
2020 Cattle Empire Edition
2020 Kansas county cattle estimate shows increase

National Agricultur-
al Statistics Services re-
leased their county cattle 
estimates May 11, showing 
the Kansas cattle herd at 
6,450,000 head, an increase 
of 100,000 over last year’s 
count. The number reflects 
all cattle and calves as of 
January 1, 2020.

After losing 10,000 head 
last year, Haskell County 
added 5,000 head in the 
2020 survey for a total of 
390,000 and held on to its 
number one position in the 
state. Scott County, with 
305,000, saw a gain of 5,000 
over last year to maintain 
its place at number two and 
Gray County added 5,000 
for a total of 275,000, keep-
ing the top three a mirror 
image of last year.

There were no counties 
showing losses, and only 
five counties with gains 
of 5,000 or more. Finney 
County also had a gain of 
5,000 head and Grant Coun-
ty added 15,000.

Modest gains and no 
losses in the rest of the 
counties in the state 
pushed the total higher.

Top 25 
cattle counties 

in Kansas
The top counties for cat-

tle numbers in Kansas are:
1. Haskell 390,000
2. Scott 305,000
3. Gray 275,000
4. (tie) Finney 245,000
4. (tie) Grant 245,000
6. Ford 155,000
7. (tie) Hamilton 130,000
7. (tie) Wichita 130,000
9. (tie) Butler 125,000
9. (tie) Seward 125,000
11. Barton 110,000
12. Sheridan 105,000
13. Labette 87,000

14. Reno 85,000
15. Hodgeman 82,000
16. (tie) Dickinson 80,000
16. (tie) Gove 80,000
16. (tie) Pawnee 80,000
19. Meade 77,000
20. Kearny 75,000
20. (tie) Marion 74,000
20. (tie) Washington 

74,000
23. (tie) Bourbon 73,000
24. (tie) Greenwood 

73,000
25. (tie) Decatur 71,000
25. (tie) Lane 71,000

Bottleneck in beef industry pushes 
producers into making key decisions

By Pat Melgares
Several members of 

Kansas State Universi-
ty’s Extension beef team 
hosted an online work-
shop Thursday, May 14 to 
help producers with loom-
ing decisions on manag-

ing their herds in light of 
unique challenges in the 
market.

The COVID-19 pandem-
ic has slowed Kansas’ beef 
supply chain to as much 
as 40 percent capacity, 
though the state has re-
bounded in recent days, 
according to K-State agri-
cultural economist Glynn 
Tonsor.

Tonsor noted that the 
U.S. Department of Agri-
culture reported on March 
30 that Kansas’ commer-
cial cattle slaughter num-
bers were 120,000 head per 
day, “but then throughout 
the month of April, we’ve 
had almost day after day 
decline in the number of 
animals we were able to 
harvest,” he said.

Though the numbers 
from USDA are prelimi-
nary, Tonsor said the vol-
ume fell to as low as 72,000 
– a nearly 40 percent re-
duction in the number of 
animals harvested over 
the same period in 2019.

“The good news is that 
over the last ten days, 
we’ve had improvement,” 
Tonsor said, noting that 
the May 13 numbers in-

dicate that 91,000 animals 
were harvested that day. 
“We continue to make 
progress. I anticipate that 
to continue, but there is 
a long road ahead to get 
closer to a feasible total 
capacity in the weeks and 
months ahead.”

The bottleneck in beef 
processing facilities due 
to COVID-19 has led to less 
meat available at grocery 
stores, as well as higher 
meat prices, and lower 
livestock prices for pro-
ducers and processors.

Because they can’t 
move their animals to 
processing, livestock pro-
ducers have had to adjust 
their management strate-
gy to feed animals longer 
and sell them at heavier 
weights. To manage that 
most efficiently, K-State 
Research and Extension 
beef Extension specialist 
Dale Blasi said producers 
should know the average 
weight of the calves cur-
rently in their operation.

“Knowing this is criti-
cal to assess your market-
ing strategy,” he said. “It 
allows you to examine how 
rations can be formulated 

with available feed ingre-
dients at the least possible 
cost.”

He encourages cattle-
men to use the feeder cat-
tle risk management tool 
available from the K-State 
Department of Agricul-
tural Economics, which 
compares net selling pric-
es under futures market 
hedging, buying put op-
tions and the USDA’s Live-
stock Risk Protection in-
surance plan.

Jaymelynn Farney, 
a beef systems special-
ist at the Southeast Re-
search-Extension Center 
in Parsons, noted that the 
slowdown in the supply 
chain has come at a time 
when one of producers’ 
preferred feed ingredients 
– dried distiller’s grains 
– is also limited due to 
COVID-19 and factors re-
lated to the availability of 
crude oil.

“So right now, we’re 
trying to replace distillers 
grains with protein alter-
natives,” she said. “The 
best options depend on 
where you’re located in 
the state or country.”

In the eastern part of 

the state, she said some of 
the commodities that can 
match or exceed distillers 
grains for the animal’s pro-
tein needs include corn 
gluten meal, corn steep, 
soybean meal, whole soy-
beans or sunflower meal.

“You always want to 
evaluate what commodi-
ties you have in your area, 
and the cost per pound, 
depending on what you’re 
wanting to use that com-
modity for – protein or en-
ergy,” she said.

In western Kansas, 
Justin Waggoner, a beef 
systems specialist for the 

Southwest Research-Ex-
tension Center in Garden 
City, also has looked at 
alfalfa as an alternative 
protein source. “It’s a good 
forage,” he said, “but it’s 
still variable in quality.”

Farney and Waggoner 
note that before deciding 
on the best protein source 
to substitute for distillers 
grains, producers should 
visit with their nutrition-
ist.

To view the full May 14 
webinar with the members 
of K-State’s beef Extension 
team, visit KSUBeef.org.

Growth and Specialization maps are located on page 6.

In response to a growing 
number of people search-
ing for local and online 
meat sales, the Kansas Beef 
Council (KBC) has created 
a digital platform to direct-
ly connect consumers look-
ing to purchase beef with 
those who produce it. The 
online Kansas beef listing 
site also will provide in-
formation on how beef is 

produced.
“Kansas is a top 

beef-producing state, and 
chances are if a consumer 
buys a steak at the grocery 
store, they are buying a 
steak that had a hoofprint 
in Kansas, maybe even 
their local community,” 
said Kevin Thielen, KBC 
executive director. “So, 

Kansas Beef Council launches 
new initiative to connect 
consumers to beef producers

• Cont. on page 3



Page 2	 Grass & Grain, May 26, 2020

We live in extraordinary times and 
they call for extraordinary measures. 
That accounts for many things, but es-
pecially haircuts. Because of the stay-at-
home measures haircuts were on the list 
of things that were not allowed. I had 
been fortunate enough to get my hair cut 
right before the pandemic started, not 
because I had great foresight but because 
I was traveling to D.C. and wanted to 
look presentable.

My hair had not been an issue until 
the last couple of weeks. I am lucky to 
have a thick head of hair. Dad is bald 
and my worst fear as a younger man was 
that I would follow his lead. I know it is 
supposed to be your mother’s side, but it 
did not work for him. In any case, I still 
have my full head of really thick hair and 
I tend to get hot easily anyway so it really 
bothers me when my hair gets too long 
and it had gotten to that point.

Normally I am a law-abiding citizen 
but like I said earlier we are in extraor-
dinary times. My hair had gotten to the 
point that hippies were giving me the 
peace sign and calling me Dude and I 
had to let my hat out a couple of notch-
es. There was no point in even trying to 
tame it down each morning so I would 
cram my hat over the mess and let grav-
ity do its work. Other than being hot, it 
really did not matter because I was not 
going anywhere I could not wear a hat, 
and all the neighbors were sporting the 
same “do” as I was.

However, this past week it had gotten 
to the point that if the governor did not 
lift that part of the stay-at-home order, 
I was going to take drastic measures. I 
had even started to plan out my outlaw 
haircut, making sure not to leave a trail 
on my computer and talking about it in 
code on my phone. I knew for sure that 
the haircut police were out there and 
probably monitoring my every move.

My first thought was to go under-
ground and find a speakeasy barber. I 
pictured someone in their garage; you 
would ease down the alley, parking a 
couple blocks away, making sure you 
were not tailed. There would be a secret 
knock and a password to get you into 
the place. It would be dimly lit, and you 
would be in between the minivan and 
the riding lawn mower. You would nod 
to the other customers, making sure not 

to make eye contact; they were some 
seedy-looking, long-haired types. The 
barber would give you a buzz cut: in a 
speakeasy barber shop there would be 
only one haircut and you would like it. 
You would pay in cash and slip back out 
into the alley hoping that the haircut 
police would not notice how loose your 
hat now fit on your head.

The other even more extreme option 
was to go across the border and get a 
haircut. I don’t live too far from the bor-
der of a place where the restrictions are 
not as tight, where you are at your own 
risk of picking up some virus, a place 
where normal people aren’t required to 
stay at home. That place is Nebraska 
and I was thinking about making an early 
morning run for the state line, working 
my way up on backroads to avoid the 
checkpoints that are surely on the bor-
der of an unprotected state. I would stop 
in the first little border town and find a 
likely looking barber shop. Afterward I 
would hope that I could get back into 
Kansas without having to wait fourteen 
days.

When I mentioned my plans to Jen-
nifer, she rolled her eyes and offered to 
get the clippers out and cut my hair. I 
shuddered and told her I would take my 
chances with clandestine barbers or little 
border town beauty shops. We had gone 
the home haircut route before, and I had 
the scars to prove it. If that was my only 
way to get my haircut, I had heard that 
man buns were now in style.

Then, just as I had given up hope the 
governor moved into Phase 1.5 and al-
lowed haircuts to happen again. I imme-
diately texted my haircut person (beauti-
cian would be a stretch in my case) and 
offered to take her 12:01 midnight on the 
first day appointment. She laughed and 
said I would have to settle for 10:00 on 
that Tuesday and I immediately jumped 
on the opportunity. Never has a haircut 
felt so good or have I tipped so well.

We did learn some lessons like masks 
are fine, but it is hard to trim around 
ears and sideburns with the mask on, so 
we had to take a calculated risk there. In 
the end, everything worked out and I did 
not have to resort to a life of crime, yet. 
These certainly are extraordinary times 
we live in, but as of yesterday I am sport-
ing an extraordinary haircut.
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By Glenn Brunkow, 
Pottawatomie County 
farmer and rancher

“We live in unprece-
dented times and need to 
take unprecedented mea-
sures.” I don’t know how 
many times I have heard 
this in the last two or 
three months. I know it 
is true, but I sure would 
like to go back to life be-
fore COVID-19. I realize 
it’s wishful thinking, and 
soon we will be back to the 
new normal, whatever that 
will be. However, in the 
meantime things sure are 
unsettled.

We see that unease 
in agriculture too, and 
it worries me. One good 
thing is I think we have 
the general public’s at-
tention. There are some 
cracks in our food supply 
chain and consumers real-
ize that agriculture cannot 
be taken for granted. That 
is a positive. We can do 
some good when it comes 
to the public’s awareness 
of where food on grocery 
store shelves comes from. 
But only if we do it in the 
right way.

We must think our ac-
tions through. If this pan-

demic has taught us any-
thing, it is that actions this 
minute can cause unin-
tended consequences.

English writer G.K. 
Chesterton summed up 
the desire to make such 
changes in 1929 when he 
wrote, “There exists in 
such a case a certain in-
stitution or law; let us say, 
for the sake of simplicity, 
a fence or gate erected 
across a road. The more 
modern type of reform-
er goes gaily up to it and 
says, ‘I don’t see the use of 
this; let us clear it away.’ 
To which the more intel-
ligent type of reformer 
will do well to answer: ‘If 
you don’t see the use of it, 
I certainly won’t let you 
clear it away. Go away and 
think. Then, when you can 
come back and tell me that 
you do see the use of it, I 
may allow you to destroy 

it.”
In short, fences don’t 

build themselves, and 
people generally don’t 
spend their time, ener-
gy and capital building a 
fence which has no pur-
pose. Before you change 
something, you need to un-
derstand the reason it was 
put in place.

That is why I am proud 
to be part of Kansas Farm 
Bureau. We are an orga-
nization that is grounded 
in grassroots activism, and 
we represent all of agri-
culture. Just by our very 
nature we are not prone 
to falling for the issue of 
the day and a knee-jerk 
reaction. At times it might 
be frustrating that our 
reaction time is slowed 
by the need to gauge the 
members and develop pol-
icy. However, in the end 
it helps us to think the 

issues through and make 
sound decisions.

It is my opinion that 
Kansas Farm Bureau 
and the American Farm 
Bureau will help lead 
us through this unprece-
dented time because we 
represent all farmers and 
ranchers and we work to 
be a unified voice. We have 
the attention of the con-
sumer, and it is important 
we work in a coordinated 
effort to make them under-
stand the importance of a 
strong and resilient food 
production system. We 
cannot be using up politi-
cal capital we are gaining 
by fighting amongst our-
selves.

I agree there are issues 
that have been highlight-
ed by this crisis and they 
need to be discussed, but 
now is not the time for 
those discussions. Right 

now, the fence in the road 
is how food makes its way 
from farms and ranches 
across the country to forks 
at dining room tables 
around the globe. This cri-
sis has certainly highlight-
ed some of the challenges 
on that route, but it’s also 
given us an opportunity.

I ask that each of us 
make the effort to share 
the story of how we are 
#stillfarming to provide 
the food to feed a hungry 
world. This is our time and 
our opportunity to make 
an impact; let’s make the 
most of it.

“Insight” is a weekly col-
umn published by Kansas 
Farm Bureau, the state’s 
largest farm organization 
whose mission is to strength-
en agriculture and the lives 
of Kansans through advoca-
cy, education and service.

The Slow, Steady Course

4-H youth lead effort to encourage civil discourse
A Kansas 4-H official 

says a program that has 
been tested with several 
hundred youth, volunteers 
and Extension agents will 
help introduce innovative 
ways to have tough conver-
sations on society’s issues.

The program, called 
Community Conversa-
tions, is an idea to train 
youth to use their leader-
ship and communication 
skills for reasoned, public 
discussion, said Aliah Me-
strovich Seay, a 4-H youth 
development specialist 
for culture and communi-
cation skills development.

“We have been looking 
for ways to enhance the 
4-H communication proj-
ect area and tie it to lead-
ership communication,” 
Mestrovich Seay said. 
“What we are hoping for 
in Community Conversa-
tions is that young people 
will take the lead and find 
new ways of interacting in 

their communities.”
A pilot program has 

been offered the past year 
across Kansas, she said, 
with much of the program 
moving online in recent 
months. Kansas 4-H is 
working with the K-State 
Institute for Civic Dis-
course and Democracy.

“The issues that our 
young people want to talk 
about center around men-
tal issues,” said Lorenza 
Lockett, an assistant pro-
fessor in the university’s 
Department of Sociology, 
Anthropology and Social 
Work, which is assisting 
with the project.

“They want to address 
things like mass shootings 
and things that are going 
on in our world today that 
affect their lives in more 
ways than it has affect-
ed previous generations,” 
Lockett said. “These 
young people are getting 
more involved in speaking 

on issues like that.”
Kansas 4-H alum Jaryth 

Barten, currently an orga-
nizational leadership and 
communication studies 
major at Fort Hays State 
University, said Communi-
ty Conversations has cap-
italized on important is-
sues outlined by a couple 
partner agencies, the Ket-
tering Foundation and the 
National Issues Forums.

Some of the topics 
those groups have ad-
dressed that can be un-
comfortable to talk about 
in public include health 
care, gun violence, cli-
mate change, immigration 
and politics.

“We’ve helped to fa-
cilitate these discussions 
with online software that 
includes a chat feature, 
but we’ve been experi-
menting with that lately to 
see if we can merge with 
video, such as through 
Zoom, since so many peo-

ple have gotten used to 
using that recently,” Bar-
ten said.

Mestrovich Seay said 
the group plans to launch 
the online version of Com-
munity Conversations on 
May 22. Then, 4-H youth 
facilitators will lead on-
line conversations during 
the virtual 4-H Campfer-

ence at the end of June.
“I love the format we 

are using,” Lockett said. 
“We are talking about de-
liberation, as opposed to 
debating topics. We are 
talking about seeking com-
mon ground, as opposed to 
trying to prove who’s right 
and who’s wrong. At the 
end of the day, we’re all in 

this together.
“What’s important,” 

he added, “is that when 
we have these topics, we 
face them humanely. It’s 
important to address them 
respectfully so that we can 
go forward together.”

Learn more online 
about opportunities avail-
able through Kansas 4-H.

KDWPT donates 2,000 pounds of elk 
and bison meat to local food banks

In a time when “every 
little bit helps,” the Kan-
sas Department of Wild-
life, Parks and Tourism’s 
(KDWPT) Public Lands 
Division has found a big 
way to help those in need. 
KDWPT’s Public Lands 
staff donated 2,137 pounds 
of elk and bison meat to 
seven food banks across 
the state. The meat – deliv-
ered in five-pound boxes 
containing 20 one-quarter-
pound patties each – came 
from elk and bison herds 
managed at the Maxwell 
Wildlife Refuge in Canton 
and the Sandsage Bison 
Range near Garden City.

“We typically harvest 

one to two bison and a 
few elk annually at Max-
well and Sandsage,” Stu-
art Schrag, director of 
KDWPT’s Public Lands 
Division, said. “This helps 
maintain an optimum herd 
size for available habitat, 
which keeps the herds 
healthy, and allows us to 
do disease testing. We then 
have the meat profession-
ally processed and utilize 
it for education and out-
reach efforts throughout 
the year, but this year we 
decided to donate every-
thing we had. It was our 
way of helping out our 
neighbors in need.”

As many Kansas food 

banks experience an in-
crease in demand, dona-
tions such as this can go 
a long way. KDWPT’s do-
nated elk and bison will 
feed approximately 8,500 
people.

“We try to have a pro-
tein or meat item for 
every household, but ac-
cess to meat is difficult,” 
Joe Seitz, director of Our 
Daily Bread Food Pantry, 
a Wichita-based ministry 
of Catholic Charities, said. 
“One of these boxes is per-
fect for a family, so we’re 
very much appreciative of 
this.”

Seitz added that al-
though times can be chal-
lenging, he finds joy in 
knowing the families they 
serve will be able to go 
home and eat.

“I love my job,” Seitz 
said. “We’re here to feed 
people, and any time we 
can form partnerships 
like the one we have with 
KDWPT, it’s a good thing.”

KDWPT staff who 
helped deliver the 400-plus 
boxes of meat statewide 
included Tom Norman, 
Manuel Torres, Cliff Pe-
terson, Dustin Mengarelli, 
Jason Deal, Mike Nyhoff 
and Schrag.

“I’m continually im-
pressed by the resource-
fulness of our staff and 
our Public Lands Division 
is no exception,” KDWPT 
secretary Brad Loveless 
said. “This effort is a fine 
example of the many ways 
our staff continue to find 
unique solutions to chal-
lenging situations, and I’m 
very proud that this partic-
ular solution will benefit 
Kansas families in need.”
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whether a consumer pur-
chases their steaks from 
the grocery store, the meat 
market on Main Street, 
or from a beef producer 
they found through this re-
source, we want them to 
know their beef is safe, 
wholesome and delicious.”

The new portal will 
be available to the pub-
lic in June and will allow 
beef producers to share 
their contact information, 
including a website and 
social media platforms. 
The listing is free to Kan-
sas beef producers and 
will be strategically tar-
geted through Google ad 

campaigns to consumers 
searching for direct sale 
and online beef sources.

“Not all consumers will 
have the available cash or 
freezer space to purchase 
a bundle, quarter, side or 
whole beef,” said Scott 
Stebner, KBC director of 
communications. “Howev-
er, for consumers who are 
actively researching the 
option of purchasing their 
beef in this way, we want 
to be a science-based and 
convenient resource for 
them. We want this fact-
based information to show 
up in their Google search-
es.”

There recently have 

been several new resourc-
es and efforts seeking 
to connect consumers to 
a wide range of farmers 
and ranchers selling their 
crops and livestock. KBC 
hopes to build upon these 
efforts and leverage a mul-
titude of digital assets and 
techniques to be a positive 

and effective contribution 
to this growing segment 
of the industry. “I believe 
any effort to get consumers 
and producers talking to-
gether is time well-spent,” 
said Stebner.

KBC currently is ac-
cepting submissions to be 
included in the directory. 

Kansas Beef Council launches new initiative
During the next several weeks, U.S. Department 

of Agriculture’s National Agricultural Statistics Ser-
vice (NASS) will conduct the June Agricultural 
Survey. The agency will contact producers across 
Kansas to determine crop acreage and stock levels 
as of June 1, 2020.

“The June Agricultural Survey is a critical sur-
vey of commodities for the 2020 growing season,” 
said NASS Kansas states statistician Doug Bounds. 
“When growers respond to this survey, they provide 
essential information that helps determine the ex-
pected acreage and supply of major commodities 
in the United States for the 2020 crop year. Results 
from this survey are used by farmers and ranchers, 
USDA, businesses, exporters, researchers, econo-
mists, policymakers, and others who use the survey 
information in making a wide range of decisions that 
benefit the producer.”

Growers can respond to the June Agricultural 
Survey online, by phone, or mail. They will be asked 
to provide information on planted and harvested 
acreage, including acreage for biotech crops, and 
grain stocks.

“NASS safeguards the privacy of all respondents 
by keeping all individual information confidential, 
and publishing the data in aggregate form only to 
ensure that no operation or producer can be identi-
fied,” said Bounds. “We recognize that this is a hectic 
time for farmers, but the information they provide 
helps U.S. agriculture remain viable and capable. I 
urge them to respond to the June Agricultural Sur-
vey and thank them for their cooperation.”

NASS will analyze the survey information and 
publish the results in a series of USDA reports, 
including the annual Acreage and quarterly Grain 
Stocks reports, to be released June 30, 2020. The sur-
vey data also contribute to NASS’ monthly and annu-
al Crop Production reports, the annual Small Grains 
Summary, and USDA’s monthly World Agricultural 
Supply and Demand Estimates.

These and all NASS reports are available at nass.
usda.gov/Publications/. For more information, call 
the NASS Kansas Field Office at 800-582-6443.

USDA seeks feedback about 
2020 crops and stocks

Tractor safety training 
during summer 2020

Hazardous Occupations 
Safety Training in Agri-
culture training (tractor 
safety) will be handled via 
a home study option this 
year due to COVID-19. It is 
federal law that any youth 
14 or 15 years old who will 
operate a tractor, works 
with livestock or do other 
qualifying farm labor for 
someone other than their 
parent is required to pass 
this training to be legally 
employed. There is both 
a written test and driving 
skills evaluation require-
ment. If this applies to 
you, please contact your 

county Extension agent, 
Agriculture and Natural 
Resources, to register and 
obtain class materials. 
For Shawnee County, that 
is Leroy Russell and he 
can be reached by email 
lrussell@ksu.edu or phone 
(785)-232-0062

This training covers 
many areas of farm safe-
ty including safety basics 
on the farm, working with 
livestock, using pesticides 
and chemicals, grain bins, 
anhydrous ammonia, trac-
tor safety, using power 
take-off, and operating 
skid steers and ATVs. The 
home study format is not 
ideal for youth or even for 
the instructors, but it is 
our only option to meet 
the legal requirement this 
year. If you complete the 
requirements this year, 
you are good to go for any 
future legal requirements. 
However, if you would 
like to participate in the 
classroom and visual in-
struction that is part of 
our “normal” tractor safe-
ty training next year, you 
will be allowed to do so 
without the testing re-
quirements.

Please contact your 
county agent as soon as 
possible, especially before 
you start work this sum-
mer!

The impact of soybean seedling diseases
By David G. Hallauer, 
Meadowlark District 

Extension agent, crops & 
soils/horticulture

Retired K-State Re-
search  and Extension 
plant pathologist Dr. Doug 
Jardine spent much of his 
career sharing informa-
tion on soybean disease 
management. His esti-
mates suggested we could 
increase soybean yields by 
over twelve percent if we 
could eliminate disease 
pressure. Disease elimina-
tion is not possible – but 
disease management is, 
and it starts at planting.

Early season seedling 
blights are estimated to re-
duce yields an average of 
two and a half bushels per 
acre with Pythium, Rhi-
zoctonia, and Fusarium, 
the primary culprits. For-
tunately, seed treatments 
are effective at dealing 
with many of these issues, 

so long as we are using 
the appropriate active in-
gredients. What does your 
seed tag say? Whether 
you are done planting or 
just getting started, take 
a quick look at the active 
ingredients of your seed 
treatment and see what 
they are effective against. 
Some will likely be fun-
gicides active against the 
aforementioned diseases. 
Others may be treatments 
designed to combat insect 
pressure. Knowing what 
you may have some protec-
tion against can be a big 
help when scouting. The 
Crop Protection Network 
has some great resources 
on fungicide efficacy. Drop 
me a line if you are inter-
ested.

The presence of a seed 
treatment doesn’t guaran-
tee elimination of disease. 
Environment, genetics, 
and production practices 

significantly impact seed 
treatment efficacy. Early 
season soaking rains or 
cool/wet conditions fol-
lowing planting can over-
whelm seed treatments in 
conditions that are per-
fect for diseases to thrive. 
Many seed treatments are 
designed to provide pro-
tection of seeds/seedlings 
for approximately three 
weeks after planting. If 
environmental conditions 
conducive to disease occur 
after that time, the efficacy 
window may be closed.

For more information 
on soybean diseases,  con-
tact me for links to Crop 
Protection Network pub-
lications. Soybean Cyst 
Nematode – present in 
nearly twenty percent of 
our Kansas soybean fields 
- and other diseases will 
be discussed in this space 
at a later time.
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One of my favorite pos-
sessions is a small green 
plastic box that is either 
sitting on my kitchen 
counter or tucked away in 
a cabinet. It is quite possi-
bly the cheapest box ever 
and nothing special, but it 
holds the key to my heart 
in the form of some of my 
all-time favorite recipes. 
It is the first thing I reach 
for whenever I feel the 
need to bake, so at least 
two to three times a week. 
When I find a new reci-
pe that I love I am quick 
to write it down and add 
it into the ever-growing 
stash of paper love. They 
are all written in my less 
than perfect handwriting 
and with less instructions 
than I need and splat-
tered with remnants of 
flour that never seems to 
go away, but they are the 
guides for the magic that 
comes out of my kitchen.

I bake for all reasons, 
seriously, I bake just to 
bake. It is truly my happy 
place. I love to cook as 
well, but baking holds a 
special place in my heart. 
Everyone seems to have 
their favorites, and no one 
is afraid to voice those 
opinions and make their 
requests, and for the most 
part I am happy to make 
those request a reality.

My favorite time to 
make those request a 
reality is for birthdays. 
Co-workers, friends, fam-
ily, random people who 
ask, if they request a 
birthday treat, I love to 
make it happen. I have 
never been a huge fan of 
celebrating my own birth-
day, but I will do anything 
in my power to help en-
sure someone else has a 
great birthday.

Of course, with any-
thing you do, you can-
not be perfect all the 
time,  like the chocolate 
silk pie that was pure 
milk, that refused to set 
up and was more likely to 
be drank than eaten. But 
with every failure comes 
great successes such 
as a killer banana pud-
ding made entirely from 
scratch, takes forever, but 
so worth it.

My birthday treats are 
something that the guys at 
work have come to know, 
love and look forward to. 
They wait all year to be 

able to make their request 
and know that it will come 
to fruition. They can ask 
for literally anything and 
if I will give it my best 
shot. Even their wives get 
in on it when they get a 
chance, I love it. May is 
one of my slower birth-
day months, with just two 
birthdays. One is always 
going to pick M&M cook-
ies, the other ponders for 
weeks on end, this year 
he landed on my banana 
blueberry muffins. Happy 
baking!

BANANA BLUEBERRY
MUFFINS

Muffins:
1 egg
1/3 cup oil
1/2 cup sour cream
1 cup mashed ripe banan-

as
2 cups flour
1/2 cup sugar
1 tablespoons baking pow-

der
1/2 teaspoon salt
1-2 cups blueberries

Topping:
1 cup flour
1/2 cup sugar
4 tablespoons melted but-

ter
Glaze:

1/2 cup powdered sugar
1 tablespoon milk

Preheat oven to 400 
degrees.  Lightly beat 
egg. Stir in milk, oil, sour 
cream and bananas. In a 
separate bowl whisk flour, 
sugar, baking powder and 
salt, then add to liquid 
mixture. Gently fold in 
berries. Fill muffin liners 
¾ full.

Combine ingredients 
for topping and gently 
press onto muffin batter.

Bake for 20-25 minutes 
or until toothpick comes 
out clean. Let cool and 
then drizzle with glaze 
and enjoy!

Michele grew up in Junc-
tion City and graduated 
from Kansas State Universi-
ty. She worked in the restau-
rant management field for 
six years before deciding 
to switch careers and now 
works as an office manager 
for a company that man-
ufactures oilfield products. 
Her passion for blogging and 
food can be followed on Ins-
tagram: boobsbrainsandbak-
ing.

If you would like to con-
tact Michele with comments 
please email mcarlyon88@
gmail.com

Banana Blueberry 
Muffins

Kathy Hogue of Topeka/
Alma knows “those gardens 
are growing. Us old-fash-
ioned gals who plant turnips 
might find this dish a fun 
way to serve them. She also 
sends prayers for our read-
ers to be safe and be well.”

TASTY TURNIPS
1 pound turnips (4 medium)
2 tablespoons margarine
2 slightly beaten eggs
1 tablespoon finely chopped 

onion
1 tablespoon sugar
3/4 cup soft bread cubes
1 tablespoon parsley flakes
1/2 teaspoon salt
1 teaspoon lemon juice (op-

tional)
Peel and cube turnips 

(you should have about 
3 cups). Cook in small 
amount of boiling salt-
ed water until tender for 
about 20 minutes. Drain. 
Add margarine and mash. 
Mix all other ingredients 
together. Pour into greased 
1-quart casserole. Bake at 
375  degrees for 25 to 30 
minutes. Makes 4 servings.

*****
Kellee George, Shawnee:

CORNEY DOGS
1 cup pancake mix
2/3 to 3/4 cup milk (batter 

should be thick)
Hot dogs
Oil for frying

Boil enough hot dogs for 
your needs. While they are 
cooking mix batter. Heat 
oil for French fry cook-
ing. Drain hot dogs. Coat 
with batter and drop into 
hot grease to brown. Drain 
on paper towels and serve 
warm. Makes about 10.

*****
Linda Kepka, Dorrance:

CHERRY TRIFLE
1 3/4 cups milk
3.4-ounce package instant 

vanilla pudding
1 prepared Angel Food cake
21-ounce can cherry pie 

filling
8-ounce carton Cool Whip

Combine milk and pud-
ding. Whisk for 2 minutes. 
Cut cake in 1/2-inch cubes. 
Place 1/3 of the Cool Whip 
on bottom of a 3-quart glass 
bowl. Place half of the cake 
pieces on top of the Cool 
Whip then half of the pie 
filling and half of the pud-
ding mix. Repeat layers. 
Put remaining Cool Whip 
on top. Refrigerate for at 
least 4 hours.

*****
Rose Edwards, Stillwa-

ter, Oklahoma:
CHERRY ANGEL

DESSERT
1 regular-size baked angel 

food cake
2 cans cherry pie filling

1 small package instant va-
nilla pudding

1 1/2 cups milk
12-ounce carton sour cream

Break angel food cake 
into pieces putting half 
of pieces into bottom of a 
9-by-13-inch pan. Spread 1 
1/2 cans of pie filling over 
cake. Add rest of the cake. 
Combine pudding, milk and 
sour cream beating until 
smooth and spread over 
cake. Garnish top with re-
served pie filling and re-
frigerate several hours or 
overnight.

*****
Darlene Thomas, Delphos:

PEACH CRISP
(3) 16-ounce cans of sliced 

peaches, drained
1/3 cup flour
1 cup uncooked oatmeal
1/2 cup brown sugar
1/2 teaspoon salt
1/2 teaspoon cinnamon
1/2 teaspoon ground nutmeg
1/3 cup margarine, melted

Drain peaches. Spray an 
8-inch square baking dish 
with cooking spray and ar-
range drained peaches on 
bottom. In a separate bowl 
combine flour, uncooked 
oatmeal, brown sugar, salt, 
cinnamon and nutmeg. 
Melt margarine in micro-

wave. Stir into oatmeal mix-
ture until crumbly. Sprin-
kle mixture over peaches. 
Microwave uncovered for 7 
to 8 minutes. Can also bake 
in a 350-degree oven for 22 
to 25 minutes.

*****
Kimberly Edwards, 

Stillwater, Oklahoma:
PINEAPPLE CHICKEN

4 boneless chicken breast 
halves, flatten to 1/4-inch thick

1 tablespoon flour
1 tablespoon oil
(2) 8-ounce cans pineapple 

chunks
1 teaspoon cornstarch
1 tablespoon honey
1 tablespoon soy sauce
1/8 teaspoons pepper
Hot cooked rice

Coat chicken in flour. 
Cook chicken in oil. Brown 
chicken 3-5 minutes per 
side. Remove and keep 
warm. Drain pineapple and 
reserve 1/4 cup juice. In 
a bowl combine cornstarch 
and juice until smooth. 
Gradually add to skillet. 
Stir in honey and soy sauce 
and pepper. Bring to a boil; 
cook and stir until thick, 
about 30 seconds. Add pine-
apple and chicken and heat 
through. Serve with rice.

*****

Shirley Deiser, Ellsworth, Wins Weekly
Grass & Grain Recipe Contest This Week

Winner Shirley Deiser, Ellsworth: “This is very good.”
CRANBERRY BREAD PUDDING

12 cups bread in 1-inch pieces (day-old rolls are good)
2 1/2 cups half & half or milk
5 eggs
3/4 cup + 1 tablespoon sugar
1 teaspoon cinnamon
1 1/2 cups cranberry sauce
1 tablespoon cold butter, chopped

Preheat oven to 325 degrees. Butter a 2-quart shallow 
baking dish. Place bread in a large bowl. In another bowl 
whisk half & half, eggs, 3/4 cup sugar and cinnamon. 
Pour over bread. Let stand stirring often until liquid is 
absorbed. Stir in cranberry sauce. Spoon into baking dish. 
Sprinkle with butter and remaining sugar. Bake 55 min-
utes or until browned.

*****

Time For Tea
By Nancy Nelson, Meadowlark Extension District, Family Life

People around the world have enjoyed drinking tea for 
thousands of centuries. Studies have shown that many vari-
eties of tea may boost your immune system, fight off inflam-
mation, and could help protect you from cancer and heart 
disease. With warm summer days approaching, a glass of iced 
tea might just be the perfect refresher!

White tea has a high level of antioxidants and the least 
amount of caffeine. Herbal teas are similar to white and 
contain a blend of herbs, spices, fruits, or other plants in 
addition to tea leaves.

Green tea is exceptionally high in flavonoids to boost 
heart health and is also shown to be anti-inflammatory. Black 
tea is made from the same plant used to make green tea; how-
ever, the leaves are dried and fermented. This gives black tea 
a darker color and richer flavor, and it is caffeinated.

Oolong tea is similar to green and black tea but processed 
differently. Oolong is allowed to oxidize more than green tea 
and not as much as black, creating its characteristic color 
and taste.

You can enjoy tea hot, cold, iced, or spiced. Tea is enjoyed 
regularly by people in the Blue Zones® and is sometimes 
referred to as the longevity drink. To enhance the flavor of 
tea, add citrus (grapefruit, oranges, lime, or lemon), berries, 
cinnamon or fresh ginger, honey, mint, and other fresh herbs.

You might avoid detox teas, fancy tea lattes, and trendy 
bubble teas as they are also loaded with sugar. If you have 
allergies to herbs or flowers, read the ingredient list on herb-
al teas.
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BARN BUILDERS
DT CONSTRUCTION

918-527-0117
Free Estimates!    All Workers Insured   Est. 1977

30x50x10 enclosed ............... Galvalume $9,100
12’ slider, 1 walk door ...Colored metal $10,100
40x60x14 enclosed
2 12’ sliding doors .............. Galvalume $16,100
1 walk door ....................Colored metal $17,500

40x100x16 enclosed
20’ split sliding door ........... Galvalume $24,600
1 walk door ....................Colored metal $26,600

www.DTCBarns.com

One Year Warranty

Price includes 
labor and material.

Your Parts & Service
Headquarters for 10 years

Renew your Grass & Grain
subscription Online - it’s easy!
Visit www.GrassAndGrain.com 

 Click ‘Subscribe To Grass & Grain’ and 
follow the prompts!

Having trouble? Give us a call!
785-539-7558

Prize for MAY 2020!
“Our Daily Bread”
Recipe Contest Prize

 The winner each week is selected from the recipes printed.
 Send us your favorite recipe. It may be a main dish,

leftover, salad, side dish, dessert, or what-have-you.
1. Check your recipe carefully to make certain all ingredients are ac-
curate and instructions are clear. 2. Be sure your name, address and 
phone number are on the entry. Please include a street address with 
your recipe entries. A post office box number is not sufficient for prize 
delivery. Allow 3-4 weeks for delivery.

3. Send it to: Woman’s Page Editor, Grass & Grain,
   Box 1009, Manhattan, KS 66505.
   OR e-mail at: auctions@agpress.com

NEW Grass & Grain Cookbook
Volume 7 of
Clips from

“Our Daily Bread”
Picking up where we left 
off, you can now enjoy a

compilation of nearly
80 pages of unique & 
delicious recipes from

“Our Daily Bread”
circa 2014, including a few 

home recipes from the
G&G staff!

“Our Daily Bread”
Recipe Contest Prize

Prize for the month of
JUNE 2020

Send Your Recipes Today!

Volume 7 of
Clips from

“Our Daily Bread”
Picking up where we left off, 

you can now enjoy a
compilation of nearly
80 pages of unique &
delicious recipes from

“Our Daily Bread”
circa 2014, including a few 

home recipes from the
G&G staff!

NEW Grass & Grain Cookbook

CENTRAL KANSAS
AG AVIATION

Cellular: 785-366-0513 • Office: 785-258-3649

STEVE
DONOVAN

Call for all your 
Spring spraying needs!

800-373-9559
PHILLIPS INSURANCE

Jim- The Answer Man!

* Medicare Supplement
* Long Term Care
* Final Expense

Need Senior Insurance?

SATURDAY, JUNE 6, 2020
location: 627 Market Street, PoRtiS, KanSaS 67474

Sale Conducted by: WoltERS auction & REaltY
627 Market St., Box 68 • Portis, KS 67474 • 866-346-2071

Cols. Jim Wolters, Broker & Auctioneer
Phone 785-346-2071; Cell 785-545-7097

Email: wauction@ruraltel.net • Website: www.woltersauctionandre.com

COIN & GUN AUCTION
for BILL & BARBARA SIEFERS ESTATE

Beginning at 9 AM we will sell approx. 235 lots of CoiNS!
Partial list: 1999-2008 50 State ¼ from Am. Portfolio; Original Vatican 
Coins; A Year to Rem. 1936; (2) 1999 Gold Plated ¼ sets; 2012 Infantry 
Soldier Silv. $ UNC; (9) 2005 Am. Bison Nickel set; Columbia Space 
Shut. Mem. Coin; 1893 Col. ½ $ VF; 1923s Monroe Doct. Cent. VF; 
Steel Cents; War Nickels; many proof sets; (2) 1776-1976 Mint sets; 
1986 Am. Ea. UNC (colorized); lots of Mint sets; 2010 Am. The Beauti-
ful PR set; 1st Day Issue Star War Gold Stamp; Off Center Error Penny 
Coin; rolls Merc. & Roos. dimes; Nickels; (2) 1922 Peace $ XF; (3) 
1923pds Peace $ XF; 1924s Peace $ F; Wheat Cents; 1886 Morg. $ 
UNC; 1883 Morg. $ VF; 1889 Morg. $ UNC; 1898 Morg. $ UNC & many 
more great coins. See website for complete list!

Go to website For Pics & FULL Listing! www.woltersauctionandre.com

The GUNS will begin around 1 PM, following the coin auction
Partial list: Winchester mdl 69 22 cal; Remington mdl 12 22 cal; (2) Rem-
ington mdl 510 Target Master 22 cal.; Winchester mdl 74 22 Short; Rem-
ington mdl 514 22 cal.; Remington mdl 580 22cal. w/scope; Remington 
mdl 521 T Jr. Special 22cal; Swedish Mauser 8MM w/Bushnell scope; 
Ruger M77 Mark II 25-06 Rem w/World Class 40 scope; Japanese Rob-
erts 6.5 x .257; Mauser 7 x 57 Berlin; H&R Topper mdl 48 16ga. & MORE!
GUN LOADING EQUIP., SHELLS, ETC. inc.: Pacific N Scale; Lee Powder 
Measure; Boxes .264 Win Mag Primed Cases; J Scott Gun Grips for S&W 
Oversized Trooper; scope mounts; clays; Daisy Red Ryder box; reloading 
dies; sights; Lots of Shotgun Cases, Bullets, Reloading Supplies & MORE!
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By Lou Ann Thomas
I’m a country road 

kind of gal. I love cities 
with their hustle and 
bustle, variety and di-
versity, and being able 
to find good Chinese 
take out any time of 
the day or night. But, 
at heart, I’m a country 
girl.

As much as I ap-
preciate the speed 
at which multi-lane 
highways can get me 
where I’m going, give 
me a gravel road in the 
country for the sheer 
pleasure of traveling 
on it. There is nothing 
better than a dirt road 
that’s lined on both 
sides with cropland 
and shallow ditches — 
the more winding and 
hilly the better.

I remember many 
Sundays my parents 
and I would take lei-
surely drives. Yes, it’s 
true we were Sunday 
Drivers – the kind 
who drive as though 
they have all the time 
in the world and no 
particular place they 
have to be. On a long 
Sunday afternoon that 
stretched easily and 
seamlessly into eve-
ning, we felt as though 
we did have all the 
time in the world, and 
there was no place 

calling us more than 
the next hill or the 
next bend in the road.

Rarely did we have 
a destination in mind 
when we started out, 
and even if we did we 
weren’t so attached 
to it that we couldn’t 
change our minds at 
any moment, especial-
ly if ice cream sud-

denly popped into our 
heads. Many Sunday 
drives included un-
planned detours for 
big cones of vanilla 
soft serve that never 
tasted sweeter than 
after a trip along a fa-
miliar dirt road.

There’s a natural 
rhythm to time in the 
country with which 
I resonate. On days 
with no deadlines or 
“to do lists,” the move-
ment of the sun, rath-
er than a mechanical 
device strapped to my 
wrist, can track time. 
Mornings come ear-
lier, largely because 
it’s difficult to sleep 
through the loud chat-
ter of birds celebrating 
a new day. But that’s 
perfectly OK, because 
it would be a shame 
to keep sleeping and 
miss the sun topping 
the hill to the east and 
splashing long, golden 

ribbons of light across 
the corn and soybean 
fields in the valley.

I love the conve-
nience and the cul-
tural opportunities 
available in cities. But 
I feel settled into my-
self when I’m driving 
a country road with 
no particular route in 
mind. Give me a drive 
with the wind blow-
ing through open car 
windows carrying the 
fragrance of freshly 
turned soil, the sight 
of a hawk riding a ther-
mal above a perfect-
ly planted field and 
the time to follow a 
country road no matter 
where it leads.

That’s when I know 
I’m in the right place 
at the right time and 
that the destination is 
never as important as 
simply enjoying the 
ride.

Joy Is In The Journey

OLATHE – In normal 
times, it benefits con-
sumers and the environ-
ment to not waste food.

But Londa Nwadike 
knows it’s even more im-
portant now, when the 
COVID-19 pandemic has 
caused disruptions in 
the food supply chain.

“In 2014, the U.S. 
Department of Agri-
culture’s Economic 
Research Service esti-
mated that 30% to 40% 
of edible food in the 
United States went to 
waste,” said Nwadike, 
a food safety specialist 
with K-State Research 
and Extension. “And, at 
the household level, the 
average U.S. family of 
four loses an estimated 
$1500 per year on wasted 
food.”

Nwadike, who is lo-
cated in Olathe and has 
a joint appointment with 
the University of Mis-
souri, has worked with 
staff at both universities 
to publish a fact sheet to 
help consumers cut the 
waste and save money 
at home.

“Working Together to 
Reduce Food Waste” is 
available for free from 
the K-State Research 
and Extension book-
store.

Nwadike said the 
publication outlines 
a few strategies for re-
ducing waste, including 
things consumers can 
do at home; donating to 
food banks; and building 
a compost pile.

She said consumers 
should try to reduce the 
volume of surplus food 
they have in the home to 
start. Some of the strat-
egies for doing that in-
clude:

* Shop your refriger-
ator first. Before buying 
more food, eat perish-
able food in the refrig-
erator or incorporate it 
into meal planning.

* Strategic grocery 
shopping. Once you plan 

meals, make a shopping 
list – and stick to it. 
Avoid impulse buying.

* Store food proper-
ly. Maintain your refrig-
erator at 40 degrees F 
or less, and freezer at 
0 degrees. Store food 
in packaging that is de-
signed for storage in the 
freezer, refrigerator or 
possibly at room tem-
perature.

* Extend the life of 
food. Frozen food can 
be safe for extended 
periods of time; follow 
recommended storage 
times. Canning properly 
is another way to extend 
food life.

* Understand and 
check food product 
dates. A “Sell by” date 
tells the store how long 
to display the product 
for sale. “Best by” or 
“use by” dates are the 
food manufacturer’s rec-
ommendation for best 
flavor and quality.

For more tips on how 
to reduce food waste 
in the home, visit the 
K-State Research and 
Extension food safety 
website.

Links used in this 
story:

Working Together 
to Reduce Food Waste 
(publication), https://
bookstore.ksre.ksu.edu/
pubs/MF3482.pdf

K-State Research and 
Extension bookstore, 
https://bookstore.ksre.
ksu.edu

Recommended stor-
age times for foods: re-
frigerator and freezer, 
https://bookstore.ksre.
ksu.edu/pubs/MF3130.
pdf

Canning foods 
(K-State Rapid Re-
sponse Center), www.
rrc.k-state.edu/preserva-
tion/canning.html

Reducing food waste 
(K-State Research and 
Extension), https://www.
ksre.k-state.edu/food-
safety/topics/food-waste.
html

Cutting Food Waste Is Even More 
Important During Pandemic
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Need an extra copy of 

?
Pick one up at any of our Box locations:

Or Stop by the Grass & Grain Office:

Copies are also available at these businesses:

- 5321 Tuttle Creek Blvd, 
Manhattan, KS -

- 8811 US-24, 
Manhattan, KS -

- 1132 Pillsbury Dr., 
Manhattan, KS -

Dara’s Fast Lane:

Office Hours:

Sharp’s:
- 118 W. Randolph St., 

Randolph, KS -

The Store:
- 104 E Barton Rd., 

Leonardville, KS -

Bluestem Farm 
& Ranch: - 2611 W. Hwy 50, Emporia, KS -

-1531 Yuma St., Manhattan, KS -

Monday-Friday, 8am-5pm

Pioneer Farm & Ranch: - 427 NE 14th Abilene, KS -

Alta Vista, KS
785-499-5296

www.k-constructioninc.com

Building Solutions You Can Trust

Pre-Engineered Wood Frame Metal Buildings
Check us out online

or
Call us today for a FREE ESTIMATE!

Your Building. Your Dream. Your Way.

K-Construction Inc.

“Experience the
Difference”

Stop by and get yours, or call in & place a 
mail order today!

$15/ea., + $3 shipping to U.S.
Earlier editions also still available!

Grass & Grain
Recipe Collection

Volume 7

Clips From
“Our  Daily  Bread”

NEW!

785-539-7558
1531 Yuma St • Manhattan, KS

Published in late 2019 after a 6 year hiatus,
you can now enjoy a new compilation of nearly 80 

pages of unique & delicious recipes featured in
“Our Daily Bread” circa 2014, including a few home 

recipes from the G&G staff!

Email recipes to auctions@agpress.com OR mail them to:
Women’s Page Editor • PO Box 1009 • Manhattan, KS 66505

See the Prize Box on Pg. 4 for more contest information.

Submit a recipe during the month of
June for a chance to WIN a copy of the

new Volume 7 of the Grass & Grain
“Our Daily Bread” Cookbook!!

Don’t wait, submissions must 
be received by June 24th,

12 p.m. for a chance to win!

Copies also available for purchase! 
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2020 Cattle Empire edition

2020 National 
Junior Angus 
Show relocates 
west to Tulsa

In light of the state of 
Pennsylvania’s COVID-19 
guidelines, the American 
Angus Association has de-
cided to move the 2020 Na-
tional Junior Angus Show 
(NJAS) to July 19-25, 2020, 
in Tulsa, Okla.

Although events will be 
much different than typi-
cal, the American Angus 
Association is continuing 
with the Eastern Regional 
Junior Show planned for 
June 25-28, 2020, in Leba-
non, Tenn., and the NJAS.

“After much discussion, 
it was concluded that it was 
in the best interest of the 
health of the Angus family 
to move the 2020 NJAS to 
Tulsa,” said Jaclyn Upper-
man, American Angus As-
sociation director of events 
and education. “This year 
has been anything but nor-
mal, but we are doing our 
best to carry out the NJAS 
everyone knows and loves.”

Through discussions 
and collaborations with the 
Pennsylvania Farm Show 
Complex and consider-
ation of the Pennsylvania 
reopening plans and out-
look, it was decided to re-
locate the 2020 NJAS.

“We are extremely 
grateful for the patience 
of our members as changes 
occur day-by-day,” Upper-
man said. “We look forward 
to making the most of the 
2020 NJAS, and we hope to 
see you in Tulsa.”
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Design students cast fresh eyes on animal-health issue
When you deal with the 

nitty-gritty, mud-caked re-
ality of animal health and 
production agriculture 
every day, it can help to 
step back from those trees 
and get a view of the for-
est.

That’s why veterinarian 
and Bayer Animal Health 
researcher Douglas Shane 
reached out to Professor 
Greg Thomas and his stu-
dents at the Center for De-
sign Research in the Uni-
versity of Kansas School of 
Architecture and Design.

Shane wanted to see 
what ideas they might 
come up with to improve 
the detection and diagno-
sis of bovine respiratory 
disease in cattle. The CDR 
had worked on previous 
projects with Bayer Ani-
mal Health, based in near-
by Shawnee.

“We believe that re-
ceiving input, innovation 
and ingenuity from these 

kinds of students may help 
us think of things we never 
would’ve dreamed of be-
fore,” said Shane, whose 
title is Associate Re-
searcher for Clinical Effi-
cacy. “They come up with 
ideas, and then we bring 
in our practical knowl-
edge.”

One of Bayer’s “flagship 
products,” Shane said, is 
an antibiotic treatment 
for bovine respiratory dis-
ease, or BRD.

“Even as vets, it is chal-
lenging to accurately iden-
tify which cattle are and 
are not sick, and which 
of them need and do not 
need treatment,” he said.

Cows, after all, can’t 
tell you how they are feel-
ing.

So, as Thomas ex-
plained it, feedlot oper-
ators in western Kansas 
and around the coun-
try employ “pen riders.” 
These are horse-mounted 

scouts who look for the 
telltale behaviors of cattle 
with BRD or other illness-
es – like standing apart 
from the rest of the herd.

According to this pro-
tocol, suspect cattle are 
pulled from the herd to 
a barn and taken to a 
handling facility, where 
they are momentarily re-
strained to be safely ex-
amined to determine if 
they should receive treat-
ment or not.

“When they get into the 
chute, it can still be dan-
gerous to examine an an-
imal,” Thomas said. “How 
do you put your hand in 
the chute with a diagnos-
tic device and get it in the 
right position to perform a 
scan or evaluation?”

So as Shane and Thom-
as explain it, the challenge 
to the students at the CDR 
this semester was to apply 
technology to improve this 
process.

First, Shane arranged 
a field trip in February 
to visit research farms at 
Kansas State University 
and a nearby commercial 
feedlot to watch the sys-
tems in action.

“It was a personal goal 
of mine to get students 
with little to no back-
ground in agriculture into 
the production-agricul-
ture environment,” Shane 
said. “This enhanced their 
understanding of feedlot 
production and gave them 
exposure to the challeng-
es these producers face 
every day.”

Thomas said the stu-
dents responded to both 
the task and the trip with 
enthusiasm.

“The charge was to de-

sign a better chute-side 
diagnostic machine using 
pre-existing technology,” 
Thomas said. “But we 
wanted to take a more ag-
gressive role in thinking 
how we can keep the cows 
healthy.”

After Thomas reined 
in a couple of their ideas 
for improvements further 
back in the supply chain 
– during shipment and at 
the feedlot – the students 
have worked on Shane’s 
explicit charge to improve 
chute-side tools.

They’ve been iterating 
nine different ideas for 
that, Thomas said, includ-
ing some that extend the 
device into the chute on a 
pole or wand.

“The problem is not 

just the ability to exam-
ine and scan the animal,” 
Thomas said. “The cows 
have heavy, muddy fur, 
and you have to get past 
all that, either by spread-
ing out the hair and spray-
ing them with alcohol or 
by shaving a spot, as they 
do now. We have worked to 
incorporate both process-
es into our device… some 
resemble a power washer. 
Then you spin it around, 
and the probe is on the 
other side.

“They are all ergonom-
ically better and safer for 
the ranch hand.”

Shane and his group 
will be the final judges of 
that, though. The students 
gave their presentation to 
Bayer May 13 via Zoom.

K-State beef cattle specialists 
discuss factors that influence 
the most efficient cow size

By Lisa Moser
Genetics, feed resourc-

es and calf marketing win-
dows are just some of the 
influencing factors that de-
termine the optimum size 
for cows to grow, according 
to the Kansas State Uni-
versity Beef Cattle Insti-
tute’s team of experts.

Defining the optimum 
cow size was a discussion 
topic on the recent BCI 
Cattle Chat podcast.

“That is a really diffi-
cult question to answer be-
cause for each operation 
the optimum cow size will 
be slightly different,” said 
Bob Weaber, beef special-
ist with K-State Research 
and Extension.

To help answer that 
question, Weaber and 
veterinarian Bob Larson 
worked with former gradu-
ate student Dustin Ahearn 
to define what the ideal 
cow size should be.

“Our results showed 
that in eastern Kansas a 
1,300- to 1,400-pound cow 
was optimum in that she 
was able to produce a 
moderate to high level of 
milk in an environment 
where all her nutritional 
requirements were met,” 
Weaber said. “The next 
phase of the study will be 
to see what happens if the 
cow’s nutritional support 
is limited.”

“One good way for 
a cow-calf producer to 
gauge economic success 
is to determine how much 
beef can they produce per 
acre,” said K.C. Olson, a 
K-State range beef cat-
tle nutrition expert who 
joined the recent podcast. 
He added that the aver-
age return for an extra 100 

pounds of cow weight was 
just five to seven pounds 
of additional weight of the 
calf at weaning.

“The cost of the addi-
tional maintenance for 100 
pounds of a cow’s weight 
far exceeds the value the 
heavier calf brings,” Olson 
said.

K-State veterinarian 
Brad White said producers 
need to consider the stock-
ing density of the pastures 
and the timing of calving, 
which influences the calf 
marketing windows.

As an example, Olson 
prefers to calve in May 
and June because when 
his cows are at peak lac-
tation, they have a plen-
tiful source of forage for 
grazing.

“The most expensive 
time to feed a cow is from 
calving to peak lactation, 
which happens  four to six 
weeks following calving,” 
Olson said. “So that nu-
tritional debt can be ser-
viced by a renewable re-
source — forage.”

The timing of calving 
also dictates the market-
ing opportunities for the 
calves.

“I don’t care what the 
calf size is at weaning be-
cause I retain ownership 
in them through at least 
yearling age and some-
times through the finishing 
phase,” Olson said.

The podcast team of-
fered seven tips for deter-
mining the optimum cow 
size:

Consider calf market-
ing options.

Assess the availability 
of economically efficient 
supplemental feed.

Know the resource re-

quirements of your cows.
Evaluate when you plan 

to wean the calves.
Understand the calving 

time relative to available 
grass in the region.

Determine the number 
of days available for graz-
ing without supplementa-
tion.

Optimize per-acre pro-
ductivity.

The bottom line is that 
each producer needs to 
look at their system and 
make a determination on 
what is the most econom-
ical for them, said White.

“There is no one-size-
fits-all when deciding the 
optimum cow size,” White 
said. “Rather, producers 
need to consider many 
factors when making that 
determination for their op-
erations.”

 

Two key pieces of data 
were released recently 
that indicate the status of 
hay supplies and current 
pasture and range condi-
tions. USDA National Ag-
ricultural Statistic Service 
(NASS) released the May 
1 hay stocks figure in the 
May Crop Production re-
port on Tuesday, May 12. 
It showed a giant leap in 
hay inventory available, 
increasing 5.5 million tons 
from last year, a 37% jump. 
Kansas, Missouri, Oregon, 
and Louisiana saw in-
creases in excess of 100% 
more than last year. Great 
Plains corridor states all 
showed positive increases 
in hay available, while the 
Southeast was noticeably 
down compared to a year 
ago.

After several years of 
hay stocks on farm below 
20 million tons, May 1, 
2020, was the highest May 
figures since 2017. Last 
year, was the second-tight-
est hay stock level in  the 
48-season data set. With 
these higher levels, hay 
prices should see declines 
this marketing year, but 
that could change quick-
ly as the drought index-
es show worsening con-
ditions across the west. 

Great Plains states posted 
the highest absolute lev-
els of stocks, while West-
ern states, although they 
showed a year-over-year 
increase, are still below 
normal levels.

Hay stocks and pasture 
and range update released
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In the year 1868, the 
Union Pacific Railroad, 
Eastern Division had ex-
tended its ribbon of iron 
rail to the latest “end of 
track” town of Sheridan, 
Kansas, named for Gen-
eral Philip Sheridan. 
The new railroad across 
Kansas meant that wagon 
trains bound for Santa 
Fe no longer had to begin 
travel at the Missouri 
River. Freighting opera-
tions set up warehouses at 
each end of track location 

beginning with Junction 
City in 1866. Each time 
the track moved west new 
warehouses were built 
and the trail to Santa Fe 
was that much shorter.

Business houses stayed 
open day and night. The 
warehouses were quite 
extensive, handling every 
kind of commodity for the 
western trade. It generally 
took all day to load the 
wagons. Large trains of 
wagons might take several 
days. Once the loading was 

accomplished the wagon 
master had to buy all the 
provisions needed for his 
teamsters, confirm the 
condition of the mules and 
oxen, sign the bills of lad-
ing for each wagon, obtain 
an advance of money for 
incidental expenses, and 
make out drafts of mer-
chandise to the merchants 
who owned the goods that 
he was transporting.

Commission houses 
such as Otero & Sellar 
employed two full sets of 
bookkeepers, salesmen, 
clerks and porters to keep 
things running smoothly. 
One shift worked all day 
and another shift through-
out the night. The trails to 
Santa Fe and Denver City 
became well-beaten high-
ways carrying continual 
traffic both to and fro.

Between the Santa Fe 
Trail along the Arkansas 
River on the south, and the 
California-Oregon Trail 
along the Platte River in 
the north, was Smoky Hill 
country and the range of 

the buffalo, elk, and an-
telope. The vast Smoky 
Hill prairies were the life-
blood of all native prairie 
bands. Foremost among 
them were the Cheyennes 
who ranged from the foot-
hills of the Rocky Moun-
tains to the rolling grass-
lands of central Kansas.

The old Cheyenne lead-
ers tried to find a road to 
peace, but the likelihood 
of preserving the old ways 
was doubtful. The Dog 
Soldiers, a warrior soci-
ety made up of Cheyennes, 
Arapahos, and Sioux, 
vowed to protect the tra-
ditions no matter the odds 
against them.

Like the calm before 
the storm, all was quiet as 
the winter of 1868 turned 
to the spring of 1869. When 
Dog Soldiers returned to 
the Smoky Hill Trail and 
the busy freighting busi-
ness the calm was bro-
ken. One of the warriors, 
known to the Americans 
as “Headache,” later re-
counted that he was with a 
band associated with Tall 
Bull and White Horse.

At Sheridan, wagon 
trains were waiting on the 
prairie for their turn to 
load freight the morning of 
May 26, 1869. Herders for 
the trading firm of William 
A. Moore & Company were 
grazing two hundred sixty 
mules when at high noon 

fifteen warriors, including 
Headache, charged among 
them. In the few moments 
of excitement and con-
fusion, the herders were 
able to capture the “Bell” 
mare and hold forty-three 
head of mules, but they 
lost two hundred fifteen of 
the mules to the Indians. 
The raiders had planned 
well as they raced onward 
to another nearby herd of 
mules owned by Bradford 
Dailey. Another eighty-
one mules and two horses 
were sent hurtling over 
the prairie.

Wagonmaster Robert 
Poisal knew the ways of 
the Cheyenne well. He was 
half Arapaho, the nephew 
of Chief Left Hand, and 
fluent in the Cheyenne 
language. For the past fif-
teen years he had made 
his living freighting goods 
across the frontier. Poisal 
organized and led a small 
group of men in pursuit. 
The Indians were driving 
hard to the south toward 
the Arkansas River. The 
pace was too much for the 
horses in Poisal’s contin-
gent. After a thirty-mile 
chase they had to give up, 
even though they could 
see the Indians on the 
horizon.

Poisal had only enough 
mules to deliver seven 
wagons to Fort Union, New 
Mexico. The remaining 

one hundred twenty-five 
tons of freight had to be 
carried by hired teamsters 
for transportation to Fort 
Union which required a 
thirty-day delay. Poisal re-
turned to the prairie in 
search of the lost mules. 
No mention was made of 
Dailey’s arrangements 
after the loss of all but 
one of his mules.

Some of the mules 
were recaptured, not in 
the south, but far to the 
north when Major Carr de-
stroyed Tall Bull’s camp at 
Summit Springs, Colora-
do. Carr’s men drove them 
from the battle site to 
Fort Sedgwick (near pres-
ent-day Julesburg, Colora-
do). Poisal was obliged to 
travel to Fort Sedgwick to 
identify and claim sixty of 
the mules. One hundred 
fifty-five head were never 
recovered. Poisal finally 
returned to Fort Union on 
October 20, 1869, having 
spent his entire summer 
in search of mules that 
had vanished with the Dog 
Soldier raiders on The 
Way West.

“The Cowboy,” Jim Gray 
is author of the book Des-
perate Seed: Ellsworth Kan-
sas on the Violent Frontier, 
Ellsworth, KS. Contact Kan-
sas Cowboy, 220 21st Rd., 
Geneseo, KS. Phone 785-
531-2058 or kansascowboy@
kans.com.

Lost Summer

Take steps now to reduce 
aquatic plants in farm ponds

In rural Kansas, the 
farm pond is a central part 
of family life.

Aside from providing 
a water source for range 
cattle and other livestock, 
some ponds provide recre-
ation for family members, 
including swimming, fish-
ing and even boating. In 
an emergency, water from 
the pond may even help to 
put out a property fire.

All of which, says 
K-State Research and Ex-
tension wildlife special-
ist Charlie Lee, makes it 
more important to main-
tain the health of those 
ponds.

“I get a lot of calls 
about aquatic plants caus-
ing problems in ponds,” 
said Lee, who is also an 
instructor in K-State’s De-

partment of Animal Sci-
ences and Industry. “Too 
much aquatic vegetation 
can reduce the enjoyment 
of fishing, swimming and 
boating; and provides too 
much shelter for young 
fish, which leads to an un-
balanced fish population.”

Lee said the plants he 
hears most about include 
filamentous algae (which 
looks like a floating mat on 
the water’s surface), chara, 
coontail and cattails. He 
said when those plants 
reach the end of their 
lifespan, they can com-
pletely cover the surface, 
blocking sunlight and re-
ducing oxygen levels.

Then, he notes, “You 
may end up with a massive 
fish kill. And the wrong 
kind of aquatic plants can 
cause foul odors and re-
duce the aesthetic value 
of ponds.”

Blue-green algae are 
not algae at all, “but are 
a photosynthetic bacteria 
found in many ponds,” Lee 
said. “Their rapid growth 
is enhanced by phospho-
rus or nitrogen runoff 
from nearby agricultural 
land.” Blue-green algae 
can be toxic to animals 
and humans.

“Chemical control of 
aquatic plants is often the 
option many landowners 
prefer,” Lee said. “Unfor-
tunately, chemical control 
may be risky if the pond 
has an overabundance of 
plants and there is an ex-
tended period of overcast 
skies. If the aquatic plant 
is not properly identified, 
control may be ineffective. 
Plus, chemicals are expen-
sive and are usually not 

advised during the heat of 
the summer.”

The key to using chem-
icals, he said, includes 
properly identifying the 
plant, carefully calculat-
ing water volume and fol-
lowing label directions. 
“Success is greater when 
chemicals are applied ear-
lier in the season,” Lee 
said. “There are some re-
strictions on some chemi-
cals when the pond is for 
livestock use, swimming or 
irrigation.”

Lee said there are 
other options, including:

Management – Limit 
areas where the water 
is shallow. Or, Lee said, 
reduce areas where the 
water is clear, which pre-
vents sunlight from reach-
ing the bottom of the pond 
and stops plants from 
sprouting. Lee said com-
mercial dyes can help to 
reduce water clarity, or an 
opaque tarp can be used 
to cover parts of the pond.

Biological – Grass carp 
are known to eat some 
aquatic plants, though 
they seldom eat filamen-
tous algae or cattails, Lee 
said.

Altering the habitat – 
This includes incorporat-
ing ways to intercept such 
nutrients as nitrogen and 
phosphorus before they 
enter the pond.

More tips on taking care 
of farm ponds is available 
for free online from the 
K-State Research and 
Extension bookstore. In-
terested persons can find 
more than two dozen pub-
lications on farm ponds 
under ‘Environment and 
Natural Resources.’
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Beef cattle genetics, management critical 
in fine-tuning herds to fit environment

By Kay Ledbetter, Texas 
A&M AgriLife Extension

Matching cattle to the 
land available to graze 
and the nutrition it offers 
is critical in optimizing 
production in an opera-
tion.

“More often than not, as 
a nutritionist, I’m called in 
to fix a situation where the 
cattle and environment 
are not matched,” says 
Jason Smith, Texas A&M 
AgriLife Extension Ser-
vice beef cattle specialist 
in Amarillo.

He explains how cattle 
selection and the opera-
tion’s environment feed off 
one another. Without bal-
ance, one will take away 
from the other. It’s import-
ant to know what the cattle 
will need, as well as what 
the land can offer.

Smith also stresses how 
important it is to keep re-
cords to document prog-
ress and problems.

Make critical female 
selections, year 

after year
“We need to ask a lot of 

a female if she is going to 
be a valuable component 
of the herd,” Smith says. 
“She needs to check a lot 
of boxes if she is going 
to be the backbone of the 
operation. If she can’t do 
those things as a calf, then 
as a replacement heifer 
and later as a mature cow, 
she limits the operation’s 
ability to make forward 
progress.”

 If she’s going to be kept 
as a replacement heifer, 
she must have been healthy 
and have performed at an 
acceptable level as a calf, 
become pregnant during 
the breeding season, calve 
without assistance by her 
second birthday, and then 
do it again the next year, 
he says.

“Those should be the 
bare minimum criteria,” 
he stresses.

Smith also says that if 
a female wants to contin-
ue to be employed in the 
herd, she needs to be able 
to do all that while main-
taining acceptable body 
condition with little to 
no protein or energy sup-
plementation. Then, she 
must continue to wean a 
healthy, desirable calf that 
meets expectations year 
after year.

“If she can’t do those 
things, she doesn’t fit your 
environment and will hin-
der your ability to move 
forward,” he says.

Consider more than one 
quality when making 

selections
Major traits of concern 

that influence input costs 
are mature cow size, milk 
yield, feed efficiency and 
longevity.

“We often find our-
selves focusing too much 
on output, without con-
sidering what else might 
come along for the ride,” 
he says.

Selecting only for 
weaning weight or year-
ling weight without con-
sidering other growth- or 
size-related traits will 
cause mature cow size to 
increase, which also in-
creases forage intake and 
total nutrient require-
ments.

“That doesn’t mean we 
can’t use genetics to se-
lect for improvements in 
weaning weight, it just 
means that we need to 
divergently select the ge-
netics that will allow for 
an improvement, without 
increasing cow size. The 
same concept applies to 
milk production, although 
that improvement is often 
less rather than more,” he 
says.
Fit cattle numbers to feed 

availability
“As cow size increas-

es, nutrient requirements 
increase, and the carry-
ing capacity of your land 
decreases,” Smith says. 
“If we lose sight of that, 
then we generally find 
ourselves in a situation 
where cows are too big, 
the ranch is overstocked, 
and we either take a hit 

on productivity or have to 
start to make drastic mod-
ifications to the environ-
ment through supplemen-
tation.”

On the flip side, he says, 
thinking smaller cows are 
more efficient just because 
they’re smaller isn’t nec-
essarily true. While there 
is certainly animal-to-an-
imal variation in feed ef-
ficiency, the general rule 
of thumb is that efficiency 
of nutrient use for main-
tenance increases as body 
weight increases.

“What is true is that 
smaller cows generally eat 
less than larger cows, so 
ranch carrying capacity is 
often greater for smaller 
cows. When you’re moving 
from a 1,000- to 1,300- to 
1,600-pound cow, you must 
decrease stocking rate ac-
cordingly. How much does 
she weigh? That would be 
my first question.”

Smith says that “A lot 
of us think we have 1,000-
pound cows, but in reali-
ty, those cows often weigh 
1,200-1,300 pounds. If we 
aren’t objectively measur-
ing mature cow weight, 
we’ll almost always under-
estimate it. A set of scales 
will quickly pay you back.”

What is perceived to be 
mature cow weight is also 
heavily influenced by that 
cow’s condition, he says.

“If we want to get a han-
dle on where we are as 
far as mature cow size, we 
need to level the playing 
field by correcting weight 
for body condition. Oth-
erwise, we might inadver-
tently select for skinny, 
hard-doing cows,” he adds.

Set realistic productivity 
goals for the 
environment

Since cow size influenc-
es ranch carrying capacity, 
extremely large cows are 
problematic.

“It is terribly difficult 
to use weaning weight 
alone to compensate for 
the reduced revenue. A 
single unit increase in 
weaning rate, focusing on 
reproduction and health, 
will have a greater posi-
tive impact on herd reve-
nue than a single unit in-
crease in weaning weight,” 
Smith says.

He recommends pro-
ducers focus on both.

Smith also says there 
are consequences to small-
er cows in that cow size 
also influences finished 
calf weight. For instance, a 
1,000-lb. cow at a body con-
dition score of 5 will gen-
erally produce a calf that 

finishes at just under 1,150 
lb. if a terminal cross is 
not used to produce calves 
that can be marketed to hit 
industry targets.

“We probably need to 
have 1,200- to 1,300-pound 
cows to finish calves that 
meet current industry 
standards for finished calf 
and carcass weight,” he 
says.

Smaller cows can be 
used to produce calves 
that meet industry targets 
for finished calf size, but 
that requires the use of 
different genetics to pro-
duce replacements than 
the genetics used to pro-
duce the calves that will 
be marketed as feeders, 
Smith says.

“If we try to use the 
same cattle to do both, and 
cow size isn’t somewhere 
in that 1,200- to 1,300-
pound range, then either 
the calves run the risk of 
being discounted for small 
frame size, or cow size will 
increase over time.”

Smith also says that is 
why he believes that 1,200- 
to 1,300-lb. mature cow 
size is probably the sweet 
spot for most operations 
that can’t or aren’t willing 
to distinguish between ma-
ternal and terminal breed-
ing decisions in their herd.

Milk production is also 
another area for concern. 
Not only is milk expensive 
to the cow from a nutrient 
standpoint, but the conver-
sion of milk to calf weight 
gain is poor.

“A five-pound increase 
in average daily milk yield 
is expected to increase 
daily energy requirements 
by a little over 15%, but 
only increase calf growth 
by 0.2 pounds per day,” 
he says.

Because of the way 
cattle partition, or priori-
tize, the use of nutrients, 
reproduction is generally 
the first thing to go when 
the cow’s needs aren’t met, 
Smith says.

“More often than not, 
less milk is more econom-
ical in a resource-limited 
environment,” he says.

Selection and culling 
decisions

“As the saying goes, it 
is incredibly difficult to 
manage what you don’t 
measure,” Smith says. “It 
is important to keep the 
records that will allow you 
to first identify where you 
are, then decide where 
you need to go from there. 
We often focus singular-
ly on outputs without also 
addressing how that may 

influence input if we ar-
en’t careful.”

Smith reminds produc-
ers not to underestimate 
the value of heterosis, or 
hybrid vigor, saying in-
tentional, strategic cross-
breeding can drastically 
and positively influence 
lowly heritable traits such 
as survivability, reproduc-
tion, longevity and disease 
resistance.

He also encourages 
producers to be mindful 
of birth weights (specifi-
cally calving ease), mature 
weights and milk when 
making crossbreeding de-
cisions, saying, “Choose 
genetics that are similar 
for those traits if you don’t 
want to be surprised.”

As for sire selection, 
Smith says to utilize bulls 
that match production 
goals. More is not always 
better.

He recommends using 
expected progeny differ-
ences, or EPDs, and pro-
duction indexes, which 
are currently the best and 
most useful tools for com-
paring the genetics of one 
animal to another. Howev-
er, Smith says, don’t over-
look the value of pheno-
type and actual data.

“If you want to select 
cattle that have a high 
probability of not work-
ing in the real world, then 
selecting only based on 
EPDs is a really good way 
to do that,” he says.

Other considerations: 
Has he passed a breeding 
soundness exam (some-
times referred to as a 
BSE) with objectively de-
fined criteria? When was 
he born relative to others 
from the same operation? 
Smith says a bull’s birth 
date relative to the oth-
ers within that operation’s 
respective calving season 
can be an indicator of his 
dam’s reproductive effi-
ciency.

Some sire culling tips 
Smith passed on were to 
continue to monitor a ma-
ture bull’s fertility and en-
sure he pulls his weight 
when compared to other 
bulls on the operation.

“Has he failed a breed-
ing soundness exam? Is his 
fertility lower than other 
bulls? Do his calves have 
issues? Is his temperament 
an issue? If any of these 
raise concern, then his fu-
ture in the herd should be 
critically evaluated.”

Smith also says when 
culling cows and selecting 
replacement heifers, “We 
should think beyond some 
of our more convention-
al metrics of productivity. 
Does she reflect what you 
actually want to market? 
How old is she relative 
to the others? How soon 
does she conceive during 
your breeding season, or 
does she fit into your tar-
get calving window? And 
does she continue to wean 
a healthy calf, year in and 
year out?”

“We do a poor job of 
culling open cows and 
even poorer job of culling 
cows who calve but don’t 
raise that calf,” Smith 
says. “Is she working in the 
environment that you need 
her to? Does she continue 
to check all the boxes? If 
not, then find another ca-
reer for her.”

The bottom line, he 
says, is to “keep the re-
cords that allow you to 
make the decisions re-
quired to achieve your 
goals, then continue to 
move the bar forward.”
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Memorial Day was a 
little different this year, 
though hopefully our grat-
itude for the ultimate sac-
rifice of our service men 
and women is steadfast.

Dr. Jake has been 
leading his crew of re-en-
actors in Memorial Day 

Services at the Wakeeney 
State Veterans Cemetery 
for nearly a decade. This 
year, it was a virtual cer-
emony.

So Jake and I borrowed 
a couple of boys from the 
Glassmans, Kiptyn and 
Keagan. They are a lit-

tle on the young side but 
it is difficult to find boys 
skinny enough to fit uni-
forms from fifty plus years 
ago. Don Geist and How-
ard Sauer, both ranchers 
near Wakeeney and part 
of the re-enacting group, 
left ranch duties for a 
while to meet us at the 
cemetery. Marla Matkin 
from Hill City, a veteran 
history presenter and ac-
tress, joined us wearing 
her “widow’s weeds,” the 
mourning clothes women 
would have donned in the 
19th Century.

We will air a segment 
on Around Kansas high-
lighting Memorial Day ac-
tivities and invite you to 
share photos on our Face-
book page.

When I lived at Histor-
ic Topeka Cemetery, Me-
morial Weekend was the 
most important time at 
the cemetery. As grounds 
crews scrambled to get 
the entire place mowed 
and trimmed, folks were 
bringing flowers for 
graves. Our friends, Her-
schel and Jacque Stroud, 
Randy and Nancy Durbin, 
and the re-enactors held 
services by the Gage Me-
morial. Our Vietnam Vet-
erans groups would stop 
in to visit and prepare for 
services by that memori-
al. My fondest memory is 
that of Jack Elliott and 
Dale Vaughn’s stopping by 
in their trek to visit the 
graves of all the men who 
served in the 1st Kansas 

Colored (’My Boys” Dale 
called them). Jack was a 
Command Sergeant Major 
in the National Guard 
and very active in the 
Guard’s museum. I loved 
him dearly and miss him 
so!!! Dale is in Arkansas 
now but we catch up on 
the phone every now and 
then. I wonder if anyone 
will ever care as much 
as they did to place a lit-
tle bouquet on these sol-
diers’ graves?

Jerry Reiman, dressed 
as a soldier from more 
than a century ago, would 
stand in the Grand Army 
of the Republic Plot and 
play his drum for those 
departed soldiers. For an 
hour or more, he stood 
by himself, playing for 

those who could no longer 
hear (On other days, Jerry 
spent much of his time 
cleaning veterans’ tomb-
stones).

Memorial Day is about 
remembering. It is about 
remembering those who 
came before and the sac-
rifices they made for us. 
Let us remember, and live 
lives worthy of remem-
brance once we are gone.

Deb Goodrich is the host 
of the Around Kansas TV 
Show and the Garvey Texas 
Foundation Historian in 
Residence at the Fort Wal-
lace Museum. She chairs 
the Santa Fe Trail 200, the 
bicentennial of that histor-
ic route in 2021. Contact 
Deb at author.debgoodrich@
gmail.com.

Rural communication 
operators are taking on 
significant business and fi-
nancial risks to help their 

communities remain con-
nected during the COVID-
19 pandemic. Many opera-
tors are providing free ser-

vice, setting up free Wi-Fi 
hot spots and taking other 
extraordinary measures 
to ensure people living 

across rural America have 
access to critical services, 
remote learning and em-
ployment opportunities.

According to a new re-
port from CoBank’s Knowl-
edge Exchange division, 
the cash flow and debt 
risks these rural operators 
are absorbing to support 
their communities today 
could limit their ability 
to invest in networks to 
bridge the digital divide 
tomorrow.

“These rural operators 
are going above and be-
yond to help their com-
munities in ways they’ve 

never envisioned and it’s 
truly admirable,” said Jeff 
Johnston, lead communi-
cations economist with Co-
Bank. “But it’s important 
for the rest of us to recog-
nize the sacrifices being 
made by these companies 
come at a cost and have a 
finite lifetime.”

Many rural operators 
have signed the Federal 
Communications Commis-
sion’s Keep Americans 
Connected Pledge, com-
mitting they will not can-
cel service for anyone who 
cannot pay their bill, will 
waive late fees for late 

payments, and will make 
their WiFi hot spots avail-
able to anyone who needs 
them for 60 days. The 
pledge, initially set to ex-
pire in mid-May, has been 
extended through June 30.

Supporting remote 
learning has been a top 
priority for many rural 
communication providers. 
For people living in rural 
areas where internet ser-
vice is not available, sev-
eral operators have set 
up large Wi-Fi hot spots 
in public areas like fair-
grounds and parking lots 
where students can access 
the internet free of charge 
from their cars.

Other operators have 
worked with school dis-
tricts to locate students 
living in households that 
did not have internet ac-
cess and provisioned them 
for service free of charge 
through the end of the 
school year.

Many network builds 
have been put on hold 
during the pandemic and 
these delays could lin-
ger if cash flows are not 
replaced. At the federal 
level, several government 
programs help build and 
maintain rural broadband 
networks. These programs 
total approximately $37 
billion that will be dis-
tributed over the next  ten 
years. Johnston estimates 
the real cost of bridging 
the digital divide is $115 
billion, which puts the 
funding gap at $78 billion.

“Given the current cir-
cumstances, this may be 
an opportune time to im-
plement long-term struc-
tural changes that will 
help ensure operators in 
rural America have the 
support required to bridge 
the digital divide,” said 
Johnston. “COVID-19 has 
exposed the vulnerabil-
ities of people living in 
communities where access 
to broadband isn’t avail-
able.”

The current Universal 
Service Fund (USF) archi-
tecture, intended to help 
fund bridging the digital 
divide, may no longer be 
an effective model, John-
ston added. USF contribu-
tion reform that includes 
applying fees to broad-
band bills could stabilize 
the USF program and en-
sure that more money is 
available to help bridge 
the digital divide.

The full report, “Rural 
Telecom Operators Take 
on Risks for Their Commu-
nities, But for How Long?” 
is available on cobank.
com.

Rural telecom operators put aside financial risks to help communities stay connected during crisis
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G R A S S A NIARGDN .COM

STEEL BUILDING
INVENTORY SALE

40x65  •  60x90  •  100x150  •  Many Others Available

(316) 500-6264
www.toplinebuildings.com
sales@toplinebuildings.com

I-Beam Construction
Easy Bolt-Up Design

“I’ve been a long-time believer and 
subscriber of Grass & Grain.”

“I have kept an ad in Grass & 
Grain every week since 1972 
and I have been very pleased 

with the results.”

“Very cost effective. For what 
I spend in advertising, I spend 
way less with Grass & Grain 

than anywhere else.” 

“I have sold more property 
from my Grass & Grain ads 
than any other media that I 

have used.”

“I’ve been very pleased with 
the distribution because of the 

people that I have worked 
with that weren’t from this area
They got the paper and saw the ad.”

You too could be reaping the benefits 
of Grass & Grain advertising!

Don’t hesitate, call toll-free today: 
1-877-537-3816

“It absolutely pays for itself.”

Or stop by to talk with one of our 
advertising representatives:

1531 Yuma St. Manhattan, KS

Dolly Anderson, broker/
owner of G&A Real Estate in 

Manhattan, KS, is one of 
Grass & Grain’s longest, 
continuous advertisers. 

Look  for  her  weekly  ad  in  the 
classified  section!

SATURDAY, MAY 30, 2020 — 10:00 AM
location: From alton, KS 2 1/2 mi. South on co. Rd. 657

Sale Conducted by: WoltERS auction & REaltY
627 Market St., Box 68 • Portis, KS 67474 • 866-346-2071

Cols. Jim Wolters, Broker & Auctioneer
Phone 785-346-2071; Cell 785-545-7097

Email: wauction@ruraltel.net • Website: www.woltersauctionandre.com

AUCTION for CLIFFORD ROACH TRUST

tRactoRS: Case 930 Comfort King Tractor; Ford 601 Workmaster; IHC 
560 Tractor w/American Loader; Case Tractor Hood; L Case Radiator.
coMBinE: 1978 M2 Gleaner Combine w/22’ Header
FARM EQUIPMENT: 2 pt. post hole digger; New Holland 273 baler 
(twine); 14’ Sunflower disk; Wheat Header w/canvas; 4 btm. plow; 851 
New Holland baler; AM loader forks; Land Plane; 28’ AA chisel (new hos-
es); Model 10 IHC drill; 18 & 21’ Sunflower springtooths; 12’ JD one way; 
10’ cultivator; D R JD drill; 15’ Flex King undercutter w/AA & treaders; 
JD rake; 2 pt. IHC sickle mower; 3 pt. bale mover; wheat header; header 
trailer; 2 pt. 8’ blade; Gooseneck trailer; Continental 3 pt. posthole digger; 
American Loader; 2½ yard scraper; 3 pt. log splitter; tank on Model A run-
ning gear; small sprayers; hay feeder; welded wire panels; Gandy boxes.
TOOLS, etc: Marti J Mower; Shovels; Scoops; Post Digger; Grinder; 
225amp Welder; Planter Plates; Metal Cabinets; Battery Charger; Lock-
er Cabinets; Tool Boxes and Tools; White Heater; Shop Display; Nice Tire 
Rack; B&D Cut Off Saw; Ext. Cords; Air Compressor; Trans. For Flathead 
V8; Bolt Storage Bins; Rope Stretcher; Barley Fork; Cob Forks; 245/15 Tire 
(new); 300 gal. Tank; Alum. Ladder; 20T. Jack; Karcher 2500 PSI Washer.
collEctiBlES: Wooden Boxes; Nice Soap Display; JD Parasol; 
Tongue and Groove Lumber; Tin; Dry Sink; Tokeim Gas Pump; Wayne 
Gas Pump w/Texaco Top; Grainery Door; Oval Tank; Grain Bin Top; 
Copper Boiler; Misc. doors and Windows. LOTS AND LOTS OF IRON!!

Please go to website For Pics & Listing! www.woltersauctionandre.com

FLINT HILLS CHASE COUNTY
HOME & ACREAGE

This beautiful Limestone home 
built in 1891 sits on 43± acres 
with quality cropland, timber 
and Middle Creek. You will en-
joy the charm from yesteryear 
with 5 bedrooms, 5 baths and 
3,357 sq. ft. and the modern 

conveniences from all the updates and a recently added master 
living area. This property is immaculate! Other improvements in-
clude a Limestone smokehouse, 30’x60’ Morton Building, and a 
24’x48’ Morton open front building. Listed at $549,000.00
Visit: GriffinRealEstateAuction.com for virtual tours, photos & videos

 Griffin
Real Estate

& Auction

HEIDI MAGGARD
Broker

620-794-8813
CHUCK MAGGARD
Sales/Auctioneer

620-794-8824

Office: 305 Broadway,
Cottonwood Falls, KS 

66845
Phone: 620-273-6421

Fax: 620-273-6425
Toll-Free: 866-273-6421www.GriffinRealEstateAuction.com

griffinrealestateauction@gmail.com

647 MIDDlE CREEK ROAD, ElMDAlE, KANSAS

2-Day K-14 Draft horse, carriage,
antiques & farm primitive auction

Note: Checkin time is 8 AM to 6 PM, May 25 thru the 28. A very lArge quAlity Auction thAt 
hAs been AttrActing buyers from surrounding stAtes, a very strong market for your horses 
and horse-related items. starting time is 9:00 Am both days. May 29 Auction will include small farm related 
Antiques, Primitives and collectibles; May 30 Auction will be harnesses, collars, saddles, farm equipment, 
carriages, buggies and horses. Buy with confidence and no surprises!! hundreds of horse related items 
so don’t miss this one!! lots of good food available both days by the Amish ladies, rv parking available.
Call today for more information, or go to auctionzip.com for a complete listing & photos.

friDay, may 29 & saturDay, may 30 — 9:00 am Both Days
LoCAtioN: K-14 Auction Center, 10919 S. K-14 Hwy — HUtCHiNSoN, KS 67501

From South Hutchinson go south on Hwy 14, 6 miles to location, or from Kingman, KS go east 8 miles 
to Hwy 14, then north 18 miles to location.

Now taking consignments for Draft & Carriage Horses; Riding Horses, Ponies & Mules; 
Carriages; Wagons; Buggies; Horse Drawn Equipment; Tack, Hay & Straw; Farm Primitives, 

Antiques & Collectibles. early Consignments listed below.

HorSeS: good 
selection of well 
broke carriage 
and buggy hors-
es, including 
s tandardbreds 
- 12 yr old geld 
(bomb proof); 7yr 
old mare, 9 yr old 
mare (sharp), 6 yr 

old mare, 15 yr old mare; 8 yr old Percheon/ stand-
bred crossbred gelding (broke); 9 yr old crossbred, 
54” well broke to ride and drive (sharp); Percheon 
and belgian crossbred colts; numerous Ponies, 
broke to ride and drive; donkeys and mules.
CArriAgeS & WAgoNS: 4-6 Passenger Wag-
onette; doctors buggy; bain box Wagon (excel-
lent cond); Amish top buggies; 2 seat buggy; 
White visa via; Peddlers Wagon; sleigh; box 
Wagon (no gear); Pony carts; Wagon and imple-
ment seats; buggy Wheels; Wagon and buggy 

Parts; buggy hubs; Wheel spokes; horse drawn 
equipment and misc.; Potato Planter on steel; ih 
510 20 hole drill; ih mower (reg. gear); misc. steel 
Wheels and Axles; dirt scraper; new and used 
collars (all sizes); draft size, carriage horse and 
Pony harnesses; saddles; halters; bridles; neck 
yokes and eveners; hames; buggy shafts and 
surry Poles; Wagon tongues; Water tanks; new 
Weaver tack; circle y saddles; lots of new and 
used tack; hay and straw; heavy duty round 
Pen gates and Panels. 
FArM reLAted PriMitiveS & CoLLeCt-
iBLeS: Anvils; blacksmith forge and tools; spin-
ning Wheel; oxen yoke; Wooden Ammo boxes 
and old trunks; bit collection; spurs; hand corn 
sheller; old grinding Wheels; old collars; hob-
by horse; chicken nests; Wooden butter churn; 
railroad Jack; garden cultivators; dinner bell; 
Windmill parts; Pulleys; Wooden forks; cast iron 
toys; Plus hundreds of items not listed.

• Farm Auctions • Antiques
• Real Estate • Livestock
• Equipment • Estates

Terms: Cash, Credit Card or Check
with Proper ID

morris yoder auctions • 620-899-6227
email: morris_yoder@yahoo.com

Website: morrisauctions.com

Morris Yoder, Auctioneer/Realtor, 620-899-6227/Associate Realtor/Auctioneer w/Riggin & Company
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NCBA opposes government mandate 
restricting cattle marketing options

National Cattlemen’s 
Beef Association (NCBA) 
Policy Division Chair and 
South Dakota rancher 
Todd Wilkinson released 
the following statement in 
response to the bill in-
troduced by Sen. Chuck 
Grassley (R-Iowa) and 
Sen. Jon Tester (D-Mont.) 
that would require a min-
imum of 50 percent of a 
meat packer’s volume of 
beef slaughter be pur-
chased on the cash mar-
ket:

“Currently, cattle pro-
ducers utilize a multitude 
of methods to market their 
livestock, including the 
cash market. Increased 
price discovery will bene-
fit all segments of the cat-
tle industry — that is why 

NCBA has been closely 
working with key stake-
holders, industry experts, 
and our partners in aca-
demia to develop tangible 
means to meet that end. 
Any solution must not re-
strict an individual pro-
ducer’s freedom to pursue 
marketing avenues that 
they determine best suit 
their business’ unique 
needs. Government man-
dates, like that being 
proposed by Senator 
Grassley, would arbitrari-
ly force many cattle pro-
ducers to change the way 
they do business. We will 
continue to work toward 
a more equitable solution 
and invite Senator Grass-
ley, and other lawmakers 
interested in this conver-

sation, to join us in the 
search for an industry-led 

solution based in free 
market principles.”

Due to the uncertainty 
of recent events and the 
phases of re-opening, if 
you plan to attend any of 
the following auctions and 
have any doubts, please 
contact the auction com-
pany to confirm that the 
auction will be conducted 
and inquire about safety 
procedures if you are con-
cerned. And please check 
their websites.

Always great online 
Equipment auctions — 
www.purplewave.com.

May 29 & 30 — Horses 
including well broke car-
riage and buggy horses, 
carriages & wagons and 
parts, farm related prim-
itives & collectibles held 
at Hutchinson for K-14 
Draft Horse, Carriage, An-
tiques & Farm Primitive 
Auction. Auctioneer: Mor-
ris Yoder Auctions.

May 30 — Tractors, 
combine, farm equipment, 
tools, collectibles, lots of 
iron & more held near 
Alton for Clifford Roach 
Trust. Auctioneers: Wolt-
ers Auction and Realty, 
Jim Wolters.

May 30 — Cows, equip-
ment, tools, household 
held at Princeton for 
Richard & Irish Gragg. 
Auctioneers: Eastern 
Kansas Auction Barn, 
Daryl Stottlemire & Ron 
Weatherbie.

May 30 (RESCHED-
ULED from April 11) — 
Guns & related items, 
automobiles & trailers, 

antiques & collectibles 
including a Great West-
ern wood burning stove, 
Hiawatha child’s wagon & 
more; Jazzy power chair 
scooter Elite, household 
furniture & appliances, 
shop power equipment & 
tools, livestock equipment 
& misc., Lonestar alumi-
num 14’ V-haul Model 780 
game fisher boat. Large 
auction held near Ben-
nington for Bill Whitman. 
(See March 31 Grass & 
Grain for complete ad.) 
Auctioneers: Bacon Auc-
tion Co., Royce Bacon.

June 1 (Online only) — 
110 acres m/l of Ag Land 
(Hamilton, KS) held on-
line at UCGreatPlains.
com. Auctioneers: Unit-
ed Country Real Estate, 
Great Plains Auction & 
Real Estate, Ross Daniels, 
auctioneer/realtor.

June 2 — Real Estate 
- Great investment prop-
erty with nearly 8,000 
square feet with office, 
large bay door and indoor 
and outdoor loading op-
tions. Also selling Ford 
F350 with cooler box bed, 
walk-in cooler, milk bot-
tle washer, bumper stock 
trailer held at Wheaton 
for Union State Bank. 
Auctioneers: Foundation 
Realty, Morgan Riat.

June 3 — Real Estate, 
approximately 20 acres 
with 2 bedroom, 1 bath 
older home with several 
outbuildings and newer 
fencing held at New Cam-

bria. Auctioneers: Wilson 
Realty & Auction Service. 
www.soldbywilson.com

June 4 — 160 acres m/l 
& 320 acres m/l of Mitch-
ell County farmland and 
grassland held at Beloit. 
Auctioneers: Gene Fran-
cis & Associates, Gene 
Francis & Lori Rogge.

June 6 — Combine, 
swather, trucks, pickups, 
tractors & trencher, farm 
equipment, livestock 
items, grain trailer, shop 
& other farm items held 
at Beeler for Vyrl & Neah 
Whipple. Auctioneers: 
Berning Auction, Inc.

June 6 —Coin & guns 
including many collect-
ible coins, mint & proof 
sets, dimes, nickels, wheat 
pennies, Peace dollars, 
Morgans & more. Guns in-
cluding Winchester, Rem-
ington, Mauser & more, 
reloading equipment, 
shells, bullets, scope 
mounts, sights, dies & 
more at Portis for Bill & 
Barbara Siefers Estate. 
Auctioneers: Wolters Auc-
tion & Realty, Jim Wolters.

June 6 — Estate auc-
tion including Corvair 
convertible, ATVs, UTV, 
antiques, boats, mowers, 
tractors, household, bi-
cycles, tricycles, trailers, 
tractor attachments, tools, 
pedal cars & much more 
at New Cambria. Auc-
tioneers: Wilson Realty 
& Auction Service. www.
soldbywilson.com

June 13 — Consignment 

auction including farm 
equipment, construction, 
semi-trailer, horse trail-
ers, guns, welders, tools, 
zero turn mowers, skid 
loader attachments, new 
electric motors, El Dora-
do batteries, household & 
more held at Salina from 
sellers including Great 
Plains Mfg., Landpride, 
G.P. Trucking, ElDorado, 
Dr. Jenkins Estate, Circle 
W Cattle Co. Auctioneers: 
Wilson Realty & Auction 
Service, Lonnie Wilson.

June 20 — (RESCHED-
ULED from May 23)— Col-
lectibles & household 
held at Frankfort for 
Donna & Nilwon (Nick) 
Kraushaar Estate. Auc-
tioneers: Olmsted & Sand-
strom.

June 20 — Continen-
tal Cargo enclosed trail-
er, 1998 Ford F150 XLT 
truck, 2014 Polaris Phoe-
nix ATV, JD childs Gator, 
Craftsman riding mower, 
musical items including 
Ibanez acoustic electric 
guitar, Epiphone Duff 
McKay guitar, Willie Nel-
son acoustic guitar (auto-
graphed) & more, collect-
ibles, office, tools & more 
held at Lawrence. Auc-
tioneers: Elston Auctions.

June 20 — Real Estate: 
Approx. 157.6 acres w/2010 
sq. ft. 3BR, 2BA home; 2006 
Chevy pickup 2500, tools, 
tool boxes, fence panels, 
engine hoist & much more 
at Lincoln for Estate auc-
tion. Auctioneers: Wilson 
Realty & Auction Service, 
Lonnie Wilson.

June 20 (rescheduled 
from March) — Construc-
tion liquidation includ-
ing Bobcat, Grizzly, Mil-
waukee, Bosch, HILTI, 
Bostitch, Johnson, CST 
Berger, HITACHI & Many 

Others: Vehicles, equip-
ment, lawn mowers, dirt 
bikes, hand tools, shop 
items & misc., masonry & 
concrete supplies, Kush-
lan KPRO 350DD concrete 
mixer, scaffolding, step 
& extension ladders, air, 
gas & electric power tools 
& accessories, leveling 
transit & measurement 
equipment, nailing, fram-
ing, woodworking tools 
& accessories, culinary 
equipment & more held 
at St. George for Brian 
Weisbender. Auctioneers: 
Foundation Realty, Mor-
gan Riat.

June 20 — Spring Con-
signment auction held at 
Holton. Auctioneers: Har-
ris Auction Service, Dan 
& Larry Harris.

June 27 — Real estate: 
5 bedroom, 2 1/2 bath 
home with 1840 sq. ft. with 
40’x60’ Astro building lo-
cated in Burlington. Also 
selling good vehicles, 
tools, commercial meat 
tenderizer, appliances & 
miscellaneous household 
furnishings held at Burl-
ington for Eleanor R. Car-
ley Estate, Bryan Joy, ex-
ecutor. Auctioneers: Kurtz 
Auction & Realty Service.

June 27 — Yamaha 2 
seat gas golf cart, collect-
ibles including comics, 

vintage toys & games, 100s 
of vintage books, tools, 
misc., coins & more held 
at Lawrence for Carl and 
Peggy Silvers Estate. Auc-
tioneers: Elston Auctions.

June 27 —Antique & 
household auction includ-
ing glassware, some tools, 
furniture & more held at 
Manhattan. Auctioneers: 
Foundation Realty, Mor-
gan Riat.

July 8 — Real Estate: 
4 bedroom, 2 bath ranch 
home built in 1998 held 
at Manhattan for Debra 
Johnson. Auctioneers: 
Murray Auction & Realty.

August 8 & 15 — House-
hold, antiques and mis-
cellaneous at Herington 
for Irene Finley Estate. 
Auctioneers: Kretz Auc-
tion Service.

August 22 (rescheduled 
from June 6) — Farm ma-
chinery, trailers, 1976 Lin-
coln, antiques, farm sup-
plies, tools, iron & miscel-
laneous held at Talmage 
for Twila (Mrs. Rosie) 
Holt. Auctioneers: Kretz 
Auction Service.

December 5 — Consign-
ment auction held at Wet-
more for St. James Catho-
lic Church. Early consign-
ments contact Bill Bur-
dick (785-547-5082) or Ron 
Burdiek (785-207-0434).

Grass & Grain Area 
Auctions and Sales

Auction calendar - 11

SATURDAY, JUNE 6, 2020 — 10:00 AM
Location: West side of BEELER, KS on Road c, turn south 1/4 mile.

vyrl & neah whipple, OwnerS 785-848-1020
TermS: Must show valid id to register. NO EXCEPTiONS. Cash or 
approved check day of sale. No credit cards. No warranties expressed 
or implied. Everything sold as is. Not responsible for theft or accidents. 
announcements day of sale take precedence. Lunch served.

BerninG aUCTiOn, inC., 812 west m St., leoti, KS 67861
620-375-4130

COmBine & SwaTher: 1998 
Gleaner R62 combine, 2618 sep-
arator hrs., spreader w/ 2005 
platform, 30’; 2004 New Holland 
HW320 self-propelled swather, 
3,288 hrs., 18’ header; donahue 
swather trailer; 30’ header trailer.
TrUCKS: 1992 Kenworth T-600 
semi-tractor, N-14 Cummins 
motor, 9 spd. trans.; 1987 GMC 
Top Kick 7000 dump truck, 3208 
Cat motor, 5 spd. trans., gravel 
box & snow plow; 2003 Chevy 
4500 truck, duramax diesel 
motor, auto. trans., 165,354 mi. 
w/ Bramco flatbed; 1980 Chevy 
truck, gas motor, allison auto 
trans., 4x4, 64,157 mi. w/Oswalt 
feed box; 1958 Chevy viking 
truck, 350 motor, 4x2 spd. trans, 
14’ bed & hoist; 1948 Ford truck, 
flat head motor w/wooden feed 
box; 1948 Chevy truck w/1000 
gal. steel water tank & pump.
piCKUpS: 1999 dodge Ram 
2500 pickup, SlT laramie, ext. 
cab, 4x4, auto., Cummins 24 
valve turbo motor w/Simpson 
1100-gal poly tank, 54’ booms, 
clean water tank, Honda motor 
& pump; 1974 GMC pickup, 4x4, 
auto., v-8 motor w/flatbed & fuel 
tanks; 1989 Chevy 1/2-ton pick-
up, ext. cab., auto., v-8 motor.
TraCTOrS & TrenCher: 
2012 New Holland T6.155 trac-
tor, mfw, 2,240 hrs., 3 pt. pto, 
w/New Holland scoop & 4 tine 
grapple fork (nice); allis Chalm-
ers d-17 tractor, propane w/l-
200 scoop; 1942 Ford 9N tractor, 
wts; davis 700 trencher/backhoe, 
gas, rebuilt motor & trailer.
farm eqUipmenT: Jd 1770 
Max Emerge Plus planter, 12-
row, monitor, liquid fert.; Sun-

flower 5x5 sweep plow w/pickers; 
Crustbuster 30’ folding hoe drill, 
10”; (3) Melroe #282 hoe drills, 
8x12”; Crustbuster 30’ folding 
springtooth w/harrows; Jd 25’ 
disk; Crustbuster folding drill, 
20’x8”; Wilbec 20’ chisel plow; 
Krause 20’ chisel plow; Simpson 
1000 gal. nurse trailer, inductor & 
pump, shuttle space; Big Ox 10’ 
rear blade, 3 pt.; Bii 528 grain 
cart w/tarp, 400 bushels; BMB 5’ 
mower, 3 pt.; H&S hay rake, 16 
double wheels; vermeer round 
bale hauler.
liveSTOCK iTemS: 60 & 80 
bu. hog feeder; Hog shed, pen 
on skids; bale fork; Jd 3 pt. 
post hole digger; neck over 20’ 
gooseneck stock trailer; livestock 
sprayer, 3pt., pto; My-d-Handy 
cake feeder.
Grain Trailer: 1995 Pace 
Setter grain trailer, 42’, roll over 
tarp; Pickup bed trailer; donahue 
implement trailer.
ShOp & OTher farm iTemS: 
logan metal lathe, 4’; some 
hand tools; 125 gal. propane 
tank; pickup bed tool boxes; 
Chevy 350 motors & motor parts; 
Chevy 327 motor; amie disk roll-
er; Marty J mower (one of the 
first); used tires; cutting torch & 
bottles; Power Mate 4000 porta-
ble generator, gas; Olson metal 
band saw; Craftsman table 
top jointer; MEC reloader, 410 
& 12 gauges; Tom lee table 
saw; small square delta alumi-
num tool box; aluminum folding 
ramps; bumper hitch carrier for 
handicap scooter; Toro self-pro-
pelled lawn mower; 1978 Glas-
tron 19.5’ boat & trailer; lots of 
other items.

FARM & LIVESTOCK
EQUIPMENT AUCTION

Check us out on facebook & at www.berningauction.com 

REAL ESTATE & PERSONAL PROPERTY AUCTION
TUESDAY, JUNE 2, 2020 — 5:30 PM

LOCATION: 312 Front Street, WHEATON, KANSAS

For questions call:

MORGAN RIAT,
REALTOR®/AUCTIONEER

785-458-9259
or email:

morgan@foundationks.com Visit us at www.foundationks.com for more details & pictures!

SELLER:
UNION STATE BANK210 N. 4th St., Suite B, MANHATTAN, KS

Presuming that Government regulations allow, we will be conducting this auction on June 2, 2020 at 5:30 p.m. Due to the 
national health crisis COVID-19 we will be executing our auctions with social distancing and other CDC recommenda-
tions in place. Here at Foundation Realty we value our customer’s & staff’s safety and wellness so we are taking all the 

appropriate measures to ensure safety and well being. We look forward to 
seeing you all here with us again for another FOUNDATION AUCTION!
REAL ESTATE: A Great Opportunity to purchase this part of 
Historic Wheaton, 312 Front Street, as well as a great invest-
ment property with great square footage! This warehouse was 
previously a milk processing plant that boasts almost 8,000 sq. 
ft. of space to use to your advantage! It has a great office space 
up front with a bathroom, as well as a large Bay Door on the 

side of the building with indoor and outdoor loading options.
For questions contact Morgan Riat, 785-458-9259 or email morgan@foundationks.com
PERSONAL PROPERTY: Ford F350 with cooler box bed; walk-in cooler; milk bottle wash-
er; bumper pull stock trailer.
TERMS OF PAYMENT: Cash or valid check. Any and all titles will be mailed out at least 

10 business days post sale. TERMS OF SALE: All items will be sold to the highest 
bidder except in the case of a reserve. Auctioneer has no obligations to disclose re-
serve prices. All items are sold as is where is with NO implied or expressed warran-
ties. Buyers are responsible for their property when the Auctioneer says sold. Buyers 
must have valid government issued ID at time of registration. 
All announcements on the day of sale take precedence over 
advertising. Foundation Realty represents the seller. 

SATURDAY, MAY 30, 2020 — 9:30 AM
(Rescheduled from April 11)

Location: 2018 Frontier Road — BENNINGTON, KS
From Bennington, North on 180th to Frontier East 2mi on 
right side of road. WATch FOR AUcTION SIGNS.
Bill was in the business for setting Modular, component and 
Trailer houses. has several pieces of equipment to do that work.

To view the sale bill on the internet go to
www.wacondatrader.com. On Facebook:

Ottawa county Kansas Buy/Sell/Trade, Saline county Buy/Sell,
Bennington/Minneapolis Buy/Sell/Trade

GUNS & RELATED. AUTOMOBILES & TRAILERS: 1998 Ford 
F-250; 1949 Chev. 6400 mdl winch truck; 1957 Dodge Superior School 
bus converted to camper. ANTIQUES & cOLLEcTIBLES: Great 
Western wood burning stove & more! JAZZY POWER CHAIR SCOOT-
ER ELITE SL MODEL - LIKE NEW. hOUSEhOLD FURNITURE & AP-
PLIANcES. ShOP POWER EQUIP. & TOOLS, LIVESTOcK EQUIP. 
& MISc. BOAT: Lonestar alum. 14’ V-haul mdl 780 game fisher

BILL WhITMAN, OWNER
Sale conducted By: BAcON AUcTION cO.
Royce K. Bacon, Auctioneer, 785-392-2465

See March 31 Grass & Grain for listings!

NEW DATE! RESCHEDULED AUCTION

EASTERN KS AUCTION BARN • 785-241-0208
DARYL STOTTLEMIRE, REALTOR/AUCTIONEER

RON WEATHERBIE, AUCTIONEER
CECIL BEATTY, ROBERT KUIKEN, AUCTIONEERS

AUCTION
SATURDAY, MAY 30, 2020 — 10:00 AM
2074 Cloud Road — PRINCETON, KANSAS 66078

59 HWY south of Ottawa To Cloud Rd Turn west go 5 Miles to Auction
SOLD THE FARM! MOVING SALE.

COWS Sell at 2 PM followed by equipment
8 Pairs of younger cows with calves, 3 Cows 3rd stage. (1) 6-month 
Preg. 4 Preg 1 Open. Checked by Vet.
EqUIPMENT: 1955 850 Ford Tractor excellent condition; 1982 
Hillsboro 7’x20’ Cattle trailer; 22’ gooseneck flatbed trailer; 15’ car 
hauler trailer; 8’ 3pt disk; 3pt bale spear; 5’ blade; 3pt ball for trailers; 
3pt dirt scoop; 3pt 2-bottom plow; 2 section harrow; 3pt boom; 3pt 
brush hog 5’; Several Cattle panels; Round bale feeders; Stock tank; 
Gates; Head Gate. TOOlS: Air compressor; Generator; Sprayer for 
4-Wheeler; Lincoln Welder; Like new wood splitter; Big generator 
needs work; Small air compressor; Chains; Lots of Hand tools; Old 
pocket knifes; 38 Special; 410 Shotgun. HOUSEHOlD: Couch & 
chair; Hutch, table, 6 chairs; Maytag Refrigerator; Washer/Dryer; Elec-
tric stove; Small deep freezer; Dresser Chest of drawers; End table; 
Lots More too numerous to mention!

RICHARD & IRISH GRAGG
Concessions & porta pots available

Because of Covid-19 Please follow CDC Guidelines.

Pictures & full text at  www.kansasauctions.net

Cash or good check day of sale. Photo ID to obtain a bid number. Statements 
made day of sale take precedence over all printed material. Not responsible 
for theft, injury or accidents to persons or property.
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The sport (passion, or 
affliction) of team roping 
experienced a terrific 
boom in popularity years 
ago with the creation of an 
association called United 
States Team Roping Cham-
pionships (USTRC). It es-
tablished a classification 
system based on the rop-
er’s skill. It is comparable 
to the handicapping sys-
tem used in golf. The re-
sult is that ropers are able 
to compete with others of 
‘equal ability’ therefore 
increasing their chances 
of winning. As a roper im-
proves, his USTRC num-
ber increases.

Classifications begin at 
#1 which is defined as True 
Beginner. These ropers 
have trouble controlling 
the rope and their horse 
at the same time. Inexperi-
enced riders with little or 
no roping experience. And 
it runs up to #9 which is 
defined as National Finals 
Rodeo-quality ropers.

I joined USTRC and ap-
plied for a number. After 

reading the classification 
description, I realized 
they didn’t go far enough. 
There are some handicaps, 
quirks and flaws that de-
serve special numbers. I 
suggested these additions:

#3/8 – One who can rope 
the dummy standing on a 
barrel, behind his back, 
between his legs, from the 
front seat and blindfolded, 
but couldn’t rope a live elk 
in an eight-foot stock tank 
if his life depended on it.

#.0025 – Ropers who 
have been at it several 
years yet seem to have no 
aptitude for the sport. Still 
don’t grasp basic concepts 
like nodding for the steer.

#.5 – Those cowboys 
condemned to always ride 
green, spooky, maladjust-
ed “in training” horses. 
Although they might be 
fairly good ropers, it never 
shows between the pitch-
ing, squeals and cheers 
from the crowd.

#2 ¾ - Consistently poor 
ropers but so creative at 
inventing excuses that 

they deserve some cred-
it. “Did you see how close 
that was? I had ‘em both, 
I saw. Then the loop must 
have snagged on a gum 
wrapper and it broke my 
concentration just as my 
horse switched leads, and 
in this humidity… blah… 
blah… blah…”

#1/4 – Left-handers who 
rope right-handed. Easily 
spotted by the slight hesi-
tations, looks of confusion 
and facial tics.

#1/8 – Left-handers who 
rope left-handed. Heelers 
who spend their life trying 
to get in position.

#4F – Usually mature 
ropers who suffer rotor 
cuff injuries, bursitis, ten-
nis elbow, carpal tunnel 
syndrome or other mala-
dies that result in unusual 
roping styles. Such as one 
swing, wince and toss it 
like they’re trying to get a 
booger off their finger.

# 10+ - Poorly dressed 
cowboys, ridin’ scruffy 
horses needin’ a mane 
roachin’ and tail-pullin’, 
carrying a rope that looks 
like it spent the winter hol-
din’ down tarps, bummin’ 
Copenhagen and wanting 
to sleep in yer trailer, who 
can use a rope better than 
most of us can write our 
name.

www.baxterblack.com

Team Roping Handicap

K-State beef cattle experts 
share tips for treating calves

By Lisa Moser
Spring branding and 

processing day is often 
a time when communi-
ty members and families 
join together to adminis-
ter vaccinations, castrate, 
implant calves and apply 
hide identification before 
summer pasture turnout.

But this spring’s COVID-
19 pandemic may require 
some changes, said experts 
at Kansas State Universi-
ty’s Beef Cattle Institute. 
They offered up some ad-
vice during a recent Cattle 
Chat podcast.

“It is critical to have the 
right labor on hand to help 
on processing day,” said 
K-State veterinarian Bob 
Larson, adding that fami-
lies may need to manage 
that differently this year 
because of the COVID-19 
human health challenge.

“This COVID-19 spring 
means that we may need 
to organize our labor into 
family groups to promote 
social distance between 
folks who don’t live togeth-
er,” Larson said.

He also said that it is 
important for cow-calf pro-
ducers to involve help that 
know how to best move 
around the animals.

“A few people that han-
dle cattle well are way 
more helpful than a bunch 
of folks who don’t know 
what they are doing,” Lar-
son said.

One way that cattle 
producers can inform 
themselves on good ani-
mal handling protocols is 
to complete the National 
Cattlemen’s Association’s 
Beef Quality Assurance 
trainings, said Brad White, 
K-State veterinarian and 
BCI director.

Bob Weaber, a beef cat-
tle specialist with K-State 
Research and Extension, 
added that the training 
helps producers under-
stand biological products 
and protocols,

“For example, modified 
live vaccines need to be 
protected from sunlight, so 
you’ll want to have a cool-
er for storage when you 
are working the calves,” 
Weaber said. “Also syringe 
maintenance is important. 
If you are using an auto-
mated syringe, make sure 
the tubes and gaskets are 
clean and in good shape.”

He also said this is the 
time to implant the calves.

“We know that through 
implanting there is an im-

proved efficiency of gain 
and performance of calves 
and that is really valuable 
going into this fall with so 
much uncertainty in the 
markets,” Weaber said.

White added that while 
the calves are gathered up, 
go ahead and castrate the 
bulls to make them steers.

White added a note of 
caution: “As always, it is 
important to work with 
your veterinarian to come 
up with the right plan to 
fit the needs of your oper-
ation.”

New Address?

Let us know!
Contact Kevin to update 

your Grass & Grain 
subscription:

agpress3@agpress.com
785-539-7558
1531 Yuma St., 

Manhattan, KS 66502
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For Information or estimates, contact:
Mike Samples, Sale Mgr., Cell Phone 785-826-7884

Kyle Elwood, Asst. Sale Mgr., Cell Phone 785-493-2901
 Jim Crowther Lisa Long Cody Schafer Kenny Briscoe Kevin Henke Austin Rathbun
 785-254-7385 620-553-2351 620-381-1050  785-658-7386  H: 785-729-3473, C: 785-565-3525 785-531-0042
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Check our listings each week on 
our website at

www.fandrlive.com

Livestock Commission Co., Inc.
   Salina, KANSASFarmers & Ranchers

AUCTIONS EVERY
MONDAY & THURSDAY

STEERS
300-400 $170.00 - $178.00 
400-500 $167.00 - $175.00 
500-600 $157.00 - $169.00 
600-700 $145.00 - $158.00 
700-800 $131.00 - $140.50 
800-900 $125.00 - $132.54 
900-1000 $108.75 - $121.10 

HEIFERS 
400-500 $145.00 - $156.00 
500-600 $139.00 - $140.00
600-700 $124.00 - $139.00 
700-800 $110.00 - $117.00 
800-900 $108.00 - $114.00 
900-1,000 $100.00 - $102.00 

THURSDAY, MAY 21, 2020:
STEERS

4 mix Claflin 373@178.00
9 blk Solomon 436@175.00
26 blk Marion 481@174.50
5 blk Raymond 494@170.00
18 blk Goff 508@169.00
3 Char Randolph 503@169.00
10 mix Lyons 509@167.00
3 blk Enterprise 488@166.00
8 blk Solomon 540@164.00
6 mix Bennington 502@162.00
8 blk Holyrood 622@158.00
9 Char Randolph 578@157.00
4 blk Dorrance 543@156.50
14 blk Goff 601@155.00
4 blk Solomon 646@149.00
3 blk Moundridge 615@148.00
7 Char Randolph 661@146.00
8 blk Lindsborg 691@145.50
21 blk Holyrood 729@140.50
31 mix Salina 675@138.00
13 blk Longford 722@137.50
53 mix Hope 760@134.85
63 blk Durham 820@132.54
14 blk Ellsworth 816@132.50
73 mix Longford 779@132.25

56 mix Inman 780@131.75
59 mix Abilene 802@131.25
55 mix Valley Center 795@130.50
11 blk Holyrood 829@130.00
61 mix Hope 847@129.25
43 mix Hope 808@128.00
8 blk Lindsborg 825@127.50
55 mix Inman 862@126.00
93 mix Abilene 848@125.00
56 mix Hope 878@125.00
55 mix Longford 839@124.25
61 mix Hope 884@123.35
70 mix Hope 887@122.00
33 mix Valley Center 861@121.75
119 mix Abilene 919@121.10
119 mix Hope 877@119.50
60 mix Abilene 904@115.85
55 mix Hope 940@114.25
13 blk Hope 945@113.75
58 blk Chapman 1011@108.75

HEIFERS
6 blk Buhler 422@156.00
2 blk Lincoln 455@153.00
12 blk Solomon 402@153.00
5 rwf Lyons 414@150.00
17 blk Solomon 488@149.00
8 mix Randolph 493@147.00
10 mix Lindsborg 495@145.00
2 blk Holyrood 505@140.00
7 blk Solomon 606@139.00
11 mix Randolph 576@139.00
2 blk Buhler 588@138.00
9 mix Lindsborg 581@138.00
5 blk Lincoln 553@137.00
4 red Lyons 615@136.50
10 blk Dorrance 616@135.00
2 blk Holyrood 638@133.00
14 Char McPherson 670@129.00
7 blk Solomon 663@126.00
3 blk Dorrance 637@125.00
8 blk Ellsworth 671@124.50
4 blk Enterprise 644@124.00
10 mix Miltonvale 694@119.00

63 mix Assaria 799@117.00
12 blk Manchester 792@115.50
8 mix Ellsworth 854@114.00
5 mix Tampa 719@114.00
14 Char McPherson 773@113.00
11 mix Ellsworth 764@113.00
12 blk Assaria 793@110.00
65 mix Manhattan 823@110.00
50 mix Assaria 838@108.50
14 mix McPherson 824@108.00
10 mix Canton 860@108.00
23 mix Abilene 802@108.00
8 mix Hope 910@102.00

MONDAY, MAY 18, 2020:
CALVES

1 blk Wilsey 255@485.00
1 blk Enterprise 145@385.00
1 red Longford 120@325.00
1 bwf Longford 135@275.00
1 blk Enterprise 80@275.00
1 blk Enterprise 95@275.00

BULLS
1 Char Abilene 2155@104.00
1 yellow Ellsworth 1815@100.00
1 Char Cawker City 2045@99.00
1 blk Peabody 2050@99.00
1 blk Wilson 2100@99.00

1 blk Little River 1985@99.00
1 blk Windom 2100@98.50
1 red St. John 2260@97.00
1 blk Ellsworth 2295@95.00
1 Char Beloit 2010@94.00
1 blk Walton 1650@92.00

COWS
1 blk Sterling 1465@72.50
1 rwf Hope 1425@71.00
1 blk Hope 1185@69.00
1 blk Alma 1220@68.50
1 blk Delphos 1375@68.00
1 blk Hope 1660@68.00
1 red Hesston 1560@68.00
1 bwf Lindsborg 1530@67.50
1 bwf Lyons 1230@67.50
1 red Clay Center 1680@67.50
1 blk Hesston 1215@67.50
1 blk Salina 1315@67.00
1 blk Salina 1805@67.00
1 blk Lincoln 1175@67.00
1 blk Falun 1390@67.00
1 blk Sterling 1560@67.00
2 blk McPherson 1808@66.50
8 blk Garden City 1604@66.50
8 blk Garden City 1711@66.50
9 blk Garden City 1688@66.50
1 blk Beloit 1495@66.00

FARMERS & RANCHERS HAS SWITCHED BACK to
Cattle USA.com for our online auctions.

For a complete list of cattle for all sales check out our website www.fandrlive.com

SALE BARN PHONE: 785-825-0211
MONDAY — CATTLE • HOG SALE 2nd & 4th MONDAY

Hogs sell at 10:30 a.m. on the 2nd & 4th Monday of the month. 
Cattle at 12:00 Noon. Selling calves and yearlings first, followed 
by Packer cows and bulls.

THURSDAY — CATTLE ONLY
Selling starts at 10:00 a.m. Consign your cattle as early as pos-
sible so we can get them highly advertised.

AUCTIONEERS: KYLE ELWOOD, BRANDON HAMEL & GARREN WALROD

RECEIPTS FOR THE WEEK 3,355 CATTLE

Selling Cattle every Monday
Hog Sales on 2nd & 4th Monday of the month only! 

IN STOCK TODAY:
• Heavy Duty Round Bale Feeders

• 6’8” x 24’ GOOSENECK STOCK TRAILER METAL TOP
• 6’8” x 24’ GOOSENECK STOCK TRAILER

• 42’ ROUND BALE DUMP TRAILERS
• HEAVY DUTY FEED BUNKS (Silage & Grain)

• HEAVY DUTY 5000# GRAIN TOTE

UPCOMING SALES: 
THE LAST THURSDAY SALE WILL BE MAY 28

Summer Schedule starts,
all classes of cattle sold on Mondays

SPECIAL COW SALES: SALES START at 11 AM
WEANED/VACC. SALES:  SALES START at 11 AM

EARLY CONSIGNMENTS FOR THURSDAY, MAY 28, 2020
COWS:
18 Black pairs 5-8 yrs, March calves CharX
15 Black pairs 3-4 yrs, Angus calves
35 Black pairs 3-4 yrs, bred Angus, some heavy bred, some Fall 
bred
30 Black Sim/Angus, 20 coming with 2nd calf, 10 coming with 3rd 
calf, Bred to Sim/Angus bulls start September 1st for 60 days

CALVES:
30 Black/BWF S&H home raised, long time weaned 700-800
10 Mostly Black S&H 30+ days weaned, vacc, knife cut, gtd open 
425
22 Black S&H long time weaned, vacc 400-500
7 Heifers 700
108 Black S&H (mostly steers) home raised, long time weaned, 
green 750-900
62 Steers 800-850
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By Kylee Kohls
Goal-getters and differ-

ence makers, innovators 
and change curators – to-
day’s students are tomor-
row’s leaders. Supporting 
these creative and intel-
ligent young people, the 
2020 Colvin Scholarship 
Fund awarded $42,000 to 
ten who are pursuing de-
grees in animal and meat 
sciences across the coun-
try.

Honoring the Certi-
fied Angus Beef® (CAB®) 
brand co-founder and 
executive director of 22 
years, Louis “Mick” Col-
vin, the Fund supported 86 
recipients to date. Since 
1999, the scholarship has 
carried on Colvin’s legacy 
of making dreams a reality 
and inspiring others to do 
their best.

Recognizing community 
involvement, commitment 
to success and progress in 
the beef industry, the pro-
gram recently announced 
2020 recipients.

Undergraduate awards:
$7,500 – Conner McK-

inzie Stephenville, Texas 
– Texas Tech University

$5,000 – Natalie Haw-
kins, Atwood, – Oklahoma 
State University

$5,000 – Kaylee Greiner, 
Christiansburg, Va. – Texas 
A&M University

$5,000 – Sarah Bludau, 
Hallettsville, Texas – 
Texas A&M University

$3,000 – Emily Glenn, 
Scott City, – Kansas State 
University

$3,000 – Hattie Duncan, 
Wingate, Ill. –University of 
Illinois

Graduate awards:
$7,500 – Luke Fuerniss, 

Loveland, Colo. – Texas 
Tech University

$3,000 – Samantha 
Werth, Rancho Buena 
Vista, Calif. – University of 
California, Davis

$2,000 – Lindsay Upper-
man, Chambersburg, Penn. 
– University of Nebras-
ka-Lincoln

$1,000 – Keayla Harr, Je-

romesville, Ohio – Kansas 
State University

Their essays on ambi-
tious goals and plans to 
impact the beef business 
were part of the high-
ly-competitive selection 
process. Applicants were 
asked to outline a proposal 
to distinguish CAB from 
the 90 other USDA-cer-
tified programs that use 
“Angus” labels in market-
ing.

Texas Tech University 
animal science junior Con-
ner McKinzie proposed a 
“relatable” approach to 
differentiate CAB from 
others: deploy unique 
packaging to help tell the 
story of who the brand’s 
producers are and how 
their cattle live.

“Never before has there 
been a generation more in 
touch with their emotions 
and socially ‘awakened’ 
than there is today,” said 
McKinzie. “People want 
to know what they’re buy-
ing, where they’re buying 
it from, who raised it and 
what was it given in its 
lifetime.”

He explained how “aug-
mented reality” can be a 
part of product packaging 
that could engage a wide 
variety of customers. “This 
would be the cornerstone 
for building authentic re-
lationships with customers 
new and old.”

McKinzie hopes to earn 
master’s and doctorate de-
grees in food science to 
explore solutions to food 
waste and the insecurity 
epidemic. Embodying a 
service mindset, his goal is 
“to make our world a more 
efficient and food-secure 
place to live.”

Another idea? Kaylee 
Greiner suggested capital-
izing on the relationship 
with the American Angus 
Association and the CAB 
brand to better connect 
producer to consumer. 
As the only branded beef 
program directly affiliat-
ed, Greiner said, “Con-

sumers will benefit from 
an increase in credibility 
that comes with the asso-
ciation.”

The Texas A&M Univer-
sity animal science major 
said connecting the Angus 
community and its fami-
lies to the final product 
will build consumer trust 
and bring transparency 
to the meat case and CAB 
brand.

Luke Fuerniss’s re-
search agenda says he 
wants to discover new 
options for breeding and 
feeding for more high-qual-
ity beef. The Texas Tech 
doctorate student and 
graduate-award winner 
wrote about his project to 
“clarify targets for genet-
ic selection, inform feed-
lot management decisions 
and assess the potential to 
replace dairy steers in the 
U.S. beef industry.”

Fuerniss aims to shine 
a light on using quality 
beef genetics that support 
feeding efficiency, sustain-
ability and carcass consis-
tency so that more qualify 
for premium branded pro-
grams.

The Certified Angus 
Beef Colvin Golf Classic 
and auction funds the 
scholarship program, with 
CAB partners raising more 
than $91,000 just last year, 
confident in the future of 
agriculture and students 
pursuing lifelong careers.

“This year’s recipients 
demonstrated a level of 
engagement, understand-
ing and leadership in the 
industry rare among many 
young people who have al-
ready entered the indus-
try, let alone those who 
are still students,” said 
John Stika, CAB president. 
“Their list of activities 
and plans for the future 
instilled a great deal of 
confidence that they will 
make a positive impact on 
the beef business moving 
forward.”

Committed students earn 
CAB Colvin Scholarships

Register today for global hog 
industry virtual conference

The hog industry is facing unprecedented times with COVID-19 taking 
its toll on the nation’s supply chain and causing much disruption. Bill 
Even, CEO of the National Pork Board, along with Bryan Humphreys, 
vice president, producer and state engagement with the National Pork 
Board, talk about the lessons learned from COVID-19 and the resources 
the Pork Checkoff has available to assist pork producers

Speakers
Ann Hess, National Hog Farmer (moderator)
Bill Even, CEO, National Pork Board
Bryan Humphreys, vice president, producer and state engagement, 

National Pork Board
What’s new with African swine fever, Secure Pork Supply and AgView
Dr. David Pyburn, chief veterinarian with the National Pork Board, 

and Dr. Patrick Webb, director, Swine Health with the National Pork 
Board, give an update on African swine fever and other foreign animal 
diseases related to the Secure Pork program.

Speakers
Ann Hess, Editor, National Hog Farmer (moderator)
Dr. David Pyburn, chief veterinarian, National Pork Board
Dr. Patrick Webb, director, Swine Health, National Pork Board
Other scheduled programming:
What’s ahead for hog prices, profitability in 2020?
Protecting pigs, people, and places – Key principles of biosecurity
Next Generation “Ask Me Anything” panel
Rethinking mineral nutrition: What can you gain from using less?
Gut health for every stage of production
Efficacy of Bacillus subtilis, Bacillus licheniformis of pigs challenged 

with PRRS virus post-wean
Protecting pigs, people and places – Going above and beyond
Rapid inactivation of airborne PRRSV virus using an atmospheric 

pressure air plasma
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CATTLE AUCTION
EVERY FRIDAY

 STARTING 10:00 A.M. ON WEIGH COWS 
  FOLLOWED BY STOCKER FEEDERS — 11:00 A.M.

OFFICE PHONE 785-776-4815 • OWNERS MERVIN SEXTON & JOHN CLINE

MANHATTAN
1-800-834-1029

Toll-Free

Our CONSIGNMENTS can now be viewed after 12 Noon on Mondays by going to www.grassandgrain.com & logging onto the online subscription

For our sale held Friday, May 21st, steer 
and heifer calves sold fully steady with 
a stronger undertone. Feeder weight 
cattle were in shorter supply with the 
steers selling on a higher trend, with 
the heifers selling steady with sever-
al offerings carrying extra flesh. Cull 
cows and bulls were selling steady.

BULL & STEER CALVES  —  400-550 LBS
Goff 3 blk 416@182.00
Linwood 6 blk 424@179.00
Alta Vista 4 470@168.00
Goff 3 blk 540@166.00
St. George 3 blk 516@165.00
Manhattan 8 blk 526@158.50
Alta Vista 5 blk 508@157.00
Olsburg 5 blk 514@149.00
Marion 3 Rd Ang 538@142.00
BULLS & STEERS  —  575-1,075 LBS.

Cummings 5 blk 583@159.50
Goff 10 blk 644@146.50
Tonganoxie 7 blk 669@142.00
St. George 3 Cross 616@140.00
Alta Vista 5 blk 620@134.00
Leonardville 7 blk 770@134.00
Cummings 20 blk 942@120.75
Westmoreland 6 blk 1062@108.00

HEIFER CALVES  —  325-525 LBS.
Linwood 9 blk 336@191.00
Linwood 8 blk 351@168.00
Wamego 3 Cross 326@166.00

Linwood 6 blk 422@161.00
Manhattan 6 bwf 490@158.00
Wamego 3 Cross 428@155.00
Cummings 3 blk 508@153.50
Cummings 5 blk 404@153.00
Alta Vista 6 blk 478@145.00
Riley 4 blk 445@143.00

HEIFERS  —  550-900 LBS.
Tonganoxie 5 bwf 588@137.50
Goff 9 blk 607@136.50
St. George 3 Cross 565@133.00
Alta Vista 5 blk 594@131.00
Riley 6 blk 606@121.00
Vermillion 5 Heref 652@111.00
Vermillion 10 Heref 878@108.00
Vermillion 7 Heref 772@105.00
COWS & HEIFERETTES  —  825-1,600 LBS.
Frankfort 1 blk 1025@88.00
Randolph 1 blk 850@80.00
Holton 2 blk 840@75.00
Frankfort 1 Cfross 1580@63.50
Frankfort 1 blk 1595@62.50
Blaine 1 blk 1305@61.75
Hillsboro 1 blk 1320@61.50
Frankfort 1 blk 1410@60.50
Randolph 1 1315@59.00
Frankfort 1 blk 1135@59.00
Manhattan 1 blk 1255@58.50
Blaine 1 blk 1125@57.50
Randolph 1 1235@57.00
Manhattan 1 Heref 1135@56.50
Eudora 1 Ang 960@53.00

Blaine 1 blk 1035@53.00
Westmoreland 1 bwf 1060@50.00
Frankfort 1 blk 1420@50.00
Havensville 1 bwf 1155@49.00
Manhattan 1 bwf 1175@48.00
Manhattan 1 blk 1245@47.00

BULLS  —  1,125-2,175 LBS.
Frankfort 1 blk 2165@83.00
Topeka 1 blk 1425@78.50
Topeka 1 blk 1360@75.00
Junction City 1 Cross 1290@74.00
Alma 1 blk 1145@71.00

CALVES
5 blk  @375.00
2 Char  @335.00
7 blk  @325.00
2 blk  @235.00
1 blk  @225.00

COW/CALF PAIRS
  AGE MO 
Olsburg 8 blk 3-4  @2200.00
Alma 2 Cross 5 4 @2150.00
Manhattan 5 blk 7-8  @1475.00
Emmett 5 Cross 4-5  @1400.00

Emmett 2 Cross 4-5  @1400.00
Emmett 2 blk 2  @1385.00
Manhattan 5 blk 7-8  @1325.00
Manhattan 4 Cross 5-6  @1300.00
Hillsboro 5 blk SS  @1275.00
Manhattan 5 blk SS  @1225.00
Manhattan 2 blk OO  @1210.00
HIllsboro 4 Cross OO  @1100.00
Junction CIty 2 Heref OO  @1025.00
Junction City 2 Heref OO  @985.00

BRED COWS
  AGE MO 
Dwight 7 blk 5 4-5 @1585.00
Dwight 15 blk 4-5 4-5 @1400.00
Dwight 9 blk 5 5 @1385.00
Dwight 3 blk 5 4-5 @1325.00
Dwight 5 blk 6 4-6 @1250.00
Dwight 3 mix 4 7-8 @1250.00
Dwight 10 blk 7 5-6 @1160.00
Dwight 4 Rd Ang 5 5 @1150.00
Dwight 5 blk 8 5-6 @1110.00
Dwight 3 blk 6 4-6 @1100.00
Dwight 6 Cross SS 5 @975.00
Dwight 2 blk 7 3 @925.00

 JOHN CLINE  BRENT MILLER   MERVIN SEXTON  TOM TAUL  BRYCE HECK 
 ONAGA  ALMA   MANHATTAN  MANHATTAN  LINN 
 785-889-4775  785-765-3467   Cell: 785-770-2622  785-537-0036  785-348-5448 
 Cell: 785-532-8381  Cell: 785-587-7824     Cell: 785-556-1422  Cell: 785-447-0456

—————————  FIELD REPRESENTATIVES  —————————

 VISIT US ON THE WEB FOR DAILY CONSIGNMENT UPDATES AT WWW.MCCLIVESTOCK.COM

SAM GRIFFIN  ALAN HUBBARD   BILL RAINE  JEFF BROOKS  DAN COATES ANDREW SYLVESTER
BURNS  OLSBURG   MAPLE HILL  BEATTIE  BALDWIN WAMEGO
620-726-5877  785-468-3552   785-256-4439  785-353-2263  785-418-4524 785-456-4352
Cell: 620-382-7502  Cell: 785-410-5011  Cell: 785-633-4610  Cell: 785-562-6807 

Our farmers and ranchers are working tirelessly, behind the scenes, to continue what they have been doing all along... providing a food supply... for our world.
For this we send our heartfelt gratitude. Livestock Markets are seen as a critical infrastructure for food supply, and Manhattan Commission Company along with our em-

ployees, will continue providing a marketing source for our Producers and Buyers with regular scheduled sales.
PLEASE ALLOW US TO PROVIDE THIS SERVICE BY HELPING US FOLLOW THE FOLLOWING MANDATES:

Please no spectators or children under 18.
Online viewing and bidding are available via LMAAuctions.com or mobile app LMA Ringside... we encourage you to utilize this service.

EARLY CONSIGNMENTS FOR MAY 29
• 40 choice Angus strs & hfrs, weaned 50 days/ 2 rds shots, 500-550 lbs.
• 20 SimmAngus strs & hfrs, 2 rds shots, wormed, weaned 60 days, bunk broke. 
  400-550 lbs.
• 37 choice Reputation replacement quality Angus hfrs, bunk broke, 40 days 
  weaned, 2 rds shots, off grass, 450-600 lbs.
• 23 Angus strs, 40 days weaned, 2 rds shots, off grass, 450-600 lbs.
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  Hay market trade slow; demand light; Spot market 
activity on feedlot and dairy hay is virtually inactive. 
Most of the activity is on previously contracted hay. Re-
ports are coming in that alfalfa hay is hitting the ground, 
but tonnages are lower due to freeze damage, insects, 
and dry conditions. According to the U.S. Drought Mon-
itor, drought is intensifying quickly across southern 
Colorado through western Kansas. Most of this region 
has recorded less than an inch of precipitation during 
the past three months and abnormally warm weather is 
exacerbating the acute dryness. The exception would 
be southeast Kansas where some locations received be-
tween eight to nine inches of rain recently. Folks in that 
region would welcome some dry, warm weather. Abnor-
mal dryness (D0) decreased to 27 pct, moderate drought 
(D1) increased to 16 pct, severe drought (D2) increased 
to 9 pct and an area of extreme drought (D3) increased 
to 2.5 pct. If you have any extra hay to sell and/or need 
hay here in Kansas, use the services of the Internet Hay 
Exchange: www.hayexchange.com/ks.php.

Southwest Kansas
Dairy alfalfa, grinding alfalfa, ground and delivered 

steady; movement slow. Alfalfa: horse, premium small 
squares 230.00-240.00. Dairy 1.00/point RFV, Supreme 
185.00-226.00, Premium 170.00-195.00, Good 150.00-170.00. 
Stock or Dry Cow 160.00-165.00. Old crop, Fair/Good 
grinding alfalfa, 110.00-125.00, new crop grinding alfalfa 

115.00-125.00 delivered. Ground and delivered locally 
to feed lots and dairies, 145.00-155.00. Grass Hay: Blue-
stem, good small squares none reported, large squares 
100.00-110.00. Sudan: large rounds 60.00-70.00. Corn stalks 
ground and delivered, 65.00-75.00. Wheat straw: none 
reported. The week of 5/10-5/16, 7,113T of grinding alfalfa 
and 1,235T of dairy alfalfa was reported bought/sold. The 
average paid by feedlots on May 1 for alfalfa ground and 
delivered was 153.12, up 0.46 from the previous month, 
usage was 552T/day, dn 7% and total usage was 16,572T.

South Central Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, al-

falfa pellets, steady; movement slow. Alfalfa: horse, 
small squares 255.00-275.00. Dairy, 1.00/point RFV, Su-
preme 185.00-225.00, Premium 170.00-195.00, Good 150.00-
178.00. Stock cow, 140.00-150.00. Fair/Good grinding alfal-
fa, 85.00-100.00, Ground and delivered locally to feedlots 
140.00-150.00; Alfalfa pellets: Sun cured 15 pct protein 
190.00-200.00, 17 pct protein 195.00-210.00, Dehydrated 
17 pct 300.00-310.00. Grass Hay: Bluestem, none report-
ed. Sudan: large rounds 55.00-65.00. Wheat Straw: none 
reported. The week of 5/10-5/16, 4,879 of grinding alfalfa 
and 814T of dairy alfalfa was reported bought/sold. The 
average paid by feedlots on May 1 for alfalfa ground and 
delivered was 138.04, dn 0.87 from the previous month, 
usage was 260T/day, dn 2% and total usage was 7,814T.

Southeast Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, 

grass hay steady; movement slow. Alfalfa: horse or goat, 
230.00-240.00. Dairy 1.00/point RFV. Stock cow 140.00-
150.00. Fair/Good grinding alfalfa, 115.00-125.00. Ground 
and delivered, none reported; Grass hay: Bluestem, 
small squares 125.00-135.00, good, mid squares 105.00-
120.00, large squares, 90.00-110.00, large rounds 60.00-
65.00. Brome, good, small squares 125.00-150.00, mid to 
large squares 100.00-110.00, large rounds 70.00-80.00. 
Wheat Straw: mid and large squares 60.00-70.00, large 
rounds 55.00-65.00. The week of 5/10-5/16, 1,116T of grass 
hay was reported bought/sold.

Northwest Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered 

steady; movement slow. Alfalfa: Horse or goat, 205.00-
215.00. Dairy, Premium/Supreme 1.00/point RFV. Stock 
cow, fair/good none reported. Fair/good grinding alfalfa, 
95.00-105.00. Ground and delivered locally to feedlots 
and dairies, 125.00-135.00. Sudan, large rounds 55.00-
65.00.

North Central-Northeast Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, 

grass hay steady; movement slow. Alfalfa: horse, pre-
mium small squares none reported. Dairy 1.00/point 
RFV, Supreme 185.00-225.00, Premium 170.00-195.00, 
Good 150.00-170.00. Stock Cow, none reported. Fair/good, 
grinding alfalfa, 100.00-110.00. Ground and delivered 
120.00-130.00. Grass hay: Bluestem, small squares 6.00-
7.00/bale, mid to large squares 80.00-90.00, large rounds 
55.00-65.00. Brome, small squares none reported, large 
squares 90.00-100.00, large rounds 55.00-65.00; Sudan, 
large rounds 55.00-65.00. Wheat Straw: small squares 
5.00-6.00/bale delivered, large squares 70.00-80.00, large 
rounds 55.00-65.00. The week of 5/10-5/16, 732T of grinding 
alfalfa and 775T of dairy alfalfa was reported bought/
sold.

***Prices are dollars per ton and FOB unless otherwise 
noted. Dairy alfalfa prices are for mid and large squares 
unless otherwise noted. Horse hay is in small squares unless 
otherwise noted. Prices are from the most recent sales.

*CWF Certified Weed Free
 *RFV calculated using the Wis/Minn formula.
**TDN calculated using the Western formula. Quantita-

tive factors are approximate, and many factors can affect 
feeding value. Values based on 100% dry matter (TDN show-
ing both 100% & 90%). Guidelines are to be used with visual 
appearance and intent of sale (usage).

Source: Kansas Department of Agriculture - Manhattan, 
Kansas

Kim Nettleton 785-564-6709
Posted to the Internet: www.ams.usda.gov/mnreports/

DC_GR310.txt 

Kansas Hay 
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Turner to retire from River Valley Extension May 30
After nearly 46 years 

of service to Kansas State 
University, Clay County 
Extension, the River Val-
ley Extension District, 
and the citizens of Kan-
sas, Deanna Turner, River 
Valley Extension agent 
for Adult Development 
and Aging will retire May 
30. Due to current KSRE 
COVID-19 protocols a card 
shower is being held to 
recognize Deanna. Please 
send cards to: Deanna 
Turner, 803 Court Street, 
Clay Center, KS 67432.

Deanna graduated from 
Kansas State University 
in May of 1974 with a de-
gree in Home Economics 
Education. She began her 
Extension career in Scott 
County in June of 1974, 
where she served as the 
Home Economics Agent, 
sharing 4-H and Commu-
nity Development respon-
sibilities. She was out of 
Extension for a time while 

her husband served in the 
military and was stationed 
in Norfolk, Va. She re-
turned to the Kansas Coop-
erative Extension Service 
in November of 1977 when 
she was hired as the Home 
Economics Agent in Clay 
County. Her education-
al responsibilities were 
again in the areas of Home 
Economics with shared re-
sponsibilities for 4-H and 
Community Development. 
Deanna completed her 
Master’s Degree in Human 
Resources & Family Sci-
ences from the University 
of Nebraska, Lincoln in 
May of 2003.

With the formation of 
the River Valley Extension 
District in July of 2005, the 
agents specialized, and 
Deanna was assigned to 

the area of Adult Devel-
opment and Aging. In her 
roles, Deanna has provid-
ed educational program-
ming such as Extension 
Homemaker Unit Lessons; 
Stay Strong, Stay Healthy; 
Gray for a Day; Alzhei-
mer’s; Downsizing; Aging 
in Place; Defensive Driv-
ing; Kansas Optimizing 
Health Program (KOHP); 
Decluttering; Succes-
sion Planning; Culture of 
Health; Farm Stress; and 
countless other 4-H, FCS, 
and Community programs.

Deanna is a certified 
Senior Health Insurance 
Counseling for Kansas 
(SHICK) Counselor and 
has provided Medicare 
Part D counseling to hun-
dreds of clientele during 
open enrollment each 
fall. She has worked with 
countless seniors as they 
leave the workforce and 
enter retirement or as they 
experience issues with So-
cial Security or Medicare. 
She has recruited, trained, 
and supervised twelve 
SHICK Volunteer Counsel-
ors. Since the beginning of 
this work in 2006, Deanna, 
and the volunteers, have 
collectively saved River 
Valley Seniors an estimat-
ed $5.6 million.

Deanna is a true pro-
fessional and has always 
worked to support K-State 

Research and Extension 
as a whole. She is a mem-
ber of the Adult Develop-
ment and Aging Program 
Focus Team. She belongs 
to the Kansas Extension 
Association of Family 
and Consumer Sciences, 
where she received both 
her Distinguished Service 
and Continued Excellence 
Awards. Deanna has at-
tended several NEAFCS 
National Meetings to con-
tinue to search for ways to 
better serve and educate 
her taxpayer clientele. 
She is also a member of 
the Alpha Rho Chapter of 
Epsilon Sigma Phi. She 
has served on a number of 
committees over the years.

Deanna lives in Clay 
Center with her husband 
John who is a retired 
plumber.

KDA issues 
guidance 
for livestock 
shows

Under the state’s 
re-opening framework es-
tablished through Execu-
tive Order No. 20-29 from 
Gov. Laura Kelly, competi-
tions and events not affili-
ated with fairs or festivals 
were allowed to resume as 
of May 22. This includes 
livestock shows for which 
the Kansas Department of 
Agriculture (KDA) has pro-
vided guidance protocol.

According to KDA, live-
stock shows and competi-
tions taking place under 
Phase Two of the re-open-
ing framework are to only 
involve competitive classes 
in show rings. They cannot 
include any entertainment 
or other group activities. 
At least six feet of dis-
tance must be maintained 
between individuals or 
groups. Any instances in 
which more than 30 indi-
viduals are in one location 
and are unable to maintain 
six feet of distance with 
only infrequent or inci-
dental moments of closer 
proximity must be avoided. 
Additionally, concessions 
must not include self-ser-
vice food or beverages.
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Now is a good time to get rid of 
unused items on the farm

CLASSIFIED LINER ADS look 
like this. First line is in all-caps 
and bold. No other formatting 
available. Pay by-the-word.  
Words counted by a space. 
Phone numbers or words sep-
arated by a dash are 1 word. 
Words separated by a backs-
lash are counted as 2.

CLASSIFIED DISPLAY 
ADS LOOK LIKE THIS!
• Includes a defining border 

around the ad.
• Pay by the inch.

All formatting is available.
Photos/ logos optional.

Can be 1 or 2* columns wide. 
*Depending on classification

Color is now available for 
classified display ads!*

*Color is $15 per inch. Ad must be 
at LEAST 1colX3.5” to run in color 

in the classified section.

CLASSIFIED LINER ADS:
65¢ per word. 

Discounts available for pre-paid ads that 
run 2+ weeks.

Visit us online, give us a call, stop by, or 
fill in and mail the ad form on page 16 to 

submit a classified liner ad.

CLASSIFIED DISPLAY ADS:
$10.50 per column inch.
Discounts not available.

Give us a call, stop by, or contact your 
Grass & Grain sales rep to place a

classified display ad!

www.GrassAndGrain.com
785-539-7558

1531 Yuma St • Manhattan, KS 65502

Classifieds
are the perfect way to do it!

EMAIL 
EDITION

For more information:
Subscribe online: GrassAndGrain.com

Give us a call: 785-539-7558
Or stop by: 1531 Yuma St., Manhattan, KS 66502

ARRIVES IN YOUR INBOX EVERY 
MONDAY AFTERNOON!
Low cost, easy to sign up and use!

Current print subscribers can receive the email
edition at no extra cost. All we need is your email!

Call and we’ll get you set up!

We will NEVER sell your information, and you will not receive any junk emails from 
or as a result of us.

CLASSIFIEDS

785-539-7558  •  www.GrassAndGrain.com

“I put an implement on the free online 
ad site and got no calls. I put it in Grass 

& Grain and got eight calls the first 
couple of  days… and sold it.”
~ Russell Reichart, Holton ~

Bringing buyers & sellers 
together for 65 years

MURRAY AUCTION & REALTY
Steve Murray, Broker/Auctioneer • 785-556-4354

www.murrayauctionandrealty.com

SELLER: DEBRA JOHNSON

REAL ESTATE HOME

*AUCTION*
MANHATTAN, KANSAS

4 BEDROOM, 2 BATH RANCH HOME. Built in 1998!

GREAT Family Home, Starter Home or Rental!
Auction won’t take long so BE ON TIME!

Terms: 10% earnest money the day of the auction with the remainder 
at closing on or before August 5, 2020. Title insurance and escrow fees 
to be shared equally. The sale is not contingent on financing and all in-
spections should be conducted prior to the auction at bidder’s expense. 
Murray Auction & Realty is acting as an agent for the Seller. All infor-
mation obtained from sources deemed to be reliable, but not guaranteed. 
Statements made day of auction take precedence over printed material.

WEDNESDAY, JULY 8, 2020 — 6:00 PM
AUCTION SITE: Onsite at 504 S. Manhattan Avenue

 MANHATTAN, KANSAS
This is a very nice 
well-kept home w/
an open floor plan. 
The design was very 
well planned in order 
to accommodate any 
size family in this 
1245 sq. ft. layout.
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To replant or not to replant – let data drive decisions
By James Coover, crop 

production agent, Wildcat 
Extension District

That is the question 
that many producers ask 
themselves in spring for 
a variety of reasons. Corn 
and soybeans fields can 
lose their plant popula-
tions for various reasons. 
A lack of soil moisture is 
a possible cause but this 
year it is more likely a 
problem due to too much 
water that flooded parts of 
the field, uncovered seeds, 
washed out seedlings, or 
even crusted over the soil 
making germination more 
difficult. At times, cold 
weather and slow growth 
can make well-intended 
herbicides cause injury 
in the crop rather than 
reduce weed seed germi-
nation. Of course, lower 
yields are expected for 
later planted crops and 
there is always the cost 
of planting new seed, so it 
can be hard to determine 
where that replanting line 
should be crossed.

With soybeans, it is pos-
sible to overplant part of 
a field with an exception-
ally poor stand. Not rec-
ommended, but possible. 
However, corn does not 
do well with a mixture of 
plant sizes and often the 
differences in maturity 
will be a problem at har-
vest. With corn, it would be 
better to start that part of 
the field over with tillage 
and replanting, though the 
pre-emergence herbicide 
will need to be reapplied. 
All this extra effort is re-

ally only worth large areas 
with really poor stands. So 
the real question is, how 
poor of a stand do I really 
have?

The first step is to count 
the number of plants in a 
row for a certain length 
then times that number by 
what part of an acre that 

represented. The easiest 
to do this is in 1/1000 of 
an acre row lengths. For 
corn,

15” rows: Number of 
plants in row for 34 ft and 
10 inches X 1000 = popula-
tion per acre

30” rows: Number of 
plants in row for 17 ft and 

5 inches x 1000= popula-
tion per acre

Make several checks 
throughout the area in 
question and attempt to 
be as random in sampling 
as possible.

While yield is most-
ly influenced by weath-
er and especially the 
weather during July and 
August, it is difficult to 
tell in May what the yield 
potential might be. Table 
1 from the University of 
Missouri shows that corn 
has some ability to com-
pensate yield with lower 
plant populations. Also, if 
it ends up being hot and 
dry this summer, then a 
slightly lower plant pop-
ulation would have more 
preferred for yield any-
way. However, most of the 

time with flooded corn, 
the population is just fine 
on the high ground and 
nearly gone in the terrace 
channels and low areas, 
making this calculation 
spilt the field in two parts.

Yield is also reduced 
the later in the season it is 
planted, on average. By the 
time it dries out enough 
again for planting, it could 
be late May to early June 
and this could be another 
year where soybeans get 
planted before the second 
attempt of corn. Table 2, 
also from the University 
of Missouri, is the planting 
date and yield expectation 
from southern Missou-
ri, which is closer to our 
planting than the rest of 
Kansas. Keep in mind that 
this is an average. There 
are years when early June 
planted corn has yields 
nearly as high as early 
April planted corn.

The final determina-
tion of replanting is a 
calculation of what will 
the affected area yield 
revenue be and if that is 
higher than the expected 
yield is replanted minus 
the cost of replanting.

Originally expected 

yield x Effects of popu-
lation loss (Table 1) = Es-
timated yield from the 
sparse stand x estimated 
market value = Profit from 
sparse stand.

Originally expect-
ed yield x Effect of late 
planting date (Table 2) = 
Estimated yield of replant 
x estimated market value 
= Gross revenue from re-
plant – cost or replanting 
= Profit from replant.

There are Excel sheets 
and worksheets from Ex-
tension to help you make 
this calculation. However 
to muddy the waters, there 
is also the factor of crop 
insurance or FSA pay-
ments to compare in the 
question of to replant or 
not to replant.

If any crop producer 
needs help finding re-
sources or replanting cal-
culation sheets, please 
give your local extension 
office a call. The num-
ber for me in the Wildcat 
District is 620-778-1037 or 
email jcoover@ksu.edu.

For more information, 
please contact James 
Coover, Crop Production 
Agent, jcoover@ksu.edu or 
(620) 724-8233. 

Kansas Wheat estimates crop at 284.4 million bushels after virtual tour
Kansas Wheat is esti-

mating the wheat crop 
at 284.4 million bushels, 
7% lower than the May 12 
USDA estimate of 306 mil-
lion bushels and down 16% 
from last year’s production 
of 338 million bushels.

This estimate was re-
leased on May 21, after 
yield calculations were 
made in hundreds of fields 
across the state by crop 
scouts, including exten-
sion agents, agronomists 
and farmers.

This estimate is a snap-
shot in time of the poten-
tial of the crop, if weather 
conditions are favorable.

Crop scouts stopped 
in wheat fields across the 
state over three days and 
calculated potential yields 
using a history-based for-
mula provided by USDA 
National Agricultural Sta-
tistics Service. This formu-
la has traditionally been 
used by the Wheat Quality 
Council’s Hard Red Winter 
Wheat Tour, which is held 
each year during the first 
week of May. This year’s 
tour was canceled due to 
the COVID-19 pandem-
ic, so a virtual tour was 
held the week of May 18 by 
Kansas Wheat and Kansas 
State University Research 
& Extension, with support 

from the Kansas Depart-
ment of Agriculture.

While the virtual tour 
was based loosely on the 
WQC’s tour, it did not fol-
low the same routes, nor 
did scouts visit as many 
fields. This virtual tour 
gave a broad look at the 
crop in the lieu of the reg-
ular tour.

Day 1 covered north 
central and northwest 
Kansas. The north central 
district has been plagued 
by spring drought. Stripe 
rust is also becoming more 
prevalent, and barley yel-
low dwarf was found. The 
spring freeze also had a 
large effect on the crop 
in the area. The average 
yield for north central 
Kansas was 41.1 bushels 
per acre.

The crop looked better 
in northwest Kansas, but 
was still variable. Jeanne 
Falk Jones, multi-coun-
ty Extension agronomist, 
said, “April took a toll on 
the wheat crop this year 
with all the cold tempera-
tures.” She reported that 
there was cosmetic leaf 
burn from cold tempera-
tures on April 2-3 and 
again on April 12-15. The 
area has suffered from 
drought stress, weed pres-
sure due to thin stands, 

low pressure wheat streak 
mosaic virus, tan spot and 
stripe rust. The average 
yield was 51.7 bushels per 
acre.

Day 2 covered west cen-
tral and southwest Kansas. 
Gary Millershaski, Kan-
sas Wheat commissioner 
from Lakin, reported that 
due to extreme fall and 
spring drought conditions, 
many acres of wheat have 
been abandoned. In addi-
tion, planted acres were 
already down significantly 
in the area. He said only 
30-40% of wheat in the 
area emerged last fall like 
it was supposed to. The 
remainder didn’t emerge 
until spring, which will 
have a negative effect on 
yield.

Millershaski said, “I be-
lieve our quantity is going 
to be down a little bit, but 
I feel like our quality is 
going to be unbelievable.”

Calculated yield for 
west central Kansas was 
42.5 bushels per acre, ands 
outhwest Kansas was 32.4 
bushels per acre.

Day 3 covered south 
central, central and east-
ern Kansas. The crop was 
much improved in these 
areas; however, stripe rust 
is evident. Many fields 
have already been sprayed 

with a fungicide, but if not, 
rust will decrease yield 
potential. South central 
Kansas’ calculated yield 
was 49.5 bushels per acres. 
Central Kansas was 47.6, 
and eastern Kansas was 
46.5.

Overall crop yield po-
tential for the state was 
estimated at 44.5 bushels 
per acre, 2.5 bushels lower 
than the USDA estimate 
of 47.

More information, in-
cluding the recordings 
of each of the virtual 
meetings, is available at 
kswheat.com/virtualtour.

Herington-Harder 15

FREE STANDING PANELS
20’ Long by 6’ Tall w/adjustable legs ...........$320

Free Standing Panels Gates
4’ ...........................................................................$95
8’ .........................................................................$150 
10’ .......................................................................$165 
12’ .......................................................................$195
14’ .......................................................................$210
16’ .......................................................................$235

HAY SAVER BALE FEEDERS
 HEAVY DUTY HORSE FEEDER ....................$625.00
 HEAVY DUTY SINGLE BALE FEEDER .........$595.00
 SINGLE CONE INSERT ...............................$395.00
 HEAVY DUTY DBL. BALE FEEDER ..............$995.00
 DOUBLE CONE INSERT ..............................$695.00
 BIG SQUARE BALE FEEDER .......................$595.00

FEED BUNKS & PANELS
 20’ PIPE BUNK OPEN END 24” .................. $475.00
 20’ PIPE BUNK CLOSED END 24” .............. $525.00
 20’ BOTTOMLESS GROUND HAY FEEDER .. $825.00
 20’ LONG X 24” PIPE BUNK W/NECK RAIL OR 
       HEAD FENCE ....................................... $695.00

Call for Current Prices!

SPRING IS HERE!
Order your

Panels today.

DISTRIBUTORS
Wohlgemuth Equip., Atchison, KS 913-370-1245
B&D Ag Solutions, Savannah, MO 816-344-9381

Hoffman Farms, Friend, NE 402-947-3901
Dailey Ag LLC, Oskaloosa, KS 785-863-2011

CONTINUOUS PANELS
 4 BAR 14 GA. 20’x4’ Tall .............$69.00 ........$65.00
 5 BAR 14 GA. 20’x4’ Tall .............$85.00.........$75.00
 6 BAR 14 GA. 20’x4’ Tall .............$95.00.........$85.00
 7 BAR 14 GA. 20’x4’9” Tall ..........$110.00.....$100.00

OIL FIELD PIPE &
PIPE POST SPECIAL

Pipe Pricing Per Foot
 2 3/8” $1.25 2 7/8” $1.50
 3 1/2” $2.50 4 1/2” $3.75

Post Pipe Per Post
 2 3/8” X 8’ $14
 2 7/8” X 8’ $16
 2 3/8” X 9’ $16
 2 7/8” X 9’ $18
 2 3/8” X 10’ $18
 2 7/8” X 10’ $20

Prices may be subject to change with material cost & adjustments.
www.hoffmanbrotherswelding.com

GSI 
GRAIN BINS

ALL SIZES AVAILABLE
Hopper Bins Available

FINANCING AVAILABLE

Harder AG PRODUCTS
West Highway 50

PEABODY, KANSAS 66866
Phone 620-983-2158
www.grainbinsusa.com

5/20/20 SALE RESULTS

HERINGTON LIVESTOCK COMMISSION CO.

Manager: Tracy Ediger, 785-366-6645
Dave Bures - 402-766-3743 • Bob Kickhaefer, Cell - 785-258-4188

Tim Wildman, 785-366-6152

KFRM AM 550, Every Wed., 8:00 a.m. • Barn Phone 785-258-2205
www.Herington,Livestock.com

View Our Auction Live at LMAAUCTIONS.COM

Our Consignments can now be viewed after 12 Noon on Mondays by going to 
www.grassandgrain.com & logging onto the online Subscription.

CATTLE SALE EVERY WEDNESDAY:
11:30 AM

COWS & HEIFERETTES
Marion, 1 Red 910@86.00
Cedar Point, 1 blk 1170@70.00
Durham, 1 blk 1945@69.50
Durham, 1 blk 1615@69.00
Durham, 1 blk 1720@68.00
Marion, 1 Red 1565@68.00
Herington, 1 Red 1680@67.50
White City, 1 rwf 1595@67.50
Hope, 1 Red 1475@67.50
Hillsboro, 1 blk 1645@66.00
Marion, 1 Red 1370@63.50
Tampa, 1 blk 1535@62.50

Hope, 1 blk 1175@62.00
Herington, 1 blk 1170@61.00

BULLS
White City, 1 blk 2400@92.00
Ramona, 1 blk 2030@89.00
Tampa, 1 blk 1830@82.00
Cedar Point, 1 blk 1615@82.00

STEERS
White City, 4 blk 463@145.00
Hillsboro, 5 blk 555@145.00
White City, 3 blk 560@125.00
Carlton, 7 blk 721@125.00
Burdick, 62 blk 918@117.10

Carlton, 3 blk 830@115.00
Burdick, 18 blk 916@110.00
Hope, 62 blk 971@109.00

HEIFERS
Lst Sprngs, 14 blk 509@142.50
Lst Sprngs, 40 blk 576@138.50
Hillsboro, 4 blk 534@133.50
Lst Sprngs, 14 blk 646@132.00
Lst Sprngs, 9 blk 648@115.00
Cncl Grve, 19 blk 778@112.00
Herington, 5 blk 1054@81.00

EARLY CONSIGNMENTS FOR MAY 27
• 120 mostly blk hfrs 850#
• 65 mixed strs 850# MORE CATTLE BY SALE TIME

WE ARE LOOKING FOR OFFICE HELP!

UPCOMING AUCtIONS
REAL EStAtE AUCtION: WEDNESDAY, JUNE 3 - 6 PM

6220 E. Stimmel Rd. - NEw CambRia, KaNSaS
Real Estate: This property sits on approx. 20 acres. it has 2 bed-
rooms, 1 bath & approx. 960 sq. foot. built in 1916. This property 
includes several outbuildings and newer fencing. was previous-
ly used as a cattle farm.

EStAtE AUCtION: SAtURDAY, JUNE 6 - 10:00 AM
8348 Stimmel Rd. - NEw CambRia, KaNSaS

items for sale include: Corvair Convertible, aTV’s, UTV, antiques, 
boats, mowers, Tractors, Household items, bicycles, Tricycles, 
Trailers, Tractor attachments, Tools, Pedal Cars, and much more.

CONSIGNMENt AUCtION: SAtURDAY, JUNE 13 - 10 AM
601 S. broadway - SaliNa, KaNSaS

Farm Equipment, Construction, Semi-Trailer, Horse Trailers, Guns, 
welders, Tools, Zero Turn mowers, Skid loader attachments,

New Elec. motors, ElDorado batteries, Household items.

EStAtE & CONtENtS AUCtION: SAtURDAY, JUNE 20 - 10 AM
2362 E. mink - liNCOlN, KaNSaS

REal ESTaTE: approx. 157.6 acres. 2010 sq ft, 3 bdrm/2 bath, 
built 2002, full basement. CONTENTS: 2006 Chevy PU 2500 Dura-
max, Tools, Toolboxes, Fence Panels,  Engine Hoist & much more.

FOR LAtESt UPDAtES & PICtURES go to website
www.soldbywilson.com
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CLASSIFICATION:

CATTLE

27 ANGUS BULLS
For Sale by Private Treaty

• 2 year olds and yearlings
• Featured Sires: Dually,
Command, Hoover Dam,
Payweight, Capitalist, and

Black Granite.
• Performance Tested

• Fertility Tested
• Fully Guaranteed

• Free Delivery in KS & NE.
• Volume Discounts

See Performance Data &
Price List at:

www.WolfCreekAngus.com
LURAY, KANSAS

785-698-2225

ANGUS & SIMMENTAL- 
ANGUS BULLS

• Priced for the commercial 
cattleman

• Yearlings & 2-year olds w/ 
calving ease and growth

• Excellent selection w/ volume 
discounts

• Performance data available
• Good maternal traits

HUNINGHAKE ANGUS
Frankfort, KS

Leo Huninghake
Home: 785-292-4537
Cell: 785-556-2648

ANGUS BULLS
Yearling to 2 year olds
Performance Data Available

Good Maternal Traits
Fertility Tested

Continuously raising Angus 
cattle for 71 years.

Vering Angus
Greg Vering

Marysville, KS

785-562-7164 Cell
785-562-3988 Home

REGISTERED  HEREFORD
bulls for sale. Five -2 year old
bulls raised for our herd but not
needed this year. Top blood
lines, fed good, ready to go to
work. Call Kenny Gfeller, 785-
761-3198.

CATTLE

ANGUS BULLS

18 to 24 Months Old
Also Yearlings

• Good maternal traits
• Gentle disposition
• Calving ease
• Priced to sell

BUSS ANGUS
Leonardville, Kansas

C: 785-410-3006
H: 785-293-4444

ANGUS BULLS
Calving Ease

Virgin 2 year old bulls
BRIAN KOSTER
TESCOTT, KS
785-488-6219
785-436-7005

bkangus.wix.com/bull

Angus Bulls
For Sale by Private Treaty

15-21 Months Old
Calving Ease (Heifer Bulls)
Genomic Enhanced EPDs

*********************************
BJ Angus Genetics
John or Bonnie Slocombe

785-532-9777

ANGUS & SIM-ANGUS
18-24 month old bulls

available, easy fleshing,
maternal focused,

calving ease,
good disposition.

TERRY OHLDE

785-747-6554
tohlde62@gmail.com

BLACK ANGUS BULLS bred
for low birthweight. Years of
DNA testing. Due to COVID-
19, prices negotiable. 316-
323-7152.

CATTLE

Angus, Red Angus
& Charolais

Bulls For Sale

• Over 250 18 month old &
Spring yearling bulls available
• Your  Pr ivate  Treaty
Headquarters. Over 25
years experience in Private
Treaty & Sight-Unseen Sales.
You won't be choosing from
bulls that "didn't make the
sale" or were "caught" in the
auction.
• Our goal is to get the right
bull to the right herd every
time.
• See our display ad in this is-
sue.
• Videos, data, and catalog
available on our website.
Please check for updates
throughout the Spring.
• Genomic enhanced EPD's
on every bull in all three
breeds.
It's time to come home to...

HARMS
PLAINVIEW

RANCH
Mark & Kim Harms
2528 250th Street

Lincolnville, KS 66858
Email: hprbulls@tctelco.net
www.HARMSRANCH.com

620-924-5544
Mark Cell:

620-382-6388
Kim's Cell:

620-382-5373

Excellent
selection of

Polled Hereford
And

F1 Black Baldy
12-18 Months old

Bulls
Also, 2 year old Polled

Hereford Bulls

Ready to go to work for you
-Fertility Tested & Delivered-

Valek Farms
Mick:785-732-6637
Cell: 785-527-1049
Bill: 785-527-1033

RED  BULLS,  RED  ANGUS
Red Durham. Low birthweight,
calving ease, gentle disposi-
tion, Farmer prices. Atchison,
Ks. Call or text 913-426-2120.

FOR SALE: 10 ANGUS pairs,
2-4 years old, $2400/ pair. DD
Angus, Seneca, KS. 785-294-
1511.

CATTLE

FOR SALE
PRIVATE TREATY
Service-Age Bulls

Calving Ease • Performance
Efficient • Docile

Dave Stump
785-556-0124
Dan Schmidt
785-562-6685

Blue Rapids, KS

785-556-0124
Visit us at

SpringhillHerefords.com
 A Gold TPR Breeder

For Sale Private Treaty:

REGISTERED 
ANGUS BULLS

150K enhanced EPDs
Performance Tested,
Fertility Tested, Free

Delivery, Guaranteed Sight 
Unseen Purchases.

Excellent Disposition. 
Priced to sell!!

HOLTON, KANSAS
785-845-5272 • 785-817-2328

www.rinkescattle.com
rinkescattle@gmail.com

Hereford Bulls
Yearlings

Complete Performance Data
Semen Checked

Females
Call us for your needs

Gustafson
Herefords

7477 Davis Creek Rd
GUS GUSTAFSON & FAMILY

Junction City, KS
Gus Gustafson
785-238-7306

SIMMENTAL BULLS for sale.
Ames Simmental, Wymore,
Nebraska. 402-645-3544, 402-
520-2422.

CATTLE

POLLED
HEREFORD

BULLS
Bred for Complete

Performance

• Growth
       • Muscle
              • Maternal
                    • Disposition

Fertility Tested and
Guaranteed

DETTKE FARMS
Call:

BRIAN DETTKE
Marysville, KS
785-562-6257

RED & BLACK 
ANGUS BULLS

Yearling & 18 Month Old 
Bulls
Calving Ease with Great 
Growth
Performance Data 
Available
Good Maternal Traits & 
Great Disposition
Reasonable Prices
Bring this Ad - Receive 
$50 Discount

Randy Huninghake
Frankfort, KS

785-556-0319 Cell
785-292-6019 Home

SENECA, KS

Private Treaty
18 Month Angus Bulls

AI Sired
Registered

Calving Ease
Gentle Disposition

P.I. Negative

David J. & Doris,
Daren Ronnebaum
785-294-1511

CATTLE

Yearling & 2-Year Old
Angus Bulls For Sale

Howard Woodbury
785-241-0515

John Woodbury 785-229-2557

Yearling Registered Angus
bulls, AI sired, performance
tested, carcass ultrasound,
genomic enhanced EPD's,

semen checked & guaranteed.
Lindsborg, KS
785-227-5414

SWINE

SWINE
EQUIPMENT

Buildings — Ventilation
Flooring — Feeders
Waterers — Heaters

Crates — Nursery Equip.
K & N

Swine Systems
RICK HENRY
785-336-2130

SENECA, KANSAS

HORSES
BUYER FOR ALL TYPES OF
horses. Call Charlie, 785-556-
5740.

POULTRY

Poultry & Small
Animal Auction

Fairgrounds, Clay Center, KS

May 30, 2020
SALES CASH ONLY

15% commission
Check in begins at 8:00 am
Auction begins at 12:00 pm
Gate fee: $1.00 per person

Fee for no sale over $50 is
commission on the bid.

Bid is per animal in the cage.
Cages sell with animals

No boxes except for chicks.

SOCIAL DISTANCING WILL
BE REQUIRED. CHILDREN
MUST BE WITH PARENTS

AT ALL TIMES.

785-410-0054 or
785-485-2845

Facebook Feathers,
Fluff & Stuff

LIVESTOCK EQUIPMENT
HOLD 'EM FENCE Company
barbed wire, welded continu-
ous fence, pipe, custom tubs,
gates, alleyways. Cell 785-313-
4552, http://www.holdemfence.
com

R&D PIPE & POST
3 1/2" OD, $2.70/ft. 4 1/2" OD,
$3.65/ft. 2 3/8" and 2 7/8" OD

also available. Sucker rod
3/4"x25', $8.25 apiece.

Delivery available.
Wilsey, KS

620-767-2907
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AUCTIONEERS

Grass & Grain Directory

HOOVER
TARP SALES

Abilene, KS
Toll Free 1-800-536-2348

“DON’T GO TARPLESS”       
www.hoovertarpsales.com

Genuine Shur-Lok
nothinG LeSS!

FAX 785-598-2282

STEVE MURRAY
Broker/Auctioneer

MURRAY
AUCTION & REALTY

Real Estate - Farm - Household
785-556-4354

murrayrealtyandauction@yahoo.com
www.murrayauctionandrealty.com

WeLL DriLLinG
COMPLETE PUMP SERVICE

soLar PUMPs
MANHATTAN, KS

Day or Night
785-539-9295

HaLDeMan
WeLL DriLLinG &
PUMP serVice

Custom Manure
Hauling & Spreading

Big to Small Jobs!
chore-Boyz services
913-636-1099

YOUR AD COULD BE 
HERE! GRASS & GRAIN

785-539-7558

GAnnOn REAL ESTATE
& AUCTIOnS

VERN GANNON, CAI
Broker/Auctioneer

Manhattan, Kansas 66502

785-539-2316
785-537-9003

www.gannonauctions.com
The Experienced Sound In Selling

ARMSBID.COM
Kull’s Old Town 
Station invites 
consignments for 
our Spring, Sum-

mer & Fall Auctions. If you have 
1 or 1,000, we’d like to talk to you.
We will also buy collections or

individual guns.
Dan@ArmsBid.com or

785-862-8800 • 800-466-5516
Topeka, Kansas

Serving all 105 Kansas
counties with more than
30 years of experience.

Offices located in Wichita, 
Manhattan & Anthony.

Call us today at
316.524.8345

A bid above the rest!
www.genefrancis.com

D. rocHe
FencinG

inc.
QUALITY BUILT FENCES

DON ROCHE

785-292-4271
FRANKFORT, KSBlue Valley Drilling, Inc.

Water Well Drilling & Service
Family Business Over 70 Years!
COntaCt EriC StradEr

785-363-7353

785-458-9259
morgan@foundationks.com

Serving Your
Auction needS

in northeASt KAnSAS

Morgan
riat
realtor®
Auctioneer

ranDY
KUFaHL

realtor®

785-556-2414
randy@foundationks.com

210 n. 4th St., Suite B,
Manhattan, KS 66502

www.foundationKS.com

Your reALtor®
For northeASt KAnSAS

Gavel Roads
is the place to Go
to buy and sell 

equipment. 

785.587.7737
www.gavelroads.com
READY ... SET ... SOLD!

Terri Hollenbeck, Broker
AnDreW SYlVeSTer, Auctioneer

bill DiSberGer, Coordinator
JeSSicA Hollenbeck, Office Mgr.
www.kscrossroads.com

785.539.2732

Your real estate 
auction team!

TRACTORS/SKID LDRS
1973 IH 966
2014 JCB205 skid loader
2004 JD 240 series II skid 

ldr., ROPS, 700 hrs.
1989 Case 1835C Gas 

engine, 1950 hrs, 59” 
bucket & pallet forks

New JCB 3TS-8T Tele-Skid 
track loader

HAY EQUIPMENT
New H&S 5116 16 wheel 

High Cap rakes
Vermeer 605 N rd. baler 

w/net
1996 Vermeer R23, twin 

rake
Hesston 65505P windrow-

er diesel 14’ head
MISCELLANEOUS

Hesston 2240 21ft field 
cultivator

Gnuse L90 3pt. rear scoop
Landoll 5531-30’ no-till drill
Vermeer BPX 9010 bale 

processor
1990 Case IH 1083 corn-

head
Landoll 7530-29’ VT Plus

New Wemhoff 10’ & 12’ 
Box Scraper

Patriot 37’ header trailer 
JD 637 29’ disc
2006 Case IH 1200 16 row 

30 stacker planter
2008 Case IH 1200 16 row 

30 stacker planter
New Danuser pallet forks 

for skid steer 5,500 lb 
rating

New Danuser Intimidator 
skid steer tree puller

Icon 1632 grader rear steer

SUPERIOR 
IMPLEMENT, INC.

402-879-4723
Evening: 402-879-3719

SUPERIOR, NEBRASKA

— ITEMS FOR SALE — 
2006 MF 6495 tractor 3,300 

hrs .............................$69,000
2017 CIH 310 Magnum tractor 

5102 hrs. ...................$85,000
JD 4240 tractor ...........$14,500
2016 JD 6145 M tractor 2,078 

hrs .............................$71,000
JD 4320 tractor w/ldr .......CALL
IH 986 tractor ................$8,500
2011 Case SV300 skid steer ...  

 ......................................CALL
JD 444 cornhead ............CALL
JD 608C cornhead ......$21,000
JD 893 cornhead ........$13,000
2005 CIH 2412 Cornhead .......  

 ..................................$16,500
CIH 3408 cornhead 8R30, 2 in 

stock ..............................CALL
2002 CIH 1020 flexhead air reel 

 ..................................... $8,000
JD 925 flexhead ............$6,000
1990 JD 912 pickup head ........  

 ....................................$5,250
Brent grain cart 1084 

Avalanche 1000 bu.  .$18,000
Brent Grain Cart 770 .....$8,500
E-Z trail 475 grain cart ..$4,500
Haybuster H1130 ........$39,000
Patz V420 LP vert. mixer  ........  

 ..................................$14,000
Roto Mix VXT 535 .......$13,000
JD 716A silage wagon ..$7,000
2013 Case WD2303 Moco 

Swather rotary head 16’ 1400 
hrs ...................... COMING IN

H&S HDX14 hayrake ..$11,000
H&S BF16 hayrake .......$4,000
Rowe WR14 hayrake ..$14,500
JD 567 baler ....................CALL
2014 New Holland 560 round 

baler ..........................$22,000
New Holland 855 round baler ..  

 ....................................... $700
2013 Farm King rake 18 wheel  

 ....................................$9,500
New Idea 353 manure 

spreader ......................$7,000
New Holland 195 manure 

spreader ........................CALL
JD 637 Wheatland disc 32’ ......  

 ..................................$16,500
JD 630 disc 30’ .............$7,500
2000 JD 637 disc 25’ ..$15,000
JD 400 rotary hoe 15’ ...... $900
JD 4600 plow ................$5,000
Sunflower 7212 rolling harrow .  

 ....................................$4,000
Blu Jet 7 sh pull type spring trip 

shanks nice ...............$14,000
Blu Jet II ripper 7sh .......$6,500
Blu Jet Ripper 5sh.........$4,000

VPS Ripper 7 shank ...... $5,000
Quinstar FM-42 ................CALL
Sunflower 3371 V blade 33’......  

 ...................................$13,000
Sunflower 3040 Fallowmaster 

35’ ...............................$8,000
Kent Series V Field Cultivator 

44’ ...............................$8,500
Quinstar FM21 fallowmaster ...  

 ....................................$5,500
22 ROW CULTIVATORS 6-8-

12 RW ...................IN STOCK
11 PLANTERS / SEVERAL 

DRILLS .................IN STOCK
Sunflower 9433 no-till drill 40’ ..  

 ..................................$23,000
2008 White 8800 planter 

16R30 .......................$50,000
GP Planter YP625-12TR split 

row ..............................$8,000
JD 7300 planter 8R36-38-40 ...  

 ....................................$6,000
1991 JD 7300 planter 8R30 ....  

 ....................................$5,500
JD 1700 planter 6R36-38-40 ...  

 ......................................CALL
2003 White 8100 planter 8x30  

 ..................................$13,500
Kinze planter 8R36 .......$4,500
KMC Cultivator 4 row ....... $750
Landpride RCR3515 mower ....  

 ....................................$8,500
Rhino SR15M mower ...$5,500
Kansas Klipper tree shearer ....  

 ....................................$2,000
Industrias America 12F heavy 

duty box scraper .........$2,750
Malsom belt terracer .....$8,000
Wemco header trailer 32-42 ft. 

NEW .............................CALL

7 ACRES OF USED FARM 
EQUIPMENT ON OUR 
LOT - CHECK US OUT

Complete listing on our web:
www.jonesmachineryinc.com

BUY/SELL/TRADE DAILY
Smith Center, KS

785-282-3000
785-282-0432 Cell

785-686-4005
Evening Calls Welcome

TumbleWeed Auction Co. LLC is taking consignments 
at anytime & has joined up with Jones Machinery, Inc., 

with 50 years knowledge in used farm equipment. 
Online auctions provided by AUCTIONTIME.com with 

absolute & reserve option available. 
Call or stop by today!

TumbleWeed Auction Co. LLC
935 E HWY 36 Smith Center, KS
785-282-5419
www.TumbleweedAuctionKS.com

LIVESTOCK EQUIPMENT

BE SMART WHEN 
INVESTING IN A HAY 

TRAILER

Do you bale 100 bales or 
10,000?

Do your bales weigh 500 lbs. 
or 2500 lbs.?

Do you haul them 1 mile or 
100 miles?

From one to twenty-seven 
bales at once, GoBob has
the RIGHT self-unloading

hay trailer for your operation.

855-880-7964
GoBobKS.com

LIVESTOCK EQUIPMENT

Making tough jobs easier

Luco Mfg. Co
 

• HYDRAULIC CHUTES
• WORKING CIRCLES

• CAKE FEEDERS
• CONTINUOUS FENCING

• PANELS & GATES

See us at www.lucoinc.com
Or call toll free:

1-888-816-6707
PO Box 385

Strong City, KS 66869

FEED & SEED

BROME:  BIG  ROUNDS  $60
ton. Junction City 785-223-
7065

FEED & SEED

FEYH FARM SEED CO
Alma, Kansas

Native Grass Seed
Wildflowers

Smooth Brome Grass
Erosion Control Products

Cover Crop Seed

866-765-3415
Nativeseed@Kansas.net
www.FeyhFarmSeed.com

LARGE ROUND BROME and
prairie hay. Net wrapped. No
rain. 620-726-5566.

LOOKING FOR SOMEONE to
make multiple semi loads of
range cubes. I have some in-
gredients. Call Brock Baker.
316-249-1907.

WANTED
DAMAGED

GRAIN
We pay top dollar for

damaged grain. Trucks and
vac's available. Immediate

response anywhere.
Pruess

Elevator, Inc
1-800-828-6642

PASTURE
MCAFEE  SKIDSTEER  Ser-
vice- pasture clearing, mowing,
tree cutting, dirt work, post hole
auger. Pottawatomie County
area. Wayne 785-458-9416

NEEDED:  GRASS  FOR  30-
100 head Spring calving pairs.
Will pay premium for good
grass. 785-406-0203

TREE CLEARING/ PASTURE
clearing in Northeast KS, Man-
hattan, Topeka, KS and sur-
rounding areas. $55-$60 per
hour, 785-364-6782

AUTOMOTIVE

2007 IHC 7400 with new
Kuhn Knight RC260

Several Daycabs available
Feed Mixers and

Manure Spreaders
Kuhn Knight, new & used

Belleville, KS

800-536-2293

2015 Chevy Silverado 2500 HD 
  LT crew, 4x4, diesel, auto, 
  nice, 88k mi.
2018 Chevy Silverado 2500 HD
  LTZ crew, 4x4, diesel, auto, 
  loaded, 21k mi.
2006 Dodge Ram 2500 Quad
  Cab Larmie, 4x4, diesel, nice,
  150k mi.
2015 Ford F-350 King Ranch, 
  Crew, 4x4, diesel, auto, load-
  ed, one owner, 75k mi.
2019 GMC Sierra 2500 HD 
  Denali crew, 4x4, diesel, auto, 
  loaded, only 17k mi.
2018 Ram 2500 SLT, crew, 4x4, 
  diesel, auto, nice, 44k mi.
Ask for Kris Hanschu

krishanschu@
midwaymotors.com

620-755-2824

Hutchinson, Kansas • Hillsboro, Kansas
Newton, Kansas

WANTED:  CHEVY  OR  GMC
pickup wi th 6.5T engine,
wrecked or broken, anything
considered. 816-387-6091

REAL ESTATE

10.1  ACRES  2-1/2  MILES
north of Wamego on Highway
99. 801-916-6161, Rick.

38 ACRES OF PASTURE with
40x90' metal insulated building.
Building has modest living
quarters, new HVAC, water
meter and electric. Located in
Jefferson County. 4 ponds.
$195,000. Additional adjoining
acreage available. 913-620-
6878

Looking for that
special place in
the country – to

buy or sell?
Call

Dolly Anderson, Broker
G&A Real Estate, INC.

785-532-8801
Manhattan, Kansas
dollyanderson.com

REAL ESTATE

FARM & RANCH
---------------------------------------

Land For Sale
Ottawa Co.- 19.3 Acres m/l
located on edge of Tescott.
13.77 AC crop land & bal-
ance in creek and timber. Ex-
cellent bow hunting for deer
or turkey. Call Chris 493-
2476
Ottawa Co.- 10 Acre Build-
ing Site & 20 Acre Building
Site Northwest of Bennington
on blacktop. Call Chris 493-
2476
Ottawa  Co.- 79 AC m/l.
67.62 AC Crop Land & the
balance in timber & creek.
Excellent habitat for deer &
turkeys. Call Chris 493-2476.
Ottawa Co.- 160 AC m/l with
149 AC cropland & 11 AC
waterways and wildlife habit-
at. Call Chris 493-2476.
Ottawa  Co.- 78 Acres m/l,
42.4 Acres CRP balance nat-
ive grass. Excellent upland
game bird habitat. Chris 493-
2476
Ottawa Co.- 158.2 Acres m/l
with 127.49 acres cropland
and 30.71 Acres native grass
& waterways. South of Min-
neapolis. Chris 493-2476
Farm & Ranch Division Of:

RANDY
KUFAHL

Realtor®

785-556-2414
randy@foundationks.com

2310 Anderson Ave.,
Manhattan, KS 66502

www.foundationKS.com

YOUR REALTOR®
FOR NORTHEAST KANSAS

LAND FOR SALE
North Pottawatomie Co.

This property has it all!
234 acres m/l with 84.4 acres of 
terraced crop ground, 33.2 acres 
of CRP (under contract through 
2023), 28.1 acres of Brome, 85.3 
acres of pasture, 3 acres of waste. 
CRP and Brome ground are also 
terraced. Great habitat for deer 

& turkeys.

RANDY
KUFAHL

Realtor®

785-556-2414
randy@foundationks.com

2310 Anderson Ave.,
Manhattan, KS 66502

www.foundationKS.com

YOUR REALTOR®
FOR NORTHEAST KANSAS

LAND FOR SALE
118 acres 3.5 miles 

Northeast of Wheaton
31 acres of CRP (under contract 

through 2021 at $81.50/acre),
27 acres of Brome and the 

balance in pasture, with some 
timber.  Pasture and timber are 

a wildlife hotspot for deer & 
turkey. Two ponds on the pasture 

along with an active running 
creek. New fences on part of the 

property. Two possible spots 
for building a residence and 

outbuildings. Rural water and 
electricity available.
Priced at $225,000

Elite Aluminum
Stock Trailers

Titan — Sharp
Your Trailer Super Store!

 Mid-Plains
Equipment

E. Hwy 30 & 10, POBox 2526
Kearney, NE 68848
Delivery Available

308-237-5810
www.midplainsonline.com

When There's Work To Do...

DONAHUE!
1-800-457-7406

www.donahuetrailers.com

TRAILERS

Blue Valley Trailers
Waterville, Kansas

Hayliner - Bale Buzzer

• New Trailers
• Used Trailers
• Trailer Repair

See used at
bluevalleytrailers.com

785-363-2224
1-866-368-4826

BOB'S
TRAILER SALES

Pomona, Kansas
785-418-2227

www.bobstrailersales.com
Circle-D, Elite, Travalum,

Travalong

• 2020 Utility 18+2, two 7k
axles ...........................$3,900
• 2020 Circle D stock trailer,
20' ...........................$8,500
• 2020 Circle D 24', Full
cleated floor, bull pkg, loaded
..................................$11,250
• 2020 Circle D 24' stock
....................................$9,500
• 2020 Travalum Aluminum
24' stock ...................$15,700
• 2020 Elite 30' 10k axles
gooseneck flatbed... $8,500
• 2020 Elite 25', 2-7k axles
Gooseneck flatbed .....$6,250
• 2020 Elite 25' 10k axles
Gooseneck flatbed .....$7,950
• 2020 Elite 32' 10k axles
Gooseneck flatbed .....$8,700
 All Elite flatbed trailers low

profile and torque tube,
dual jacks and toolbox.

B&W Hitches
Turnover ball: $595
Free Installation!

LIVESTOCK & HORSE
TRAILERS

FLATBED TRAILERS
• 1-800-526-0939 •

www.circle-dtrailers.com

Trailers 4 U
785-292-4166

Frankfort, KS

www.trailers4u.com

VISSER TRAILER
SALES

Retiring - Selling at cost:
24' Aluminum GN stock

31' GN flatbed
16' Skidsteer/ carhauler

Call 785-258-2800

MACHINERY

MACHINERY

– USED IMPLEMENTS –
Gehl skid loader 5240
2013 Gehl V270 skid loader
2008 R75 Gleaner
2015 S78 Gleaner
2010 Gleaner 8200 25' w/air

reel
2015 R190 skid loader
2005 Gleaner R65
2010 MF 2856A round baler
2016 R190 Gehl skid loader
2014 Gleaner S77 combine
1998 Gleaner R72
Gleaner 800 30' flexhead
Gleaner 400 30' rigid
Gleaner 8000 25' flex head

Call us for your AGCO
part needs!

Kuhlman Impl.
LINN, KANSAS

785-348-5547

1 9 8 4  D O N A H U E  4 0 E X L
gooseneck combine trailer, 12'
wide extended, adjustable to 8'.
Heavy duty, 2-20,000# axles.
All lights and air brakes work.
Excellent trailer! $4,750. Linds-
borg, 785-452-5685.

8820  TITAN  II  COMBINE,
5173 hrs., $15,000. 8820 Titan
I I , 5686 hrs , new bars ,
$15,000. All above average,
shedded. 785-823-3821.

BRENT  444  &  440  GRAIN
Train gravity boxes, tarps,
fenders and extra ladders.
$9800 and $8800 OBO. 785-
532-8579.

Case & IH
Tractor Salvage

Case 300's thru 2096
IH 460's thru 5488

Over 1000 Tractors on shelf
New & Rebuilt parts for all

brands of tractors/ combines

Want to buy
Case & IH salvage tractors

Elmer's Repair
CENTRALIA, KS

785-857-3248
www.elmersrepair.com

CLAAS
USED FORAGE

HARVESTERS & HEADS
'19 CLAAS 980........$450,000
( 6 ) ' 1 7 C L A A S 9 8 0
.........................FR. $325,000
'15 CLAAS 960........$220,000
'15 CLAAS 970........$200,000
'14 CLAAS 980........$225,000

Great selection of CLAAS
Orbis 750 corn heads

starting at $20,000
**********************************

TRACTORS
'20 CLAAS Axion 940....NEW
'19 Massey Ferguson 7726
....................................NEW
**********************************

COMBINES
'14 Gleaner S67......$155,000
'11 Gleaner S77 ....................
...................No Trade Special
'09 Gleaner R66........$95,000
'97 Gleaner R62........$25,000
'97 Gleaner R72........$35,000
'96 Gleaner R72........$39,500
(3) '20 Gleaner S97 ......NEW
'19 Gleaner 3312...........NEW
(2) '13 Gleaner 3000 $25,000
'10 Gleaner 7200 30'...$7,500
'82 Gleaner 24'............$2,500
**********************************

MISCELLANEOUS
'14 Baker 1000............$7,500
'13 John Deere 690 ..$60,000
'12 John Deere 692 ..$55,000
'08 John Deere 640B ...........
..................................$10,000
'06 MacDon 963........$17,500
'96 John Deere 455 35' .........
..................................$21,500
'92 John Deere 853A .$9,500

Kalvesta Impl.
Company, Inc.

620-855-3567
KALVESTA, KS 67856
www.kickalvesta.com

FOR  SALE:  1980  MF  750
combine with 24' header. 785-
488-7242

FOR SALE: 2000 2388 Case-
IH combine w/25' header,
header trailer, 6-row IH 1063
corn head, 6 row JD row crop
head and 955 Case-IH 12 row
air planter and Great Plains 24'
grain drill. 785-527-0109, Bel-
leville, KS.

FOR SALE: 504G VERMEER
baler, $1250. 478 NH swather,
$750. Model 14-20 Dearborn
rake, $250. 785-841-4246 or
785-979-5880.

Gleaner Combines
'95 R62 Cummins$22,500
'91 R60 RWA ......$10,000
'81 M2 RWA ..........$8,500
(2) 825 flex heads..$9,500
(3) 15' LM flex heads..Call

EZ Trail Gravity Wagons,
Grain Carts, and Header

Trailers.

Great Plains Tillage Tools

81 Farm Eq. Service
McPherson,KS 620-241-3100

1-800-357-3101
www.81farm.com

SALVAGE COMBINES
ALLIS N7-6, L2, L, M, G, F2,
F, CII, AII; JD 8820, 7720,
7700, 6600, 4400, 3300, 105,
95, 55; MF 860, 760, 750,
510, 410; IH 1680, 1480,
1460, 915, 815, 715, 503,
403; NH TR70-85, 1400, 995,
985, 975.

SALVAGE TRACTORS
ALLIS 7000-7080, 220, 210,
190XT; D17-19; JD 84-8630,
7520, 6030, 5020, 4630,
4430, 4020, 3020, 720, 730;
CASE 1470, 1370, 1270,
1200, 1070, 930, 400; IH
1568, 1466, 1256, 1066,
1026, 806; FORD 4-5-6-8-
9000; MF 2745, 1155, 1100,
90, 85; OLIVER 2150; MM
G1000; WH2-150, 4-150.
Mike's Equipment

BUHLER, KANSAS
1-800-543-2535

SPRING 50% OFF SALE 
ON IN STOCK Tire Water 

Tanks and feeders. Updated, 
ground level mineral feeders. 

WORTH THE LOOK!!

endurobrandlivestock.com
785-231-8397

LET THE CLASSIFIEDS
WORK FOR YOU

PLACE YOUR AD TODAY
GRASS & GRAIN 785-539-7558

YOUR Auction Source!

Grass & Grain
785-539-7558 
1531 Yuma St 

Manhattan, KS
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TRACTORS/SKID LDRS
1973 IH 966
2014 JCB205 skid loader
2004 JD 240 series II skid 

ldr., ROPS, 700 hrs.
1989 Case 1835C Gas 

engine, 1950 hrs, 59” 
bucket & pallet forks

New JCB 3TS-8T Tele-Skid 
track loader

HAY EQUIPMENT
New H&S 5116 16 wheel 

High Cap rakes
Vermeer 605 N rd. baler 

w/net
1996 Vermeer R23, twin 

rake
Hesston 65505P windrow-

er diesel 14’ head
MISCELLANEOUS

Hesston 2240 21ft field 
cultivator

Gnuse L90 3pt. rear scoop
Landoll 5531-30’ no-till drill
Vermeer BPX 9010 bale 

processor
1990 Case IH 1083 corn-

head
Landoll 7530-29’ VT Plus

New Wemhoff 10’ & 12’ 
Box Scraper

Patriot 37’ header trailer 
JD 637 29’ disc
2006 Case IH 1200 16 row 

30 stacker planter
2008 Case IH 1200 16 row 

30 stacker planter
New Danuser pallet forks 

for skid steer 5,500 lb 
rating

New Danuser Intimidator 
skid steer tree puller

Icon 1632 grader rear steer

SUPERIOR 
IMPLEMENT, INC.

402-879-4723
Evening: 402-879-3719

SUPERIOR, NEBRASKA

IF 800/70R38 FST RAD DT ............. $3,664
480/80R 42 FST RAD DT ................ $1,472
VF 380/90R 46 FST RAD RC .......... $1,910
460/85R38 Performer EVO ................... $876
Prices and Product availability are subject to change without notice.

TOLL FREE
866-888-7838

www.donstire.net
 ABILENE, KS— ITEMS FOR SALE — 

2006 MF 6495 tractor 3,300 
hrs .............................$69,000

2017 CIH 310 Magnum tractor 
5102 hrs. ...................$85,000

JD 4240 tractor ...........$14,500
2016 JD 6145 M tractor 2,078 

hrs .............................$71,000
JD 4320 tractor w/ldr .......CALL
IH 986 tractor ................$8,500
2011 Case SV300 skid steer ...  

 ......................................CALL
JD 444 cornhead ............CALL
JD 608C cornhead ......$21,000
JD 893 cornhead ........$13,000
2005 CIH 2412 Cornhead .......  

 ..................................$16,500
CIH 3408 cornhead 8R30, 2 in 

stock ..............................CALL
2002 CIH 1020 flexhead air reel 

 ..................................... $8,000
JD 925 flexhead ............$6,000
1990 JD 912 pickup head ........  

 ....................................$5,250
Brent grain cart 1084 

Avalanche 1000 bu.  .$18,000
Brent Grain Cart 770 .....$8,500
E-Z trail 475 grain cart ..$4,500
Haybuster H1130 ........$39,000
Patz V420 LP vert. mixer  ........  

 ..................................$14,000
Roto Mix VXT 535 .......$13,000
JD 716A silage wagon ..$7,000
2013 Case WD2303 Moco 

Swather rotary head 16’ 1400 
hrs ...................... COMING IN

H&S HDX14 hayrake ..$11,000
H&S BF16 hayrake .......$4,000
Rowe WR14 hayrake ..$14,500
JD 567 baler ....................CALL
2014 New Holland 560 round 

baler ..........................$22,000
New Holland 855 round baler ..  

 ....................................... $700
2013 Farm King rake 18 wheel  

 ....................................$9,500
New Idea 353 manure 

spreader ......................$7,000
New Holland 195 manure 

spreader ........................CALL
JD 637 Wheatland disc 32’ ......  

 ..................................$16,500
JD 630 disc 30’ .............$7,500
2000 JD 637 disc 25’ ..$15,000
JD 400 rotary hoe 15’ ...... $900
JD 4600 plow ................$5,000
Sunflower 7212 rolling harrow .  

 ....................................$4,000
Blu Jet 7 sh pull type spring trip 

shanks nice ...............$14,000
Blu Jet II ripper 7sh .......$6,500
Blu Jet Ripper 5sh.........$4,000

VPS Ripper 7 shank ...... $5,000
Quinstar FM-42 ................CALL
Sunflower 3371 V blade 33’......  

 ...................................$13,000
Sunflower 3040 Fallowmaster 

35’ ...............................$8,000
Kent Series V Field Cultivator 

44’ ...............................$8,500
Quinstar FM21 fallowmaster ...  

 ....................................$5,500
22 ROW CULTIVATORS 6-8-

12 RW ...................IN STOCK
11 PLANTERS / SEVERAL 

DRILLS .................IN STOCK
Sunflower 9433 no-till drill 40’ ..  

 ..................................$23,000
2008 White 8800 planter 

16R30 .......................$50,000
GP Planter YP625-12TR split 

row ..............................$8,000
JD 7300 planter 8R36-38-40 ...  

 ....................................$6,000
1991 JD 7300 planter 8R30 ....  

 ....................................$5,500
JD 1700 planter 6R36-38-40 ...  

 ......................................CALL
2003 White 8100 planter 8x30  

 ..................................$13,500
Kinze planter 8R36 .......$4,500
KMC Cultivator 4 row ....... $750
Landpride RCR3515 mower ....  

 ....................................$8,500
Rhino SR15M mower ...$5,500
Kansas Klipper tree shearer ....  

 ....................................$2,000
Industrias America 12F heavy 

duty box scraper .........$2,750
Malsom belt terracer .....$8,000
Wemco header trailer 32-42 ft. 

NEW .............................CALL

7 ACRES OF USED FARM 
EQUIPMENT ON OUR 
LOT - CHECK US OUT

Complete listing on our web:
www.jonesmachineryinc.com

BUY/SELL/TRADE DAILY
Smith Center, KS

785-282-3000
785-282-0432 Cell

785-686-4005
Evening Calls Welcome

TumbleWeed Auction Co. LLC is taking consignments 
at anytime & has joined up with Jones Machinery, Inc., 

with 50 years knowledge in used farm equipment. 
Online auctions provided by AUCTIONTIME.com with 

absolute & reserve option available. 
Call or stop by today!

TumbleWeed Auction Co. LLC
935 E HWY 36 Smith Center, KS
785-282-5419
www.TumbleweedAuctionKS.com

SHUCK 
IMPLEMENT

IN STOCK- NEW MASSEY 
FERGUSON HESSTON

2900 SERIES
1984 Ford L8000 farm truck, 

230,129 mi., nice clean truck, 
Cat 3208, 5x2 trans., air bag 
tag axles, cargo doors in back, 
20’x5’-6” high dump bed w/ 
roll tarp. Stk#7862 .....$10,400

2015 MF 1840 small square bal-
er w/ high performane pkg: 
Hyd. tension, Hyd. pick-up 
& Knotter fans. Field lights 
31x13.5-15 tires. Stk#3302 ....
 ...................................$18,500

JCB bucket for JCB Telehandler 
1987 6’ wide model #500 se-
ries, Ser#547 36600 0.9M(3) .. 
 .....................................$2,500

2013 White 8222 No-Till plant-
er, 12 row 30” flex frame fold, 
liquid fert., 3 BU hoppers, 
SM400SE monitor, Pneumat-
ic down pressure, point row 
shut-off 6 rows. Stk#1100 ......
 ...................................$38,900

1986 Deutz Allis 6275 cab 1,775 
hrs 2WD tractor. Selling for an 
Estate. Stk#3961 consigned .. 
 .....................................$8,800

1976 JD 336 small square baler, 
twine tie, clean, sitting in shed 
since 2004. Selling for an Es-
tate. Stk#7976 consigned ...... 
 .....................................$4,400

2017 MF 2270XD 31,500 bales 
single axle, solid Windguard 
w/ roller, moisture sensor kit, 
roller bale chute with bale 
weight scales, C1000 monitor. 
Stk#5128. Promotional Fi-
nancing .....................$89,900

2018 MF 2326 drive over mower 
deck, 60” wide, belly mower, 
drive over hook up for GC se-
ries MF. Stk#7070 ........$1,900

1999 JD 6410 cab PFA tractor, 
4,090 hrs., 12F/4R trans., 4 re-
mote valves, Bush Hog M646 
ldr. w/bale spear & bucket w/
grapple. Grapple cylinders are 
broken, ldr. joystick needs at-
tention. Stk#5171 consigned .. 
 ...................................$38,500

1980 JD 2440 w/JD 145 ldr., 1 
rear remote, 6,562 hrs., selling 
for an estate. Stk#3765 con-
signed ..........................$8,900

2014 MF 5611 w/ MF 941 
ldr. 415 hrs, like new, very 
nice clean tractor. Air seat, 
540/540E/1000 PTO, AM/FM/
WB digital stereo. 84” material 
bucket w/ Euro Quick Attach 
bale spear - Euro Attach MF/
Quicke 72556073M Stk#3094. 
Stk#2505/2506 ..........$64,900

2019 Sunflower 6631-29 VT 
tool. 14” Hydraulic rolling bas-
ket finisher. Stk#6926 ............. 
 ........................New - In Stock

2018 MF 1840 4,400 bales light-
ly used, need to sell for health 
reasons twine tie, bale chute, 
premium performance pkg 
with knotter blower and hyd. 
tensioner, knotter lube kit.  .....
 ...................................$23,500

2019 Grouser AG 240i Dozer 
Blade. 4-way blade w/ Box 
End Plate Kit. Incl. FH-400 
NH/Buhler Versatile Gene-
sis Mount. Only used partial 
season, pushed around 3,500 
tons. Stk#7612 ..........$24,900

2006 Case JX95 4wd cab trac-
tor, 1,655 hrs, 12x12 Synchro 
shuttle, 2 remotes, block heat-
er, clean, stk#7663 ....$27,900

2015 MF 1734E, approx. 200 
hrs.,4WD, 9x3 trans., w/ Grill 
Guard, eng. block heater, R1 
Ag Tires Front 7-16 / Rear 
11.2x24. Stk#3588 ....$12,900

Woods PHD65 post hole digger 
w/o bits. Includes 9” HD dou-
ble flight auger ($200 individu-
ally). Stk#7447 ................$900

2002 Hesston 845 round baler, 
twine tie, wide pickup, Hyd. 
kicker, stk#7443. Promotional 
Financing ....................$6,900

2008 MF ZT29 Zero Turn, very 
clean, 60” Hyd. lift deck, 425 
eng. hrs., 3 cyl. diesel, buil 
in deck lift jack for changing 
blades. Stk#1635 consigned ..
 .................... Reduced $6,850

2008 Gravely 152Z Zero turn 
lawnmower Kohler 23Hp, 
52” deck kept inside 425 hrs, 
stk#5767 ......................$4,400

NH 616 rotary disc mower, very 
clean, kept serviced, 7’-8” 
swath. Stk#5301 consigned ...
 .....................................$5,900

1983 JD 530 round baler w/ JD 
Bale-Trak monitor. Stk#7287. 
Promotional Financing .........
 .....................................$4,800

2015 MF 1736 Hydrostat, 4WD, 
platform, 245 hrs, engine 
block heater, very good cond., 
DL125 ldr, 66” skid steer buck-
et. Stk#3710. Promotional Fi-
nancing .....................$21,900

2011 MF 8200-25 flex head, 
new SCH sickle, guards good, 
kept shedded. Stk#1943 Set 
up for Gleaner, can fit MF .......
 ................REDUCED $18,900

Lawrence, KS 
785-843-8093 
800-654-5191 

Fax: 785-843-1014

SALVAGING COMBINES
N5, N7, L, L2, M, F, G, C, CII,
AII, A&E, K Gleaner. 6620,
7720, 8820, 7700, 6600,
4400, 3300, 105, 95, 55, JD.
915, 1480, 1460, 1420, 815
IHC. 860, 760, 750, 510, 410,
300 Massey. Several black &
orange Gleaner corn heads.

Jack Boyle
Vermillion

785-382-6848 785-564-0511

NEW HOLLAND 56 side deliv-
ery rake. 785-614-1409.

MACHINERY
Guaranteed Used Truck 

Tires, most sizes.
GeeTire.com
Rossville, KS.
785-231-8397

JD 5083E H260 LOADER, 780
hours, excellent. Round brome
bales. 913-961-0252.

MACHINERY

New Equipment
604N Baler
605N Baler
504R Baler

R2300 Twin Rake
VR1224 12 Wheel Rake
VR1428 14 Wheel Rake
BPX9010 Bale Processor
4ʼ & 5ʼ Net Wrap & Twine
Used Equipment
6640 Rancher Baler

504M Baler
605 Super M Baler
New in 2020

Custom Inline Bale
Wrapping

Wertzberger Ranch
Equipment LLC

Alma, KS
785-765-3588

WANTED: PULL TYPE FIELD
cultivator with harrow. 785-437-
6160.

MACHINERY

NEW EQUIPMENT
Net wrap & twine available.
R2800 Basket Rake
VR1022-1224 wheel rakes
BPX 9010 Processor
504R Baler
Winkel Calving Pen
Portable Corral
R2300 rake
BPX 9000 Bale Processor
MC 3700
Perfect Tree Saw

USED EQUIPMENT
5500 Rebel Baler
665 with net
605N
RC 9120 mower
TM850 Mower Demo

BERG REPAIR

14200 Godlove Rd.
Westmoreland, KS

785.457.3534

Tire Town Inc.
20 8x38 New ..................$825
340/85 R28 New ............$485
520 70R30 Buffed ..........$700
480 70R28 Buffed ..........$500
420 85R34 Used 70% ....$300
520/85R42 80% .............$800
7 184x38 10P New ........$525
600/65 R28 New .........$1,000
9 360/70R28 Buffed .......$325
710/75 R42 Buffed ......$1,600
23 R30 overstock ........$1,100
184x34 New ...................$480
800/70 R38 Buffed ......$2,600
380/90 R46 80.00 ..........$750
800-444-7209   800-451-9864
913-441-4500   913-682-3201

PLANTER SALVAGE
IH 800-900-950-955 Cyclo
JD 494-1280, 7000-7300,

plate and plateless
White 5100

Koelzer Repair
Onaga, KS 785-857-3257

MACHINERY

NEW
Rakes: VR1428

USED
Balers: 6- 605SM, 5- 605N,
2- 605SM corn stalk, 1-
504N, 4- 605M, 1- 604M, 1-
504SI, 1- 6650 Rancher, 1-
6650 Rancher. Rakes: 1-
R2800, 2- R2300, 1- VR1224

LARGER BALE FORKS
SPRING STEEL AVAIL.

METAL
ROUND SQUARE TUBING
ANGLE CHANNEL & FLAT

2 3/8", 2 7/8", 4 1/2" pipe
WELDING SUPPLIES

Oxygen C125 & acet. Bottles
for sale

Welding rods & wire
Top & bottom belts for all bal-

ers
Twine 4' & 5' netwrap
Portable panels, Feed Bunks

& Round Bale Feeders
 Vermeer Sales &

Leasing
LEONARDVILLE, KS 66449

785-293-5583
785-293-2542

TRUCKLOAD SALE
Brand new Industrias

America header trailers for
sale in Lindsborg.

20ʼ, $2600; 30ʼ, $3200; 35ʼ,
$3600; 40ʼ, $3800.

Other sizes in stock. All have
dolly front tires, HD trailers
have front fenders, torsion
axles, lights and brakes.

These trailers are quality built
at an affordable price.

Delivery available.
785-452-5685

MACHINERY
NEW TRACTORS

Kubota M7-152 PS, MFD, ldr.
Kubota M6-111 MFD w/ ldr.
Kubota M5-111 MFD w/ ldr.

USED TRACTORS
1964 MF 35
2007 Kubota L4400 HST 4wd

ldr
2002 JD 4310, 4WD, 72" mid

mower
USED CONSTRUCTION

2018 Kubota SVL75-2WC,
track ldr, AC, 58 hrs.

2019 Kubota SVL95-2S, track
ldr, AC, 148 hrs, demo unit.

2011 Kubota U35 Excavator
MISCELLANEOUS

2014 Bush Hog 2815 flex
mower

Bush Hog SQ84T 3pt mower

McConnell Machinery
1111 E. 23rd Lawrence, KS

785-843-2676
Evenings

785-979-2271
www.mcconnellmachineryco.com

NEW
• ZR5 self propelled
• 604-605N net
• R2300 & R2800 rakes
• TM800 Trail Mower
• VR-8, 10, 12 wheel rake

USED EQUIPMENT
• 604N
• TM800 Trail mower
• MC1030 MOCO
• MC840
• 605M net ramp floats

FEED MIXERS
• FA-430 Feed wagon

To view all of our New &
Used Equipment, please
check out our website:
www.sloophook.com or

give us a call: 785-828-4706
Sloop Sales &

Hook's Repair Inc.
Lyndon, KS 66451

Used Farm Equipment

Tillage • Grain Handling
Loaders • and more

Check website for listings

Mellenbruch
Machinery
Soldier, Kansas

785-834-2541
Cell: 785-305-0234

www.mellenbruchmachinery.com

USED TRACTORS
'15 Case IH Maxxum 125

MFD ldr, 965 hrs
'09 JD 5055E ROPS, MFD,

ldr, 800 hrs.
'09 Case IH Magnum 215,

1550 hrs
'09 Case IH Magnum 215,

3370 hrs
'96 JD 8300 MFD 7995 hrs
'95 JD 8770, 4WD, 3903 hrs
'89 Case IH 7140 MFD
'79 JD 4240 QR

MISCELLANEOUS
Case IH 900 8R30 front fold
Case IH 900 planter 6R30
'97 Case IH 2166 2700 en-

gine hrs, 1975 separator
'98 Case IH 1020 15' flex
'04 Case IH 2366 4WD, 4045

eng., 2995 sep.
'11 Case IH 7088 combine

1705 engine, 1248 sep.
'11 Case IH 3406 corn head

w/ trailer
'10 Case IH 2020 flexhead

30' w/ air reel
'05 Case IH 1020 20'
ʻ89 Case IH 1020 25ʼ
'89 Case IH 1063 corn head
'13 EZ-Trail 510 grain cart w/

tarp
(2) Parker Z600 gravity wag-

ons
'80 Vermeer 605G rd. baler
JD 1418 rotary cutter, 14'
Hesston BP25 bale processor
'02 NH 1475 MOCO 14'
(2) CIH 6500 Conser-til, 14'
IH 45 FC 18.5'
JD 980 FC 27'
IH 370 14' disk
Case IH 490 disc 25'
'01 Case IH 3950 disk, 33'
ʻ07 Case IH 340 25ʼ disk
JD 915 V ripper 7 shank
JD 714 disc chisel 9 shank
JD FBB drill 16x8
GB 900 Hi-master ldr
Speeco 3pt post hole digger
BMB Estate 72 finish mower
Land Pride HRL-3578 retract-

able shank box blade 6.5'
'05 Bush Hog E52252 zero

turn mower
NEW EQUIPMENT

Farmall 95A MFD cab
Farmall 115A MFD Cab
Magnum 280
Case IH 335 Turbo 28'
Case IH RB565 rd. baler
(2) CaseIH DC133 disc mow-

er conditioner
Several Bush Hog rotary

mowers and tillers
Case IH WR 302 wheel rake
Complete line Bush Hog zero

turn mowers

ROSSVILLE
Truck & Tractor

ROSSVILLE, KANSAS
785-584-6195

New Hydrabed feeder 1800
model .......................$2,650

Nice flatbed fits Dually $2,100
Case IH 8920 MFD new rub-

ber, sharp .....................Call

WINCHELL'S, INC.
Phillipsburg, KS
785-543-2118

EMPLOYMENT
General Technician

Pottawatomie County
Public Works,

Westmoreland, KS
Starting Rate: $14.60-

$18.25/hr, full-time; plus
excellent benefits

Responsibilities: Manual
labor and operation of equip-
ment in the daily maintenance
and construction of roads and
bridges. Assists with various

different crews, dependent on
daily operations. Performs

snow and ice removal during
inclement weather.

Requirements: High School
diploma or equivalent required;
graduation from a vocational
school desired. One to three
years of similar or related ex-
perience preferred. Combina-
tion of training and experience

that provides the required
knowledge, ability, and skill

considered.
Special Requirements: Must
have (or be able to obtain with-

in 60 days of employment),
and maintain a valid Class A
Commercial Driverʼs License
(CDL); must have and main-
tain a clean driving record.

Closing Date: Open until filled
TO APPLY:

Visit www.ksgovjobs.com
For more information:

785-457-3455 or
humanresources@pottcounty.org
Pottawatomie County is an

EOE.

BUILDINGS / BLDG MTLS.

29 ga 40yr ptd....... $69.89/sq
26 ga 40yr ptd....... $86.36/sq
29 ga Galvalume... $55.68/sq
*Metal Roofing & Siding*

Complete Bldg. Packages
Doors, Insulation, Livestock
Equipment, Scales, Waters,
Bale Beds & Cake Feeders

*Jobsite Delivery Available*
(prices subject to change)

www.diamondlsupply.com

Metal Panels
& Accessories

THE VALUE LEADER. WE
WON'T BE UNDERSOLD

CALL FOR CURRENT
METAL PRICING

• DELIVERY AVAILABLE •

WESTERN METAL
Best Service

 Louisburg, Kansas

1-800-489-4100

SMITH POSTYARD
Hedge Post

Delivery Available
JEFF SMITH
620-496-8956

SERVICES

CUSTOM
PORTABLE
DISC-ROLLING
DARRELL WAGONER

Cell: 785-650-4094

IVERSON FEEDLOT Cleaning:
4 t ruck mounted manure
spreaders, payloaders, and
skidsteer. We also have 7 side
d u m p s f o r s t o c k p i l i n g ,
dirt/gravel hauling, snow re-
moval, etc. We travel any-
where. Contact 701–391–9649.

PETS
AUSTRALIAN  SHEPHERD
pups. Mom is standard and
dad is mini. Black tri and blue
merle. Born on 5/1/2020.
Washington, KS 785 632-7681.

HARVESTING
CUSTOM HAYING ALFALFA,
brome, prairie hay. Manhattan
to Council Grove areas. Call
785-410-3472

Grass & Grain wants 
YOU

Call today & ask 
about our low rates!

877-537-3816

To get the best 
advertising for your 

buck!
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Farmers and ranchers to receive direct support for losses related to COVID-19
U.S. Secretary of Ag-

riculture Sonny Perdue 
has announced details of 
the Coronavirus Food As-
sistance Program (CFAP), 
which will provide up to 
$16 billion in direct pay-
ments to deliver relief to 
America’s farmers and 
ranchers impacted by the 
coronavirus pandemic. 
In addition to this direct 
support to farmers and 
ranchers, USDA’s Farmers 
to Families Food Box pro-
gram is partnering with 
regional and local distrib-
utors, whose workforces 
have been significantly 
impacted by the closure of 
many restaurants, hotels, 
and other food service 
entities, to purchase $3 
billion in fresh produce, 
dairy, and meat and de-
liver boxes to Americans 
in need.

“America’s farming 
community is facing an 
unprecedented situation 
as our nation tackles the 
coronavirus. President 
Trump has authorized 
USDA to ensure our patri-
otic farmers, ranchers, and 
producers are supported 
and we are moving quick-
ly to open applications 
to get payments out the 
door and into the pockets 
of farmers,” said Perdue. 
“These payments will help 
keep farmers afloat while 
market demand returns as 
our nation reopens and re-
covers. America’s farmers 
are resilient and will get 
through this challenge just 
like they always do with 
faith, hard work, and de-
termination.”

Beginning May 26, the 
U.S. Department of Agri-
culture (USDA), through 
the Farm Service Agency 

(FSA), will be accepting 
applications from agricul-
tural producers who have 
suffered losses.

Background:
CFAP provides vital 

financial assistance to 
producers of agricultur-
al commodities who have 
suffered a five-percent-
or-greater price decline 
due to COVID-19 and face 
additional significant mar-
keting costs as a result of 
lower demand, surplus 
production, and disrup-
tions to shipping patterns 
and the orderly marketing 
of commodities.

Farmers and ranchers 
will receive direct sup-
port, drawn from two pos-
sible funding sources. The 
first source of funding is 
$9.5 billion in appropriat-
ed funding provided in the 
Coronavirus Aid, Relief, 
and Economic Stability 
(CARES) Act to compen-
sate farmers for losses due 
to price declines that oc-
curred between mid-Jan-
uary 2020, and mid-April 
2020 and provides sup-
port for specialty crops 
for product that had been 
shipped from the farm 
between the same time 
period but subsequently 
spoiled due to loss of mar-
keting channels. The sec-
ond funding source uses 
the Commodity Credit Cor-
poration Charter Act to 
compensate producers for 
$6.5 billion in losses due 
to on-going market disrup-
tions.

Non-Specialty Crops 
and Wool

Non-specialty crops el-
igible for CFAP payments 
include malting barley, 
canola, corn, upland cot-
ton, millet, oats, soybeans, 

sorghum, sunflowers, 
durum wheat, and hard 
red spring wheat. Wool is 
also eligible. Producers 
will be paid based on in-
ventory subject to price 
risk held as of January 15, 
2020. A payment will be 
made based 50 percent of 
a producer’s 2019 total pro-
duction or the 2019 inven-
tory as of January 15, 2020, 
whichever is smaller, mul-
tiplied by the commodity’s 
applicable payment rates.

Livestock
Livestock eligible 

for CFAP include cattle, 
lambs, yearlings and hogs. 
The total payment will be 
calculated using the sum 
of the producer’s number 
of livestock sold between 
January 15 and April 15, 
2020, multiplied by the 
payment rates per head, 
and the highest inventory 
number of livestock be-
tween April 16 and May 
14, 2020, multiplied by the 
payment rate per head.

Dairy
For dairy, the total pay-

ment will be calculated 
based on a producer’s cer-
tification of milk produc-
tion for the first quarter of 
calendar year 2020 multi-
plied by a national price 
decline during the same 

quarter. The second part 
of the payment is based 
a national adjustment to 
each producer’s produc-
tion in the first quarter.

Specialty Crops
For eligible specialty 

crops, the total payment 
will be based on the vol-
ume of production sold 
between January 15 and 
April 15, 2020; the volume 
of production shipped, but 
unpaid; and the number of 
acres for which harvested 
production did not leave 
the farm or mature prod-
uct destroyed or not har-
vested during that same 
time period, and which 
have not and will not be 
sold. Specialty crops in-
clude, but are not limited 
to, almonds, beans, broc-
coli, sweet corn, lemons, 
iceberg lettuce, spinach, 
squash, strawberries 
and tomatoes. A full list 
of eligible crops can be 
found on farmers.gov/cfap. 
Additional crops may be 
deemed eligible at a later 
date.

Eligibility
There is a payment 

limitation of $250,000 per 
person or entity for all 
commodities combined. 
Applicants who are cor-
porations, limited liability 

companies or limited part-
nerships may qualify for 
additional payment limits 
where members actively 
provide personal labor 
or personal management 
for the farming operation. 
Producers will also have 
to certify they meet the 
Adjusted Gross Income 
limitation of $900,000 un-
less at least 75 percent or 
more of their income is de-
rived from farming, ranch-
ing or forestry-related ac-
tivities. Producers must 
also be in compliance with 
Highly Erodible Land and 
Wetland Conservation pro-
visions.

Applying for Assistance
Producers can apply 

for assistance beginning 
on May 26, 2020. Addi-
tional information and 
application forms can be 
found at farmers.gov/cfap. 
Producers of all eligible 
commodities will apply 
through their local FSA 
office. Documentation to 
support the producer’s ap-
plication and certification 
may be requested. FSA 
has streamlined the sig-
nup process to not require 
an acreage report at the 
time of application and a 
USDA farm number may 
not be immediately need-

ed. Applications will be 
accepted through August 
28, 2020.

Payment Structure
To ensure the availabil-

ity of funding throughout 
the application period, 
producers will receive 80 
percent of their maximum 
total payment upon ap-
proval of the application. 
The remaining portion of 
the payment, not to exceed 
the payment limit, will 
be paid at a later date as 
funds remain available.

USDA Service Centers 
are open for business by 
phone appointment only, 
and field work will contin-
ue with appropriate social 
distancing. While program 
delivery staff will contin-
ue to come into the office, 
they will be working with 
producers by phone and 
using online tools when-
ever possible. All Service 
Center visitors wishing to 
conduct business with the 
FSA, Natural Resources 
Conservation Service, or 
any other Service Center 
agency are required to call 
their Service Center to 
schedule a phone appoint-
ment. More information 
can be found at farmers.
gov/coronavirus.

May 31 is National Dam 
Safety Awareness Day

May 31, 2020 is Nation-
al Dam Safety Awareness 
Day. There are more than 
90,000 dams in the Unit-
ed States and Kansas is 
home to over 6,000 dams. 
Dams are an extremely 
important part of this na-
tion’s infrastructure equal 
in importance to bridges, 
roads, and airports. (Down-
load ASDSO brochures on 
Living with Dams—Know 
Your Risks and Extreme 
Rainfall Events at https://
damsafety.org/ndsad.)

The issue of dam safety 
was not widely recognized 
until 1889 when the failure 
of South Fork Dam near 
Johnstown, Pennsylvania 
claimed more than 2,200 
lives and caused over $17 
million in property damage 
(View the ASDSO Dam Fail-
ure Case Study on South 
Fork Dam at https://dam-
failures.org/case-study/
south-fork-dam-pennsylva-
nia-1889/).

The Kansas Division of 
Water Resources oversees 
the State’s Dam Safety Pro-
gram with the goal to re-
duce risks to life and prop-
erty from dam failure. This 
goal is addressed through 
review and approval of 
plans for constructing new 
dams and for modifying 
existing dams, ensuring 
quality control during con-
struction, and monitoring 
dams that, if they failed, 
could cause loss of life, or 
interrupt public utilities 
or services (Learn more 
about Kansas Dam Safe-
ty at https://agriculture.
ks.gov/divisions-programs/
dwr/dam-safety. #DamSafe-
ty).

In Kansas, Watershed 
Restoration and Protec-
tion Strategy (WRAPS) is a 
planning and management 
framework that engages 
stakeholders within a par-
ticular watershed in a pro-
cess to:

• Identify watershed 
restoration and protection 
needs and opportunities

• Establish manage-
ment goals for the water-
shed community

• Create a cost-effec-
tive action plan to achieve 
goals

• Implement the action 
plan

WRAPS represents 
a shift from “top-down” 
government intervention 
in watershed issues, to a 
more citizen-stakeholder 
approach, in which funds, 
guidance and technical 
assistance are provided 
for stakeholders to reach 
consensus on issues of 
relevance in their water-

shed, and then design and 
execute a plan to address 
those issues. (Learn more 
about WRAPS at http://
www.kswraps.org/.)

The Kansas Watershed 
District Story was detailed 
by Christy Roberts Jean in 
her 2016 Master Thesis, in-
cluding the following Ab-
stract opening:

Kansas watershed proj-
ects have been responsi-
ble for reducing floodwa-
ter damage across the state 
since the formation of wa-
tershed districts, following 
the Kansas Watershed Dis-
trict Act of 1953. A total 
of 80 organized watershed 
districts now take on the 
responsibilities associat-
ed with watershed man-
agement and protecting 
the land uses within them. 
Today, Kansas watershed 
districts face challenges 
in completing nearly half 
of the 3,000 structures pro-
posed since 1953. Insuffi-
cient funding, burdensome 
policy changes, and a de-
clining interest from local 
board members and land-
owners are key challenges 
boards must overcome in 
addition to managing rap-
idly aging infrastructure 
and dealing with projects 
that have exceeded their 
life expectancy.

(Read the complete 
story at https://sakw.org/
documents/the-kansas-wa-
tershed-district-story.)
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CornerKid’s May is Beef 
Month!

Enjoy these cattle 
themed activities.

Hide/Baseball glove      Hair/paint brush      Hooves/ shampoo      Manure/fertilizer      Internal organs/tennis racquet strings      Fat/crayons

Beef is meat. It is one of the many products that we get from cattle. A 3 oz serving of 
beef is an excellent source of protein, zinc, selenium, niacin, vitamin B6 and vitamin 
B12. But beef isn’t the only thing that we get from cattle!

Choose products from the word/picture bank below and match them up with where 
they come from on the cow!

Directions:

THIS WEEK’S 
KID’S CORNER IS 
SPONSORED BY:

THE KANSAS BEEF COUNCIL
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Sens. Moran, Bennet introduce legislation to support small 
meatpacking plants operating overtime to keep Americans fed

U.S. senators Jerry 
Moran (R-Kan.) and Mi-
chael Bennet (D-Colo.) 
recently introduced the 
Small Packer Overtime 
and Holiday Fee Relief 
COVID-19 Act to support 
small meatpacking plants 
that are operating longer 
hours during the COVID-
19 pandemic to keep our 
supply chain moving. U.S. 
Representatives Dusty 
Johnson (R-S.D.) and 
Angie Craig (D-Minn.) in-
troduced companion leg-
islation in the House of 
Representatives.

“Meatpackers in Kan-
sas and across the coun-
try are doing everything 
they can to stay open and 
work longer hours to keep 
our meat supply in stock 

during the COVID-19 pan-
demic,” said Moran. “Un-
fortunately, the USDA 
Food Safety and Inspec-
tion Service charges 
meatpacking plants a fee 
for overtime hours for 
food inspectors, and this 
legislation would reduce 
these fees that discourage 
smaller packing plants 
from extending operating 
hours. During this pan-
demic, it is necessary we 
remove cost-prohibitive 
barriers so our packers 
can keep working, ranch-
ers can harvest their live-
stock and Americans can 
have access to quality 
food.”

“The COVID-19 crisis 
has hit the food supply 
chain – from producers to 

our essential workforce – 
particularly hard,” said 
Bennet. “In addition to 
prioritizing the health of 
workers, we should look 
to reduce barriers for 
small meatpackers who 
are stepping up and run-
ning overtime to keep 
the supply chain moving. 
This bill would do just 
that by reducing fees for 
small meatpacking plants, 
expanding options for 
ranchers to harvest their 
livestock while maintain-
ing strong safety stan-
dards.”

“We need all hands on 
deck to work through this 
processing bottleneck,” 
said Johnson. “Small pro-
cessors need flexibility 
and that’s what this bill 

would provide. The cattle 
industry is struggling, and 
during this pandemic, it’s 
crucial we keep overtime 
costs low for our small 
processors and producers 
who rely on this capacity.”

“Our small meat pro-
cessers have stepped up 
during COVID-19 to keep 
our local food systems 
alive and food on our ta-
bles,” said Craig. “As a 
member of the House Ag-
riculture Committee, I’ve 
heard from family farm-
ers who aren’t sure how 
they are going to make it 
past this global pandem-
ic. Local meat processors 
have addressed the in-
creased demand for pro-
cessing amidst this pan-
demic. I’m proud to work 

with Rep. Johnson to less-
en the federal burdens as 
they are rising to meet the 
current demands of our 
communities.”

According to data from 
the U.S. Department of 
Agriculture (USDA), cat-
tle slaughter in May has 
decreased by approx-
imately 31 percent com-
pared to last year. This 
decrease is largely due to 
meatpacking plants being 
temporarily closed due to 
outbreaks of COVID-19 or 
plants slowing processing 
operations to take precau-
tions to stop the spread of 
the virus.

The USDA FSIS 
charges meatpacking 
plants a fee for overtime 
and holiday hours paid 

to food inspectors. This 
legislation would provide 
funding to FSIS to reduce 
fees charged to small 
meatpacking plants when 
they request overtime and 
holiday inspection ser-
vices.

Meatpacking plants 
with fewer than ten em-
ployees would be re-
quired to pay 25 percent 
of overtime and holiday 
fees and FSIS would pay 
the remaining 75 percent. 
Plants with 10-500 employ-
ees would be required to 
pay 70 percent of overtime 
fees with FSIS paying the 
remaining 30 percent.

This legislation was 
cosponsored by senators 
Tina Smith (D-Minn.) and 
Bob Casey (D-Pa.).

Kansas net farm income rose in 2019
Kansas net farm income 

rose again in 2019, largely 
owing to government sup-
port payments meant to 
buffer the effect of trade 
disputes amid lackluster 
commodity prices, accord-
ing to the annual summary 
by the Kansas Farm Man-

agement Association.
Net farm income among 

KFMA members averaged 
$110,380 in 2019, up from 
$101,274 a year earlier 
and well above the five-
year average of $66,336. 
Net farm income has risen 
every year since 2015 when 

income plummeted to a 
historically low $6,744.

The data were com-
piled for the 2019 KFMA 
Executive Summary. Al-
though not all farms are 
KFMA members, the num-
bers serve as a barometer 
of Kansas agriculture in 

any given year.
“We are continuing in 

a period of tight margins 
and cash flow constraints 
as we move forward into 
2020,” said Kevin Herbel, 
KFMA executive director.

“It’s difficult to think 
back just a few months 
to before the changes 
brought into our lives by 
COVID-19,” Herbel said. 
“As 2019 ended, none of 
us had any thought of PPP 
or EIDL loans, or that ad-
ditional unknowns and 
complications would im-
pact trade agreements and 
influence domestic mar-
kets,” referring to finan-
cial programs designed 
to help small businesses, 
including farmers caught 
up in the effects of the 
pandemic.

“Strong yields in many 
parts of the state were a 
significant factor in 2019,” 
he said, citing good dry-
land fall crop yields in 
northwest and north cen-
tral Kansas and impres-
sive wheat yields in south-
west areas.

Similar to a year earli-
er, however, the increase 
in 2019 net farm income 
was primarily linked to 
crop insurance and gov-
ernment payments made 

to farmers to offset the 
disruptive effects of 
trade disputes with other 
countries that began pre-
COVID-19. The total of all 
government payments re-
ceived by KFMA farms last 
year was more than 70% of 
net farm income. Without 
those payments, the 2019 
average net farm income 
would have been $30,361 
per farm.

“It just indicates the 
importance of a strong 
safety net program that al-
lows farmers to keep pro-
ducing in order to help 
feed the world,” said Mark 
Dikeman, KFMA associate 
director.

Farms in four areas of 
the state showed stronger 
net farm income compared 
with 2018. However, net 
farm income in south cen-
tral and southeast Kansas 
fell compared to the prior 
year, at least partially be-
cause of more precipita-
tion than usual during the 
critical planting and grow-
ing seasons.

Net farm income in 
northwest Kansas av-
eraged $127,244 versus 
$116,077 a year earli-
er; southwest averaged 
$188,051 versus $153,660; 
north central averaged 
$109,961 versus $76,238; 
south central $70,566 ver-
sus $99,709; northeast 
$109,768 versus $60,944; 
and southeast $111,310 ver-
sus $136,916.

The KFMA summary 
breaks down data by type 
of farm, for example av-
erage dryland crop, cow 
herd, crops and beef. It 
provides comparisons 
against the previous four 
years in categories such 
as value of livestock pro-
duced, value of farm pro-
duction, depreciation, 
number of workers, crop 
production costs/crop 
acre, and family living ex-

penses.
“To get a true picture 

of 2019, you have to look at 
the fall of 2018,” said Brian 
Manny, KFMA economist 
in south central Kansas, 
adding that the area expe-
rienced one of the wettest 
Octobers in history during 
the normal wheat planting 
time that year.

Will Feldkamp, KFMA 
economist in north cen-
tral Kansas said that area 
had “phenomenal wheat 
yields” and good soybean 
yields last year.

“We’re used to getting 
a lot of rain but had more 
than usual in 2019. Crops 
were planted late because 
of it,” said Dillon Rapp, 
KFMA economist in south-
east Kansas, one of the 
areas where net farm in-
come slipped from a year 
earlier.

In addition to this 
year’s weather challenges 
and ongoing trade issues, 
COVID-19 lends even more 
uncertainty to the finan-
cial picture for Kansas 
farms, Herbel said. He en-
courages farmers, whether 
KFMA members or not, to 
use the KFMA data as a 
benchmark against their 
own farms to identify 
strengths and weaknesses.

“There is much pro-
ducers can’t control, but 
there are things they can 
control,” Herbel said. “A 
good set of records will 
help identify production 
costs, can provide a start-
ing point for market plan-
ning, and can help a farm 
manager understand their 
farm business better than 
anyone else. The invest-
ment of time into this pro-
cess is important to man-
age today’s economic envi-
ronment successfully.”

More information about 
the KFMA is available on-
line.

20 - JC 4th and Pom

Your Cattle Need Key Breeder Mineral

FEED

FEEDS
Joseph Ebert,  VP

Fourth & Pomeroy
Associates, Inc.

with Availa 4 from Zinpro. Availa 4 provides key essential trace 
minerals zinc, copper, manganese, & cobalt. 
Providing beef cattle a more available form 
of these minerals can increase reproductive 

efficiency & conception rates. 
CALL KEY FEEDS TODAY

1-800-432-7423 OFFICE
Clay Center, Kansas 67432

Byron Thoreson • 785-630-0161
Rod Bohn, GM • 785-630-0846

MINNEAPOLIS LOCATION: 
James Carr • 785-630-0491

TIPTON LOCATION: 
Tim Wiles • 785-630-1049

Bonded & Insured

620-342-2425 or 800-835-7803 toll-free • Fax: 620-342-7741
SALE EVERY WEDNESDAY IN EMPORIA, KANSAS AT 11:00 AM

HEIFERS
15 blk ......406@134.00
3 blk ........417@130.00
4 Char .....495@128.00
6 bkbwf...506@135.00
7 blk ........543@124.00
3 Char .....638@113.00
6 mix .......602@112.00
19 mix .....623@110.50
6 blk ........653@105.50
18 blk ......755@114.50
3 mix .......720@105.00
20 mix .....927@103.50
4 mix .......999@102.00
4 blk ......1043@100.00

STEERS
6 blk ........396@161.00
3 blk ........323@144.00
17 blk ......498@154.00
3 blk ........500@161.00
6 bkbwf...518@161.00
10 blk ......592@138.00

5 Char .....566@136.00
9 blk ........548@135.00
4 mix .......585@126.00
3 mix .......627@139.00
15 mix .....666@125.00
4 blk ........680@121.50
4 blk ........718@129.50
40 mix .....753@127.50
10 blk ......746@124.50
4 blk ........836@119.50
63 bkbwf 890@119.25
22 mix .....868@117.00
18 blk ......928@114.75
22 blk ......923@114.50
5 blk ........901@114.25
11 blk ......965@111.00
52 bkbwf 993@111.00
4 blk ........980@108.00
17 mix .....998@107.50
15 mix ...1065@104.00
12 mix ...1100@104.00

For Cattle Appraisals Call:

BRODY PEAK, 620-343-5107 GLENN UNRUH, 620-341-0607
LYLE WILLIAMS, Field Representative, 785-229-5457 

WIBW 580 - 6:45 A.M. Thurs; KVOE 1400 - 6:30-6:45 A.M. Thurs. & Fri.

To see more consignments go to: emporialivestock.com

THANK YOU FOR ALL OF YOUR CONTINUED SUPPORT!
 YOUR BUSINESS IS ALWAYS APPRECIATED!

Date: 5/20/20.
Total Head Count: 627JC LivestoCk saLes inC.

  Wednesday Sale, Hogs NOON • Cattle 12:30 PM
CLay Center

LivestoCk saLes inC.
Cattle sales Tuesday, 11:00 AM. 

 KARL LANGVARDT MITCH LANGVARDT LYNN LANGVARDT
 Cell: 785-499-2945 Cell: 785-761-5814 Cell: 785-761-5813

JUNCTION CITY, KANSAS • Barn Phone 785-238-1471
 Seth Lauer 785-949-2285, Abilene

Clay Center, Ks  •  Barn Phone 785-632-5566
Clay Center Field Representatives:

Tom Koch, 785-243-5124  Lance Lagasse, 785-262-1185

Tues. & Wed.
8:00 am

KCLY-Fm 100.9

If you need assistance in marketing your cattle 
please call & we will be happy to discuss it with you.

Be sure to check our Facebook page for 
the latest consignments.

UPCOMING SALE SCHEDULE:
May 27th – Cattle & Hog Sale
June 10th – Cattle & Hog Sale
June 24th – Cattle & Hog Sale

July 8th – Back to Regular Sale Schedule

Report from May 20, 2020
STEERS

7 355 182.00
1 420 175.00
3 460 171.00
54 745 139.00
62 810 137.25
63 785 137.00
59 896 125.75
5 820 123.50
58 903 120.00
8 933 118.25
23 1007 111.50
4 959 104.50

HEIFERS
6 317 170.00
8 461 161.50
4 425 155.00
11 378 152.00
7 460 147.50
8 673 125.50
5 855 110.75
6 812 109.50
14 966 106.00

TOP BUTCHER COW: 
$70.00 @ 1,735 lbs.

STEERS
1 400 170.00
1 490 169.00
1 530 169.00
3 527 166.00
6 627 165.50
1 675 134.00
5 785 124.00
3 883 117.50
3 875 110.50

HEIFERS
14 475 149.00

29 545 144.50
5 612 129.00
3 922 95.50

TOP BUTCHER COW: 
$68.50 @ 1,885 LBS.

TOP BUTCHER BULL:
$83.50 @ 1,790 LBS.

BRED COWS: $850

PAIRS:    $1,025-$1,625

Report from May 19, 2020

Watch online with cattleusa.com
(Tab J.C. Livestock Sales) Must register to bid.

CONSIGNMENTS FOR MAY 27:
12 Fancy Fat Hogs ................................................ 275-300 lbs.

PLUS MORE BY SALE DAY!

Be sure to check our Facebook page 
for the latest consignments.

UPCOMING SALE SCHEDULE:
June 2nd – Cattle Sale

June 6th – Sheep & Goat Sale
June 16th – Cattle Sale

June 20-21st – Alternative Animal Sale
June 30th – Cattle Sale

July 7th – Back to Reg. Cattle Sales!
July 11th - Sheep & Goat Sale!!!

NO SALE TUES., MAY 26 DUE TO
MEMORIAL DAY HOLIDAY!

FIELDMEN
Jim Dalinghaus Dave Bures, Auctioneer Jeff Cook Greg Anderson Trevor Lundberg Taylor Schotte
  785-799-5643 402-239-9717 785-564-2173 785-747-8170 785-770-2271 785-268-0430
 Baileyville, KS Odell, Nebraska Hanover, KS Waterville, KS Frankfort, KS Marysville, KS

Barn Phone • 785-562-1015 www.marysvillelivestock.com

Marysville Livestock Sales
Every Thursday at 12 Noon

Bill Keesecker, Manager • 785-562-1015
1180 US Hwy. 77, P. O. Box 67, Marysville, KS 66508

PLEASE VISIT OUR WEB SITE TO SEE OUR LATEST DETAILED MARKET REPORTS AND 
UPCOMING CONSIGNMENTS AND SPECIAL SALES: www.marysvillelivestock.com

HFRETTES:
1030-925#   $105.00-$93.00

COWS-HIGH YIELDING
1700#-1050#   $77.00-$62.00

COWS-LGT WT & LOW YIELDING
1700#-975# $60.00-$30.00

BULLS:
2250#-1070#  $87.00-$63.00

Market Report for 5-21-2020.
700 HEAD SOLD

                STEERS/BULLS
                BEEF
300-400# $180.00-$162.00
400-500# $175.00-$150.00
500-600# $163.00-$134.00
600-700# $147.00-$123.00
700-800# $138.00-$123.00
800-900# $129.00-$113.00
900-1,000# $119.00-$105.00
                     HEIFERS
300-400# $142.00-$126.00
400-500# $143.00-$129.00
500-600#  $146.00-$133.00
600-700# $134.00-$115.00
700-800#  $121.00-$100.00
800-900# $103.00-$96.00
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At the table: the code
By Nicole Erceg

Have you ever walked 
into a building and won-
dered about the engineer? 
Who verified that each 
beam sits right where it’s 
supposed to? Was he the 
details type of guy that 
checked everything to be 
sure gravity or a strong 
storm won’t harm those 
inside? Maybe he was a 
hasty type with a small 
budget who didn’t give any 
thought to how the hand-
rail choice might one day 
lead to a terrible fall.

I never considered such 
things until I befriended 
an architect student in col-
lege. He enjoyed pointing 
out weak links, flaws and 
poor design choices that 
made me suddenly fear for 
my safety.

Many of our beef con-
sumers are having the 
same experience. Never 
having considered where 
food comes from or walked 
up on an empty meat case, 
they didn’t imagine what 
services a packing plant 
provides. Now they have a 
different perspective, and 
it’s not a positive one.

It’s no sin to give little 
thought to what went into 
a product before buying. 
We’re usually focused on 
the product, the experi-
ence, our needs—not those 
who made it possible.

Until something signals 
that we should question it.

Those questions, in-
creasingly pressed on ag-
riculture in recent years, 

are now louder as media 
scrutiny during COVID-19 
spotlights fragility in the 
meat industry. Whatever 
trust was built into the sys-
tem behind beef has been 
severely strained.

Decades of quality 
beef at consumers’ fin-
gertips should count for 
something, right? It does. 
There’s still comfort in a 
family pot-roast dinner, 
the simple convenience 
and versatility of ground 
beef and holidays cele-
brated around what comes 
off the grill.

The relationship, the 
memories, the flavor are 
bonds yet unsevered, 
though fraying with guilt 
for too many of our cus-
tomers. There’s fear that 
the joy of beef might come 
at a cost they don’t want 
to pay.

Ranchers have done 
their part, gone the extra 
mile. Making sure calves 
have a solid vaccine pro-
gram to keep them healthy 
down the line. Investing 
in better genetics to add 
value from the ranch to 
the end user. Add the bells 
and whistles—if it’s what 
consumers want, it will 
pay off in the long run.

It has; beef consump-
tion and demand have 
grown. But if you’re star-
ing at red ink on a balance 
sheet today, it sure doesn’t 
feel like it.

There’s folks who say 
cattle bred for premium 
quality won’t be important 
moving forward. I agree. 
They’ll be absolutely vital.

Our consumers need as-
surance in their food sup-
ply. The media narrative 
highlighting weak links in 
our meat supply chain is 
equivalent to at least 20 

Super Bowl ads.
No single PR campaign 

can erase the damage 
done.

Safety, wholesomeness, 
proof of care, a promise 
of quality, a guarantee of 
our commitment to our 
people—those are keys to 
guilt-free beef. Consumers 
won’t take our word for 
it—we have to show the 
work. We’ll also have to 
show our hearts.

These things can feel 
overwhelming, impossible, 
or simply outrageous when 
we’re still riding out this 
storm. But like compound 
interest, small invest-
ments over time grow into 
powerful assets.

Meaningful change isn’t 
accomplished overnight. 
More often, it happens 
slowly by chipping away 
piece by piece until some-
thing new suddenly takes 
shape.

Overcoming the con-
sumer trust challenge 
seems wholly insurmount-
able until I think of thou-
sands of cattlemen making 
small improvements, one 
day at a time.

I’m not afraid any 
buildings are going to fall 
on me because we have 
building codes. There are 
people who enforce safety 
measures; there are certif-
icates that prove someone 
else did their job. How-
ever, I don’t appreciate 
structures like I crave a 
medium-rare New York 
strip. Food is more per-
sonal.

When I think about the 
thing that sparked my own 
faith in agriculture, a com-
mitment to this career and 
this life, it was a kind of 
code. A pledge to always 
make the best better.

The Propane Education & Research Council is sharing an interactive online 
activity center for parents and caretakers of preschool and young school children 
looking for fun learning opportunities while much of the country is keeping safe 
at home.

The site, PropaneKids.com, includes games, activities, and even science experi-
ments for children that are designed to reinforce the importance of propane safety 
and education with a focus on the farm.

“Millions of school age children have been thrust into a remote learning envi-
ronment this spring, and many parents are left to their own devices to find engag-
ing, fun ways to keep children learning while they are at home,” said Tucker Per-
kins, president and CEO of PERC, a national nonprofit organization. “We wanted to 
do our part to help provide a fun, free learning center for young children, and we 
think parents are going to really like what PropaneKids.com has to offer.”

At PropaneKids.com, parents, caregivers, and their children can explore a vir-
tual farm or create their own, play games like farm bingo and spot-the-difference, 
color digital coloring pages, and conduct fun science experiments.

Americans living on acreages and farms away from the city center are already 
familiar with propane in use on their land. Propane is a versatile alternative 
energy source already being used in nearly 12 million U.S. households for home 
heating, water heating, clothes drying, and cooking.

Nearly 40 percent of farms in America rely on propane in their farming and 
ranching operations to run pumps and engines, heat buildings, and dry and pro-
cess crops. Propane is largely a domestic fuel, too, as more than 90 percent of the 
U.S. propane supplies are produced in the United States.

Parents can visit PropaneKids.com to explore all of the activities available for 
children.

Interactive site offers educational games, 
activities about children down on the farm

Pragmatism and optimism rule the 
day at Gardiner Angus Ranch fifth 
annual “Meating Demand” bull sale

The fifth annual Gar-
diner Angus Ranch “Meat-
ing Demand” bull sale 
confirmed a pragmatic 
confidence among produc-
ers’ need to invest in their 
future, despite the current 
global environment.

There is a heightened 
awareness that progress, 
inherent production effi-
ciencies and our system 
of producing massive sup-
plies of meat protein can-
not be taken for granted. 
The recovery has begun 
and practical beef pro-
ducers in attendance con-
firmed their optimism by 
confidently continuing to 
value elite, high-valued ge-
netics.

The sale offering fea-
tured 159 20-month-old 
bulls ready to turn out 
on summer pastures. The 
average of the offering 
ranked the bulls in the top 
3% of the Angus breed for 
marbling, $Beef and $Com-
bined; top 20% of the breed 
for calving ease, bottom 
38% of the breed for birth 
weight and top 10% of the 
breed for yearling weight. 
The offering represented 
19 different sires, with the 
majority of the bulls sired 
by GAR Sure Fire, GAR 
Method, GAR Ashland and 
GAR Proactive.

The top selling bull of 
the day was Lot 1, GAR 
Momentum 7138. A top 1% 
for marbling, $Beef, $Com-
bined and Method Genet-
ics ROI, he sold to long-
time Angus breeder, Doug 
Benoit, Benoit Angus, 
Esbon, for $12,000. Long-
time GAR Allied Produc-
er, Clint Smith and Smitty 
Lamb, Ogeechee Farms, 
Wadley, Georgia, had the 
winning bid on Lot 2, GAR 
Heartland, selling for 
$11,000. Heartland scored 
a perfect top 1% trifecta on 
all three Method Genetics 
indexes, as well as top 1% 
$B, $C and marbling.

A top commercial 
ranching operation and 
longtime GAR customer, 
JLB Ranch, Douglass, paid 
$10,000 to own Lot 58, GAR 

Scale House W1158. W1158 
is an excellent example of 
double-digit calving ease, 
top 1% early growth and 
end product merit support-
ed by a %IMF ratio of 121. 
Linda Lynch, Lynch Cattle, 
Pearsall, Texas, competed 
hard to have the winning 
bid on Lot 28, GAR Ash-
land 238G, at $9,500. Three 
bulls sold for $9,000 each. 
Lot 7, 11 and 32 sold to 
Tommy Cartrite, Sunray, 
Texas; Tom Betschart, Ash-
land, and Jenkins Angus 
LLC, Gage, Okla., respec-
tively.

JLB Ranch continued 
to add to their impressive 
bull battery with Lot 5, 
GAR Momentum 8821H, on 
a winning bid of $8,500. 
GAR customer for three 
generations, Giles Ranch, 
Bucklin, also paid $8,500 
for Lot 33, GAR Ashland 
R888.

Harry & Lisa Moser, 
Wheaton, selected Lot 6, 
GAR Ashland 8818 and 
paid $8,000. 8818 is a 
powerful combination of 
growth, meat and muscle 
with outstanding end prod-
uct merit potential. Giles 
Ranch returned to the auc-
tion and also paid $8,000 
for Lot 53, GAR Momentum 
W1378.

Five bulls sold in the 
$7,500 range to four buy-
ers. Lots 13, 14, 62, 74 and 
87 sold to Ryan Hartman, 
Malin, Oregon; Michael 
Mertz, Mertz 09 Ranch, El 
Dorado, Texas; Charles 
Mertz, Ponca City, Okla.; 
and Giles Ranch, respec-
tively.

Eight bulls sold for 
$7,000 each to four buy-
ers. Lots 8, 9, 10, 22, 37, 59, 
81 and 141 sold to Dud-
ley Brewer, Brewer Land 
& Cattle, Oakwood, Texas; 
Michael Mertz, Rob & Syl-
via Sellard, Sellard Farms, 
Kan.; and Ryan Hartman.

The sale was concluded 
in one hour and forty min-
utes selling to 76 buyers 
from 16 states.

Notes of interest: 76% 
of the bulls sold to Kansas, 
Texas and Oklahoma.

39 GAR Sure Fire sons 
averaged $5,019

34 GAR Method sons av-
eraged $4,544

22 GAR Ashland sons 
averaged $6,489

18 GAR Proactive sons 
averaged $4,413

13 GAR Scale House 
sons averaged $5,154

11 GAR Momentum sons 
averaged $5,977

5 GAR Sunrise sons av-
eraged $4,350

Volume Buyers—Bulls: 
Jim Kramer, J-Six Farms, 
Seneca; Britt Claxton, Mil-
len, Georgia; Jaime Snid-
er, S/S Cattle Co., Lipan, 
Texas; John and Marisa 
Kleysteuber, Garden City; 
Kelly Giles, Giles Cattle 
Co., Canyon, Texas; Giles 
Ranch Co., Bucklin; Brent 
Burrow, Ag Partners, Gru-
ver, Texas; Dudley Brew-
er, Brewer Land & Cat-
tle, Oakwood, Texas; JLB 
Ranch, Douglass; Tuda 
& Jack Crews, Ute Creek 
Cattle Co., Bueyeros, New 
Mexico; Mark Montgomery, 
Montgomery Farms, Eliza-
beth, Ark.

Volume Buyers—Com-
mercial Females: Daryl 
Sales, Sales Farms, Val-
ley Falls; Victor McGee, 
Osyka, Miss.; E.J. Schulte, 
Eldon, Mo.

Gardiner Angus Ranch 
is a family-owned ranch-
ing operation located near 
Ashland. Gardiner Angus 
is dedicated to the produc-
tion of quality beef from 
gate to plate. Using their 
experience in beef cattle 
breeding, state of the art 
technology, data manage-
ment and sound science, 
Gardiners produce Angus 
cattle that make docu-
mented contributions to 
the beef industry. The Gar-
diner operation records, 
measures and documents 
genetic merit on more than 
5,000 Angus cattle each 
year. The ranch encom-
passes more than 48,000 
acres in southwest Kansas 
and is a founding mem-
ber of U.S. Premium Beef, 
LLC.

Trump 
addresses beef 
imports during 
NCBA White 
House visit

NCBA CEO Colin Wood-
all said the following in re-
sponse to comments made 
by Trump about beef im-
ports:

“Today’s comment by 
President Donald Trump 
demonstrates the complex-
ity of the U.S. beef busi-
ness. Live cattle imports 
to the United States only 
come from Canada and 
Mexico and will continue 
to do so under the terms 
of the president’s newly 
negotiated USMCA. Amer-
ica has not imported live 
cattle from other nations 
for several years. However, 
if President Trump is se-
rious about reconsidering 
import decisions, NCBA 
and its members strongly 
request the White House 
to take another look at his 
decision to allow fresh beef 
imports from nations like 
Brazil, where there contin-
ue to be concerns with foot-
and-mouth disease and US-
DA’s decision to reopen the 
American market to Brazil-
ian beef.

“Beef trade is a com-
plex business, and Amer-
ica’s cattle producers rely 
on safe and reliable inter-
national trading partners, 
both as a destination for 
the undervalued cuts we 
produce here, such as 
hearts, tongues and livers, 
and for importation of lean 
trim for ground beef pro-
duction to meet strong con-
sumer demand.”
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www.centrallivestockks.com
Office: 620-662-3371

or Matt Hoffman (Owner): 620-727-0913
Hay Auction- Every Tuesday at 9:00 a.m.

Cattle Auction- Every Tuesday at 10:00 a.m.
Hog/Sheep/Goat Auction- Every 3rd Saturday

Horse/Tack Auction- Every 1st Saturday

Sat., June 6th - Catalog Horse Sale
Tues., June 9th - Calf/Yearling Special

Tues., June 16th - Holstein Sale
Sat., June 20th - Hog/Sheep/Goat Sale

Check website/ Facebook for
schedule changes!

Dan Harris, Auctioneer & Owner • 785-364-7137
Danny Deters, Corning, Auct. & Field Rep • 785-868-2591
Dick Coppinger, Winchester, Field Rep. • 913-774-2415
Steve Aeschliman, Sabetha, Field Rep. • 785-284-2417

Larry Matzke, Wheaton, Field Rep. • 785-268-0225
Craig Wischropp, Horton, Field Rep. • 785-547-5419

Barn Phone • 785-364-4114
WEBSITE: www.holtonlivestock.com

EMAIL: dan@holtonlivestock.com

Holton Livestock Exchange, Inc.
1/2 mile East of Holton, KS on 16 Highway

Livestock Auction every Tuesday at 12 NOON
****STARTING TIME: 12:00 NOON****

View our auctions live at “lmaauctions.com”

STEERS
2 blk strs  415@180.00
24 blk red strs  504@178.00
5 blk strs  472@177.00
3 blk strs  413@174.50
5 bwf blk strs  466@169.50
4 blk red strs  505@160.50
5 blk strs  494@160.50
12 blk strs  572@157.00
10 blk bwf strs  596@153.00
14 rwf bwf strs  622@149.00
11 blk strs  646@145.25
8 blk bwf strs  588@144.50
6 blk strs  670@142.50
7 blk char strs  617@142.00
6 blk bwf strs  666@141.50
12 blk bwf strs  697@138.00
4 blk strs  673@137.00

5 red blk strs  662@137.00
9 blk strs  808@129.00
5 rwf bwf strs  772@127.25

HEIFERS
5 blk hfrs  439@156.00
4 blk hfrs  457@155.00
4 blk bwf hfrs  443@153.00
3 blk hfrs  468@152.50
5 blk red hfrs  480@150.00
4 rwf bwf hfrs  480@142.00
10 blk hfrs  559@139.25
16 blk bwf hfrs  575@138.75
5 blk hfrs  536@134.00
6 blk bwf hfrs  696@134.00
4 rwf blk hfrs  621@133.50
5 blk hfrs  663@129.50
11 blk hfrs  723@129.50
5 blk hfrs  671@126.00

SPRING CONSIGNMENT AUCTION RESCHEDULED FOR JUNE 20
Please keep checking our website for additions & deletions

MARKET REPORT FOR TUESDAY, MAY 19, 2020
RECEIPTS:  831 CATTLE

FOR FULL RESULTS, VISIT OUR WEBSITE:
vwww.holtonlivestock.com

316-320-3212
Fax: 316-320-7159

2595 SE Highway 54, P.O. Box 622, 
El Dorado, KS 67042

EL DORADO
LIVESTOCK AUCTION, INC.

 Josh Mueller Steven Hamlin
 Owner/Manager (602) 402-6008 (H)
 (316) 680-9680 (620) 222-1199 (M)
 Chris Locke Van Schmidt, Fieldman
 (316) 320-1005 (H) (620) 367-2331 (H)
 (316) 322-0675 (M) (620) 345-6879 (M)

Cattle Sale Every Thursday 11:00 AM

We welcome your consignments!
If you have cattle to consign or would like additional
information, please call the office at 316-320-3212

Check our website & Facebook for updated
consignments: www.eldoradolivestock.com

To stay up to date on our latest announcements you 
can “Like” us on Facebook

THURSDAY, MAY 28, 2020 SALE
*******

CHECK OUR wEbSITE AS wELL AS FACEbOOK
FOR UpDATED LISTINgS!

STAY TUNED FOR EARLY CONSIgNMENTS!

300-400 lb. No test; 400-500 lb. steers, $136-$170; heifers, 
$149-$156.50; 500-600 lb. steers, $127-$150; heifers, $112-
$133; 600-700 lb. steers, $108-$139; heifers, $106-$127; 700-
800 lb. heifers, $102-$115; 800-900 lb. heifers, $100-$106; 
1,000-1,100 lb. steers, $94.50-$106.25. Trend on Calves: 
Mostly steady on a light test. Trend on Feeder Cattle: Steady 
to little firmer. Butcher Cows: high dressing cows $60-$70; 
Avg. dressing cows $50-$60; low dressing cows $40-$50. 
Butcher Bulls: Avg. to high dressing bulls: $75-$91. Trend 
on Cows & Bulls: $4-$6 higher.

HIGHLIGHTS:
HEIFERS

6 blk 453@149.00
3 blk 627@127.00
7 blk 756@115.00
4 mix 845@102.00
7 mix 1050@93.00

STEERS
2 blk 660@159.00
3 blk 830@119.00
57 blk 1009@106.25
56 mix 1030@103.25
52 blk 1056@103.50

Market Report - Sale Date 5-21-20.   371 Head.
Eureka Livestock Sale

P.O. Box 267 Eureka, KS 67045
620-583-5008 Office  620-583-7475

Sale Every Thursday at 11:30 a.m. Sharp

Ron Ervin - Owner-Manager
Home Phone - 620-583-5385

Mobile Cell 620-750-0123
Austin Evenson- Fieldman

Mobile Cell 620-750-0222
 If you have any cattle to be looked at call Ron or Austin

We appreciate your business!

Like Us On Facebook!

NO SALE HELD ON MAY 
21 FOR MEMORIAL DAY

EARLY CONSIGNMENTS FOR MAY 28
• 110 blk Limo X strs & hfrs, 450-650 lbs, weaned 40 days 

or more, double vac.
• 40 mixed strs & hfrs, 600-900 lbs.
• 21 blk strs & hfrs, 400-600 lbs, weaned 60 days & cac.
• 50 blk bwf strs & hfrs, 700-900 lb (Pending)

SEVERAL CATTLE PENDING

NO SALES JUNE 4 & 18

WE WILL HAVE SALES 
JUNE 11 & 25

ONLINE AUCTION
Be sure to check out the Online Auctions that are going on NOW!!

Variety of items selling. 
June 2: Firearms, Tools, Collectibles, Furniture

June 23: Large selection of Sports & Music Memorabilia

View Catalogs for Complete List.
LInDSAY AuCTIOnS & ReALTY, LLC * 913.441.1557

Professional C.A.I. Auctioneers • Thomas J. & Thomas M. Lindsay
info@lindsayauctions.com * www.lindsayauctions.com
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Using artificial insemination in very warm weather
By Glenn Selk, Oklahoma State University Emeritus 

Extension Animal Scientist
As the breeding season for spring calving herds is get-

ting under way, understanding heat stress in Southern 
Plains cattle takes on increased importance. Producers 
that choose to synchronize and then artificially insem-
inate replacement heifers or adult cows have already 
started the process. If the hot weather arrives during the 
AI breeding season, some management and breeding 
alterations may be helpful.

For years, producers that bred artificially upon de-
tected standing estrus (heat), would wait 12 hours before 
breeding the female in heat. If she was first observed in 
standing heat in the morning she would be inseminated 
that evening. If she was first observed in standing heat 
in the evening she would be inseminated the following 
morning. (This was called the A.M./P.M. rule of artificial 

insemination.)
More recent extensive research with dairy cattle has 

indicated that there is no significant advantage to the 
A.M./P.M. rule. Similar pregnancy rates have resulted 
from inseminating in the morning only compared to fol-
lowing the AM/PM rule. Plus new research at Oklahoma 
State University on the internal temperature of heat 
stressed cattle adds even more concern about handling 
and inseminating cattle in the evening.

Research with rumen temperature boluses has shown 
that the core body temperature of beef cows peaks at two 
to five hours after the highest daytime temperature (Pye, 
Boehmer, and Wettemann. 2011 ASAS Midwest Abstracts 
Page 104; Abstract 285 or 2013 OSU Animal Science 
Research Reports). On a warm spring/summer day the 
highest daytime temperature is often late afternoon. 
In this study, the mid-June daytime high was about 93 

degrees at 4 p.m.
The body temperature of the cows was averaging 

102.2 degrees F. in the late afternoon. However the peak 
body temperature of the cattle occurred at about 7 p.m. 
at 103.1 degrees F. Elevated core body temperatures 
have been implicated from other research in reduced 
pregnancy rates in heat stressed cattle. An increase of 
0.9 degrees F. in uterine temperature the day of insemi-
nation resulted in decreases in conception rates of 12.8% 
(Gwasdaukas, et al. 1973).

Inseminating all cattle in the morning hours would 
avoid the heat stress of evening breeding. Some would 
be bred at first standing heat, others would be bred at 
the conventional 12 hours after standing heat. If timed 
AI is the method of choice, cattle working (especially 
the actual insemination) should be scheduled for the 
morning hours.

Merck Animal Health and American Hereford 
Assoc. announce five-year educational partnership

Merck Animal Health 
(known as MSD Animal 
Health outside the Unit-
ed States and Canada) an-
nounces its five-year part-

nership with the Ameri-
can Hereford Association 
(AHA) to educate mem-
bers and cattle produc-
ers on the importance of 

animal health programs 
in maximizing cattle’s ge-
netic potential. Through 
the partnership, Merck 
Animal Health will lead 

educational sessions at 
the AHA’s Annual Mem-
bership Meeting and Con-
ference, as well as at the 
association’s in-person 
and online educational 
opportunities.

“Merck Animal Health 
is proud to partner with 
the American Hereford 
Association to deliver 
the latest information on 
building animal health 
programs and protocols 
that help improve cattle 
wellbeing and perfor-
mance,” says Kevin Mob-
ley, executive director of 
cattle sales and marketing 
for Merck Animal Health. 
“The AHA has a strong 
history and even bright-
er future as it continues 
to serve and educate its 
growing membership, in-
cluding its younger mem-
bers and future leaders of 
the industry.”

The new partnership 
will support the value of 
developing strong genet-
ic and animal health pro-
grams. “It’s great to have 
Merck Animal Health 
work with our team,” says 
Jack Ward, AHA execu-
tive vice president. “An-
imal care and health are 

critical to the success 
of our producers’ oper-
ations, and we look for-
ward to Merck Animal 
Health’s contributions in 
this educational effort.”

Submit photos and 
support the Hereford 

Youth Foundation
To help kick off the new 

partnership, cattle pro-
ducers are encouraged 
to share a photo show-
ing them using a Merck 
Animal Health product 
with their own cattle. For 
every photo submitted to 
the AHA, Merck Animal 
Health will donate $100 
(up to $15,000 total) to sup-
port the Hereford Youth 
Foundation of America.

The foundation is ded-
icated to scholarship, 
leadership and educa-
tional support of youth 
in the business of raising 
Hereford cattle.

“We encourage our 
adult and youth members, 
as well as commercial cat-
tle producers to submit 
photos showing how you 

implement your animal 
health protocols using 
Merck Animal Health 
products,” says Ward. 
“Not only do health pro-
grams add value to cattle, 
the photos you share will 
generate funds for our ed-
ucational, leadership and 
research efforts of the 
Hereford Youth Founda-
tion of America.”

Submit photos via 
Facebook Messenger to 
the AHA and use #Her-
efordStrong in the mes-
sage. Photos must be sub-
mitted by Sept. 15, 2020. 
By providing a photo, the 
participant grants Merck 
Animal Health and the 
AHA the permission to 
use the photo for purpos-
es of advertising, publici-
ty, trade, display, exhibi-
tion and any other com-
mercial or other business 
purpose.

Merck Animal Health 
offers trusted, innovative 
products and programs to 
help keep cattle healthy 
and productive.

Agribusiness industry 
awards annual scholarships

Kansas Agribusiness 
Retailers Association’s 
(KARA) scholarship com-
mittee met in late-April 
and awarded nearly 
$10,000 in scholarships to 
Kansas high school gradu-
ating seniors and current 
college students for the 
2020-21 academic year.

The scholarship com-
mittee, comprised of 
KARA’s membership, re-
ceived more than 100 ap-
plications and awarded 
six students scholarships 
to assist in advancing 
their academic endeav-
ors.

“KARA has a long and 
proud history of provid-
ing scholarships to worthy 
students,” KARA’s presi-
dent and CEO Ron Seeber 
said. “We congratulate 
this year’s recipients and 
wish them the best with 
their studies and their fu-
ture contributions to the 

industry.”
Each year, KARA 

awards one $500 Jim Lee 
Memorial scholarship, 
four $1,500 KARA gener-
al scholarships and one 
$1,500 Dr. David Whitney 
Agronomy scholarship.

The winners of 2020-
21 scholarships are listed 
below with their current 
town:

Jim Lee Memorial 
Scholarship - $500 Total

Toby McClure - Hugot-
on

KARA Scholarships - 
$1,500 Total

Zachary Eck - Ellis
Caleb Stout - Cotton-

wood Falls
Abby Vetter - Randall
Cooper Zenger - Mull-

inville
Dr. David Whitney 

Agronomy Scholarship - 
$1,500 Total

Courtney Sherbert - 
Morganville

22-Rezac

Our COnsignments can now be viewed after 12 noon on mondays by going to www.grassandgrain.com & logging onto the online subscription
FOR INFORMATION OR ESTIMATES:

Rezac BaRn St. MaRyS, 785-437-2785 LeLand BaiLey tOPeKa, 785-608-4005
denniS Rezac St. MaRyS, 785-437-6349 Lynn Rezac St. MaRyS, 785-456-4943
denniS’ ceLL PHOne 785-456-4187 Rex aRB MeLveRn, 785-224-6765
KennetH Rezac St. MaRyS 785-458-9071

toll Free number...........1-800-531-1676
Website: www.rezaclivestock.com

aUctiOneeRS: denniS Rezac & Rex aRB

Livestock Commission
Company, Inc.

St. Marys, Ks.

cOW/caLF PaiRS
4 blk cows/cvs @ 1550.00
4 blk cows/cvs @ 1200.00
1 red cow/cf @ 1175.00
3 blk/red cows/cvs @ 1125.00
1 red cow/cf @ 950.00
2 blk cows/cvs @ 900.00
1 blk cow/cf @ 900.00

BULLS
1 char bull 1885 @ 89.00
1 blk bull 1925 @ 87.00
1 wf bull 1820 @ 86.50
1 blk bull 1800 @ 83.00
1 blk bull 1330 @ 77.00
1 blk bull 1635 @ 74.50

cattle By 
auction

STARTING TIME
10:30 AM tuesdaysSell

Or Buy

   We sold 1451 cattle May 19. Steer and heifer calves 
were in good demand at steady prices. Feeder steers 
and heifers sold steady to $3.00 higher. cows and 
bulls were steady.

1 blk cow 1380 @ 61.00
1 blk cow 1175 @ 60.50
1 bwf cow 1355 @ 60.00
1 blk cow 1025 @ 59.50
2 blk cows 1178 @ 59.00
2 blk/bwf cows 1078 @ 58.00
1 wf cow 1355 @ 57.00
1 blk cow 1065 @ 56.00
1 blk cow 1185 @ 55.00
1 blk cow 1005 @ 53.00
1 blk cow 1145 @ 51.50
1 blk cow 1075 @ 51.00

BRed cOWS
1 blk cow @ 950.00
2 blk cows @ 900.00

1 bwf hfrt   830 @ 85.00
1 blk hfrt   980 @ 84.00
2 blk/bwf hfrts   995 @ 80.00
1 blk cow 1495 @ 73.00
2 blk cows 1238 @ 71.50
5 blk/bwf cows 1306 @ 71.50
1 blk cow 1110 @ 71.00
1 bwf cow 1420 @ 70.50
1 blk cow 1385 @ 70.00
1 blk cow 1335 @ 69.50
1 bwf cow 1270 @ 69.00
1 blk cow 1215 @ 68.00
2 blk/bwf cows 1315 @ 67.50
1 sim cow 1550 @ 67.00
1 blk cow 1530 @ 66.50
1 sim cow 1260 @ 66.00
1 red cow 1275 @ 65.50
1 blk cow 1325 @ 65.00
1 bwf cow 1145 @ 64.50
1 blk cow 1275 @ 64.00
1 bwf cow 1330 @ 63.50
1 blk cow 1065 @ 63.00
1 blk cow 1175 @ 62.50
1 red cow 1185 @ 62.00
1 blk cow 1090 @ 61.50

8 blk/red hfrs 475 @ 139.00
3 wf hfrs 423 @ 137.00
4 blk/char hfrs 545 @ 136.00
4 blk/red hfrs 461 @ 135.00
4 blk/bwf hfrs 523 @ 134.00
45 blk/bwf hfrs 543 @ 132.50
5 wf hfrs 522 @ 130.00
5 blk/red hfrs 422 @ 129.00

StOcKeR & FeedeR HeiFeRS
10 blk hfrs 557 @ 145.00
3 blk hfrs 550 @ 137.50
16 blk hfrs 618 @ 136.00
3 blk hfrs 622 @ 133.50
4 blk/bwf hfrs 576 @ 133.00
72 blk/bwf hfrs 688 @ 129.75
6 blk hfrs 612 @ 128.00
112 blk/red hfrs 805 @ 118.60
7 blk hfrs 859 @ 116.00
64 blk/red hfrs 816 @ 115.50

cOWS & HeiFeRetteS
1 blk hfrt   990 @ 97.00
2 blk/bwf hfrts   930 @ 94.00
1 blk hfrt   700 @ 86.00

59 blk/bwf strs 830 @ 120.75
28 blk/red strs 858 @ 119.75
61 blk/char strs 892 @ 118.00
60 blk/bwf strs 946 @ 117.00
17 blk strs 907 @ 116.75
171 blk/red strs 911 @ 116.75
60 blk/red strs 946 @ 117.00
17 blk strs 907 @ 116.75
171 blk/red strs 911 @ 116.75
60 blk/red strs 932 @ 114.75
59 mix strs 971 @ 112.60
53 mix strs 919 @ 111.25
61 mix strs 1014 @ 110.10

HeiFeR caLveS
1 blk hfr 400 @ 166.00
1 blk hfr 415 @ 162.00
3 blk hfrs 377 @ 160.00
11 blk hfrs 384 @ 160.00
18 blk/red hfrs 465 @ 149.50
2 blk/red hfrs 423 @ 140.00
8 blk/red hfrs 469 @ 140.00
3 blk hfrs 485 @ 140.00
4 red/char hfrs 496 @ 139.50

SteeR & BULL caLveS
4 blk strs 374 @ 182.00
4 blk strs 409 @ 176.00
4 blk/char strs 369 @ 172.00
7 blk strs 459 @ 170.00
9 blk/char strs 482 @ 169.00
4 blk/red strs 474 @ 164.00
5 mix strs 528 @ 163.50
2 blk strs 385 @ 161.00
5 blk/bwf strs 545 @ 155.00
6 blk/red bulls 468 @ 154.50
3 blk bulls 442 @ 150.00
6 blk/bwf strs 534 @ 148.00
3 x-bred strs 478 @ 141.00

StOcKeR & FeededR SteeRS
9 mix strs 595 @ 147.00
12 blk strs 649 @ 144.75
6 blk/char strs 554 @ 144.00
6 x-bred strs 609 @ 138.50
6 blk/sim strs 653 @ 136.50
50 blk/bwf strs 821 @ 133.50
25 red/char strs 845 @ 130.25
60 blk/bwf strs 863 @ 126.85

 WatcH OUR aUctiOnS
Live On dvauctions.com

To control crowd size at our auction, spectators and visitors will not be permitted. We need to reserve proper distancing space for our buyers 
and sellers, who should not bring extra people with them. The CAFE WILL BE CLOSED.  Thank you.

CONSIGNMENTS FOR MAY 26:
• 20 black steers & heifers, 450-500 lbs., vacc.
• 30 black steers & heifers, 500-600 lbs., vacc.
• 60 black heifers, 775-800 lbs.
• 60 black heifers, 725-750 lbs.
• 60 black steers, 900-925 lbs.
• 60 black steers, 800-850 lbs.
• 61 black crossbred steers, 950-975 lbs.
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