Renovated Prairie Playscape teaches children to treasure the Flint Hills

By Donna Sullivan, Editor

From the first day it
opened its doors in 2012,
the mission of the Flint
Hills Discovery Center has
been simple and straight-
forward: to foster an appre-
ciation of the rare beauty
of the Kansas Flint Hills
and the tallgrass prairie.
More than 10,000 square
feet of interactive exhibits
tell the story of this unique
ecosystem, and visitors
of all ages are invited to
immerse themselves in its
splendor.

Along with housing tem-
porary exhibits - currently
a Major League Baseball
experience that has been
a huge draw - the second
floor of the Discovery Cen-
ter has always featured in-
teractive learning stations
for kids. The area under-
went a major renovation
this spring and reopened
Memorial Day weekend.
The newly designed Prai-
rie Playscape consists of
three themed areas - Ex-
ploring the Land, Working
the Land and Sharing the
Land.

The renovation has
been a project of the Flint
Hills Discovery Center
Foundation since 2019.
More than 60 individual
donors, grants and foun-
dations helped meet the
fundraising goal of $1.5
million. According to the
Foundation, it was the sin-
gle largest project to date
for the Foundation, and no
taxpayer money was used.

“Prairie Playscape was
created to help children
celebrate the Flint Hills,”
said Bruce Snead, FHDC
Foundation president.
“The Foundation will be
forever grateful to donors
who made this project pos-
sible.”

Using attendance as
a gauge, it would appear
Prairie Playscape is a hit
with the public. “Overall

this summer we couldn’t
be more thrilled with the
attendance we’ve had,”
said Lesley White, Foun-
dation director. “We’ve av-
eraged 300-500 people per
day since opening on Me-
morial Day weekend. It’s
the highest numbers we’ve
had in about five years.”
She added that children
attending their day camp
programs love visiting the
area.

Group visits can be
scheduled, in which an ed-
ucator would walk through
the exhibit with the chil-
dren, explaining the mean-
ing and purpose of each
station. They are also
working on a sheet to have
in the entryway to help
guide people independent-
ly through the exhibits.

“Prairie Playscape was
all created because we
want children to celebrate
the Flint Hills,” White con-
tinued. “They can learn
where that hamburger
they’re eating came from,
why we cherish the Flint
Hills and why we take such
good care of them. It is for

children, but we made it
interactive so adults can
also engage.”

A simulator allows youngsters to be part of a Flint Hills
trail ride.

Kansas Farm Bureau president
Feltstoretire in December

After serving as presi-
dent of Kansas Farm Bu-
reau since 2014, Montgom-
ery County farmer Rich
Felts has announced he
will retire Dec. 5. Felts
previously served as vice
president of the organiza-
tion for three years and
on the board of directors
before moving into lead-
ership of the organization.

“The decision to re-
tire was not an easy one,”
Felts, says. “I have enjoyed
my time working for and
with Farm Bureau mem-
bers of Kansas. My wife,
Shirley, and I look forward
to returning to the farm
and know our organization
will continue to advocate,
educate and serve Kan-
sans.”

“Rich has been a stead-
fast and strong leader of
our farm organization,”
Terry Holdren, KFB CEO,
says. “His work on behalf
of our members, our state
and agriculture has put us

Mutual Insurance Compa-
ny and affiliated boards
and committees; and was
appointed to numerous
taskforces by governors
and others on behalf of
Kansas farmers and ranch-
ers.

Under his leadership,
Kansas Farm Bureau
Health Plans was created;
more than $150,000 was
raised and shared across
the state to end hunger in
Kansas communities; sup-
ported the expansion of
mental health resources
for farmers and ranchers;
consumers were educated
about sustainable agricul-
ture; and innovation and

in a great position for the
future.”

Felts began his service
to Farm Bureau at the
county level and held lead-
ership and volunteer posi-
tions for extension, conser-
vation, rural fire, church

and township boards. entrepreneurship were
At Kansas Farm Bureau improved in rural commu-
nities.

he served on the American
Farm Bureau Federation
board of directors; chaired
the board of Farm Bureau

A new president will
be elected at the organi-
zation’s annual meeting on
Dec. 5 in Manhattan.

Food And Energy Security
Act would prevent mandatory
GHG emissions reporting rule

The Food and Energy Security Act was introduced
recently by Sen. John Thune of South Dakota. The
bill would require federal regulators to disclose how
proposed rules would impact food and energy prices.
Additionally, it would prohibit federal regulators from
implementing any rule that would increase food or ener-
gy prices if inflation is higher than 4.5%. Since the start
of 2022, inflation has consistently been over 7%, hitting a
four-decade high in June of 9.1%.

If passed, this new legislation would prevent the U.S.
Securities and Exchange Commission (SEC) from imple-
menting their broad climate rule proposed earlier this
year that would require publicly traded companies to
disclose their direct, energy/electricity and supply chain
greenhouse gas emissions. By requiring the inclusion of
supply chain emissions, cattle producers who provide
beef to publicly traded processors, restaurants and
retailers would be subject to these overreaching regu-
lations.

“NCBA is proud to support the Food and Energy Secu-
rity Act because rules like the SEC’s emissions disclosure
mandate add a costly burden to cattle producers, rural
communities and consumers across the country,” said
NCBA Environmental Counsel Mary-Thomas Hart.

NCBA submitted technical comments in opposition to
the rule and individual cattle producers sent more than
7,400 letters to the SEC commissioners and members of
Congress.

Tubes demonstrate how wind not only affects weather on the prairie, but also the movement of seeds, birds
and insects. Balls and scarves make their way through the tubes as switches control the flow of air.

Ropes, horseshoes and branding irons are some of the tools used in cattle ranch-
ing that are on display, with explanations of how they function.

A kiosk explains the Flint Hills tallgrass prairie and the unique ecosystem it rep-
resents.

USDA releases cattle inventory
and cattle on feed report

All cattle and calves in the United States on July 1, 2022 totaled 98.8 million
head, 2 percent below the 101 million head on July 1, 2021. All cows and heifers
that have calved totaled 39.8 million head, 2 percent below the 40.6 million head on
July 1, 2021. Beef cows, at 30.4 million head, down 2 percent from a year ago. Milk
cows, at 9.45 million head, down 1 percent from previous year. Cattle and calves on
feed for the slaughter market in the United States for feed yards with a capacity
of 1,000 or more head totaled 11.3 million head on July 1, 2022. The inventory was
slightly above July 1, 2021, USDA NASS reported. The inventory included 6.90
million steers and steer calves, down 1 percent from the previous year. This group
accounted for 61 percent of the total inventory.

Heifers and heifer calves accounted for 4.45 million head, up 3 percent from
2021. Placements in feed yards during June totaled 1.63 million head, 2 percent
below 2021. Net placements were 1.56 million head. During June, placements of
cattle and calves weighing less than 600 pounds were 360,000 head, 600-699 pounds
were 270,000 head, 700-799 pounds were 370,000 head, 800-899 pounds were 369,000
head, 900-999 pounds were 175,000 head, and 1,000 pounds and greater were 85,000
head. Marketings of fed cattle during June totaled 2.06 million head, 2 percent
above 2021.




Page 2

Grass & Grain, August 2, 2022

Primary Reasons to Show Up

By Jackie Mundt,
Pratt County farmer
and rancher

The world Dbelongs
those who show up.

That simple idea has
become one of the cardi-
nal rules in my life. What
I love about this rule is
it doesn’t hinge on pre-
disposed talent or having
the right connections. The
only way to unlock the po-
tential of this rule is to
just keep showing up.

Showing up has been
on my mind as I contem-
plate the upcoming prima-

Getting your ducks in a row — how a
approach to succession planning can

By Christopher Dhanraj,
CliftonLarsonAllen LLP

Succession planning
can be a deeply emotion-
al endeavor. Whether you
chose, trained or never
even met the person who
will take over your busi-
ness, handing over the
keys is bound to elicit
strong feelings.

When preparing for
the seamless transition
of a business, place emo-
tions on the back burner
and pave the way for both
your short- and long-term
goals to take center stage.
The priority for some is to
hand the business down
to a relative or key em-
ployee. For others it may
be to sell to the highest
bidder. Some might want a
fast sale so they can enjoy
retirement as soon as pos-
sible. Then there are those
whose priority is to secure

Over the years, I have
heard many people dis-
miss primaries as unim-
portant. They may say
their vote doesn’t matter
or claim they will vote
when the “real” election
happens.

That type of thinking
is flawed because often
the primary election is
the real race. If you live
in an area that is largely
affiliated with one party,
the primary likely deter-
mines the front runner or
the only name that will be
on the ballot in the gener-
al election. In our state

a legacy in the communi-
ty. Goals are as individual
as the individuals who set
them.

Regardless of motiva-
tion, leaving a business
to new proprietorship
requires open communi-
cation and transparency
among all involved princi-
pals, no matter if the com-
pany’s future lies in the
hands of family members
or nonrelatives.

Find the right fit

At times, a business
owner must embark on a
soul-searching mission to
determine if the future
leaders of the business are
already in-house, or if they
need to come from outside.
Just because a person has
been around the business
a long time, or has an ap-
plicable skill set, it doesn’t
necessarily make them a
good fit to take the reins.

there are dozens of state
and local races where only
one party has candidates
who have filed for elec-
tion. This is your chance
to show up for your com-
munity.

If you hesitate to vote
because you aren’t sure
who to vote for, I invite
you to visit KFB.org to see
a list of the candidates en-
dorsed by Kansas Farm
Bureau’s Voters Organized
To Elect Farm Bureau
Friends. These candidates
have been recommend-
ed by our local members
through a grassroots pro-
cess. KFB’s political ac-
tion committee takes local
feedback and, in cases of
incumbents’, voting histo-
ries into consideration to
make endorsements for
candidates who under-
stand, value and support
agrlculture in our state.

This is the time when own-
ers looking to transition
must make some honest
and tough choices, which
may also lead to a few dif-
ficult conversations. Ulti-
mately, these choices must
be made in the best inter-
est of the company and its
value.
Plan for taxes

Understanding the tax
ramifications associated
with change of ownership
and strategizing how best
to leverage taxes while the
business is in transition
are paramount to succes-
sion planning. Profession-
al legal and accounting
assistance can guide own-
ers toward a financially
prudent structure for the
transfer.

Know your value

Knowing the value of
your business is a key
ingredient to the succes-

If that is not enough of
areason to show up for the
primary, here an import-
ant question: Do you have
an opinion on abortion?
This is such a heated and
prominent issue on the
national stage that I am
guessing most people do.

This primary election
is your opportunity to
share that opinion without
having to put a sign in your
yard and jeopardize any
relationships. The prima-
ry will feature a proposed
constitutional amendment
that would affirm there is
no Kansas constitution-
al right to abortion, and
the right to pass laws to
regulate abortion. If the
amendment fails, the
constitution would not
change, leaving in place
the recently recognized
right to abortion.

I am not advocating for

sion-planning mix. A full
business valuation is es-
sential, as it will compare
your company against in-
dustry peers and provide
a snapshot of the broad
economy’s effect on your
operation. Should a fam-
ily member be in line for
succession, a thorough val-
uation will make certain
the business is not over-
valued; if that is the case,
the next generation may
be saddled with debt that
could ultimately lead to
the downfall of the busi-
ness.

A financial ratio anal-
ysis can benchmark your
business against others
and gauge your financial
strength. Strong working
capital and current as-
sets that can keep ahead
of current liabilities are
goals to strive for. To help
prepare for this evalua-
tion, you will need:

eComprehensive
monthly financials — Ac-
curate profit and loss re-
ports and balance sheets.

. Customer concen-

or against the amendment.
However, I am advocating
for you to show up and
cast a ballot for your be-
liefs and values.

If T haven’t convinced
you in any of my previ-
ous points, let me try
one more. You probably
already knew an elec-
tion was coming from the
seemingly endless ad-
vertisements on social
media, TV, streaming ser-
vices and in your mailbox.
These advertisements are
overly sensational, meant
to vilify one candidate
while making a hero out of
another, and often make
claims that are irrelevant
to the position in question.

The reason we are bom-
barded with these adver-
tisements is because or-
ganizations, many outside
the state, are spending

millions of dollars to sway_

your vote. All that money
is spent in hope that an
unengaged voter will show
up to the poll and pick
someone based on the
faint memory they have of
an advertisement.

If you don’t want our
elections to be determined
by the highest bidder,
show up as an informed
voter for the primary.

Politics can be over-
whelming and it is easy to
feel like your vote doesn’t
matter, but it does. The
world and elections be-
long to those who show
up and I hope you will on
Aug. 2.

“Insight” is a weekly col-
umn published by Kansas
Farm Bureau, the state’s
largest farm organization
whose mission is to strength-
en agriculture and the lives
of Kansans through advoca-
cy, education and service.

goals-oriented
be an advantage

tration — If your company
does more than 20% of its
business with one client,
this can be considered a
risk to a prospective buyer.
A spread-out customer
base is an advantage.

. Cash flow quality
— Cash flow that recurs
weekly or monthly is worth
more than a business that
is constantly seeking to re-
tain new customers.

An industry consul-
tant can provide categor-
ical risk scores to help
you identify changes that
could enhance the worth
of your business. Increas-
ing its value prior to sale
will be an advantage to
the continued growth and
strength of the company in
its new hands.

Conduct due diligence

Conduct the necessary
due diligence to make
sure all accounting, legal,
human resources, and in-
formation technology ele-
ments are in the proper
shape for transition. Rely
on professionals to help
you navigate this compli-

A few weeks ago, I got one of those
jarring reminders of how precious life is.
Daniel Spitzer was a young man with his
whole life ahead of him. I barely knew
him; he was the same age as my oldest
niece and over the years I had gotten
acquainted with him and his parents
through the Pratt County Fair. His dad
Brian and I have similar interests and I
often found myself discussing matters
of the world with him during the fair.
Daniel passed away in a tragic accident
and really hit me hard.

My observations were that Daniel was
the type of young man that we really
need in this world. He was polite, kind,
caring and hard-working. In the little
bit of time I was around him I could
tell that he was a responsible, salt of the
earth, solid human and well on his way
to making an impact on those around
him. Judging by the comments on the
Facebook page dedicated to his memory
many others shared my views on Daniel.
He lived an incredibly impactful life in
eighteen short years.

In the weeks since his passing I have
marveled at what has come out of such
a tragic event. I have seen hope and joy
come about out of the tears and pain.
Daniel’s parents and siblings have shown
such grace and faith that their strength
has helped heal others who knew Dan-
iel. I did not know him very well, just a
few brief encounters over the years but
after reading the memories others who
knew him well, I was overwhelmed by
how great this young man was. My Face-
book feed was filled with memories of a
short life well lived.

I know there was a great amount of
grief and sadness, I can’t imagine the
pain his family must have felt but their
reactions were inspirational to the rest
of us. What I witnessed over the past
few weeks were hope and joy coming
from tragedy. It all started immediately
after Daniel’s passing; he was an organ
donor and gave the gift of life to several
others. It was reported that his honor
walk was the biggest the hospital had
ever seen — another sign of how tremen-
dous this young man was. My family has
been impacted by the selflessness of an
organ donor and that alone was a ray of
hope in a time of darkness. So many lives
impacted by someone they had never

met, so many lives that will be better-
lived. As great as that was the story does
not stop here.

The Pratt County Fair happened just
a few short weeks after the accident and
sudden passing. An event that could
have been a sad, stark reminder but in-
stead it was dedicated as a celebration of
everything Daniel was about. I am sure
there was a sense of something missing,
maybe a twinge of sadness and I promise
there were tears shed but there was a lot
of good memories also. I am sure there
was a sense of Daniel’s presence at each
event.

If the story ended here, it would be in-
credible but what happened at the 4-H
Livestock Sale was stunning. Daniel’s
steer was sold last in the order and all
of the funds went to the Daniel Spitzer
Legacy Fund. The money in the fund
will be used by his family to keep his
memory alive, things like scholarships,
mentoring and camps. Just like Daniel
would have done, if there is a need, then
the fund will be there to help. Again, if
the story ended here, it would be one for
the ages but there is more.

Daniel’s steer not only sold but it sold
over and over and over, thirty-nine times
in all raising over $60,000. I watched
online and I promise there was a lump in
my throat and tears in my eyes. 4-Hers
who had just sold their own livestock
contributed along with many, many
from the community. Again, something
that could have been incredibly sad was
turned into the very model of hope and
joy. There will be a way to contribute to
the fund and I will try to share it when I
have that information.

Through all of this my heart goes out
to Daniel’s parents and family, they are
the model of Christian faith and grace
and I admire them greatly for that. His
passing is a reminder for all of us left. A
reminder that our lives will not be mea-
sured in how long we are here but rather
how much we do with the time we are
given. His passing is also a reminder
that nothing is guaranteed, especially
tomorrow. Be sure to tell those around
you how much you love them and cher-
ish the time you are given with them.
Our lives are a gift, and it is up to us to
choose how we use that gift. I know I
will choose to be more like Daniel.

cated process.

Create your succession
plan

Designing a succes-
sion plan that meets your
specific values and goals
requires thoroughness,
transparency, effort and,
yes, time. Decisions made
ahead of the transition will
have long-lasting effect on
the business after you are
no longer involved. Hav-
ing a close connection to
a team of professional ad-
visors with the following
capabilities can alleviate
much of this burden:

e Business transfer
strategies

e Comprehensive suc-
cession planning

e Financial planning

e Insurance and risk
management

¢ Business valuation

e Sell-side due dili-
gence

e Merger and acquisi-
tion (M&A) advisory

e Investment manage-
ment

e Strategic tax planning

e Estate planning

Your company is often
your most valuable asset,
and you want to transfer
it to the right successor
while enhancing the value
you receive.

Editor’s mote: Christo-
pher Dhanraj is the manag-
ing principal of investments
for CLA Tampa. He can be
reached at christopher.dhan-
raj@claconnect.com or 813-
384-2737. Photo submitted
by Shelly Hauschel. CLA of-
fers a team of professional
owmner transition advisors
to help seamlessly guide
through every step of the
SUCCession pProcess.

The information con-
tained herein is general in
nature and is not intend-
ed, and should not be con-
strued, as legal, accounting,
investment, or tax advice or
opinion provided by Clifton-
LarsonAllen LLP (Clifton-
LarsonAllen) to the reader.
For more information, visit-
CLAconnect.com.
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Just like farming, a healthy mental state takes work;
equipment breaks down, and human beings do, too

By Paige Nelson,
Angus Beef Bulletin
“What do you do when

a belt breaks?” asks
Melba Sutton, a Kansas li-
censed, specialist clinical
social worker, asks. “You,
the farmer, rely on your
strengths. You go to work
to fix the problem,” is her
answer.

When a mental health
struggle or chronic stress
is the problem, the answer
is the same: Go to work!

“Perhaps part of your
work today is picking up
the phone and saying,
‘Hey, I just need to talk to
somebody about living my
life,”” suggests Sutton.

Bad days happen,
once in a while

Some days you wake up
on the wrong side of the
bed. Some days the cows
get out — twice. Some
days the bank forecloses
on the farm. Some days we

lose a loved one.

On those days Sutton’s
advice is to take time to
tell yourself, “Gosh, this
earth school stuff really
hurts.”

Adrienne DeSutter,
an advocate for mental
health in the farming
community and a farmer,
says it’s key to understand
the differences between
bad days and chronic bad
days.

“We go through mo-
ments in our lives where
we feel hopeless, espe-
cially in farming,” she
says.

That’s okay, she ex-
plains, and it’s normal.
As long as those feelings
of hopelessness or even
worthlessness are in
check, and we know that
in a day or in a couple of
days, they will fade. Life
will normalize.

“When we have those

moments of hopelessness
or worthlessness hap-
pening for multiple days,
multiple weeks, then we
really just need to get to
a point where we’re com-
fortable talking to some-
one or talking to our doc-
tor (to make) sure that
we’re able to stay in con-
trol. When we aren’t tak-
ing care of ourselves, we
lose that control, and it’s
harder to dig out of that
hole,” DeSutter warns.
It comes with the
territory

About two in five rural
adults say stress and men-
tal health have become
more of a problem in their
community in the past five
years (41%) and in the past
year (36%). Nearly half of
rural adults (48%) say they
are personally experienc-
ing more mental health
challenges than they were
a year ago. That’s accord-

National Corn Growers Association
applauds Senate introduction of
Next Generatlon Fuels Act

In a step forward for
energy security and the
nation’s consumers, Sen-
ator Charles Grassley
(R-Iowa), with the support
of Sens. Amy Klobuchar
(D-Minn), Joni Ernst (R-Io-
wa) and Tammy Duckworth
(D-I11.),has introduced the
Next Generation Fuels
Act in the U.S. Senate.

“The Next Generation
Fuels Act would lower
fuel prices, reduce carbon
emissions, and shore-up
America’s energy securi-
ty for the long run,” said
Iowa farmer and National
Corn Growers Association
(NCGA) president Chris
Edgington. “We are very
grateful to Sens. Grass-
ley, Klobuchar, Ernst and
Duckworth for their lead-
ership on this important
issue.”

The bill would estab-
lish a clean, high-octane
standard for gasoline and
require that sources of ad-
ditional octane result in
at least 40% fewer green-
house gas emissions, al-
lowing automakers to sig-
nificantly improve vehicle
fuel efficiency through ad-
vanced engines.

Because corn growers
have a vested interest in
the future of transporta-
tion, NCGA began laying
the groundwork and ad-
vocating for this policy
several years ago, and the
Next Generation Fuels
Act, H.R. 5089, has re-
ceived bipartisan support
in the U.S. House of Rep-
resentatives.

“We have worked close-
ly with members of the
House and Senate to se-
cure bipartisan support
for this legislation,” Edg-
ington said. “In recent
months, consumers have
been reminded that we
need choices at the pump.
The Next Generation
Fuels Act would diversify
our fuel supply and take
greater advantage of low-
cost, low-emission, and
high-efficiency ethanol
to give drivers affordable
choices as we decarbonize
and clean up transporta-
tion.”

As gas prices climbed
to all-time highs, NCGA
has reminded policymak-
ers that ethanol has been
priced about $1 per gal-
lon less than unblended
gasoline at wholesale, and
drivers are saving 30 to 40
cents or more per gallon
where retailers offer E15.

In late spring, the Biden
administration acted to
preserve access to higher

blends of ethanol through
the summer, ensuring con-
sumers continue to have
the low-cost, low-emission
choice of E15 at the pump.
The Next Generation
Fuels Act would build on

this progress by advancing
higher ethanol blends and
advanced vehicles that de-
liver greater emission re-
ductions, cost savings and
consumer choice.
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ing to a rural stress poll
sponsored by the Ameri-
can Farm Bureau Federa-
tion in 2019.

What makes America’s
backbone so vulnerable to
mental health conditions
and chronic stress?

For one, we rely heav-
ily on the most unpredict-
able woman on Earth —
Mother Nature. Enough
said, but let us continue.
Wars, inflation, recession
fears, debt, the physical-
ity of our work, family
heritage, limited access
to health care, limited ac-
cess to broadband, etc., all
contribute to 48% of farm-
ers saying they are ex-
periencing more mental
health challenges today.

Fixing is work

When equipment
breaks down, we order the
parts; we watch YouTube
until we know how to in-
stall the parts; we pay the

bill at the parts store.

The good news for
farmers and ranchers is
that the process of reach-
ing out for help, accepting
help and making progress
is not that different from
fixing broken equipment.
It is possible. Simply put:
Go to work.

“Work is good medi-
cine,” says Sutton.

Farmers and ranch-
ers are naturally talent-
ed workers, otherwise
they wouldn’t be in an

occupation that requires
sunup-to-sundown hours.
Apply that same ethic and
attitude to healing body
and mind and see your re-
sults grow like field corn
in July.

If you are experiencing
mental health crisis and/
or feeling suicidal, please
reach out and talk to some-
one. Call the National Sui-
cide Prevention Lifeline
1-800-273-8255 or chat on-
line at https://988lifeline.
org/chat/.
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Bill Burdick: 785-547-5082 * Ron Burdiek: 785-207-0434
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Rose Edwards, Stillwater, Oklahoma, Wins This
Week's Grass & Grain Recipe Contest & Prize

Winner Rose Edwards, Stillwater, Oklahoma:
APRICOT CHICKEN

2 1/2 pounds boneless chicken breasts, cut into 1-inch pieces
1 cup apricot preserves
1/2 cup chili sauce
1/2 cup crushed pineapple
Salt & pepper to taste
Cooked rice

Spray a crock-pot. Place chicken in a single layer in
crock-pot. Mix remaining ingredients (except rice) and
pour over chicken. Cook on high 3-4 hours or low 6-8 hours.

Serve with rice
seslesiesieske

Kellee George Shawnee:
SPLIT WINGS
1/2 cup soy sauce
1/2 cup honey
1/2 cup apricot jam

2 tablespoons oil

1 teaspoon vinegar

2 garlic cloves, chopped

1/2 teaspoon ground ginger

4 pounds chicken wings,
split

Split wings (tips and
drumette parts). Place in
a 9-by-13-inch pan. Mix re-
maining ingredients and
pour over wings. Set oven
to 350 degrees. Bake 1 hour
or until done, turning occa-

sionally.
B

Susan  Schrick, Hi-
awatha:
JALAPENO POPPER
DRESSING

1/2 cup cream cheese (light
is OK), softened

1/4 cup Greek yogurt or
sour cream oOr mayon-
naise

1/4 cup low-fat buttermilk

1/4 cup fresh, pickled or
roasted jalapenos

1 clove garlic or 3 teaspoons
garlic powder

1 green onion

1 tablespoon cilantro

Puree all ingredients in

a food processor or blender.

Optionally let sit in the re-

frigerator for a few hours.

Servings: 1 cup.

TIP: Add the jalapenos a
bit at a time to get the heat
level to where you want it.

sesiesiesiesk

Jackie Doud, Topeka:

CHICKEN
CASSEROLE
2 cups shredded chicken
1 package Lipton Onion

Soup Mix

1 can cream mushroom
soup

1 can cream of chicken
soup

1 1/2 cups milk
3/4 cup sour cream
1/2 cup water
2 cups long grain rice, un-
cooked

Salt & pepper to taste

Set oven to 350 degrees.
In a bowl combine all in-
gredients. Put in greased
9-by-13-inch pan. Bake 1
hour, 15 minutes covered
with foil. Remove foil and

bake 15 minutes longer.
sesiesiesiesk

Mmmm Muffin (Tops)! Food Science Student
Develops Gluten Free Sweet Potato Muffin Tops

By Jessica Jensen,
K-State Research and
Extension news service

MANHATTAN — “Re-
searching and develop-
ing food products? Sign
me up for that.” That’s
what Kansas State Uni-
versity food science stu-
dent Sophia Brazington
thought when she was
considering her Spring
2022 schedule.

Brazington’s foray
into new food develop-
ment started with an
idea for a sweet potato
muffin, eventually lead-
ing to a muffin top being
included in the universi-
ty’s Konza Table, a pro-
gram in which students
in need of food receive
meal packages once a
week.

“While the sweet po-
tato muffins were not my
first choice when it came
to choosing a product,
I knew that there was a
lot of potential for ex-
perimenting with a glu-
ten-free version,” Braz-
ington said.

The gluten-free path,

she said, led to many op-
portunities that helped
her decide to develop
the sweet potato muf-
fin top, rather than the
whole muffin. She said
by making a muffin top,
the product was less
grainy and overall more
enjoyable compared to
other gluten-free items.

Like any scientist,
Brazington had early dif-
ficulties in developing
her recipe. She changed
small things throughout
the developmental pro-
cess to affect the flavor,
texture and experience
of the muffin top.

Shenotesthatthe orig-
inal recipe used boiled
sweet potatoes, but she
eventually changed to
baked potatoes because
they were better suited
to help with carameliza-
tion and sweetness. Plus,
she notes, the switch
reduced food waste be-
cause she was wusing
leftover baked potatoes
from K-State’s Kramer
dining center.

Once she got the reci-
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pe down, she was asked
to scale up her muffin
tops because of the Far-
mUs research program.
In 2019, the Kansas
Department of Agricul-
ture and K-State were
awarded a Federal State
Market Improvement
Grant. The award fund-
ed the FarmUs project,
a farm to campus collab-
orative aimed at access-
ing consumer markets
on college campuses,
leverage workforce de-
velopment and student
innovation to create new
product opportunities
for sorghum and wheat.
“All of the products
chosen to be scaled up
are unique and we want
innovative ideas that can
be modified and scaled-
up for a more robust use
across the state,” said
Kelly Whitehair, direc-
tor of K-State’s coordi-
nated program in dietet-
ics. “Sophia’s muffin-top
‘breakfast cookie’ was
the first menu item in
this form for (K-State)
dining services. So not
only did we gain a fun,
new product, but also
one that is gluten-free.”
Brazington scaled her
new product from a doz-
en to 500 muffin tops for
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One Year Warranty
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the Konza Table packag-
es. Brazington also re-
ceived feedback on her
new creation.

“When you ask some-
one to sample a ‘glu-
ten-free sweet potato
muffin top,” people are
a bit skeptical, but once
I explained I was work-
ing on research for din-
ing hall options, people
were more eager to try
it,” she said.

Brazington said the
feedback helped her
develop an even better
product. “Some said that
it needed more flavor,
so I added more cinna-
mon and decreased the
amount of cloves,” she
said. Others told her it
was grainy, so she ad-
justed that by folding
in more whipped egg
whites.

Along with scaling up
the product, Brazington
is developing a home
recipe. She said there is
not much difference in
the recipes besides the
amount of ingredients.
However, there is a new
challenge: Brazington is
looking for a way to pre-
pare a sweet potato that
doesn’t include cooking
it for an hour.

Price includes

Elsiegraces1.com

The winner each week is selected from the recipes printed.
Send us your favorite recipe. It may be a main dish,
leftover, salad, side dish, dessert, or what-have-you.

1. Check your recipe carefully to make certain all ingredients are ac-
curate and instructions are clear. 2. Be sure your name, address and
phone number are on the entry. Please include a street address with
your recipe entries. A post office box number is not sufficient for prize
delivery. Allow 3-4 weeks for delivery.

3. Send it to: Woman’s Page Editor, Grass & Grain,
Box 1009, Manhattan, KS 66505.
OR e-mail at: auctions@agpress.com
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Kimberly Edwards,
Stillwater, Oklahoma:
“Good on chicken or any-
thing to dip.”

HOT MUSTARD
SAUCE
1/3 cup mayonnaise
2 tablespoons mustard
2 tablespoons honey
1 tablespoon white vinegar
or lemon juice
Salt & pepper to taste

Mix all ingredients to-
gether with a whisk. Keep
covered in refrigerator un-
til using.

sesdesiesieske

Millie Conger, Tecum-
seh:

NO-ROLL CABBAGE

ROLL CASSEROLE
1 tablespoon oil

2 pounds ground beef
1 large onion, chopped
1 clove garlic, minced

1 small head cabbage,
chopped
2 cans diced tomatoes,
undrained

8-ounce can tomato sauce
1/ 2 cup water
1 teaspoon pepper
1 teaspoon salt

In a large skillet heat
oil. Add beef and onion;
cook until done. Add gar-
lic and cook 1 minute. Add
cabbage, tomatoes, tomato
sauce, water, pepper and
salt. Bring to a boil and
then turn to simmer for 20-
30 minutes until cabbage

done.
sesfeskesiesk

Are You Nervous?

Peach Streusel Muffins

As Kyle and I get closer
to our big day, I am repeat-
edly asked the same ques-
tion: “Are you nervous?”
The first time I was asked
this I was caught complete-
ly off-guard. Am I sup-
posed to be nervous? Am
I doing something wrong
if I am not nervous? Why
do people keep asking this
question?

We went to a wedding
a couple of weekends ago
and I was faced yet again
with the “Are you ner-
vous,” question, multiple
times. I continue to answer
this question the same way,
with a “nope.” I am confi-
dent that I have found my
person and I am excited to
officially become a “Mrs.”
I am a planner by nature
and have all the major
details planned out, pay-
ments have been made and
other than deciding on dé-
cor setup, a plan is already
made and we are just wait-
ing for it to be executed.

When Kyle and I first
started talking about the
wedding vision, we made a
list of what was important,
and for both of us, a perfect
day was not on that list. We
know life happens, we are
not expecting all rainbows
and butterflies on our wed-
ding day. We just want the
people that we both love
and adore to come and cel-
ebrate with us and to laugh
at the hiccups along the
way. Having a kid-friend-
ly wedding, we both are
not so secretly anticipat-
ing a distraction caused
by one of the kids, and we
are excited to see which
kid brings the giggles. Will
it be Mika who is deter-
mined she needs to stand
right beside me? Or maybe
Chloe who has big ideas for
how she wants her hair? Or
maybe a kid sitting in the
audience with their par-
ents who randomly starts
chatting or crying? No mat-
ter what, we are eager for
the little moments of chaos
that will make the day that
much more memorable.

I am sure as the day gets
closer, the nerves of hav-
ing all eyes on us will hit,
especially if we decide to
write our own vows (pub-
lic speaking is one of my
greatest fears), but for now,
I am just enjoying the pro-
cess and looking forward
to what is to come.

Peach Streusel Muffins

Topping:

1/3 cup brown sugar
1 tablespoon sugar
1 teaspoon cinnamon

% cup melted unsalted but-
ter
2/3 cup flour

Muffin:

% cup unsalted butter
(room temperature)

% cup brown sugar

%4 cup sugar

2 eggs (room temperature)

¥% cup yogurt (plain or va-
nilla)

2 teaspoons vanilla

1 3% cups flour

1 teaspoon baking soda

1 teaspoon baking powder

% teaspoon cinnamon

% teaspoon salt

3 tablespoons milk

1 % cups peaches (chopped
or diced, depending on
what you prefer)

Glaze:

1 cup powdered sugar
3 tablespoons milk
% teaspoon vanilla

Preheat the oven to 425
degrees. Line muffin tins
with liners.

Combine all the topping
ingredients together in a
small bowl and mix with a
fork until you have a nice
crumbly texture.

In a separate bowl, beat
the butter on low/medium.
Add in both sugars and
beat again. Then add eggs,
yogurt and vanilla, mixing
again after the addition.

In another larger bowl,
toss flour, baking soda,
baking powder, cinnamon
and salt. Pour the wet in-
gredients into the dry in-
gredients and gently stir
to blend. Add in the milk
and stir. Gently fold in the
peaches, being careful not
to overmix or squish the
peaches.

Fill muffin tins about 3
of the way full; top with the
topping and bake for five
minutes at 425 degrees.
Drop the temperature to
350 degrees and bake for
15-19 minutes more, until a
toothpick comes out clean.

Let cool and then mix
all the glaze ingredients
together in a small bowl.
Once mixed, drizzle over
muffins and enjoy.

Michele grew up in Junc-
tion City and graduated from
Kansas State University.
She worked in the restau-
rant management field for
six years before deciding to
switch careers and now works
as an office manager for a
company that manufactures
oilfield products. Her passion
for blogging and food can
be followed on Instagram:
boobsbrainsandbaking.

If you would like to con-
tact Michele with comments
please email mcarlyon88@
gmail.com
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Better Body, Better Brain: K-State Experts Offer
Helpful Tips To Better The Mind And Body

By Jessica Jensen, K-State
Research and Extension
news service

MANHATTAN — What
you eat, how much you
move, how well you sleep
and how you manage stress
affects nearly every aspect
of your well-being, includ-
ing physical and men-
tal health, said a pair of
K-State family and consum-
er sciences experts.

K-State Research and
Extension specialist Sharo-
lyn Jackson and agent Lori
Wuellner said the connec-
tion between the heart and
brain shows that it can help
lower the risk for stroke,
dementia and other prob-
lems.

“In Kansas, 114% of
people aged 45 and older
have subjective cognitive
decline (SCD), and other
health issues come into
play as 81% of those with
SCD have at least one other
chronic condition,” Jack-
son said.

Wuellner added, “Hav-
ing poor mental health
does not mean that you
have a mental illness, but
poor mental health can
lead to mental illness.”
The Brain/Gut Connection

Wuellner listed nine re-
search-based ways to help
support digestive health
and improve gut bacteria:

* Eat a diverse range of
foods.

* Eat a lot of vegetables,
fruits, beans and legumes.

* Eat fermented foods.

* Avoid artificial sweeten-
ers.

* Eat prebiotic foods.

* For newborns, breastfeed
at least six months.

* Eat whole grains.

* Consider more plant-
based foods on your plate.

During Extreme

By Holly Miner, Nutrition,
Food Safety and Health
Agent, Wildcat Extension
District

Water is crucial for
our bodies to function in
a healthy manner. When
temperatures reach into
the upper nineties and
above one hundred de-
grees there are key ac-
tions, we can take to help
keep ourselves and our
families hydrated.

Start hydrating early. If
you are working outside,
you should hydrate before
you even go outside. Once
our bodies feel thirsty, we
are starting to become de-
hydrated.

As temperatures rise,
we may not be aware of the
effects the heat is having
on our bodies. Sweating
will naturally occur when
we are working in the heat.
When we start to sweat
profusely, become dizzy or
uncomfortable or get heat
cramps where muscles
start cramping up you may
well be on your way to se-
vere heat stress. When you
stop sweating in the heat
your body is overloaded
and you need to seek med-
ical attention.

The Centers for Disease
Prevention recommend
drinking one cup, eight
ounces of water every 15-
20 minutes when working
in the heat. Drinking more
than forty-eight ounces
in an hour could cause a
medical emergency be-
cause the concentration of
salt in the blood becomes
too low. Drinking lesser

* Eat foods rich in polyphe-
nols.

These foods will help gut
health and could be good
physically and mentally, ac-
cording to Wuellner.

The MIND Eating Plan

The MIND diet is a hy-
brid between the Mediter-
ranean and DASH diets
and has 15 dietary compo-
nents, including 10 “brain-
healthy food groups.” Jack-
son urges people to eat:

* Green leafy vegetables
(every day or at least six
servings per week).

* Other vegetables (at least
one serving/day).

* Nuts (every day or at least
five times per week).

* Berries (at least two times
a week).

* Beans (every other day or
at least three servings per
week).

* Whole grains (three serv-
ings per day).

* Fish (at least one serving
per week).

* Poultry (at least two serv-
ings per week).

* Olive oil (use as main oil).

* Wine (no more than one
serving per day).

She also includes foods
to limit, including:

* Red meats (no more than
three servings per week).
* Butter and stick marga-
rine (less than one table-

spoon per day).

* Cheese (less than one
ounce per week).

* Sweets and sweetened
beverages (no more than
five servings per week).

* Fried and fast food (no
more than one serving/
meal per week).

“Exercise” Your Brain

“It has been stated, what
is good for your heart is
good for your brain, mean-
ing your actions are ei-

ther benefiting or harming
your body, including your
brain,” Jackson said.

In short, exercise helps
the brain. “It is recom-
mended that you include
at least 150 minutes a week
of moderate to vigorous
activity,” Jackson said.
“The more you can move
throughout the day, the bet-
ter off you will be.”

Manage Your Stress

Besides eating healthy
and being active, managing
stress is important. “Focus
on what you can control,
stick to routine as much as
possible and connect with
others and avoid isolation,”
Jackson said.

Sleep

“A small percentage of
adults actually get the rec-
ommended eight hours (of
sleep) that are needed,”
Wuellner said. Some help-
ful tips are:

* Establish a routine.

* Take a look around your
sleep environment.

* Don’t drink alcohol and
caffeine right before bed.

* Avoid spicy or high in fat
foods three hours before
bed.

* Be physically active
during the day.

* Listen to what your body
is telling you.

Challenge Your Brain

Jackson urges people
to engage in “a variety of
cognitive excises that keep
you thinking clearly for a
longer period of time.” She
mentions that a variety of
cognitive activities and
repetition can help keep
the brain active.

“It may seem like a lot,
but you can make small
improvements every day to
improve your brain and gut
health,” she said.

Heat Remember Hydration Is Key

amounts of water more fre-
quently each hour rather
than a large amount once
an hour is more effective
in preventing dehydration.
Continuing to hydrate af-
ter work and into the eve-
ning is key to staying hy-
drated. Dehydration can
cause increases for the
risk of kidney stones when
it becomes chronic.

Avoid energy drinks
with high levels of caf-
feine, sugary drinks, and
alcohol. The amount of
caffeine in regular tea, cof-
fee and soft drinks will not
influence hydration. When
you eat a well-balanced
meal regularly during el-
evated temperatures you
should be able to maintain
water and electrolyte bal-
ances.

Prolonged sweating
for several hours would
be cause for consuming a
sports drink with balanced

electrolytes. The CDC does
not recommend taking salt
tablets but eating a normal
meal and snacks through-
out the day.

During the heat of sum-
mer take frequent hydra-
tion breaks to assure you
are drinking enough water
to keep your body func-
tioning at an elevated lev-
el of efficiency. Try to take
frequent breaks, get out of
direct sunlight, and check
in with other family mem-
bers or workers often.

For more information,
please contact Holly Min-
er, Nutrition, Food Safety
and Health Agent, hamin-
er@ksu.edu, 620-331-2690.

Resources:  https:/jwww.
cdc.gov/niosh/mining/User-
Files/works/pdfs/2017-126.
pdf

2012, Liquid assets: The
Value of Fluids to Your
Health, Barbara Ames FCS
Agent
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By
Kelsey
Pagel

True Emergency

Remember a couple
weeks ago when I had
the snake debacle, but
had a houseful of peo-
ple to kill it for me?
Well, the story contin-
ues. Since that time I
have been extra cau-
tious getting eggs or
anywhere around the
chicken coop.

Brome seed cutting
was in full swing; hay
season, long days, short
nights, etc. I was home
checking the cows one
evening and ran in the
house super-fast to grab
something for my moth-
er-in-law. I heard Pon-
cho, our dog, barking.
He normally only barks
when an unknown vehi-
cle drives in or at coy-
otes and other critters
at night. This was very
much during the day, so
when I didn’t see a ve-
hicle, I was worried.

You can guess the
end of this story; Pon-
cho was barking at a
snake. Except this time,
the snake was right
on the corner of our
house, having a nice
little snooze on some
wires on the side of our
house. Matt is in a com-
bine doing some cus-
tom cutting, not even
in the same county as
me. Regardless, I call
my husband tell him
to shut the combine off
and drive like a maniac
as this snake is a true
emergency. He told me
no, figure it out. Kind
of the answer I was ex-
pecting.

So being the brave,
confident, indepen-
dent woman I am, be-
ing faced with a scary
situation, I started
freaking out... natural-
ly. Completely normal
reaction. Then I start-
ed problem-solving
(all while being in the
house, watching snake,
of course).

I called our neigh-
bor that’s a few years
younger than me. She
was busy with the dairy
inspector and couldn’t
come, but she thought
her dad could come
over. Up until the point
of calling Rick, her dad,
I was really starting to
fear for the human pop-
ulation and people not
being able to figure out
priorities. My husband
wouldn’t shut the com-
bine off and drive to an-
other county, my neigh-
bor wouldn’t leave the
dairy inspector to come
kill a completely harm-
less snake for me. It was
like they didn’t under-
stand that this was an
emergency!

So I call Rick and
thank goodness he un-
derstands the impor-
tance! He arrives in
just a few minutes, just
as snake was waking up
and deciding to move.

Snake number two
joined snake number
one. I still don’t care
that they were harm-
less. We didn’t measure
this one, but I would
guess it was just as big.
I'm hoping with every-
thing in me that they
were a pair and there
are no more. And I'm
also hoping they didn’t
have baby snakes some-
where. I really should
read up more on snakes
and how baby snakes
happen.

Thank goodness for
good neighbors that
will show up in the
space of just a few min-
utes willing to take
care of a problem that

I probably should have
been able to.

In other news, I feel
like I can safely say
brome seed cutting
is over; we baled the
last bale and are now
ready for cattle work
and hauling all the hay.
Weaning calves, rear-
ranging cattle to the fall
calving pastures and
working another group
of late spring/summer
calves. Then hauling all
the hay, the job I hate
the most on the farm.
I don’t know why, but
I have always hated
hauling hay. Then we’ll
be able to put our feet
up until silage harvest.
That was a joke. My
husband doesn’t know
how to put his feet up.

As the summer wraps
up, fairs are cleaned
up and you prepare for
back to school and fall
farm work, cherish the
moments. Life is short.
Farming is busy, busy,
busy all the time. Take
small moments to work
on your marriage. May-
be don’t tell your wife
to figure it out when
she’s freaking out at
something. Don’t worry,
I'm completely over the
fact that he wasn’t will-
ing to shut the combine
off and drive 45 minutes
to kill a snake that was
probably going to move
before he got there for
me. I’'m over it. Can’t

you tell?
Until next time, and
please, I'm Dbegging,

can there be something
else to write about oth-
er than finding more
snakes feet from where
Isleep!

Kelsey Pagel is a Kan-
sas farmer. She grew up
on a cow/calf and row
crop operation and mar-
ried into another. Kelsey
and her Forever (Matt)
farm and ranch with his
family where they are liv-
ing their dream and lov-
ing most of the moments.
She can be found on IG &
FB @teampagel.
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Vol. 1-6 sold out

Grass & Graim

Volume 7

785-539-7558

1531 Yuma St « Manhattan, KS

It’s Quick & Easy to subscribe
to Grass & Grain!

All it takesisa call!

Start or renew your subscription in
just a few minutes by calling in with

your debit or credit card information.
Don’t miss another issue!
Call today!
785-539-7558
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The Hunt-Part 2

Having field-dressed
the deer, I stood there
considering how I was
going to pack the carcass
to the home ranch before
dark. I could ride home
and bring a truck back
part way where I had
cleared the ranch road
earlier that morning on
my feed run, but no way
could I get up in here with

a truck. Besides, leaving
a dead deer for a couple
hours out here, I would
return to a skeleton left
by the neighborhood coy-
otes, if I could find it in
the dark.

I decided I would hoist
that deer up on my sad-
dle, behind the seat, then
mount up and ride to An-
dy’s place, which I could

TRACTOR: JD 4840 Tractor, 3
remotes, 3 pt, PTO, 2175 hrs. on
motor, 1000 hrs. on trans. & rear
end, (duals w/sell separate).
MACHINERY: JD HX-15 Mow-
er; JD 6 cy. gas motor w/10
KW Generator on Trailer;
Holcomb 14’ Land Plane; 10’
Speed Mover; Richardson 5'x5
Sweep Plow w/pickers.
VEHICLES, GATOR, TRAILER:
2009 GMC 2500 Pickup, 4x4,
auto, V-8, 6.0 motor, 102,000 mi,
w/flatbed, 24V. jumps w/tool box-
es & Honda 240 air compressor;
1941 Ford Truck, bed & hoist;
Honda 300 4x4 4-Wheeler; JD
RSX Gator side by side, 4,780
mi; 20’ GN Flatbed Trailer.
SHOP: Industrial Gold Air Com-
pressor, 5 hp, 200 gal. tank; 2
gal. 110 Air Compressor; Bobcat
225 Welder on 2 wheel trailer;
bench grinder; drill press; press
w/20T jack; Craftsman power
saw; chain saw; air tools; belt
sander; jig saw; wood band saw;
Miller welder; (2) Waterloo tool
cabinets; Buyers large tool box;
JD battery charger; 3T floor jack;

*AUGCTION™

TUESDAY, AUGUST 16, 2022 — 10:00 AM
DIRECTIONS: (19601 — 1 Rd. — PIERCEVILLE, KS) From
Pierceville, KS 10 mi. South on Pierceville Rd. to Co. Line,
3 East on Co Line, % mi. South or from Copeland, KS 10 mi.
North to T Rd., 1 mi. West & % mi. North. LUNCH served!

GC V 160 power washer; sever-
al pipe wrenches; Big box end
& open wrenches; Ridgid pipe
dies & cutter; chop saw; 3/4”
air wrench %" & 3/8”; (3) sets
¥4" sockets; crescent wrenches;
soldering irons ele.; (3) GPL tool
boxes witools; JD wrenches; (4)
wood shop benches; lots of hand
tools; sockets %" ¥2" & ¥4"; Mil-
waukee 18v impact; Lincoln 20v
grease gun; (2) Lincoln grease
guns; bolt bins; metal tool cabi-
net; Hots steam cleaner; oxygen
& propane bottles; sledge ham-
mers & bars; highlift jack; air bot-
tle jack & hyd. jack; shop vac; air
tanks; shop lights; jumper cables.
YARD: JD Jx75 Lawn Mower;
Trail Tracker yard trailer; yard
tools; wheelbarrow.

ANTIQUE & COLLECTIBLE:
McCormick-Deering cream sep-
arator; (2) park benches; dresser
w/mirror.

LIVESTOCK: (15) 1"x1"x12’
cattle panels; 4 pipe 10’ cattle
panels; (2) 18’ pipe gates; Mis-
cellaneous Not Listed!

see just under a mile to
the west. I walked back
down and untied Shilo
and rode him up to my
game. He snorted a bit
as we approached, but I
wasn’t too concerned at
this point. I had carried
baby calves across my lap
on him before and figured
this wouldn’t be a whole
lot different.

I was wrong...

I dismounted and
walked my pony over to
the downhill side of that
doe and dropped a rein.
Normally, he ground-tied
very well. I had already
slung my rifle across my
back and I leaned over,
bundled up the deer like a
very large calf, and sort of
easy-like, lifted it up and
over onto the saddle. Well,
that little gelding wasn’t
having any of that, and the
horse I never saw buck,
bowed up and squealed
and pitched that deer off
and took off toward the
ranch at a high lope!

I stood there, slack-
jawed with a dead deer
piled up in a snow bank,
watching my horse retreat

down the long slope into
South Valley, wondering
what brilliant plan was
going to come to my wal-
nut-sized brain next. “Ge-
nius!” I muttered at my-
self. “You're a frog-flip-
ping genius, Sours!”

My mount had covered
about a hundred yards be-
fore he slowed down and
even threw a glance back
my direction, and it was
either his curiosity to see
what I would do next, or
my sudden prayer begging
the Almighty to stop that
horse, but Shilo slowed
to a trot and circled off
to the left and stopped,
looking up my direction.
I was almost afraid to
walk toward him to try
and catch up to him for
fear he would turn back
and finish his run back to
the barn. We stood there
staring at each other over
about 150 yards of open
snow. He finally dropped
his head and started nip-
ping at the sparse grass
tips protruding from the
snow. I took that as a
sign he decided he had
no hurry to get home, and

Forage Field Day slated

probably wanted to see
what stupid plan I was
going to try next!

I trudged through the
snow toward him as he
eyed me but continued
his grazing. I advanced
on him steadily, cautious-
ly, cussing him in one
breath, begging him not
to leave in the next. As 1
approached, he lifted his
head, nickered (chuckled)
softly as if to say, “Heh,
heh, well, Sonny, did ya
learn anything today?” 1
could see the remnant of
a broken rein hanging off
my snaffle, and I began,
“Why you...!” just as he
turned to look toward
home, and I quickly re-
tracted my scolding voice
changing to a pleading,
“No, no, no, please don’t!”

Thankfully, he didn’t! I
pulled the other rein over
his neck and quickly tied
the other end through the
snaffle shank and mount-
ed up. I rode back up to-
ward the deer and decid-
ed that with all the snow I
would just skid her down
to Andy’s house and then
ride on home. I unlim-

bered my rope, and from
my mounted seat (no way
was I going to give him an-
other chance to leave me
standing there), I worked
a loop around the neck
and foreleg, half-hitched
my rope to the horn and
headed for Andy’s. Shilo
didn’t mind at all.

I got to Andy’s place
just after sundown. We
loaded the deer in his S10
and he hauled her over to
headquarters and left it at
the house. I long-trotted
home and actually made it
by dark. After tending my
horse and trudging across
to our trailer, I was feel-
ing mighty grateful, and
chuckled to myself.

That dead deer got
home before either Shilo
or me!

Kirk Sours is a ranch
manager in northeast Kan-
sas, shaped and molded by
the Kansas prairie since
the age of eight. His major
hobby is writing commen-
tary, short biographical sto-
ries, and he is active in the
community. Email him at:
sours.kirk@yahoo.com.

for Aug. 18 near Salina

Check website for Pictures & Full List!
www.larryjohnstonauction.com

OWNERS: NALLY BROTHERS

Larry Johnston, 620-271-4392 « www.larryjohnstonauction.com

The Central Kansas Extension District (CKD) has
partnered up with the Saline County Conservation Dis-
trict to establish an on-farm demonstration of annual
forages available to producers in central Kansas. The
goal of the multi-year program is to increase awareness
about the agronomics and systems-use of both warm and
cool season forage crops.

The project has been made possible by funding from
the Kansas Department of Agriculture Division of Con-
servation. Other key cooperators are Saline County

rancher Mike Henry, Star Seed, and Phillips Seed Farms.
The Central Kansas Warm Season Forage Field Day is
scheduled for Thursday, August 18 to showcase the work
done to date. The event will be held at 3421 E. Water
Well Road, Salina and start with donuts at 8:00 a.m.
Participants will tour plots consisting of Hybrid Pearl
Millet, Teff, Crabgrass, and Photoperiod Sensitive BMR
Sorghum-Sudangrass. They will also visit about identi-
fication, concerns and control of Sericea lespedeza. To
wrap-up, attendees will view results of an Old World
Bluestem trial using five different herbicide treatments.
Featured presenters include Mike Henry - Saline
County rancher, Trent Page - sales manager for Star
Seed, Jay Wisbey - CKD crop production agent, and Cade
Rensink - CKD director.
This is a free event and no reservations are needed.
For questions or more information, please contact the
CKD-Salina Office by calling (785) 309-5850.

COUNTRYSIDE |, .
ATV &

MORE!
REPAIR 2 Full-Time Mechanics On Duty
e PARTS SALES & SERVICE o
JEFF O’BRIEN: 620-778-0142

22825 120th Road, St. Paul, KS 66771
countrysideatvrepair@gmail.com

NOW OFFERING

REBUILDS ON
ATV, UTV &
LAWN MOWER
ENGINES!




My four-year-old grand-
son woke up in the night. I
was already awake. There
was no sleeping for either
of us.

“Do you want me to
read you a story?”

“Yes!”

I rummaged through
the kids’ books and found
a beautifully illustrated
Jack and the Beanstalk.

It began familiarly with
a poor old woman and her
son Jack. He traded the
dry milk cow for magic
beans and the angry moth-
er threw them out the win-
dow. The next morning,
Jack awoke to a beanstalk
that reached the sky which
he proceeded to climb.

He hid in the oven while
the Giant ate breakfast and
fell asleep. Jack then stole
a bag of gold and ran away.

“He should not have
taken that without permis-
sion!!!” exclaimed my mor-
ally outraged grandson.

“True!” I affirmed.

Then Jack and his moth-
er spent all the gold and
he decided to climb the
beanstalk again whereup-
on he stole the hen that
laid golden eggs.

Jack got away yet again
and he and his mother
were doing quite well.

Then one day Jack says,
and I quote, “Maybe the
giant has more things. I am
going to try my luck again.”

Seriously?

This time, Jack spied
the golden harp which was
actually alive - a woman
was a part of the harp and
she sang. When he nabbed
her, she screamed, “Mas-
ter, Master!” as Jack fled to

the beanstalk once more.

This time, the Giant
awoke and ran after Jack.
Of course, Jack reached the
bottom first and grabbed
an ax. Chopping down the
beanstalk, he caused the
giant to fall to his death.

THEN, the story ends,
“People paid money to
hear the harp sing. And
every day the hen laid a
golden egg. So Jack and his
mother became very rich.
And they lived happily
ever after.”

The illustration has
Jack and his mother each
sitting on a throne.

I am trying to remember
other versions of the story
that offer some moral jus-
tification for Jack’s steal-
ing from the Giant and ul-
timately killing him. This
book does mention in pass-
ing that the Giant snacked
on young boys. But geez, if
a four-year-old is pointing
out the error of your ways,
you must have issues. This
book was published in 1965
by Scholastic, so it is not
new. But it is the greediest
version of the story I have
ever read.

From now on, I'll make
sure to read every story be-
fore sharing it, even if it is
a fairy tale old as the hills.

The secret lies in who is
telling the story — always.

Deb Goodrich is the co-
host with Michelle Martin of
the Around Kansas TV show
and the Garvey Texas His-
torian in Residence at the
Fort Wallace Museum. She
chairs the Santa Fe Trail
200, commemorated through
2024. Contact her at author.
debgoodrich@gmail.com.

House passes appropriations
bills, including ag spending

The U.S. House of Representatives passed a $405 bil-
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Stutzman receives elite Accredited
Land Consultant (ALC) Designation

The REALTORS® Land Institute proudly announced
that Tobias (Toby) Stutzman, broker associate with Unit-
ed Country Stutzman Realty and Auction of Ulysses,
has officially joined the ranks of those holding the elite
Accredited Land Consultant (ALC) Designation on July
20, 2022. The REALTORS® Land Institute provides the
expertise, camaraderie, and resources that are the foun-
dation for all land real estate professionals to become
the best in the business.

Stutzman is now among the most dedicated land pro-
fessionals from around the globe, joining an elite group
of over 500 land specialists who hold the designation-
worldwide. With more than 18,000 licensees through-
out Kansas, Stutzman is 1 of 12 professionals that have
achieved the ALC level. In addition to subscribing to
the REALTORS® Code of Ethics, ALCs support the high
standards of conduct and experience that directly relate
to their specialty. As an ALC, Stutzman has access to the
best industry knowledge, an unprecedented network of
fellow land professionals, and a variety of resources to
help best serve his clients.

Through RLI’'s Land University (LANDU), he will
continue to gain expertise through an unparalleled land

Soy growers welcome
opportunity to provide
protein for critical food aid

to address

global

hunger, child malnutrition

The U.S. Agency for In-
ternational Development
has announced nearly
$1.3 billion in additional
critical humanitarian and
development assistance to
Ethiopia, Kenya, and So-
malia, including $200 mil-
lion for the procurement of
Ready-to-Use Therapeutic
Food.

RUTFs, an ener-
gy-dense medical food
paste made of soy, peanuts,
powdered milk, vegetable
oil, sugar and multivita-
mins, is one of the most
effective tools to help se-
verely malnourished chil-
dren. The U.S. is one of the
world’s largest and most
cost-efficient producers
of RUTFs, but American
farmers have the capacity
to produce more.

This past spring, the
American Soybean Asso-
ciation urged Congress
to provide $200 million
in appropriations to pro-
cure RUTFs and double
the global supply to reach
more food insecure chil-
dren across the globe.
ASA’s World Initiative
for Soy in Human Health
program works with com-
panies like the Rhode Is-
land-based Edesia, one of
many enterprises that re-
lies on U.S. soy to provide
affordable, high-quality

Doyle, a soybean grower
from Arkansas. “Through
the World Initiative for Soy
in Human Health, ASA has
partnered with companies
like Edesia to increase
the use of soy in ready-to-
use therapeutic foods. Soy
growers welcome the op-
portunity to provide more
protein to feed those in
need around the world
and we thank USAID and
the administration for this

much-needed investment
in RUTFs.”
“USAID’s announce-

ment further reinforces
the importance of U.S. soy
for global food security,”
said Gerry Hayden, ASA/
WISHH Program chair
and an ASA director from
Kentucky. “Through USB’s
funding of ASA/WISHH’s
leadership for global food
security, U.S. soybean
growers were able to per-
sonally see the role of U.S.
soy in Edesia’s RUTFs
in December at WISHH’s
global food security dia-
logue. Edesia already ex-
pects to procure the equiv-
alent of more than 170,000
bushels of U.S. soy this
year. USAID’s announce-
ment may result in an in-
crease to that amount.”

real estate education program that offers top-notch ed-
ucational courses and webinars for land professionals.
Land is a unique real estate specialty that requires the
kind of specialized professional education which can
be found at LANDU of the REALTORS® Land Institute.
This depth of knowledge translates into the highest level
of service to clients, ensuring they receive the best ser-
vices in the business when buying, selling, managing, or
investing in a property.

Stutzman specializes in farm and ranch land sales
throughout Kansas, Colorado and Oklahoma. Upon re-
ceiving the designation, he said, “It is an honor to have
achieved this designation. AsI continue the processes of
uniting buyers and sellers, I am aware that this accom-
plishment was made possible by the trust and confidence
that previous buyers and sellers held in me, and for that
I am extremely grateful.”

The REALTORS® Land Institute confers the Ac-
credited Land Consultant (ALC) designation only to its
members who meet the rigorous knowledge and experi-
ence requirements. The ALC designation is recognized
throughout the industry as the pinnacle of achievement
for land real estate professionals.

lion package of six fiscal year 2023 appropriations bills
recently. The agriculture appropriations bill, included
in the larger package, provides $195 billion in spending.

The discretionary portion of the bill is $27.2 billion,
which is an increase of $2 billion over last fiscal year,
includes an additional $5 million for enforcement of the
Packers and Stockyards Act and an additional $52 mil-
lion for USDA’s Animal and Plant Health Inspection Ser-
vice. The bill also increases the funding for conservation
technical assistance, rural broadband and food safety.

The bill also prohibits companies from China, Russia
and Iran from buying U.S. farmland.

Despite action in the House, it is unlikely that a final
spending package will be completed by Congress prior to
the midterm elections, meaning they will need to pass a
continuing resolution prior to Oct. 1 to prevent a govern-

protein in its products de-
signed to combat malnutri-
tion, like RUTFs. U.S. soy
growers applaud this new
investment and welcome
the opportunity to expand
the industry’s contribution
to global food security.
“U.S. soybean growers
are proud of the role they
play in global food security
and today’s announcement
from USAID administra-
tor Samantha Power is a
significant investment in
addressing global hunger
and child malnutrition,”

ment shutdown.

said ASA president Brad

For questions call:

MORGAN RIAT,
REALTOR®/AUCTIONEER
785-458-9259
or email:

FARM TRUST AUGTION: TRACTORS * ANTIQUES * IMPLEMENTS & MORE!

SATURDAY, AUGUST 13, 2022 — 10:00 AM
LOCATION: 22605 Oregon Trail Road, BELVUE, KANSAS 66407
DIRECTIONS: Turn North on Pleasant View Road off HWY 24 and go North to Oregon Trail Road.
Turn Right on Oregon Trail Road and proceed approximately 1 mile.
We will have various small antique items as well as antique farm machin-
ery and other implements including: New Holland hay rake, Farmall Super
M with wide front end, seed drill, Ez flow, International corn sheller, Case
1030 tractor (not running), Caterpillar bulldozer (stuck motor), Farmall H
(not running), rolls of barbed and netted wire, sickle bar mower, 3-point
blade, 3-bottom plow, dump rakes, drag harrow, parts combine, misc. hand
tools, and antique items, more items to be discovered.

TERMS: Cash or Valid Check day of sale. No electronic
payment will be accepted. For complete terms, see Website.
Announcements on the day of sale take precedence

over all advertising.

210 N. 4th St., Suite B, MANHATTAN, KS

morgan@foundationks.com it 5 ot WWW.foundationks.com for more details &

SELLER:
PETER & KAREN
SMITH TRUST

pictures!

ANTIQUES, COLLECTIBLES
& HOUSEHOLD
Walnut marble top 3 drawer
chest; walnut marble top com-
mode; burled walnut full bed;
burled walnut marble top gen-
tleman dresser; (all from Hall
home in Waterville, KS); walnut
3 drawer chest w/acorn pulls;
pine dish cupboard; tall pie cup-
board; short pie cupboard w/
tin front; square oak table; oak
commode; walnut child’s dress-
er w/hankie drawers; pineapple
poster bed; walnut marble top
parlor table; walnut dropleaf ta-
ble; wicker library table; wicker
plant stand; camel back trunks;
wicker rocker; school desk from
Banner school Washington, KS;
Lincoln rocker; sewing stand;

AUCTION

SATURDAY, AUGUST 13, 2022 — 10:00 AM

Auction will be held in Kenwood Hall at the Saline Co. Expo, 900 Greeley, SALINA, KS

hand woven stool from North
Carolina; flower stand; Ashley’s
Floral couch & chairs; newer
round oak table wiclaw feet; 6
oak pattern back chairs; arm
chair; flat screen TV; TV stand;
Hot Point dryer; Bravos Maytag
washer; upright freezer; 60s
dresser & chest; coffee table;
mirrors & pictures; microwave;
Pickle castor; black figurines;
bisque figures; assortment
handpainted dishes; luster-
ware; majolica plate; Flow blue;
dolls; doll dishes; child’s plate;
Prussia table set; syrups; hand-
painted chocolate pitcher; pa-
per dolls; child’s books; quilts;
marble lamp; kerosene lamp;
KU items; wall spice cabinet;
baskets; coffee grinder; crock

NOTE: Rosalie is moving, she has collected for 80 years. There are many very nice collectibles.
The furniture is in very good condition. Check our website for pictures www.thummelauction.com

ROSALIE SHORT

Auction Conducted By: THUMMEL REAL ESTATE & AUCTION LLC, 785-738-0067

pitchers inc: Farmers Coop
Canton, KS; blue crock butter-
fly pitcher; blue crock bowls;
wall salt crocks; Mason Stone
fruit jar; brown crocks; Coan
Drug bottles Barnes, KS; blue
& white granite; brown Lighting
jars; hand bell from trolly car;
tins inc: Lee; tin picnic basket
collection; Corning ware; Pyrex;
2 cast iron skillets; set stainless
cookware; copper boiler; golf
clubs; assortment Christmas
& Halloween items; Valentines;
postcards; Nixon pinbacks &
hats; metal shelfs; Texas ware
bowls; assortment jewelry;
Native American jewelry w/
turquoise; designer purses; as-
sortment of other items.

e Plastic
e Solar Degradable
e Sisal

e Fits all Makes
and Models of
Large Round,
Large Square,
and Small Square
Balers

e UV Stabhilized

e Highly Visible

e 4” Warning
Stripe on the last
450’ of the roll

e Marker Strip
for Quick Glance
installation

e One of the
HEAVIEST
Netwraps on the
market

*We offer multiple
color choices!

Scotland, SD

Netwrap Sizes: 48” x 9840’
64” x 7000°

Branch Locations of Pritchett®
Twine & Netwrap LLC:

Sara * 605-464-0362

www.BalerNetwrap.com

64” x 8000’
64” x 9000°

91” x 9840’
67” x 7000°

67” x 8000’
67” x 9000’

O’Neill, NE

Jerald « 402-340-4154  Hillsboro, KS
J.J. ¢ 402-340-0890 Jason « 620-381-0262




Page 8

Grass & Grain, August 2, 2022

4-H’er says she values friendships most

By Annika Wiebers,
K-State Research and
Extension news service
The Kansas 4-H pro-

gram is known for help-
ing youth cultivate skills
in leadership, citizenship
and many other project
disciplines, but that may
not be the main reason
some members stick with
the program.

Enter Kathryn Trem-
blay, a former member
and current advisor to the
Kansas 4-H Youth Leader-
ship Counecil.

“For me, 4-H has al-
ways been about the peo-
ple I meet and the growth
along the way,” she said.
“I started 4-H at a young
age and loved showing
at the fair, but 4-H didn’t
change my life until I was
about 14 years old and I

went to Rock Springs 4-H
Camp as a junior counsel-
or for the first time.

“I always had a hard
time making friends as a
kid, but those few days
with my co-counselor
(Sydney) changed my life
forever. She wouldn’t let
me be shy and immediate-
ly forced me into friend-
ships with her friends who
were also counselors, and
we all became really good
friends very quickly.”

The point: Many 4-H
members join because of
the project opportunities,
but they stay and get more
involved because of their
friends.

“Because of the confi-
dence I built up with this
small group of 4-H friends,
who felt more like family,
my confidence grew and I

20
22

SAVE THE DATE
FOR THE

FARNM AND

RANCH SHOW

November 8, 9, 10
2022

Located at the National Guard Armory
Manhattan, KS

FREE Parking & Admission!

Find us on Facebook:
@GGFarmShow

attended other 4-H events,
like the Northwest Youth
Leadership Forum and
Kansas Youth Leadership
Forum,” Tremblay said.

In Tremblay’s case, her
new friends even helped
her reach her position
on the Kansas 4-H Youth
Leadership Council.

“Sydney was on the
Kansas 4-H Youth Leader-
ship Council, which plans
these (state 4-H) events,”
she said. ”I honestly never
knew about the Council
until Sydney told me
about what she was doing.
Through her encourage-
ment, I ran for Council
and was voted in by the
Northwest delegates on
my birthday.”

Tremblay noted that
4-H friendships eventu-
ally lead to an extensive
web of connections that
spill from 4-H events to
every area of life.

“I loved my time on the
Kansas 4-H Youth Leader-
ship Council, and I espe-
cially liked working with
our small groups at events
and meeting so many dif-
ferent people,” Tremblay
said. “I suddenly became
that person who knew
people at every event I
attended, whether it was
a school, church or 4-H
event. My classmates were

X
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baffled, ‘How do you know
so many people?’ they
would ask me and I was
happy to have so many
friends to count on.”

Having gained so much
from her own 4-H friend-
ships, Tremblay paid it
forward by encouraging
younger members to grow
in their 4-H journey.

She said: “My favorite
Youth Council event was
Campference, which was
an event for 12 to 14- year-
olds who were too old to
attend regular camp as a
camper, but too young to
be a counselor. It’s also
one of the most important
age ranges for retaining
members in 4-H.

“I met several young
4-H’ers at Campference
and had a great time
being a mentor for them
and helping them to have
a great time and learn
about the various oppor-
tunities available in Kan-
sas 4-H. I encouraged sev-
eral of them to run for
Youth Council. All it took
was for me to say ‘Hey, I
think you would be really
great at this.””

Tremblay said one of
the seeds she planted
took root in a particularly
meaningful way.

“I will never forget my
last time attending the
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Kansas Youth Leadership
Forum as a member of the
Youth Council,” she said.
“A few of those delegates
from Campference ap-
plied for Youth Council.”

She said one in partic-
ular, Greyson, asked her
for help on his applica-
tion.

“I had been really in-
volved in helping him on
his way to Council,” Trem-
blay said. “One of my good
friends on Youth Council
was in Greyson’s inter-
view room and after the
interviews he came up to
me and said ‘You’ll never
believe what Greyson
said about you. When they
asked him who his role
model was. He said it was
you.’

Tremblay described
her reaction as “stunned.”

“I had never had such
a wonderful compliment
from someone. Greyson
did go on to be elected to
Youth Council, along with
several others from that
Campference group.”

Over her years in 4-H,

Tremblay said she has
built many meaningful re-
lationships that have led
to growth in her own in-
volvement as well as en-
couraging the next gener-
ation of leaders. For her,
4-H is about people.

“The relationships
we make with others are
more important than al-
most anything else we do,”
she said. “4-H isn’t just
about ribbons or premi-
ums. I judge at local fairs,
and when a 4-H’er is real-
ly successful, they almost
always can tell me who
has helped them to learn
and grow in their project.

“That’s why people are
the most important part of
4-H and life. We grow with
each other and because
of each other. Surround
yourself with those who
make you better and you,
in turn, will make others

better.”
More information on
opportunities available

through Kansas 4-H is
available at local Exten-
sion offices in Kansas.

BASF expands world-scale

vitamin A formulation plant

BASF announced it is strengthening its market po-
sition in vitamin A by expanding its world-scale formu-
lation capacities at its Verbund site in Ludwigshafen,
Germany, according to Feedstuffs. The state-of-the art fa-
cility, which is fully integrated into vitamin production at
the site, will support and further expand the production
of high-quality vitamin A powder products for the animal
nutrition industry. Start-up is planned for mid-2023.
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Charolais Bulls For Sale Private Treaty

> Moderate, easy doing and powerful

> Calving ease on all sire groups

> Longevity

> Closed herd adds consistency to your calf crop

> Raised rough to be tough in a ranch environment

> Large number to choose from

> All bulls are registered with full performance and EPD data
> All bulls are reasonably priced

/

557 190th Road, Hillsboro, KS 67063
Merle: 620-381-1712  Chase: 620-877-7237
woodencross@fhrd.net
www.woodencrosscattleco.com

MILLER SEED FARMS
Partridge, KS
800-367-3125
AP Bigfoot, Boh Dole,
AP EverRock, SY Wolverine,
SY Monument, SY 517 CL?

POLANSKY SEED
Belleville, KS - 789-921-22T
AP Bigfoot, AP18AX,

SY Wolverine, SY Monument,
AP Road Runner,
AP EverRock, Wolf

Superior genetics ... locally grown™

KAUFFMAN SEEDS
Haven, KS
620-465-224% - 620-121-3361
AP Bigfoot, Boh Dole,
AP EverRock,

SY Monument, SY Rugged,
SY Wolverine, AP 18AX

DON NEUFELDT

Inman & Moundridge, KS
620-741-0404

Bob Dole, SY Monument
EverRock Atomic,
DoubleStop CL? Photon

KNOBEL SEEDS

Fairbury, NE
402-446-71394

402-987-0425
SY Monument,

SY Wolverine, AP Bigfoot

PLAINSMEN SEED
Paico, KS - 785-221-1682

SY Wolverine, AP EverRock

SEEMAN FARMS
Larned, KS
620-285-1351-
SY Rugged, SY Monument,
Bob Dole, SY Wolverine,
AP18AX

620-285-9288

CALLUS
FOR ALL YOUR
SEED NEEDS!




Reasons to test hay for qualit

By Lisa Moser, K-State
Research and Extension
news service

For the health-con-
scious consumer, time
spent reading the nutrient
profiles of food packages
is an important strategy to
maintain a well-balanced
diet.

In much the same way,
beef producers who know
the nutrient profile of the
hay they are feeding their
herds are better able to
match the right supple-
ment strategy to meet the
needs of the cow, said the
Kansas State University
Beef Cattle Institute ex-
perts on a recent Cattle
Chat podcast.

“For a dry cow, the
nutrient needs are much
lower than for a first-calf
heifer or lactating cow,
so by doing hay testing,
producers can use that in-
formation to deliver the
highest quality hay to the
females that need it the
most,” said K-State veteri-
narian Bob Larson.

The experts said not
all hay necessarily needs
to be tested annually, but
there are times when it is
important to test.

“Producers who can
fairly accurately estimate
the quality of hay based
on previous testing or
many years of monitoring
cow condition won’t nec-
essarily need to test hay
as long as it is compared
to hay harvested at about
the same maturity from
the same field or pasture,”
Larson said.

He noted that because
typically much less is
known about purchased
hay compared to raised
hay, off-farm hay should
almost always be tested
prior to purchasing.

Nutritionist  Phillip
Lancaster said it is benefi-
cial to evaluate hay that is
newly acquired.

“When testing, there
are two main things to
look at on the report: the
amount of protein, and
some estimate of digest-
ibility,” Lancaster said.
“Total digestible nutrients
(or TDN) will help us know
how much energy is in the

hay, and that is the nutri-
ent that cattle need in the
greatest quantity.”

Veterinarian Brad
White added that it is im-
portant to get a correct
sample of the hay when
testing.

“You don’t have to
test every bale, but you
do need to get a repre-
sentative sample from the
cuttings. For guidelines on
how to properly collect the
sample, reach out to the
local county Extension of-
fice,” White said.

Snake bite and
managing abscesses

K-State’s beef cattle
expert also talked about
managing snake bites and
abscesses in cattle.

“Cattle experiencing
snake bites are not com-
mon, but when they do
happen, it is a memorable
experience because the
tissue at the site of the bite
will swell considerably,”
Larson said.

He added that the snake
bite is typically not fatal to
the beef animal.

Veterinarian Brian
Lubbers added: “Some-
times cattle will develop
a secondary infection that
can be fatal, but that is not
common.”

Larson and Lubbers
agree that the best treat-
ment is comfort care.

“We try to manage
them so that the condition
doesn’t get worse and in-
tervene with treatments on
an individual basis,” Lub-
bers said.

Along with snake bites,

sometimes cattle will de-
velop unrelated abscesses
on their bodies, said the
experts.

“Cattle will sometimes
be injured by a wire or
stick that penetrates the
skin and an abscess can
result,” Larson said.

When that happens,
Lubbers said the object
will need to be removed
before the wound can
begin to heal.

The bottom line, White
said, is that whenever
swelling on an animal is
detected, it is important to
investigate.

“Get the cattle in the
barn or a chute where you
and your veterinarian can
examine them because
different conditions will
result in different treat-
ments,” White said.

To hear the full conver-
sations for either of these
topics, listen to the BCI
Cattle Chat podcast online.

New Address?

Let us know!
Contact Kevin to update
your Grass & Grain
subscription:
agpress3@agpress.com
785-539-7558
1531 Yuma St.,
Manhattan, KS 66502

REAL ESTATE ONLINE AUCTION * 2 HOMES

PROPERTY 1 located at
2533 S 37th St., KC, KS
3 Beds* 1 Baths * 900 sq. ft.
w/Detached Garage
Open House Dates: Aug. 6 & Aug. 14,
Noon - 3:00 pm on both days.
Bidding will soft close Noon August 15

PROPERTY 2 located at
1417 E. Sunvale Terrace,
Olathe, KS 66062
3 Beds * 2 Baths * 1,728 sq. ft.
w/2 Car Garage
Open House Dates: Aug. 7 & Aug. 13,
Noon - 3:00 pm both days.
Bidding will soft close Noon August 16

By Appointment for all other inquiries or inspections
call Karen at 913-207-1908

More Info/Photos can be found on the website:
hitps://lindsayauctions.hibid.com/auctions/

LINDSAY AUCTION & REALTY, LLC * Karen: 913.207.1908

Grass & Grain, August 2, 2022
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ould food prices ease in 2023? USDA’s new

consumer food price forecast has a bit of good news

From Pork Business,

By Jim Wiesemeyer

USDA raised its con-
sumer food price forecast
again, to 8.5% to 9.5% for
2022. The agency had ini-
tially predicted a 2% to 3%
rise in the prices consum-
ers pay for food this year
and in February started
lifting that outlook. Eggs,
fats and oils, and poultry
prices are making the big-
gest gains.

In its first forecast for
2023, USDA sees inflation
retracting to a 2.5%-3.5%
range. The 20-year histor-
ical average for consumer
food prices is a 2.4% rise.

Breakdown of food pric-
es in latest USDA forecast

The Consumer Price
Index (CPI) for all food
in 2022 at up 8.5% to 9.5%
from 2021 is the highest

Kansas

Without doubt, the cow-
boy is America’s national
hero. Each year legend-
ary Kansas cowboys are
honored for their contri-
butions to the western life
as they are inducted into
the Kansas Cowboy Hall of
Fame in Dodge City.

Kansas honored its
role in the creation of the
cowboy in 2002 by estab-
lishing the Kansas Cowboy
Hall of Fame. Each year
since honorees have been
named to the following
categories: Working Cow-
boy, Rancher/Cattleman,
Cowboy Artist/Entertain-
er, Rodeo Cowboy, Cowboy
Historian.

Kansas Cowboy Hall

rate of overall food price
inflation since 1979, which
saw prices rise 11%.

The biggest increase is
for the fats and oils cate-
gory, which is hiked to a
16.5%-17.5% range from a
14%-15% range. Other cat-
egories with big increases
are poultry, dairy and ce-
reals/bakery.

For food at home (gro-
cery) prices, USDA now
sees them rising 10% to
11%, the biggest rise since
prices surged 10.8% in
1979.

Food away from home
(restaurant) prices are ex-
pected to increase 6.5% to
7.5%, the biggest increase
since the 9% hike in 1981.

This is the sixth con-
secutive set of monthly
increases in forecasts for
all food and grocery store

Cowboy

of Fame inductees are
selected for their signifi-
cant contributions to the
western heritage lifestyle,
past or present, and to the
preservation of the cow-
boy culture in Kansas.
Each of them personifies
the cowboy ideals of integ-
rity, honesty, and self- suf-
ficiency.

Any organization or
individual may nominate
a qualified person, living
or deceased, for consider-
ation. The Kansas Cowboy
Hall of Fame Committee
from all over the state,
meets annually to evalu-
ate and determine induct-
ees.

Nomination forms may

prices, the first time that
has happened based on
monthly data from USDA
dating back to 2003. US-
DA’s forecasts for restau-
rant prices have risen
every month since January
except for April and June.
Which commodities are
driving the increase?
For individual com-
modities or commodity
groups, the July outlook
was revised upward for
ten food categories and
four aggregate categories

versus forecast levels
from June. Several saw no
change.

Prices for eight food
categories increased by
at least 1%: food at home,
other meats, poultry, dairy
products, fats and oils,
processed fruits and veg-
etables, sugar and sweets,

cereals and bakery prod-
ucts, and other foods.
Three of those categories
were up 2%: other foods,
cereals and bakery prod-
ucts, and fats and oils.
Annualized increas-
es were seen in June for
all food categories and
in June with the smallest
being for beef and veal
at 4.1%. Double-digit in-
creases were registered
for all grocery store pric-
es (12.1%) with the biggest
percentage increase com-
ing in eggs at 33.1%.
Impact of Avian
Influenza Outbreak
The big rise in egg pric-
es was due to the highly
pathogenic avian influ-
enza outbreak. “This out-
break has contributed to
elevated egg prices and in-
creasing poultry prices as

over 40 million birds in 37
states have been affected”
USDA said.

Supply chain issues
were also cited as factors
for some of the food price
increases.

“Economy-wide factors
including ongoing supply
chain issues and higher
energy, transportation,
and labor costs, contrib-
uted to increases in prices
across food categories,”
USDA said.

Outlook for 2023

As for 2023, this is the
first outlook for food price
inflation for the coming
year. In 2023, food-at-
home prices are forecast
to rise between 2.0% and
3% with food-away-from-
home prices predicted to
increase between 3% and
4%. Overall food price in-

flation is forecast up from
2.5% to 3.5%. The 20-year
average increase in food
prices is 2.4% for all food
prices, 2.9% for restaurant
prices and 2% for grocery
store prices.

Some industry contacts
say USDA’s initial fore-
casts for 2023 appear too
low.

Meanwhile, USDA’s
own forecasting methodol-
ogy is changing. “The Food
Price Outlook forecasting
methodology is being re-
vised and will result in
a revised data series,”
USDA said. “A report de-
scribing the changes to the
methodology is forthcom-
ing and will be released
before changes to the data
series become effective.

Hall of Fame calls for nominations

be requested through Boot
Hill Museum, Inc., Front
Street, Dodge City, Kansas
67801.

Forms must be received

by August 22, for induction
consideration for 2022.

A 20th year celebration
and induction ceremony
will take place at the Ma-

riah Gallery, Boot Hill Mu-
seum, Inc., in Dodge City,
on Saturday, Nov. 5, 2022.
For more information
or to obtain an applica-

tion, please visit www.
boothill.org, or contact
Boot Hill Museum. Email
info@boothill.org or call
620-227-8188.

AUCTION REMINDER

SATURDAY, AUGUST 6, 2022 - 9:30 AM

3408 West 6th, American Legion, LAWRENCE, KANSAS

60+ FIREARMS: ALL ATF Rules Apply. KS Residents ONLY!

Also Selling: Ammo, 20+ Vintage Swords/Daggers, Knives,
power & hand tools & More!

See Last Week’s Grass & Grain for Listings & for Detailed List
Please visit us online: www.KansasAuctions.net/elston for Pictures!

ELSTON AUCTIONS * (785-594-0505) (785-218-7851)
“Serving Your Auction Needs Since 1994”

AUCGCTION

SATURDAY, AUGUST 6, 2022 - 9:00 AM
15568 SW 160th St., ROSE HILL, KANSAS
SELLERS: DAVID FISHER ESTATE & JANELL FISHER
HUGE COLLEGCTORS!

TRACTORS, TOOLS, GATORS, 4-WHEELERS, GUNS,
AMMO, GUN CASES, LICENSE PLATES, PRIMITIVES!
John Deere 4640 w/duals, cab, extended fuel tank, 3 pt, dual hy-
draulics, tires 20.8 R42, Genpro 125000 watt Portable Generator,
Kawasaki Scag 52” Zero Turn Mower * Honda Recon 4-Wheeler, Ge-
nearac Guardian 15000 watt Generator, 185 Allis Chalmers w/Load-
er 3pt, Gleaner M2 w/20 ft Header, Ford 1720 w/Front Wheel Assist
3 pt, 20 ft Site Box, 1175 Case w/Cab Duals, 3 pt, Dual Hydraulics,
tires 18.4R38, Coleman 6.5 Hp Upright Air Compressor, (2) Farmall
H 3 pt Good Rubber, Salvage: Rows of Salvage Machinery, 12 ft

Tucker Speed Mover, Kawasaki 300 Automatic 4-Wheeler.

Go to KenPattersonAuctions.com for complete brochure!

These exhibitors received honorable mention at the
2022 National Junior Angus Showmanship Contest,
held in conjunction with the National Junior Angus
Show (NJAS), July 7-9 in Kansas City, Mo. Pictured
from left are Avery Dull, Westminster, Md.; Baylee
Wulfkuhle, Lawrence; Rylee Closser, Hebron, Ohio;
and Taylor Schofield, Pavilion, New York.

Photo by Pearl’s Pics

LAND AUCTION - WILSON COUNTY, KS

TUESDAY, AUGUST 9, 2022 - 6:00 PM
AUCTION LOCATION: Americas Best Value Inn,
2404 E Washington St, FREDONIA, KANSAS

81.5 Acres of Quality Tillable Farm Ground

*INVEST IN LAND!

LAND LOCATION: From HWY 400 at the northwest edge of Fre-
donia, South on Harper Rd (2nd St) 3/4 mile to 1200 Rd., West
on 1200 Rd 3 1/4 mile.
Visit WWW.sundgren.com for More Details, Pictures,
Maps & Terms. LIVE & ONLINE BIDDING AVAILABLE

JEREMY SUNDGREN

Lauren Frederick, Hutchinson, right, won third place
showmanship honors at the 2022 National Junior
Angus Showmanship Contest, held in conjunction
with the National Junior Angus Show (NJAS), July
7-9 in Kansas City, Mo. Also pictured presenting the
Silver Revere bowl is Karla Knapp, American Angus
Auxiliary secretary-treasurer, left. The top five win-
ners also received a monetary award from the Ham
James Memorial Fund. Forty-two youth from across
the country competed for top honors in the 56th an-
nual event. Photo by Pearl’s Pics

Ken Patterson,
auctioneer
620-218-1713

Rick Hopper,
auctioneer
620-229-3590

316.377.0013

JOE SUNDGREN

ESTATE GUN AUCTION

KEN PATTERSON AUCTIONS

316.321.7112

LAND AUCTION

SATURDAY, AUGUST 27, 2022 — 10:00 AM

Cougars Den, 101 Main St. — MORROWVILLE, KANSAS

80= ACRES WASHINGTON GOUNTY, KS LAND

LEGAL DESCRIPTION: N 1/2 NE 1/4 Sec 33 Twp 1S Rng. 1E
LESS R/W (Per Washington County Kansas Appraisers Office)
FSA Information:
* FSA Farmland = 78.49 acres with 75.2 DCP Cropland acres
* Base Acres: Wheat 36.20, Corn 8.70, Grain Sorghum 18.10 Total 63.0
¢ Enrolled in ARC-County: Wheat & PLC Corn & Grain Sorghum
2021 Property Taxes: $1323.05
PROPERTY LOCATION: From Haddam, KS go West 1 mile to Bis-
mark Rd. Then go North 5 miles to 25th Rd. Then go East 1/2 mile
to Northwest corner of the property. Property runs on the south side
of the road for 1/2 mile.
PROPERTY DESCRIPTION: This approximately 80-acre tract is
gently rolling with class Il and Class Il soils, predominately Crete
silty clay loam. The land has been in brome grass CRP for the last
several years. The CRP contract is no longer in place.
Terms & Possession: 10% down day of the sale, balance due at clos-
ing on or before Thursday, September 29th, 2022. Buyer to take pos-
session, at closing. Sellers to pay 2022 property taxes. Title insurance,
escrow and closing costs to be split equally between buyer and seller.
Property to be sold as-is, where-is. All inspections should be made pri-
or to the day of the sale. Seller’s interest in mineral rights to transfer with
the sale. This is a cash sale and is not subject to financing, have your
financing arrangements made prior to the auction. Midwest Land and
Home is acting as a Seller’s Agent and represents the seller’s in-
terest. All information has come from reliable sources; however, poten-
tial buyers are encouraged to verify all information independently. Seller
expressly disclaims any liability for errors, omissions, or changes re-
garding any information provided for the sale. Potential purchasers are
strongly urged to rely solely upon their own inspections and opinions in
preparing to purchase property and are expressly advised to not rely
on any representations made by the seller or their agents. Statements
made the day of sale take precedence over all other printed materials.
Galloway, W|e%ers, & Brinegar, will prepare purchase contracts and
Pony Express Title will act as escrow, title & closing agent.

ONLINE & PHONE Bidding Available - Register NOW!
REGISTER NOW! Download our Midwest Land & Home App
on your Apple or Android and Register to BID TODAY!

For Complete Details visit: www.MidwestLandandHome.com
Stay up to date on auctions & listings LIKE us on Facebook:
Midwest Land and Home.

UNITED METHODIST
CHURCH
HADDAM KS. - SELLER

Mark Uhlik — Broker/Auctioneer - 785.325.2740
Jeff Dankenbring — Broker

www.MidwestLandandHome.com
When you want the Best, Trust Midwest!

_ESTATE AUCTION

SATURDAY, AUGUST 6, 2022 « 10:00 AM
2248 A, ZZ Road, STRONG CITY, KANSAS
Saffordville Community Building which is about 10 miles West
of Emporia, KS on Highway 50. There is a large Saffordville sign
along the Highway. Exit highway and go south across the rail-

road tracks to auction site.

Photos at: www.hancockauctionandrealestate.com

About 500 pieces of Glassware includes: Fenton,
Westmoreland, Precious Moments, Cherished Teddies, Ruby.
Several Railroad items include signal lanterns, plates.
Antique Sofa * China Hutches & Bookcases
Sewing Machine * Garage full of Shop Tools* Furniture items

CAROLYN & CHARLES HORTON ESTATE, seller

May run 2 rings. No absentee bids, please.
TERMS: Cash, approved check or credit cards with 4% transaction fee.

620.340.5692 PAUL HANCOCK, Auctioneer

LEE VALLEY, INC.

NNUAL SUMMER CONSIGNMENT,
AUCTION

THURSDAY, AUGUST 18, 2022

8:30JAM:

Live Auction held at 1325 Hwy. 75, Tekamah, Nebraska

Tractors - Tillage

Harvest & Grain Handling

Trucks, Trailers, Vehicles
Antiques, Hay & Livestock, Construction

Planting & Spraying
Miscellaneous

Sale Listing, Photos & Details at: www.leevalley.net
ONLINE BIDDING at: www.Equipmentfacts.com

Online Sale Consignments will be accepted until 8/12.
All ltems received after 8/12 will be sold,
but not included in online bidding.

LEE VALLEY, INC.

JOIN LEE VALLEY IN ITS 60TH YEAR OF BUSINESS!

402-374-2792 * www.leevalley.net
Scott Olson: 402-870-1140

SUNDAY, AUGUST 7, 2022 * 12:00 Noon

Doors Open at 10:00 am for Viewing
601 S. Broadway - SALINA, KANSAS
Live Onsite or Internet BIDDING at Proxibid.com
**NICE VARIETY OF 166 GUNS**

Approx. 100 lots of Ammunition & Accessories.
Go to: www.soldbywilson.com for Pics & Info

Wilson Realty & Auction Service
PO Box 1695, Salina KS 67402-1695 * 785-823-1177
LONNIE WILSON - OWNER/BROKER/AUCTIONEER - 785-826-7800
www.soldbywilson.com

CONSIGN NOW FOR
New STRAWN GONSIGNMENT AUCTION
LABOR DAY * MONDAY, SEPTEMBER 5, 2022 * 9 AM

EAST SIDE OF HIGHWAY 75 — NEW STRAWN, KANSAS
SELLING: Tractors  Trucks e Vehicles e Farm & Ranch Equip.
e Lawn & Garden e Trailers ¢ Tools ¢ Lumber
Brett Skillman, Sales Manager: 620-490-0520
Roy Skillman: 620-490-0080 * Richard Newkirk: 620-203-0065
Aaron Skillman: 620-490-0227 * Larry Hermon: 620-256-6771
AUCTIONEERS:

Darwin W. Kurtz, 785-448-4152 » Paul Hancock: 620-340-5692

Early Consignments & pictures always featured on

www.kansasauctions.net/kurtz
Check us out on FACEBOOK: “New Strawn Consignment Auction”

LAND AUCTION

THURSDAY, AUGUST 18, 2022 — 6:00 PM
4-H Building, 901 Otoe Street — BELLEVILLE, KANSAS

1036+ ACRES REPUBLIC COUNTY, KS LAND
SOLD IN 9 TRACTS
ONLINE & PHONE Bidding Available - Register NOW!
REGISTER NOW! Download our Midwest Land & Home App
on your Apple or Android and Register to BID TODAY!

See July 19 issue of Grass & Grain For Details &
For Gomplete Details on each tract & details of the

auction, visit www.MidwestLandandHome.com
Stay up to date on auctions & listings LIKE us on Facebook: Midwest Land and Home.

Buyer granted immediate access to
properties for preparation and plant-
ing of fall seeded crops, remaining
pasture season, and haying oppor-
tunities upon signing purchase con-
tract and making escrow deposit.

Jeff Dankenbring — Listing Broker - 785.562.8386
Mark Uhlik — Broker/Auctioneer

www.MidwestLandandHome.com
When you want the Best, Trust Midwest!




Grass 8 Grain Area

Auctions and Sales

Due to the uncertainty of
events, if you plan to at-
tend any of the following
auctions and have any
doubts, please contact
the auction company
to confirm that the auc-
tion will be conducted
and inquire about safe-
ty procedures if you are
concerned. And please
check their websites.

Hundreds of auctions, on-
line and in-person. www.
kansasauctions.net/gg/

Always great online
Equipment auctions —
www.purplewave.com

Online Only Auction (bid-
ding ends August 9@4 PM)
— Selling Coca Cola signs
& collectibles (new old
stock), Polaris Magnum
4-wheeler, Big Green Egg
grill, furniture, tools, an-
tiques, household misc.
(items located in Wich-
ita). Online bidding at
www.Sundgren.com. Auc-
tioneers: Sundgren Real-
ty, Inc.

(2) Online Real Estate Auc-
tions — Selling property
1: 3BR, 1BA home (locat-
ed in KC, KS) bidding soft
closes August 15; Proper-
ty 2: 3BR, 2 BA home (lo-
cated in Olathe) bidding
soft closes August 16.
Sold at lindsayauctions.
hibid.com. Auctioneers:
Lindsay Auction & Real-
ty, LLC.

August 6 — Estate Auction
consisting of Collector
trucks inc. 1957 Chevy
6400 grain truck, 1959
Chevy 50 Viking grain
truck & others, gooseneck
livestock trailer & other
trailers, farm equipment,
farm & ranch supplies &
more held near Partridge
for David Friesen Estate.
Auctioneers: Morris Yod-
er Auction.

August 6 — Old & collect-
ible items including fur-
niture, gas & oil cans,
car tags, Wheat pennies
& more, 2008 PT Cruiser,
1935 JD B tractor, 1955 JD
420W, metal yard trailer,
old Magneto’s & other old
tractor, car & truck parts,
shop & outdoor, Stevens
revolver, household &
more held at Marion for
Larry & Thelma Blosser.
Auctioneers: Leppke Re-
alty & Auction.

August 6 — Coin Auction
selling 470 lots inc.: large
cents, Wheat cents, nick-
els, many Libertys, Buf-
falo nickels, Mercury &
Roosevelt dimes, 1/4 &
1/2 dollars, several piec-
es of gold, proof sets &
mint sets, commemora-
tive stamps & much more
held at Portis. Auction-
eers: Wolters Auction.

August 6 — Approx. 500
pieces of glassware inc.
Fenton, Westmoreland,
Precious Moments, Cher-
ished Teddies, Ruby,
several railroad items
inc. signal lanterns,
plates, antique sofa, chi-
na hutches & bookcases,
sewing machine, shop
tools, furniture & more

held at Strong City for
Carolyn & Charles Hor-
ton Estate. Auctioneers:
Hancock Auction & Real
Estate.

August 6 — Selling 60
firearms, ammo, knives,
power & hand tools &
more held at Lawrence.
Auctioneers: Elston Auc-
tions.

August 6 — Huge Collec-
tors auction consisting
of tractors, tools, Gators,
4-Wheelers, Guns, Ammo,
gun cases, license plates,
primitives & more held
at Rose Hill for David
Fisher Estate & Janell
Fisher. Auctioneers: Ken
Patterson Auctions.

August 6 — Trucks & cars,
tractor & lawn mowers,
tools & shop items, trail-
ers, home & toys, workout
equipment, boat, 2006
Harley Davidson Street
Glide motorcycle & more
held at Baldwin City for
Mark & Cindy Einhellig.
Auctioneers: Altic Auc-
tion Service.

August 7 — Estate Gun
Auction consisting of
nice variety of 166 guns,
approximately 100 lots of
ammunition and acces-
sories held live at Salina
with Online bidding at
Proxibid.com. Auction-
eers: Wilson Realty &
Auction Service.

August 9 — Absolute Land
Auction consisting of
400 acres m/l Cropland,
Grass, CRP in Decatur
& Norton Counties sell-
ing for N.J. Griffith Trust
LIVE at Jennings with
Online & Phone bidding
available: www.farman-
dranchrealty.com. Auc-
tioneers: Farm & Ranch
Realty, Inc., Donald L.
Hazlett, broker/auction-
eer.

August 9 — Land Auction
consisting of 81.5 acres
of Quality Wilson Coun-
ty, Kansas tillable farm
ground held LIVE at Fre-
donia with Online bid-
ding information at www.
sund gren.com. Auction-
eers: Sundgren Realty,
Inc., Land Brokers, Jere-
my Sundgren, Joe Sund-
gren.

August 10 — Land Auction
consisting of 429.67 acres
m/l of Lincoln & Russell
County, Kansas land sold
in 3 tracts held LIVE at
Lincoln and Online at
www.RanchandFarmAuc
tions.com. Auctioneers:
Ranch & Farm Auctions,
in  cooperation with
Whitetail Properties
Real Estate, LLC.

August 11 — McPherson
County Land Auction
consisting of 55 acres m/1
of productive upland till-
able, 24 acres m/l native
hay meadow, possible
building site with great
views held at McPher-
son for Roberta M. Reed
Trust, Don F. Reed Fami-
ly Trust, Advantage Trust
Company, trustee. Auc-
tioneers: Horizon Farm
& Ranch Realty, LLC.,

Ray Swearingen, broker;
Derek Isaacson, sales
agent.

August 13 — Antiques, col-
lectibles & household
inc. antique furniture,
glassware, dolls, paper
dolls, KU items, crocks,
Native American jewel-
ry & much more held at
Salina for Rosalie Short.
Auctioneers: Thummel
Real Estate & Auction,
LLC.

August 13 — 2004 Ford
F250 pickup, trailers,
Lots of Tools of all types,
plumbing & electronic
supplies, miscellaneous
& equipment held at
Russell for New Concept

Construction.  Auction-
eers: Wolters Auction &
Realty.

August 13 — Farm machin-
ery & shop items inc.:
1991 JD 9600 combine,
1979 JD 6620 turbo com-
bine, JD 925 flex head
& header trailer, 1974
Ford F-600 truck, field
cultivators & more, guns
& household items held
near Sedgwick for Martin
Stein Estate, Bill Stein
Estate. Auctioneers: Van
Schmidt Auction.

August 13 — Farm Trust
auction consisting of
tractors, antiques, imple-
ments, hand tools & more
held at Belvue for Peter
& Karen Smith Trust.
Auctioneers: Foundation
Realty, Morgan Riat.

August 13 — 1964 D17 Allis
Chalmers gas (WF), 1961
D15 Allis Chalmers gas
(WF) w/loader, Titan 18’
implement trailer, 1969
Ford XL (restorable),
shop tools, shop equip-
ment, furniture, house-
hold & much more held
near Hesston for Wes &
JoAnn Esau. Auction-
eers: Auction Specialists,
LLC.

August 16 — JD 4840 trac-
tor, machinery, vehicles,
Gator, trailer, shop items,
tools, lawn mower, an-
tiques & collectibles,
livestock equipment &
much more held near
Pierceville for Nally
Brothers. Auctioneers:
Larry Johnston Auction.

August 16 — Unreserved
Live & Online Land Auc-
tion (Bid online August
2-16, 2022) — 315.31 acres
m/l of Dickinson County
Land consisting of 293.59
ac.m/l terraced cropland,
12.38 ac. m/l waterways,
9.11 ac. m/l one-mile-long
windbreak, quonset & 2
grain bins & more held
live at Abilene for Tim
& Debra Sanders. Online
bidding at www.bigiron.
com/realty. Auctioneers:
Big Iron Realty, Mike
Campbell, listing agent.

August 17 — Land Auction
consisting of 15,173.06
acres m/l of Prowers
County, Colorado land

sold in 15 tracts. Com-
bination of farmland &
ranchland located south
of Holly, Colorado with
good producing irrigat-
ed & dryland farmland;
spring fed Two Buttes
Creek runs through much
of the ranchland held
Live at Lamar, Colorado
with online simulcast
bidding at www.FNCBid.
com. Auctioneers: Farm-
ers National Company,
Mark Callender, AFM/
agent.

August 18 — Lee Valley,
Inc., Annual Summer
Consignment Auction
consisting of tractors,
tillage, harvest & grain
handling, trucks, trail-
ers, vehicles, antiques,
hay & livestock, construc-
tion, planting & spraying,
miscellaneous held at
Tekamah, Nebraska. On-
line bidding available at
www.EquipmentFacts.
com. Auctioneers: Lee
Valley, Inc.

August 18 — Land Auction
consisting of 1036 acres
m/l of Republic County
Land. T1: 156.9 ac. m/l;
T2: 74.9 ac. m/l; T3: 155.4
ac. m/l less 4.63 ac. home-
site; T4: 156.3 ac. m/l; T5:
157.8 ac. m/l; T6: 30.4 ac.
m/l; T7: 196.35 ac. m/l;
T9: 31.2 ac. m/l held at
Belleville with online &
phone bidding available.
Go to www.Mid west-
LandandHome.com for
online bidding. Auction-
eers: Midwest Land &
Home, Jeff Dankenbring,
broker; Mark Uhlik, bro-
ker/auctioneer.

August 20 — Ranger 17
Fisherman Boat, 1994
Ford Sport Explorer,
motorcycle, outdoor
items inc. rods, reels,
spooling station, depth
finder, fishing tackle of
all types, fishing & hunt-
ing gear, knife collec-
tion, gun cabinet & lots
more, Collectibles inc.
200 yr. old stone/hatchet
tool, bronze statue, gui-
tars, vintage albums &
8-tracks, dishware, KU
memorabilia, furniture
& much more held at
Lawrence for Jack Vir-
tue & Jon Gentry Estates.
Auctioneers: Elston Auc-
tions.

August 20 — Nice collec-
tion of artwork, antiques
& collectibles inc.: Japa-
nese jewelry, Indian art-
work, statues, puppets,
advertising signs, crocks,
tools, leather bag collec-
tion & a lot more unique
items held at Salina for
Chuck Monroe. Auction-
eers: Thummel Real Es-
tate & Auction, LLC.

August 21 — Headlight
aiming station, wood ma-
chinist chest, Pueblo In-
dian pottery, road signs,
records, belt buckles,
tins, 2 small anvils, wood
pulley collection, wrench
collection, drill collec-
tion (hand & electric), oil
& gas cans, Large collec-
tion of toys, barber chair,
barber pole, large selec-
tion of glass & lots more
collectibles held at Sali-
na for Bob & Joan Dehl.

Grass & Grain, August 2, 2022

Auctioneers: Thummel
Real Estate & Auction,
LLC.

August 27 — 1926 2-ton Cat-
erpillar Crawler Tractor,
styled JD B tractor, styled
JD B tractor, Mahindra
2415 tractor, rotary mow-
ers & mowers, 1931 Mod-
el A, golf cart, boats, hit
& miss motors, horse
drawn items, implement
seats, vintage Tonka toys,
advertising items, pot
belly stove, jacks, May-
tag gas washing machine
motors, Fire Chief pedal
car, lots of collectibles &
much more held at Hope
for Rose Mary & Kenneth
Griffis Trust, Advantage
Trust Co. Auctioneers:
Baxa Auctions, LLC.

August 27 — Land Auction
consisting of 80 acres m/l
of Washington County
farmland, cropland held
at Morrowville for Unit-
ed Methodist Church
(Haddam). Online bid-
ding: www.MidwestLan-
dandHome.com. Auc-
tioneers: Midwest Land
& Home, Mark Uhlik &
Jeff Dankenbring.

August 27 & 28 — Selling
8-27: Collectible fishing
items from 1800s-ear-
ly 1900s inc.: thousands
of lures, flies, bobbers,
reels, rods, gigs, adver-
tising lures, pictures,
neon beer & fishing signs,
store displays, taxidermy
mounts & lots more. Sell-
ing 8-28: Collectible hunt-
ing items inc. guns, BB
guns, cap guns, knives,
ammo, decoys, antlers &
skulls, ax collection, ad-
vertising, animals calls
traps & lots more all held
at Salina for a 50-Year
Collection seller. Auc-
tioneers: Thummel Real
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September 1 — 770 acres
m/l of Dickinson & Saline
County Land sold in 8
tracts consisting of creek
bottom tillable, upland
tillable, excellent hunt-
ing. T1: 43 ac. m/l DK Co.;
T2: 78 ac. m/l1 DK Co.; T3:
134 ac. m/l DK Co.; T4: 119
ac. m/l DK Co.; T5: 80 ac.
m/l DK Co.; T6: 80 ac. m/l
DK Co.; T7: 156 ac. m/l DK
Co.; T8: 80 ac. m/l SA Co.
Held live at Abilene for
Leroy Hoffman Jr. Trust,
Dorothy M. Hoffman
Trust, Advantage Trust
Co., trustee. Online bid-
ding available via Prox-
ibid.com. Auctioneers:
Horizon Farm & Ranch
Realty, LLC., Ray Swear-
ingen, broker.

September 5 (Labor Day
Monday) — New Strawn
Consignment Auction
selling Tractors, trucks,
vehicles, farm & live-
stock equipment, lawn
& garden, trailers, tools,
lumber & farm items
held at New Strawn.
Auctioneers: Darwin W.
Kurtz and Paul Hancock.

October 15 — Fink Beef
Genetics 36th Annual
Sale held at Randolph.

December 3 — St. James
Catholic Church Consign-
ment auction accepting
consignments for farm
equipment, construction
equipment, vehicles,
hay, farm supplies, hedge
posts, livestock equip.,
estates, etc. held at Wet-
more. Proceeds support
St. James Church. To con-
sign contact Bill Burdick,
Ron Burdiek.

April 8, 2023 — Fink Beef
Genetics 37th Annual
Sale held at Randolph.

Soybean insects
and defoliation

Over the past month or better, various soybean insects
have moved through soybean fields with some just pass-
ing through and others likely causing defoliation. Others,
still, may even start feeding on pods as pod set hits high

gear.

One of the great things about soybeans is their ability
to compensate for leaf area lost from insect feeding. In
fact, when holes are chewed in the upper canopy, light
penetrates deeper into that canopy and inner leaves can
increase photosynthetic rate, helping compensate for
lost leaf material. Many factors affect that compensatory
ability — thin canopies can’t tolerate as much as denser
ones; defoliation during reproduction is less tolerated
than during vegetative growth; and good growing condi-
tions allow for greater compensation levels than when
plants are under stress — but the plant’s ability for recov-
ery is still great. In fact, research out of Nebraska would
suggest defoliation losses can reach almost 20 percent
before enough is lost to warrant treatment.

While 20 percent doesn’t seem like much, defolia-
tion levels are almost always over estimated. Damage
doesn’t occur evenly through the canopy, so defoliation
observations should be made throughout the canopy to
get a good idea as to how the entire plant is affected.
Want to know what 20 percent even looks like? Check
out the 2022 KSU Soybean Insect Management Guide
online at: https://bookstore.ksre.ksu.edu/pubs/MF743.pdf
(and available upon request from District Offices). Want
to scout? The University of Nebraska has some excellent
scouting tips available at: https://cropwatch.unl.edu/2016/
decision-making-soybean-defoliating-insects .

It can take pretty high numbers of foliage feeders
to reach the 20 percent leaf loss level where treatment
might be needed, but pod feeding insects are a complete-
ly different story. Bean leaf beetles and stinkbugs are al-
ready present in some fields. The damage they can do, in
addition to that from soybean podworm (corn earworm),
can add up quickly. Be vigilant about scouting for them

now as well.
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The Black Crook

Cholera struck with a
vengeance the summer of
1867 along the line of the
Kansas frontier. At the
end-of-track boom town
of Ellsworth, panicked
townspeople raced to get
away, reducing the popula-
tion from nearly one thou-
sand to only forty citizens
by the middle of July. In
the face of the tragedy that
was playing out, the Au-
gust 3, 1867, Junction City
Weekly Union noted, “Our

Ellsworth neighbors excel
in keeping up a bold front
under the most aggravat-
ing circumstances. When
fleeing from the cholera,
if asked where they were
going, their universal
reply was, ‘Going to see
The Black Crook.”

The Black Crook was a
musical theatrical per-
formance that had taken
the country by storm with
rumors of the appearance
of nymphs upon the stage

incompletely covered with
clothing, some going so
far as to describe a dis-
play of shameful nudity!
It was currently playing in
St. Louis, but plans were
under way to bring it to
Leavenworth, Kansas. The
opening performance was
scheduled for July 22nd.
Seating for the opening
week was already sold out
according to the July 13,
Wyandotte Commercial Ga-
zette.

The editor of the Wy-
andotte Democrat took in
the fifty-eighth night of its
run in St. Louis while in
the city and pronounced
the play “the grandest and
most magnificent we have
ever seen.” The city of
Leavenworth was all abuzz
over the arrival of fifty
members of the troupe by
way of a Missouri Pacif-
ic train on July 18th. The
scenery for the production
filled three cars!

Within minutes of their
arrival “The Black Crook-
ers and Black Crookesses,”
made an appearance on
the streets of Leavenworth.
According to the Leaven-
worth Daily Commercial of
July 19th, “These novel
beings made several ram-
bling and harmless prome-
nades about the city, com-
mitting no depredations of
villainous pranks on any-
one. In fact, they seemed
quite quiet and peaceable,
and no one would suppose
from their cheerful air and

ready step they had crook-
ed it for lo these many
weeks.”

The play, written in
1863 by Charles M. Barras
of New York, was first per-
formed in 1866. By the time
it reached Leavenworth it
had played to audiences in
Philadelphia, Cincinnati,
St. Louis, Buffalo, Cleve-
land, Pittsburgh and at the
present was “almost driv-
ing the people of Chicago
crazy with enthusiasm and
delight.” Over two million
people had seen the play,
“and still the enthusiasm
flags not.”

Set in and around the
Hartz Mountains of 15th
century Germany, Her-
zog, The Black Crook, is a
deformed sorcerer, magi-
cian, and alchemist who
extends his own life by
one year for each human
soul that he captures. Love
and jealousy enters into
the story that involves “the
golden realm” of Stalac-
ta, a fairy queen disguised
as a dove. Of course, Ru-
dolph, the young suitor
of beautiful Amina saves
the life of the fairy queen,
thus Stalacta becomes
his protector. Arch-Fiend
Count Wolfenstein wants
Amina for himself. “And
now commences a warfare
between the powers of
Darkness, under the lead-
ership of the Black Crook
and the Arch-Fiend, who
are determined to destroy
Rudolph, and the powers

of Light, under the lead-
ership of Stalacta, who is
determined to preserve
him.”

The scenes are the true
wonder of the production,
taking place in various as-
pects within Wolfenstein’s
castle (one illuminated by
hundreds of lights), the
home of the Fairy Queen,
and the Serpent’s Glen
surrounded on all sides by
“serpents and skeletons,
and grinning fiends, it is
weird and terrible to look
upon.”

Not so terrible to look
upon are the fairies “in
the shape of Amazons”
that are ever in the pres-
ence of Stalacta. At her
home water nymphs and
fairies surround her. In St.
Louis fifty of these visions
of nearly naked “females”
appear on stage at once,
but according to the Atchi-
son Free Press the stage of
the Leavenworth Opera
House could only accom-
modated thirty or forty.
The editor of the Daily
Commonwealth responded
with the observation, “The
editor of the Free Press was
at the Opera House last
night, and appeared dis-
gusted, muchly. He refused
to hire an opera-glass, be-
cause it was ‘double-bar-
reled’.”

Excursionists arrived
daily to see The Black
Crook. Passenger cars
were packed. Steamers
brought visitors down the

Missouri River from Atchi-
son and St. Joseph, Mis-
souri. The steamer Colum-
bia carried one hundred
St. Joe couples to take in
the play before returning
to the “handsomely deco-
rated” Columbia to dance
to a band hired for the
occasion.

Women and girls were
encouraged to attend the
afternoon matinee perfor-
mances where they could
“enjoy quietly this most at-
tractive play, No one need
stay away from a false
sense of modesty as the
play is principally spectac-
ular, and not in the least
repulsive.”

The Black Crook closed
out August 7, 1867, after a
successful run. A portion
of the performers returned
to St. Louis while others,
along with the scenery and
fixtures took the train for
Louisville, Kentucky, leav-
ing Leavenworth with just
its memories.

No reports were found
as to what those Ellsworth
neighbors thought of The
Black Crook. Perhaps the
closing of performances
was a signal for them to
return to the frontier and
pick up where they left off,
living among bold border
desperados on The Way
West.

“The Cowboy,” Jim Gray
can be reached at 220 21st
RD Geneseo, KS. Phone 785-
531-2058 or kansascowboy@
kans.com.

Livestock Commission Co., Inc.

Salina, KANSAS
SALE BARN PHONE: /85-825-0211

MONDAY — CATTLE « HOG SALE 2nd & 4th MONDAY
Hogs sell at 11:00 a.m. on the 2nd & 4th Monday of the month.
Cattle at 12:00 Noon. Selling calves and yearlings first, followed
by Packer cows and bulls.

THURSDAY — CATTLE ONLY
Selling starts at 10:00 a.m. Consign your cattle as early as pos-
sible so we can get them highly advertised.

AUCTIONEERS: KYLE ELWOOD, BRANDON HAMEL & GARREN WALROD

For a complete list of cattle for all sales check out our website www.fandrlive.com

FARMERS (¢ RANCHERS HAS SWITCHED BACK to
for our online auctions.

REMINDER!
Get your Horse Sale & Colt Sale
CONSIGNMENTS IN!

5 blk Gypsum 624@171.50 65 mix  Talmage 797@169.50
20 blk  Salina 775@171.50 13 blk  Gypsum 683@168.00
75 mix  Talmage 723@171.50 33 mix Salina 750@168.00
59 mix  Hope 706@170.25 64 mix Galva 723@167.75
7 mix Tampa 641@170.00 18 mix Barnard 749@166.75
13 blk  Gypsum 700@170.00 61 mix Talmage 796@166.00
5 blk Ellsworth 745@170.00 8 mix Durham 849@162.50
65 blk  Talmage 802@170.00 8 mix Durham 945@152.00

EARLY CONSIGNMENTS FOR THURSDAY, AUGUST 4:

65 black/red/Hereford steers & heifers, 800-925, off grass; 110 black/
red steers & heifers, home raised, long time weaned, off grass, 700-850;
375 black steers, 800-900, off grass; 75 red/CharX steers, 850-900, off
grass; 130 steers & heifers, 550-650, long time weaned, home raised;
325 steers, 700-800, off grass; 1,000 mostly black (75%-80%), 750-950, off
Flint Hills; 160 black steers & heifers, 550-650; 160 heifers, 650-700, long
time weaned, vaccinated, open, no implants; 60 steers, 650-750; 58 black
steers, 850-900; 130 mostly black steers, 800-850, off grass; 100 black
steers, 550-750; 40 black heifers, 550-750; 57 steers, 850-925, off grass; 22
black steers & heifers, 700-800, home raised.

MORE BY SALE TIME

SPECIAL COW SALE!!!
NOTICE: CHANGE OF DATE ON COW SALE
MONDAY, AUGUST 8, 2022 * 6 PM

Fall Bred Cows, Fall Bred Heifers, Cow Pairs, Heifer Pairs
17 black heifers, bred Angus, calving September 7 for 60 days, home raised;
80 Angus heifers, bred Angus bulls, calving September 1 for 60 days; 49 black
& red Angus, 3-5 year old, bred Red Angus or Sim/Angus, Sept/Oct. calvers;
48 black, 3 year old, bred LBW Sim/Angus bulls, calving Sept 1 for 60 days,
Wyoming origin, hot wire broke; 30 red & black, 3-4 year old, bred to Walrod
Sim/Angus bulls, Sept/Oct calvers; 15/15 red & black pairs, 3-5 year old; 40/40
black pairs, mostly 3-4 year old, black calves, worked; 40 blk cows, 3-5 year
old, fall bred, bred black Northern origin; 125 black/bwf cows, 3-7 year old, bred
Stafford Angus or ND Angus, calving Sept 7 for 60 days; 70 red & blk cows, 3-5
year old, bred Bar S Char, calving Sept. 1 for 70 days; 40 black/bwf, 3-6 year
old, bred black & red Angus; 45 Red Angus, 3-6 year old, bred Zerr Red Angus,
calving Aug 15; 180 black/bwf cows, 4-6 year old, bred Angus, calving Aug.
10 for 65 days; 24 black & red cows, 3-4 year old, fall bred, bred Sim/Ang; 100
black heifers, OCHV’d, bred to proven LBW Sim/Angus, start calving August 20
for 60 days, gentle, off grass; 4/4 registered Angus cow pairs, 5-7 years old, all
worked & vaccinated, registered Angus May calves; 40/40 cow pairs, 4-10 years
old, May/June calves, Mostly registered Angus; 30 mostly 3-4 year old, black
cows, bred Angus, start calving September 20 for 60 days; 270 black/bwf bred
to Angus or Sim/Angus, calving September 1 for 60 days.

MORE BY SALE TIME

H: 785-729-3473, C: 785-565-3525

Selling Cattle every Monday
Hog Sales on 2nd & 4th Monday of the month only!
| TOTAL FOR THE WEEK: CATTLE 3,798. HOGS 37. |
BULLS: $111.50-$122.00 5 blk Alma 431@224.00
COWS: $80.50-90.00 10red Beeler 388@224.00
4 blk Bazine 545@221.00
STEERS 15 blk Bazine 589@211.00
300-400 $230.00 - $240.00 5 blk Ada 502@210.00
400-500 $215.50 - $224.00 3 blk Alma 520@210.00
500-600 $210.00 - $221.00 3 blk Gypsum 602@208.00
600-700 $198.00 - $208.00 9 blk Ada 593@206.50
700-800 $176.00 - $187.00 8 blk Bazine 647@206.00
800-900 $166.50 - $178.25 16 blk Douglas 637@204.00
900-1,000 $166.00 - $177.60 9 mix Minneapolis 551@204.00
4 blk Gypsum 651@201.00
HEIFERS 12 mix  McPherson 639@196.00
300-400 $216.00 - $227.50 2 blk Buhler 638@191.00
400-500 $179.50 - $190.00 30 mix  Salina 629@190.00
500-600 $175.00 - $184.00 6 mix Tescott 667@188.00
600-700 $169.00 - $180.00 9 mix Ada 669@187.50
700-800 $161.50 - $172.00 15 mix  McPherson 709@187.00
800-900 $160.50 - $170.00 22 mix  Brookville 703@186.50
900-1000 $141.00 - $152.00 11 mix  Kansas City, MO 698@186.50
11 blk  Gypsum 743@184.50
MONDAY, JULY 25, 2022 10 mix  Hope 653@184.00
HOGS 3 blk Tescott 713@183.00
8 fats Moundridge 278@81.00 74 blk  Lindsborg 770@183.00
6 fats Esbon 278@75.00 17 mix Gypsum 766@181.00
2 fats Moundridge 323@71.00 24 mix  Barnard 764@180.00
4 sows Newton 591@60.00 47 mix  Salina 726@179.25
1 sow Pawnee Rock 690@60.00 71 mix  Lindsborg 759@179.00
61 mix  Chapman 831@178.00
BULLS 61 mix Salina 842@177.75
1 blk Ellinwood 1920@122.00 65 mix Hope 900@177.60
1 blk Pretty Prairie 2145@120.50 128 blk  Lindsborg 862@177.10
1 blk Geneseo 2005@120.00 122 blk Salina 866@177.00
1 blk Minneapolis 2185@118.00 63 mix  Lindsborg 833@177.00
1 blk Pretty Prairie 2215@117.00 53 blk  Salina 922@176.00
1 blk Lindsborg 2025@117.00 113 red Salina 933@176.00
1 blk Pretty Prairie 2010@115.50 64 blk  Lindsborg 860@175.85
1 blk Lindsborg 1620@114.50 108 blk Salina 954@174.10
1 blk Hutchinson 1995@109.00 54 mix Salina 931@174.00
51 mix  Wilsey 931@173.50
Cows 53 mix  Chapman 923@173.25
1 blk Lincoln 1720@90.00 19 mix  Tescott 756@172.50
3 blk Lindsborg 1565@88.50 17 mix Ada 770@172.00
1 blk Marquette 1685@88.00 61 mix Hope 959@169.75
1 blk Galva 1720@87.50 55red Hope 1004@167.00
1 blk Ellsworth 1315@86.00
lgray Lindsborg 1335@85.50 HEIFERS
1 blk Salina 1785@85.00 13red Beeler 254@234.00
1char Salina 1760@85.00 15red Beeler 306@227.50
1 mix Salina 1495@85.00 8 red Beeler 348@206.00
1 blk Marquette 1405@85.00 3 blk Tescott 488@190.00
1red Lincoln 1635@85.00 11 mix  Bennington 412@186.00
4 blk Hutchinson 1470@84.50 14 blk Bazine 549@184.00
2 blk Gypsum 1403@84.00 20 blk Salina 560@183.50
1red Galva 1525@84.00 2 blk Alma 418@182.00
2 blk Lindshorg 1488@83.00 5 blk Ada 520@181.00
1 blk Durham 1508@83.00 26 mix  Brookuville 611@180.00
1 mix Salina 1420@82.00 3 blk Alma 568@179.00
1char Salina 1480@82.00 7 blk Salina 641@178.00
1 blk Salina 1140@81.50 10 blk Bazine 625@177.00
1 blk McPherson 1570@81.50 6 blk Alma 524@176.00
6 blk Sterling 1314@79.00 3red Walton 515@175.00
2 blk Salina 1298@79.00 2 blk Tescott 663@175.00
6 mix Kansas City, MO  593@175.00
THURSDAY, JULY 28, 2022 10 blk Buhler 626@174.50
STEERS 41 blk Salina 679@172.25
13red Beeler 258@240.00 6 blk Ada 567@172.00
21red Beeler 314@240.00 7 blk Hillsboro 746@172.00
IN STOCK TODAY:
* Heavy Duty Round Bale Feeders
¢ Heavy Duty Feed Bunks
For Information or estimates, contact:
Mike Samples, Sale Mgr., Cell Phone 785-826-7884
Kyle Elwood, Asst. Sale Mgr., Cell Phone 785-493-2901
Jim Crowther Lisa Long Cody Schafer Kenny Briscoe
785-254-7385 620-553-2351 620-381-1050 785-658-7386
Roxbury, KS Ellsworth, KS Durham, KS Lincoln, KS

Check our listings each week on
our website at
www.fandrlive.com

Austin Rathbun
785-531-0042
Ellsworth, KS

Kevin Henke

Agenda, KS

Cattle Sale Broadcast Live on www.cattleusa.com 1150 KSAL, Salina 6:45 AM -MON.FRI * 880 KRVN 8:40 AM - WED.-THURS. *550AM KFRM - 8:00 am, Wed.-Thurs.
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