk Moundridge 490@189.00 13 mix Herington 693@198.50
11 blk Galva 572@189.00 19 blk Hillsboro 713@197.50
6 mix Miltonvale 455@189.00 40 blk Wilson 693@196.50

sible so we can get them highly advertised.

AUCTIONEERS: KYLE ELWOOD, BRANDON HAMEL & GARREN WALROD

FARMERS & RANCHERS HAS SWITCHED BACK to

6 char Alma 629@195.00 10 char  Hillsboro 474@194.00
16 mix Herington 785@195.00 4 blk Marquette 514@193.00
28 mix Clyde 653@194.00 20 blk Solomon 484@193.00
13 blk Assaria 781@193.50 6 mix Clyde 527@191.00
58 blk White City 796@193.00 9 blk Ellinwood 414@191.00
16 blk Wilson 754@192.00 26 blk Alma 550@190.00
46 blk Longford 744@191.25 19 blk Hillsboro 556@189.00
7 mix Galva 769@191.00 17 blk Clay Center 562@188.00
32 blk Assaria 715@190.75 180 blk  White City 606@187.00
54 blk Assaria 846@190.50 178 blk  White City 687@180.50
11 blk Salina 814@190.50 23 blk Hillsboro 612@180.00
76 blk Longford 839@190.50 14 blk Solomon 632@178.00
80 blk Wells 845@190.25 77 blk Longford 772@177.00
13 blk Hoisington 766@190.00 16 blk Salina 653@176.50
17 blk Smolan 719@189.00 79 blk Wells 767@176.25
20 blk Morganville 794@188.50 16 blk Galva 656@176.00
15 blk Hoisington 860@187.00 11 blk Smolan 601@176.00
39 blk Marquette 735@185.50 13 mix Windom 738@175.00

HEIFERS 19 blk Hillsboro 632@175.00
56 blk White City 527@210.00 8 blk Salina 621@174.00
14 blk Ellsworth 463@206.00 38 blk Longford 709@173.60
21 blk Alma 461@203.00 12 blk Assaria 715@173.50
13 blk Ellinwood 525@201.00 13 blk Cassoday 750@173.00
25 blk Hillsboro 513@200.00 30 blk Lindsborg 630@173.00
20 blk White City 438@198.00 28 blk Hoisington 751@172.50
26 blk Cassoday 559@197.50 38 blk Wells 710@172.50
9 blk Salina 487@197.00 29 mix Marquette 751@171.00
45 blk Ellsworth 534@196.00 47 blk Lindsborg 723@171.00
19 blk Bennington 509@196.00 13 blk Morganville 740@170.50
19 mix Lindsborg 509@194.00

for our online auctions.

Early Consignments For THURSDAY, JANUARY 12, 2023 * Starting at 10 AM

95 steers & heifers, 600-700; 85 black & red steers & heifers, 650-800, home raised, long
time weaned; 40 black SimAngus heifers, home raised, Cow Camp sired, replacement
quality; 100 black steers & heifers, 650-900, home raised, long time weaned, vaccinated,
Lutalyse; 275 black & char steers & heifers, 650-850, home raised, long time weaned,
vaccinated; 240 black steers & heifers, 500-800, long time weaned, vaccinations; 64
black & red steers & heifers, 600-800, long time weaned, vaccinations; 65 steers &
heifers, home raised, 700-800, 120 days weaned, 3 round vaccinations; 100 steers &
heifers, home raised, 700-800, 120 days weaned, 3 round vaccinations; 30 steers &
heifers, home raised, 700-800, 120 days weaned, 3 round vaccinations; 42 black & red
steers & heifers, 450-750,0ctober wean, spring vaccinations, open; 20 black steers &
heifers,450-750, October wean, spring vaccinations, open; 61 black steers & heifers,
400-600, home raised, 75 days weaned, 2 rounds vaccinations; 38 black steers &
heifers, 650-800, home raised; 11 steers & heifers, 700, home raised, long time wean,
2 rounds vaccinations, open; 70 steers & heifers, 750-800, home raised, long time
wean, vaccinated, open; 54 steers & heifers, 625-750, weaned, vaccinated; 20 black
steers & heifers, 600-750, home raised, weaned; 120 black & red steers & heifers, 450-
650, weaned November 1, vaccinated; 21 mostly red steers & heifers, 500-700, home
raised, long time wean, spring vaccinations, open; 6 red steers & heifers, 600-700,
home raised, long time wean, spring vaccinations, open; 28 black/bwf steers & heifers,
550-700, long time wean, vaccinated, home raised; 34 black & red steers & heifers, 700-
800, September wean, no implants; 69 black/bwf steers & heifers, 600-700, 2 rounds
vaccinations, open; 30 black steers & heifers, 700, home raised, 30 days weaned, fall
vaccinations, open; 28 bwf/rwf steers & heifers,600-800, 60 days weaned, no implants;
42 Red Angus, mostly heifers, 550-700, long time wean, vaccinated; 62 steers, 850-900,
no sort; 80 black char steers, 850-875; PLUS MORE BY SALE TIME.

UPCOMING SPECIAL TUESDAY SALES:

COW SALES: Tuesday, January 17 & Tuesday, February 21
CALF SALES: Tuesday, February 7

IN STOCK TODAY:

* Heavy Duty Round Bale Feeders * Heavy Duty Feed Bunks

Early Consignments For TUESDAY, JAN. 17 Cow Sale, 11 AM

REPLACEMENT HEIFERS: 34 black heifers, pelvic exam, bangs vaccination; plus more by sale time.
HEIFERS/HEIFER PAIRS: 78 purebred Red Angus heifers, bred to Low Birth Weight Janssen Red
Angus bull, calving February 20 for 70 days, fancy & gentle; 16 black heifers, home raised, Al bred
black, calving February 1; 25 black & BWF heifers, homeraised, bred to Dickinson low birth weight
bulls, calving February 1; 162 black & BWF SimAngus heifers, bred Angus, calving February 20 for 75
days, (36 bred to 1023 Precision 770); plus more by sale time. COWS/COW PAIRS: 120 mostly black,
solid mouth, bred char & Red Angus; 14 3-4 years old, spring calvers, bred to Stucky bulls; 30 Red
Angus, spring bred cows, solid to broke, bred Red Angus bulls; 10 running age black cows, bred
black Angus, calving February 15; 25 char cows, 5 years & older, bred char; 150 black & red cows; 30
black 3 year old cows, bred Green Garden Angus & Bar S char; (complete dispersal) 170 black & BWF
cows, 5-8 years old, bred Stratford Angus, calving March 1, XIT origin on cows, Gardiner genetics; 80
black & BWF cows, 4-8 years old, mostly Al bred, bred Angus; plus more by sale time.

For Information or estimates, contact:

Jim Crowther Lisa Long Cody Schafer Kenny Briscoe
785-254-7385 620-553-2351  620-381-1050 785-658-7386
Roxbury, KS Ellsworth, KS Durham, KS Lincoln, KS

Mike Samples, Sale Mgr., Cell Phone 785-826-7884
Kyle Elwood, Asst. Sale Mgr., Cell Phone 785-493-2901

H: 785-729-3473, C: 785-565-3525

Check our listings each week on
our website at
www.fandrlive.com

Austin Rathbun
785-531-0042
Ellsworth, KS

Kevin Henke

Agenda, KS

Cattle Sale Broadcast Live on www.cattleusa.com 1150 KSAL, Salina 6:45 AM -MON.FRI * 880 KRVN 8:40 AM - WED.-THURS. *550AM KFRM - 8:00 am, Wed.-Thurs.
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