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K-State livestock judging team nabs national runner-up
The Kansas State Univer-

sity livestock judging team 
maintained its lofty status as 
one of the best in the United 
States recently, finishing as the 
national runner-up at the North 
American International Live-
stock Exposition in Louisville, 
Kentucky.

The contest, in its 114th 
year, is recognized as the top 
competition in the country 
for collegiate livestock judg-
ing teams. K-State has had a 
team since 1903, during which 
time the university has won 
13 national titles, including 
a record-setting five in a row 
from 1994 to 1998.

“This team will go down as 
one of the most consistent and 
successful squads in recent 
memory,” said Chris Mullinix, 

instructor of animal sciences 
and the team’s coach. “These 
students take incredible pride 
in representing K-State and 
have worked tirelessly to get 
to this level.”

In addition to finishing sec-
ond at the national contest, 
K-State completed the 2019 
season with wins at the Amer-
ican Royal in Kansas City, and 
the Houston Livestock Show; 
and a runner-up finish at the 
National Western Stock Show 
in Denver.

“K-State was the nation’s 
only team to be honored in 
the top two spots at all four of 
the nation’s largest collegiate 
events,” Mullinix said. “As a 
coach, I’m so proud of their 
commitment to be the very 
best. Most importantly, these 

are young people that will take 
their K-State education and 
the skills developed through 
livestock judging and make a 
major impact in this industry. I 
couldn’t be more proud.”

Collegiate livestock judg-
ing consists of 12 classes cov-
ering beef cattle, swine, sheep 
and goats. Students are asked 
to evaluate phenotype, pedi-
gree and genetic information 
of breeding and market ani-
mals, then give oral reasons on 
their rankings.

At the national contest, 
Oklahoma State University 
was the top team in the col-
legiate division, followed by 
K-State, which also placed 
second as a team in oral rea-
sons and swine, and third as a 
team in the beef category.

Among individuals, Sam-
uel Lawrence (Avilla, Indi-
ana) placed first nationally in 
the swine judging category; 
Adrian Austin (Mt. Vernon, 
Illinois) placed third in beef 
and fourth in oral reasons; 
Justin Nofzinger (Wauseon, 
Ohio) placed fourth in beef; 
Cade Hibdon (Princeton, Kan-
sas) placed fifth in swine; and 
Cooper Carlisle (Ropesville, 
Texas) was seventh in sheep 
and 10th in oral reasons.

Austin and fellow team 
members Kaylee Farmer (Ne-
vada, Missouri), Kaci Forak-
er (Burrton, Kansas), Keayla 
Harr (Jeromesville, Ohio) and 
Cole Liggett (Dennison, Ohio) 
were named All Americans for 
2019.

“The All American team 

recognizes 12 students based 
on academic success, industry 
involvement, campus lead-
ership, community service 
and success in the judging 
competition,” Mullinix said. 
“K-State’s five All Ameri-
cans were more than any in-
stitution. In the past decade, 
K-State has now had 26 young 
people named All Americans, 
which is also more than any 
other member institution.”

“In my opinion, there is 
no activity that better comple-
ments a student’s education 
than participating on a colle-
giate judging team,” Mulli-
nix said. “Perhaps today more 
than ever, young people are 
not engaging in activities that 
develop decision making, crit-
ical thinking and communica-

tion skills. Livestock judging 
does all of that in a compet-
itive environment while pro-
moting time management and 
working in a team setting.”

He adds, “When you pair 
those skills with a first-class 
animal science degree, it’s 
obvious why these students 
are so marketable and make 
advancements in their careers 
so quickly. Additionally, the 
livestock judging team is such 
a visible program with com-
petitions held at the nation’s 
most historic stock shows. It 
creates an incredible following 
amongst alumni and potential 
students. Many of our students 
first heard of K-State because 
of the livestock judging team.”

By Steve Suther
What happens to a commercial Angus herd after 23 years 

of selection led by marbling? No worries, really, just premium 
opportunities.

That’s the nutshell from veteran Iowa State University animal 
scientist Dan Loy, whose team recently authored a white paper 
based on data from their quality-selected Angus herd.

In November, Loy reminded producers at the Angus Conven-
tion in Reno, “Reproduction in the cow herd is very complex. 
There’s a genetic component—that’s the big box across the top—
but it’s impacted by the environment and nutrition at different 
stages—there are a lot of moving parts.”

Noting past studies and literature reviews, he then focused 
on ISU’s Angus cow herds, first set up in 1996 as a means to use 
ultrasound-based selection for either high marbling or high yield. 
In 2002, the latter herd was dispersed when American Angus As-
sociation’s statistical tools had improved. The breed’s expected 
progeny difference (EPD) for marbling (MARB) has guided the 
400-cow herd at the fescue-based McNay Farms in southcentral 
Iowa since then (see sidebar).

Loy compared the Angus MARB versus the ISU herd’s EPD 
over time, simplified with trend lines that currently show the 
average ISU cows now higher than 1 while the Angus average 
nears 0.6.

Looking at interactions with other EPDs, he pointed out the 
Iowa cows lagged behind on heifer pregnancy early on.

“We’ve been improving that through the years so that, cur-
rently, we’re about breed average,” he said, adding the same can 
be said for the milk and weaning weight EPDs.

An unusual feature of the Iowa herd is the internally raised 
crop of breeding bulls. They allow for “a unique dataset,” Loy 
said, that includes the ability to track the scrotal circumference 
EPD, slightly above breed average, and within the Angus breed, 
slightly positive in its correlation to marbling.

The ISU herd phenotype in terms of carcass performance can 
be seen in the finished steers and heifers marketed in the last five 
years, currently at 93% or more qualified for the Certified Angus 
Beef ® (CAB®) brand, including 57% Prime.

“I like to say Prime is the new Choice,” Loy remarked, “be-
cause working with feedlot nutritionists, and in the research, you 
always see quality expressed in terms of percent Choice.

“With these cattle, that’s a meaningless number, because 
they’re all Choice,” he said. A guiding principle now is, “We just 
need to figure out how not to screw that up.”

Average ribeye area, fat thickness and yield grade within the 
ISU herd “very typical of the industry,” Loy said, although the 
carcass weights are a little lighter.

 
The research setting and quality goals open research doors 

into the timing of marbling deposition as well as how brood cows 
deplete and build up intramuscular fat during a production year.

Serial harvest of steers has found weanling steers that could 
already grade Choice.

“We know marbling starts much earlier in life that was 
thought, and it’s a slower process,” Loy said. The ISU team has 
just started monitoring marbling levels in cows during gestation 
to see how much it may draw down or increase with body con-
dition scores.

Other datasets include calving intervals and reproductive suc-
cess over time, compared to marbling. Simple correlations found 
significant, slightly positive relationships with heifer pregnancy, 
number of calves produced and even numerically favorable in 
terms of calving interval.

“So that’s in the right direction,” Loy noted.
“Overall, it’s kind of like a broken record and a little bit bor-

ing, but we found very little relationship between marbling and 
reproduction,” he concluded.

Good things can happen when marbling leads selection criteria
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We had a lighter run of cattle for our 
December 27th cattle auction with a 
good attendance of buyers. There were 
not enough light calves to fully test the 
market. Feeder Weight cattle sold at 
fully steady to strong prices. Cull cows 
sold $2 to spots $5 higher on the high 
dressing cows. 

From all of us at the Manhattan
Commission Company, we would like 

to wish everyone a Healthy, Happy,
and Prosperous New Year!

STEER CALVES — 200-250 LBS.
Osklaoosa 3 Cross 248@185.00

STEERS — 600-875 LBS.
Olsburg 29 Cross 618@165.00
Olsburg 46 Cross 702@160.75
Oskaloosa 36 blk 708@159.00
Oskaloosa 7 blk 770@150.00
Wilsey 8 Cross 743@147.50
Wilsey 4 blk 863@143.00
Leavenworth 7 Hols 657@53.00
Leavenworth 8 Hols 733@52.50

HEIFER CALVES — 300-550 LBS
Oskaloosa 4 Cross 6308@135.00

HEIFERS — 675-800 LBS
Wilsey 15 blk 799@135.85
Wilsey 7 blk 698@133.50

BABY CALVES
Tecumseh 1 blk @330.00

Oskaloosa 1 blk @230.00
Wamego 2 Cross @175.00
COWS & HEIFERETTES — 825-1,900 LBS
Meriden 1 blk 845@93.00
Frankfort 1 bwf 1000@85.00
Osage City 1 blk 1025@82.00
Westmoreland 1 blk 1800@73.00
Westmoreland 1 blk 1290@72.00
Westmoreland 1 bwf 1630@71.00
Leonardville 1 blk 1845@70.75
Westmoreland 1 blk 1855@70.00
Leonardville 1 blk 1710@70.00
Westmoreland 1 blk 1595@68.00
Leonardville 1 blk 1740@67.50
Westmoreland 1 blk 1475@66.50
Osage City 1 blk 1550@66.00
Osage City 1 blk 1550@63.50
Lyndon 1 Heref 1625@60.00

Manhattan 1 blk 1715@59.50
Osage City 1 blk 1500@59.50
Auburn 1 Rd Ang 1370@57.50
Osage City 1 blk 1460@53.50
Meriden 1 blk 1675@52.50
Osage City 1 blk 1445@50.50
Leavenworth 1 Hols 1370@49.50
Frankfort 1 bwf 1380@49.00
Leavenworth 1 Hols 1170@47.00
Osage City 1 blk 1325@47.00
Osage City 1 blk 1245@46.00
Osage City 1 blk 1300@43.00
McLouth 1 blk 1260@41.00

BULLS  — 1,775-2,075 LBS.
Westmoreland 1 blk 1790@79.50
Leonardville 1 blk 1940@78.00
Osage City 1 blk 2050@75.00

 JOHN CLINE  BRENT MILLER   MERVIN SEXTON  TOM TAUL  BRYCE HECK 
 ONAGA  ALMA   MANHATTAN  MANHATTAN  LINN 
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—————————  FIELD REPRESENTATIVES  —————————
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SAM GRIFFIN  ALAN HUBBARD   BILL RAINE  JEFF BROOKS  DAN COATES ANDREW SYLVESTER
BURNS  OLSBURG   MAPLE HILL  BEATTIE  BALDWIN WAMEGO
620-726-5877  785-468-3552   785-256-4439  785-353-2263  785-418-4524 785-456-4352
Cell: 620-382-7502  Cell: 785-410-5011  Cell: 785-633-4610  Cell: 785-562-6807 

Upcoming Special Stock Cow & Bred Heifer Sale Dates  •  Wednesday’s starting at 11:00 AM
2020:  January 15  •  February 19  •  March 18  •  April 15  •  May 6

NO SALE INTERRUPTIONS FOR
CHRISTMAS OR NEW YEARS HOLIDAYS. 

HAVE A SAFE AND BLESSED
CHRISTMAS & NEW YEAR!

SPECIAL STOCK COW 
AND BRED HEIFER SALE

WED., JAN. 15 • STARTING 11:00 AM
BRED 1st CALF HEIFERS

• 60 fancy gentle Angus 1st calf OCV hfrs, AI bred to Conneally Comrade May 1, cleaned up 
Harms Comrade sons for Feb. calving, 2 rds shots & wormed.

• 35 Fancy Red Angus, one ranch origination, 1st calf OCV hfrs, sired by S-L Red Angus 
bloodline, AI bred to KCC Excellence to calve Feb. 15th, cleaned up with Mushrush & 
Kneibel LBW bulls for 60 days, 1st rd scourguard.

BRED COWS
• 10 Char & Angus cows, 4-7 yrs w/ Sept. Crossbred calves by side. Calves have had 7 Way, 

Bovishield Gold, castraded. Cows bred back Char bull.
FOR A COMPLETE DETAILED LISTING OF OUR SPECIAL STOCK COW & BRED 

HEIFER SALE, PLEASE VISIT OUR WEBSITE MCCLIVESTOCK.COM

EARLY CONSIGNMENTS FOR JAN. 3
• 150 mostly blk strs & hfrs, long weaned & shots, 700-900 lbs.
• 75 choice Angus Gelv X strs & hfrs, weaned 75 days, 2 rds shots, 575-750 lbs.
• 100 blk & Red Angus cross strs & replacement quality hfrs, weaned 65 days, 2 complete 

rds shots, 575-750 lbs.
• 64 blk strs & hfrs, 700-850 lbs.
• 100 choice blk & bwf strs & hfrs, 2 complete rds shots, weaned Nov. 1, 500-700 lbs.
• 15 blk hfrs, 2 rds shots, long weaned, 675-750 lbs.
• 150 choice, reputation, Simm/Angus strs & hfrs, 2 complete rds shots, 550-750 lbs.
• 45 blk Red & Char X strs & hfrs, weaned Oct., two complete rds shots at weaning, 550-

750 lbs.
• 14 blk Angus & blk Angus X strs & hfrs, one rd Spring shots. Long weaned, bunk broke, 

electric fence and water broke, 550-750 lbs.
• 90 Angus strs & hfrs, wormed, 2 rds shots, weaned Nov. 1, bunk broke, no implants, 

500-650 lbs.
• 60 choice blk & bwf strs & hfrs, 60 days weaned, 500-600 lbs.
• 45 choice Red Baldy strs & hfrs, long weaned, 2 rds shots, 500-700 lbs.
• 16 Simm strs & hfrs, 2 rds shots, long weaned, 550-650 lbs.
• 20 blk & X bred strs & hfrs, weaned 60 days, 2 rds shots, 450-650 lbs.

EARLY CONSIGNMENTS FOR JAN. 10
• 60 home raised blk & blk baldy strs, weaned Oct. 1, 3 rds shots, 800-825 lbs.
• 40 home raised blk & blk baldy strs, weaned Oct. 1, 3 rds shots, 650-750 lbs.
• 70 Hereford strs & hfrs, weaned Oct. 16, all shots, 600-700 lbs.
• 38 blk, bwf and rwf strs & hfrs, weaned Nov. 25th, bunk broke, 700-800 lbs.
• 9 blk Angus strs & hfrs, weaned Dec. 1st, worked, vacc., bunk, electric, fence & water 

broke.
• 81 choice reputation Angus strs & hfrs, weaned Nov. 15th, 2 rds shots, 550-750 lbs.
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Hay market trade is slow to moderate, demand is slow to 
moderate, prices remain steady, and are expected to do so for 
the next several weeks. According to the U.S. Drought Monitor, 
Kansas continues to struggle with moisture deficits that have 
been present for more than three months. During the past week, 
the abnormal dryness (D0), moderate drought (D1), and severe 
drought (D2) were held steady. If you have any extra hay to sell 
and/or need hay here in Kansas, use the services of the Internet 
Hay Exchange: www.hayexchange.com/ks.php.

Southwest Kansas
Dairy alfalfa, ground/delivered, grinding alfalfa steady; 

movement slow to moderate. Alfalfa: horse, premium small 
squares 240.00-250.00. Dairy 1.00-1.05/point RFV, Supreme 
185.00-226.00, Premium 170.00-195.00, Good 160.00-170.00. 
Stock or Dry Cow 160.00-170.00. Fair/Good grinding alfalfa, 
115.00-125.00, Ground and delivered locally to feed lots and 
dairies, 150.00-160.00. Sudan: large rounds 55.00-65.00. Wheat 
straw: large rounds 40.00-50.00, large squares 65.00-75.00 deliv-
ered. The week of 12/15-12/21, 12,091T of grinding alfalfa and 
1,631T of dairy alfalfa was reported bought/sold. The average 
paid by feedlots on December 1 for alfalfa ground and delivered 
was 151.06, down 8.91 from the previous month, usage was 
691T/day, up 5% and total usage was 20,732T.

South Central Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, alfalfa pel-

lets, steady; movement slow to moderate. Alfalfa: horse, small 
squares 250.00-275.00. Dairy, 1.00-1.05/point RFV with an 
instance at 1.10/point RFV, Supreme 195.00-225.00, Premium 

175.00-200.00, Good 165.00-175.00. Stock cow, 130.00-150.00. 
Fair/Good grinding alfalfa, 90.00-105.00. Ground and delivered 
locally to feedlots 135.00-145.00; Alfalfa pellets: Sun cured 15 
pct protein 200.00-205.00, 17 pct protein 205.00-220.00, Dehy-
drated 17 pct 300.00-310.00. Grass Hay: Bluestem, good small 
squares 7.00-8.00/bale, large rounds 60.00-70.00, large squares 
75.00-85.00. Brome, small squares 7.00-8.00/bale, large rounds 
100.00-110.00, lesser quality 70.00-80.00. Sudan: large rounds 
65.00-75.00. Oat hay, large rounds, 80.00-85.00. Teff: mid to 
large squares 140.00-160.00. Wheat Straw: small squares 5.50-
6.50/bale, large squares 70.00-75.00, large rounds 55.00-65.00. 
The week of 12/15-12/21, 6,719T of grinding alfalfa and 775T 
of dairy alfalfa was reported bought/sold. The average paid by 
feedlots on December 1 for alfalfa ground and delivered was 
143.45, down .88 from the previous month, usage was 332T/day, 
up 30% and total usage was 9,957T.

Southeast Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered, grass hay 

steady; movement slow. Alfalfa: horse or goat, 230.00-250.00. 
Dairy 1.00-1.05/point RFV. Stock cow 160.00-170.00. Fair/Good 
grinding alfalfa, 115.00-125.00. Ground and delivered, none re-
ported; Grass hay: Bluestem, small squares 130.00-140.00, good, 
mid squares 120.00-140.00, large squares, 100.00-120.00, large 
rounds 60.00-70.00. Brome, good, small squares 125.00-150.00, 
mid to large squares 120.00-135.00, large rounds 90.00-100.00, 
lesser quality 75.00-85.00; Wheat Straw: mid and large squares 
60.00-80.00, large rounds 55.00-65.00. The week of 12/15-
12/21, 2,956T of grass hay was reported bought/sold.

Northwest Kansas
Dairy alfalfa, grinding alfalfa, ground/delivered steady; move-

ment slow. Alfalfa: Horse or goat, 205.00-215.00. Dairy, Premi-

um/Supreme 1.00-1.05/point RFV. Stock cow, fair/good 150.00-
160.00. Fair/good grinding alfalfa, 100.00-110.00. Ground and 
delivered locally to feedlots and dairies, 125.00-135.00.

North Central-Northeast Kansas
Dairy alfalfa, grass hay, grinding alfalfa, ground/delivered 

steady; movement slow to moderate. Alfalfa: horse, premium 
small squares 9.50-10.50/bale. Dairy 1.00-1.05/point RFV, Su-
preme 185.00-210.00, Premium 170.00-195.00, Good 160.00-
170.00. Stock Cow, 150.00-160.00. Fair/good, grinding alfalfa, 
110.00-125.00. Ground and delivered 130.00-160.00. Grass hay: 
Bluestem, small squares 7.00-8.00/bale, mid to large squares 
85.00-100.00, large rounds 75.00-85.00. Brome, small squares 
7.50-8.50/bale, mid to large squares 115.00-150.00, large rounds 
80.00-95.00; Sudan, large rounds 55.00-65.00. Wheat Straw: 
small squares 5.00-6.00/bale delivered, large squares 100.00-
110.00 delivered, large rounds 60.00-70.00. The week of 12/15-
12/21, 299T of grinding alfalfa and 525T of dairy alfalfa was 
reported bought/sold.

***Prices are dollars per ton and FOB unless otherwise 
noted. Dairy alfalfa prices are for mid and large squares unless 
otherwise noted. Horse hay is in small squares unless otherwise 
noted. Prices are from the most recent sales.

*CWF Certified Weed Free
*RFV calculated using the Wis/Minn formula.
**TDN calculated using the Western formula. Quantitative 

factors are approximate, and many factors can affect feeding 
value. Values based on 100% dry matter (TDN showing both 
100% & 90%). Guidelines are to be used with visual appearance 
and intent of sale (usage). Source: Kansas Department of Agri-
culture - Manhattan, Kansas, Kim Nettleton 785-564-6709. Post-
ed to the Internet: www.ams.usda.gov/mnreports/DC_GR310.txt

Kansas Hay 
Market Report 

The calf’s most important meal is its first
By Morgan Marley

The most important meal 
of each calf’s life is its first.

Colostrum serves as a loan 
of immunity from its mother 
until the calf has time to build 
its own, Brian Vander Ley 
said. Calves are born having 
“almost no antibodies,” but the 
ability to make them.

“Some of the immunity is 
short lived — which makes it 
critically important,” said the 
University of Nebraska veteri-
nary epidemiologist. “Because 
if it doesn’t receive that pas-
sive transfer, it is without pro-
tection for about two weeks.”

Two weeks at risk of dam-
age that can never be made up.

Vander Ley shared his 
take at the 2019 Range Beef 
Cow Symposium last month 
in Mitchell, Neb., based on 
his ongoing work at the Great 
Plains Veterinary Educational 
Center in Clay Center, Neb.

Ensuring your cows are 
prepared to produce adequate 
colostrum is just as important 
as their calves receiving it. 
Body condition scores are the 
top indicators.

“Cows that are in good 

condition, at least a five, give 
birth more quickly,” Vander 
Ley said. “They make better 
colostrum and their calves get 
up and nurse faster because 
they’re stronger and tend to 
have better immune function.”

Those aren’t the ones to 
worry about. It’s the calves 
you help bring into the world.

If a cow or heifer is expe-
riencing dystocia, the chances 
of the newborn calf getting 
up and nursing decreases sig-
nificantly.

“The longer a calf spends 
in anaerobic metabolism with-
out oxygen, the lower its blood 
pH goes. So it goes into acido-
sis,” Vander Ley said. “Aci-
dosis in calves has the direct 
effect of depressing their brain 
function.”

If you’re going to assist 
with a delivery, “then you’d 
better go through the trouble” 
of making sure the calf gets 
colostrum.

“If that calf isn’t standing 
in a half hour and nursing then 
you better get its mother in the 
chute and milk her out,” he 
said, adding it’s a missed op-
portunity to not guarantee the 
calf received colostrum.

While there is still absorp-
tive capacity up to 24 hours, 
the most optimal timeframe 
is four hours. After that, their 
ability to absorb quickly de-
clines.

And nursing is better than 
tubing. Calves have a reflex 
pathway called the esopha-
geal groove. Whenever a calf 
nurses, it’s the reflex response 
in their forestomach that cre-
ates “a straight shot from the 
esophagus to the small intes-
tine.”

“If we tube, that doesn’t 

happen,” he said. “When we 
tube, we think it pools in their 
rumen or in that forestomach, 
somewhere. Then they don’t 
access all of it.”

Even nursing a bottle is 
preferred to tubing if possible, 
though he acknowledged not 
all calves are up for it. In that 
case, it’s better to get colos-
trum in the calf.

“One of my favorite say-
ings is ‘Don’t let perfect be the 
enemy of good,’” Vander Ley 
said. “This is a great example 
where to apply that.”

But if you are going to 
tube, there are two things to 
avoid. One is tubing a calf on 
its side, where a bad event is 
much more likely. Sit the calf 
up so its “sternal” side or chest 
is touching the ground.

The other error would be 
stretching a calf’s neck out so 
that the tip of the tube natural-
ly wants to go into the trachea. 
Vander Ley suggested bending 
the calf’s head as much as 90 
degrees to the right, which 
lets the tip of the tube bypass 
the trachea and go into the 
esophagus on the left side of 
the calf’s throat.

Sometimes you may sus-
pect a calf didn’t nurse enough 
or soon enough and the win-
dow for absorption is closing. 
In that case it’s better to give 
it the whole dose of colostrum 
rather than just a “boost.”

“Because of gut closure, if 
we create any kind of satiety 
in calves, they don’t feel like 
they have to get up and nurse,” 
Vander Ley said. “And we’re 
going to miss that opportunity 
pretty quickly; it makes me 
feel a lot better to get that calf 
a full dose immediately,” he 
said, noting the satisfaction of 

doing everything possible.
If that means tubing a calf, 

do it preferably with its moth-
er’s colostrum because “She 
makes as close to perfect an-
tibodies that her calf needs.”

But if you can’t get the 
milk from the cow, replacer 
products are better than sup-
plements, Vander Ley said. 
Replacer is made from dried 
colostrum from dairy cows, 
while supplements are often 
“spray-dried bovine plasma 
from slaughter plants.” Both 
have useable antibodies, but 
replacers contain more and 
from analogous origins.

Read the label of replacer 
products to make sure you give 
the calf an adequate amount, 
he directed. Most products rec-
ommend 100 to 120 grams of 
antibody for adequate passive 
transfer, but that can take two 
packages of a colostrum re-
placer.

Dairy industry research 
says calves that don’t get 
enough passive transfer have 
more pre-weaning problems 
like scours and infections. 
Other data suggest respirato-
ry disease becomes a greater 
problem at the feedyard.

Vander Ley’s conclusion: 
The issues are complicated, 
but management is simple. 
Feed your spring calving herd 
well through the winter. Make 
a plan for when calving starts, 
so you know what you’re 
going to do. Have products 
and tools available.

Four hours comes and goes 
quickly for each calf, but those 
are the windows that get your 
calves off to the right start.

For more management-re-
lated stories, visit https://www.
cabcattle.com.

Cattle producers the target 
of financial fraud schemes

Cattle producers are being 
urged to take extra precau-
tions amid a surge of scams 
targeting ranchers and asso-
ciated businesses. Scammers 
tend to use electronic or phone 
communications, which makes 
it more difficult for law en-
forcement to track down and 
prosecute the perpetrators.

Cases involving cattle 
producers in Kansas have in-

volved a scheme of counterfeit 
checks being mailed to victims 
from legitimate businesses. 
These checks mimic financial 
documents from producer’s 
actual checking accounts. Al-
though the checks are illegiti-
mate, they are being represent-
ed as legitimate transactions 
between the recipient and the 
account owner’s business. If 
you suspect fraudulent activ-

ity on your accounts, confirm 
details with your bank and call 
law enforcement to report the 
activity immediately. It is un-
likely fraudulent checks are 
issued as solitary events.

One common scheme is a 
buyer will send a check or 
cashier’s check for more than 
the agreed price, and then ask 
that the seller send the extra 
money to someone else to pay 
for transportation and delivery. 
The check is often counterfeit 
so the victim is liable for the 
funds.

Another common scam 
will feature con artists false-
ly advertising items using 
misleading descriptions and 
fake photos or videos. In the 
end, they will deliver inferior 
products. These are often civil 
cases, which means law en-
forcement cannot get involved.

Tips for avoiding fraud:
Verify the person you are 

attempting to do business with 
is a trusted source.

When selling items con-
sider payment options such as 
an escrow service or online 
payment system.

Never accept a check or 
cashier’s check for more than 
the value of the sale.

Confirm checks are valid 
by contacting your bank or the 
issuing bank.

When buying items never 
issue payment until the items 
are received unless you have 
complete trust in the seller.

Track bank account activity 
more regularly than monthly 
reconciliations.
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“I’ve been a long-time believer and 
subscriber of Grass & Grain.”

“I have kept an ad in Grass & 
Grain every week since 1972 
and I have been very pleased 

with the results.”

“Very cost effective. For what 
I spend in advertising, I spend 
way less with Grass & Grain 

than anywhere else.” 

“I have sold more property 
from my Grass & Grain ads 
than any other media that I 

have used.”

“I’ve been very pleased with 
the distribution because of the 

people that I have worked 
with that weren’t from this area
They got the paper and saw the ad.”

You too could be reaping the benefits 
of Grass & Grain advertising!

Don’t hesitate, call toll-free today: 
1-877-537-3816

“It absolutely pays for itself.”

Or stop by to talk with one of our 
advertising representatives:

1531 Yuma St. Manhattan, KS

Dolly Anderson, broker/
owner of G&A Real Estate in 

Manhattan, KS, is one of 
Grass & Grain’s longest, 
continuous advertisers. 

Look  for  her  weekly  ad  in  the 
classified  section!

Auction by:

Washington, KS
785-325-2734, 747-6888, 747-8017

 www.BottRealtyAuction.com

SATURDAY, JANUARY 18, 2020 — 10:00 AM
At the Kloppenberg Center — HANoveR, KANSAS

4 Farms — 660 Acres, m/l, Washington & Marshall County Land
Tract 1 – Half section exceptional native grass pasture, 2 large ponds, 
  good fence, northern Washington County.
Tract 2 – 80 acres productive cropland and pasture, northwest
  Marshall County
Tract 3 – 70 acres productive cropland, northwest Marshall County
Tract 4 – 200 acres with 96 acres cropland, 50 acres pasture, balance
  excellent wildlife habitat, northwest Marshall County.
Terms: Ten (10) percent down, the balance due on or before March 
1st, 2020. Possession will be given at closing. 

THe HeIRS oF eMIL & LYLA KRAUSe
SATURDAY, FeBRUARY 1, 2020 — 10:00 AM

At the American Legion — LINN, KANSAS

2 Farms — 320 Acres, m/l, Washington County Land
TRACT 1

The N ½ NE ¼ 5-4-3, Linn Township, Washington County, Kansas
80 acres, m/l, all good native grass pasture with good water and good fence.

TRACT 2
The N ½ NW ¼ & SE ¼ NW ¼ & S ½ SW ¼ & NE ¼ SW ¼ 33-3-3, 
Washington Township, Washington County, Kansas
240 acres, m/l, with 104 acres cropland, balance is native grass pas-
ture, creek & timber.
Terms: Ten percent down, the balance due in 30 days. Possession at closing.

THe eSTATe oF RAMoNA oUeLLeTTe
Announcements the day of the auctions take precedence over 
previous advertising.

UPCoMING LAND AUCTIoNS
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EPA approves the use of ten pesticide products on 
hemp and a proposed interim decision on atrazine

Recently the U.S. Envi-
ronmental Protection Agency 
(EPA) announced two im-
portant actions that will help 
the agricultural sector protect 
crops from pests and weeds. 
Under the Federal Insecticide, 
Fungicide and Rodenticide 
Act (FIFRA), EPA is approv-
ing the use of ten pesticide 
products on hemp in time for 
the 2020 growing season. Nine 
of these products are biope-
sticides and one is a conven-
tional pesticide. EPA is also 
issuing a proposed interim de-
cision on atrazine — a widely 
used herbicide. Both actions 
provide regulatory certainty 
and clarity on how these tools 
can be used safely while also 
helping to ensure a strong and 
vibrant agricultural market.

“With common-sense ac-
tions, we are protecting the 
health of our nation and en-
suring that crops such as corn, 
sorghum, sugar cane and hemp 
can be protected against a 
broad spectrum of weeds and 
pests,” said EPA administra-
tor Andrew Wheeler. “Under 
the Trump administration, the 
EPA is committed to provid-
ing much-needed certainty to 
farmers and ranchers across 
the country who rely on 
crop protection tools to en-
sure a global supply of prod-
ucts, while driving economic 
growth in agricultural commu-
nities across America.”

“EPA’s actions today help 
support American farmers’ ef-
forts to grow hemp just in time 
for the first growing season,” 
said U.S. Secretary of Agri-
culture Sonny Perdue. “No 
other president has done more 
to remove strangling regula-
tions and promote American 
farmers than President Trump. 
From repealing WOTUS, to 
implementing year-round 
E-15, and ensuring 15 billion 

gallons of ethanol are in the 
marketplace next year, this ad-
ministration continues to put 
farmers first.”

The first action EPA is an-
nouncing is the approval of 
ten pesticide applications for 
use on hemp, just in time to 
be used during the 2020 grow-
ing season. EPA wanted to 
ensure the agency acted on 
these applications quickly to 
give growers certainty for next 
spraying season in 2020 and to 
make timely purchasing deci-
sions for next year. These ap-
provals were made possible by 
the 2018 Farm Bill, which re-
moved hemp-derived products 
from Schedule I status under 
the Controlled Substances Act.

While EPA oversees pes-
ticide registrations for hemp 
under FIFRA, other feder-
al agencies are working to 
streamline their separate reg-
ulatory implementation pro-
cesses for the newly legalized 
crop. The 2018 Farm Bill di-
rected the U.S. Department 
of Agriculture (USDA) to de-
velop a regulatory oversight 
program for hemp. USDA 
has since proposed a rule for 
state-level hemp growing/
management plans. In addi-
tion, the Food and Drug Ad-
ministration also plays a role 
in regulating hemp products 
when they fall under their 
regulatory authority. EPA is 
committed to working with 
our federal partners and help-
ing hemp growers obtain the 
tools needed to support and in-
crease commercial production. 
The step the agency is taking 
recognizes that innovation in 
pesticide use is critical to the 
success of our strong and vi-
brant agricultural sector.

“We’ve learned a lot about 
hemp since the establishment 
of the pilot programs in 2014, 
and we’re continuing our 

progress to ensure hemp is 
treated just like every other 
legal commodity,” said Senate 
Majority Leader Mitch Mc-
Connell (R-Ky.). “By approv-
ing several biopesticides for 
use in hemp cultivation—es-
pecially as Kentucky’s hemp 
farmers prepare for the 2020 
growing season—Adminis-
trator Wheeler is helping de-
liver much-needed tools for 
our farmers. Hemp producers 
across the country are looking 
to Kentucky for our exper-
tise and leadership with this 
exciting crop, and I’m com-
mitted to helping our farmers, 
processors and manufacturers 
take full advantage of hemp’s 
potential.”

“I’m pleased to hear of 
the EPA’s approval of ten pes-
ticides for use on industri-
al hemp. Since the Farm Bill 
was signed into law last year, 
Kentucky hemp farmers have 
been asking for safe and ef-
fective crop protection agents 
that meet the demands of the 
booming hemp industry,” said 
Senator Rand Paul (R-Ky). 
“These approvals will allow 
for the use of ten different pes-
ticides for the 2020 growing 
season, which will be of great 
benefit for Kentucky hemp 
farmers. We know the value 
of hemp in Kentucky, and I 
will continue to fight for and 
support all efforts to keep this 
industry moving forward.”

“I applaud the EPA for 
taking critical steps to move 
the hemp industry in the right 
direction,” said Kentucky con-
gressman James Comer (KY-
01) . “This action will benefit 
farmers in the next immedi-
ate growing season, and give 
them the tools necessary to 
make their crop and opera-
tion even better than before. 
I am pleased to see our regu-
latory agencies working in a 

commonsense way to help our 
hemp growers succeed.”

“NASDA thanks the EPA 
for taking the first step to pro-
vide crop protection for U.S. 
hemp farmers. Collaboration 
will be key as we work to 
provide a full tool box of solu-
tions, including biopesticides, 
to the emerging hemp indus-
try,” said National Associa-
tion of State Departments of 
Agriculture CEO Dr. Barbara 
P. Glenn.

“Today’s announcement 
by the United States Envi-
ronmental Protection Agency 
is a step in the right direc-
tion for the nation’s growing 
hemp industry,” said Kentucky 
Agriculture Commissioner 
Ryan Quarles. “It is important 
our growers have new tech-
nologies and tools to better 
help protect their crops and 
increase their yields. I wish 
to thank Administrator An-
drew Wheeler and his team 
for working hard to assist this 
new and exciting agricultural 
industry.”

“We are deeply grateful 
to the EPA for taking criti-
cal action to empower U.S. 
hemp growers by ensuring 
the development of products 
that protect crops from weeds 
and pests,” said U.S. Hemp 
Roundtable General Coun-
sel Jonathan Miller. “Hemp 
presents an exciting new ag-
ricultural commodity, and the 
EPA’s action will help provide 
farmers with the tools they 
need to seize this opportunity.”

The second action EPA 
is taking is to propose new, 
stronger protections to reduce 
exposure to atrazine — the 
next step in the registration 
review process required under 
FIFRA. Atrazine is a wide-
ly used herbicide that con-
trols a variety of grasses and 
broadleaf weeds. It is well-

known and trusted by growers 
as one of the most effective 
herbicides. Atrazine is used on 
about 75 million acres annual-
ly and is most often applied to 
corn, sorghum, and sugarcane. 
(Note: atrazine is not one of 
the ten pesticides approved for 
hemp.)

As part of this action, the 
agency is proposing a reduc-
tion to the maximum appli-
cation rate for atrazine used 
on residential turf, and other 
updates to the label require-
ments, including mandatory 
spray drift control measures. 
EPA’s proposed decision is 
based on the 2016 draft eco-
logical risk assessment and the 
2018 human health draft risk 
assessment for atrazine. EPA 
is also proposing updates to 
the requirements for propazine 
and simazine, which are chem-
ically related to atrazine. EPA 
will be taking comment on 
the atrazine, propazine and si-
mazine Proposed Interim De-
cisions for 60 days after publi-
cation in the Federal Register. 
Comments can be made to the 
following dockets EPA-HQ-
OPP-2013-0266 (atrazine), 
EPA-HQ-OPP-2013-0250 
(propazine), and EPA-HQ-
OPP-2013-0251 (simazine) 
once the Federal Register no-
tice publishes online.

“We appreciate the EPA’s 
proposal to re-register atra-
zine,” said Missouri Corn 
Growers Association CEO 
and Triazine Network Chair 
Gary Marshall. “This product 
is tremendously important to 
farmers across the country, es-
pecially for weed control in 
conservation practices. From 
citrus to sorghum and corn to 
Christmas trees, farmers rely 
on the agency’s use of credible 
science to regulate the prod-
ucts that allow us to safely 
grow more with less for a hun-

gry global population.”
“National Sorghum Pro-

ducers appreciates EPA apply-
ing sound science and moving 
forward with this key step in 
the reregistration process,” 
said National Sorghum Pro-
ducers Chairman Dan Atkis-
son.

“The impact atrazine has 
in weed control and making 
no-till production possible is 
as vital today as it was over 
50 years ago when the product 
was brought to market. For 
over 25 years Kentucky Corn 
Growers has worked to bring 
production stewardship edu-
cation and assistance to Ken-
tucky’s farmers encouraging 
the safe use of atrazine. We 
appreciate the years EPA has 
spent reviewing and ensuring 
the safety and effectiveness 
of atrazine,” said Kentucky 
Corn Growers Association ex-
ecutive director Laura Knoth.

In addition to these regula-
tory actions, EPA is continuing 
to build and enhance its rela-
tionship with the agricultural 
sector through the agency’s 
Smart Sectors program. Staff 
and senior leaders, including 
Region 5 administrator Cathy 
Stepp and Region 7 adminis-
trator Jim Gulliford, met re-
cently in Lenexa with repre-
sentatives from the renewable 
fuels industry. The meeting is 
providing a platform to collab-
orate with the renewable fuels 
industry and develop sensible 
approaches that better protect 
the environment and public 
health.

By Nicole Erceg
What does beef production 

look like in 2030?
It’s a heavy question, one 

difficult to grasp with the un-
certainty, but worth consid-
ering. If history is a lesson, 
we’ve learned a lot in the past 
10 years that forecast what the 
next 10 will hold.

Cow country started the 
decade in a low spot. The 
drought of 2011-12 forced cat-

tlemen to make deep cuts, but 
2014-15 followed with record 
prices. From there it’s been 
up and down but innovations 
enhanced decision-making in 
genetics, health and manage-
ment along the way. When the 
decade began, most ranchers I 
called on didn’t carry smart-
phones; now there’s an app 
with live updates on the cattle 
market and herd records in 
nearly everyone’s pocket.

As we turn the calendar 
page, many will bid 2019 
goodbye with great fervor. 
From devastating to at least 
annoying weather, fieldwork 
delays, market swings, the un-
certainties of new trade policy 
to “fake meat” headlines, it’s 
normal to feel like the deck 
has been stacked against beef 
for the last twelve months.

If we were to make pre-
dictions based on where the 
industry will be based on this 
year alone, it’s easy to look at 
a sorry calf check just cashed 
and only see more clouds on 
the horizon.

But every hard time has a 
silver lining.

I spoke with a cattleman 
recently who got into agri-
culture during the 1980s farm 
crisis. The outlook for farming 
was as poor as he, but doors 
closing for others provided 
opportunity for a passionate 
young man to capitalize on 

rented ground. Today, a third 
generation tags along as he 
and his son manage cows and 
farm together.

We can’t enjoy the moun-
taintop views without first 
crossing the valleys.

The headlines in national 
media paint a scary picture: 
“By 2030, the U.S. dairy and 
cattle industry will have col-
lapsed, as microbial protein 
factories take over.”

It may look like dim pros-
pects for our beef community, 
but numbers just don’t lie.

In the last decade, cattle-
men have made significant 
progress in the quality of the 
product we provide to con-
sumers. The industry averaged 
61% Choice and 3% Prime in 
2010. We’ll close out 2019 
with 71% of cattle grading 
Choice and 8.5% Prime, 
with twice as much Premium 
Choice.

Consumers have tasted the 

progress and they like it.
CattleFax projects re-

cord-high Prime and Choice 
production for 2020, a fifth 
year consecutive record year 
for premium-quality beef. De-
mand for Choice beef was up 
3% this year, and up 50% 
compared to recession lows, 
to say nothing of higher de-
mand for premium brands and 
Prime.

Those figures translate to 
higher grid-market payouts. 
The Choice-Select spread will 
reach a new record average of 
$14.60/cwt. in 2019.

The media narrative is only 
a poker face that ignores fun-
damentals. The share of peo-
ple on vegetarian and vegan 
diets has hovered at about 
2-3% for the past two decades.

That leaves a lot of 
meat eaters out there ready 
to be served, and craving a 
high-quality product.

I’m not a betting woman, 

nor do I have a crystal ball, 
but if I were to project what 
beef production will look like 
a decade from now, it’s even 
better, thanks to ever greater 
quality and consistency.

We will never be able to 
predict exactly how the chips 
will fall, but if there’s a safe 
bet to make, it’s to keep it on 
marbling. It’s the ace in our 
hand to stack play as a sure 
predictor of consumer satis-
faction.

The struggles of 2019 
won’t last long, except for les-
sons learned. There’s much to 
be won in the next decade for 
cattlemen who aren’t afraid 
to look into the unknown and 
say, “Deal me in.”

Next time in Black Ink®, 
Miranda Reiman will talk 
about the cattle of the future. 
Questions? Email nerceg@
certifiedangusbeef.com.

Betting on Beef

Soybean residue – worth more than you might think
By David G. Hallauer, 

Meadowlark District 
Extension agent, crops & 

soils/horticulture
If you were to look at a 

corn and soybean field side 
by side, there wouldn’t be any 
doubt which one had more 
residue. Every 40 bushels of 
corn results in approximately 
one ton of residue produced. 
By comparison, every 30 
bushels of soybeans produced 
results in one ton of residue. 
When you factor in potential 
yields of those two crops, sim-
ple math tells us what we see 
visually: corn produces more 
residue than soybeans.

That doesn’t mean that 

soybean residue is unimport-
ant. A look at residue remov-
al (if completely removed by 
baling, etc…) from University 
of Nebraska Extension pub-
lication G1846 – Harvesting 
Crop Residues – shows that 
soybeans remove the same 
amount of nitrogen (17 lb/
ton) as corn does. That residue 
also houses three pounds per 
ton of phosphorous and 13 

pounds per ton of potassium. 
That means that the residue 
left behind from a 50-bushel 
bean crop is holding almost 30 
pounds of N, five pounds of P 
and just over 20 pounds of K.

The nutrient value isn’t the 
only benefit. UNL research 
suggests that at least two tons 
per acre of residue should be 
left on the field if you are 
trying to maintain soil organ-

ic matter. If you are trying 
to prevent soil erosion, levels 
above two tons per acre are 
suggested. Prevention of evap-
orative soil losses from residue 
presence are a bonus as well.

Soybean residue is import-
ant. We may not see much out 
there at first glance, but its 
value is likely more than we 
think.

New Address?

Let us know!
Contact Kevin to update 

your Grass & Grain 
subscription:

agpress3@agpress.com
785-539-7558
1531 Yuma St., 

Manhattan, KS 66502

Herington-Harder 15

OFFERED FOR SALE 
BY SEALED BID

Farm Real Estate: Blackjack Rd and 170th Rd Denton, KS.
160 acres m/l, Wolf River Township Doniphan County, KS.
From the Barbara L. Craft Revocable Trust by Barbara L. Craft
Sale will be done by 1031 exchange 
Bids to be mailed to: Barbara Craft 3687 Deep Creek Rd. Manhattan, KS 66502
Deadline for Bids: January 10, 2020
Closing no later than  February 10, 2020.

Farm has been Fall sprayed and 220lbs of anhydrous applied.

All bids must reflect:
-The Real Estate legal description.
-The total amount bid for Real Estate/chemical application.
-The address, phone number, contract information of bidder.
-Bidders signature and date.

Terms: 10% down upon execution of contract with balance in full on clos-
ing. Seller will furnish good and merchantable title. Seller and Buyer will 
share equal title insurance and closing costs.

Legal description:
The North West Quarter (NW1/4) of Section Thirty-Three (33) Township 
Three (3), Range Nineteen (19) containing 160 acres m/l

Seller reserves the right to reject any and all bids. All bidders will be noti-
fied relative to property owner's decision regarding acceptance/rejection 
of their bid. Successful bidder must sign contract/make down payment 
within three days of notice that their bid has been accepted.

GSI 
GRAIN BINS

ALL SIZES AVAILABLE
Hopper Bins Available

FINANCING AVAILABLE

Harder AG PRODUCTS
West Highway 50

PEABODY, KANSAS 66866
Phone 620-983-2158
www.grainbinsusa.com

SEll HogS 1St & 3rd 
wEdnESday of EvEry montH

12/25/19 Sale reSultS

Herington LiVeStoCK CoMMiSSion Co.

manager: tracy Ediger, 785-366-6645 • Josh Patry - 785-466-6652
Gary Suderman - 913-837-6785 • dave Bures - 402-766-3743

Bob Kickhaefer, Cell - 785-258-4188 • Trevin Koehn, 620-381-0919

KFRM AM 550, Every Wed., 8:00 a.m. • Barn Phone 785-258-2205
www.Heringtonlivestock.com

View Our Auction Live at LMAAUCTIONS.COM

Our Consignments can now be viewed after 12 Noon on Mondays by going to 
www.grassandgrain.com & logging onto the online Subscription.

CattlE SalE EvEry wEdnESday: 11:30 am

tHErE waS no SalE HEld dECEmBEr 25tH

THURSDAY, JANUARY 16 • 6:00 pm
Zoetis will be putting on a BQa Certification meeting. meal provided.

Early ConSignmEntS for JanUary 1

morE CattlE By SalE timE

• 120 mostly blk strs, 875-900 lbs.
• 120 mostly blk strs, 875-900 lbs.

• 124 mostly blk strs, 900 lbs.

Early ConSignmEntS for
SPECial Calf SalE JanUary 8

• 40 mostly blk strs, long weaned, shots, 600-
700 lbs.

• 10 blk Red hfrs, long wean, shots, 500-600 lbs.

• 15 blk strs & hfrs, home raised, long wean, 
shots, 600-800 lbs.
morE CattlE By SalE timE
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DISCOUNTS: (For PRE-PAID orders only)

CLASSIFICATION:

CATTLE
16 FIRST CALF RED ANGUS/
Angus Springer hfrs, $1,050
per head, bred to Red Angus
bulls. 620-596-2813

17 QUALITY BRED ANGUS/
Gelbvieh heifers/ cows, bred
Gelbvieh or Angus. Raising re-
placements for over 30 years.
Losing pasture. 913-370-0334

18 MONTH OLD
REG. ANGUS BULLS
AI sired & Embryo calves

Checked, worked and
ready to go.

Reasonably Priced!
Visit our web page

for pedigrees:
www.maywayfarms.com

785-979-2183

15 ANGUS BULLS
Available now by

Private Treaty

Featured Sires:
Charlo, Capitalist,

Hoover Dam, Bullseye,
Black Granite

Performance Tested; Fertility
Tested; Fully Guaranteed;

Free Delivery in KS & NE.
Volume Discounts

See Performance Data &
Price List at:

www.WolfCreekAngus.com
LURAY, KANSAS

785-698-2225

20 Performance Tested
Sim-Angus bulls

Yearling to 2 year olds, black
or red polled, semen checked,

vaccinated, poured, very
gentle.

Luin Berger
785-268-0647 Cell

785-363-2645 Home

Angus Bulls For Sale
Howard Woodbury

785-241-0515
John Woodbury 785-229-2557

CATTLE

9th Annual
Production Sale

Sat. March 14, 2020
Baldwin City, KS • 5:30 P.M.

• Reg. 2 yr old, 18 mo. and
Yearling Angus Bulls
• SimAngus Bulls
• Reg. Females.

AVAILABLE NOW Private
Treaty! 30 hd Registered

Spring bred heifers. AI bred,
geno tested - Big and good!

Call for details.

May-Way Farms
Jason: 785-979-2183
Office: 785-594-3125

www.maywayfarms.com

ANGUS & SIMMENTAL- 
ANGUS BULLS

• Priced for the commercial 
cattleman

• Yearlings & 2-year olds w/ 
calving ease and growth

• Excellent selection w/ volume 
discounts

• Performance data available
• Good maternal traits

HUNINGHAKE ANGUS
Frankfort, KS

Leo Huninghake
Home: 785-292-4537
Cell: 785-556-2648

ANGUS BULLS
Yearling to 2 year olds
Performance Data Available

Good Maternal Traits
Fertility Tested

Continuously raising Angus 
cattle for 70 years.

Vering Angus
Greg Vering

Marysville, KS

785-562-7164 Cell
785-562-3988 Home

GRAZING LEASES available
from Osage Nation Ranch in
Osage County, OK. Approx.
1,097 cow/calf pairs and 581
head of stockers property avail-
able. Contact the ONR office at
918-287-3835 for more inform-
ation. Bids due Jan. 31.

CATTLE

ANGUS BULLS

18 to 24 Months Old
Also Yearlings

• Good maternal traits
• Gentle disposition
• Calving ease
• Priced to sell

BUSS ANGUS
Leonardville, Kansas

C: 785-410-3006
H: 785-293-4444

ANGUS & SIM-ANGUS
18-24 month old bulls

available, easy fleshing,
maternal focused,

calving ease,
good disposition.

TERRY OHLDE

785-747-6554
tohlde62@gmail.com

WOODEN CROSS 
CATTLE CO.
Charolais Bulls

For Sale
• Ranch raised
• Calving ease

• Large numbers
• All Registered

• EPD’s + performance
• Bulls reasonably priced

Customer and WCCC 
commercial cows always 

available for sale!

Merle Schlehuber 
620-381-1712

woodencross@fhrd.net
www.woodencrosscattleco.com

CATTLE

FOUNTAIN-
HARGRAVE

CATTLE
COMPANY

Offering high-quality
Charolais Bulls
Private Treaty

• High Performing
• Structurally Sound
• Quiet Disposition

• Fertility Tested, Virgin Bulls

For more information or
pictures contact:

Nick Hargrave
785-293-2176

nahargrave63@gmail.com

JENSEN BROS.
Bulls available for

Fall breeding

Hereford & Polled Hereford
18 month old

Ready to work for you
Fully guaranteed
Delivery available

DNA Enhanced EPDs
Performance Pedigrees

Guaranteed sight unseen
purchases

Kevin & Sheila Jensen
Courtland, KS

785-374-4372, home
785-243-6397, Kevin cell

jensenbros.net
jensenks@courtland.net

March 21 • 1 p.m.
Marshall Co. Fairgrounds,

Blue Rapids, KS

Broadcasted online at
DVAuction.com

Selling 32 Hereford bulls,
10 Hereford heifers,
27 Angus bulls and
10 Angus heifers.

Learn more at
OnTargetBullSale.com

Springhill Herefords
Dave Stump

785-556-0124
Dan Scmidt

785-562-6685

Alcove Cattle Co.
Ken Duensing

785-268-0898

REGISTERED LIMFLEX (Lim-
ousin x Angus) yearling bulls.
Easy calving and growth, reas-
onably priced. Falk Cattle 785-
241- 4803

CATTLE

POLLED HEREFORD BULLS.
Coming 3 y.o.; coming 2 y.o.; 5
coming spring yearlings. Calv-
ing ease, fertility, gentle, stout
and hotwire-broke. Reason-
ably priced. Free delivery.
Kanza Cattle, Chapman. 785-
313-6565.

RED & BLACK 
ANGUS BULLS

Yearling & 18 Month Old 
Bulls
Calving Ease with Great 
Growth
Performance Data 
Available
Good Maternal Traits & 
Great Disposition
Reasonable Prices
Bring this Ad - Receive 
$50 Discount

Randy Huninghake
Frankfort, KS

785-556-0319 Cell
785-292-6019 Home

For Sale Or Lease Purchase:

REGISTERED 
ANGUS BULLS

150K enhanced EPDs
Performance Tested, Fertility 

Tested, Free Delivery, Guaran-
teed Sight Unseen Purchases. 

Excellent Disposition. 
Priced to sell!!

HOLTON, KANSAS
785-845-5272 • 785-817-2328

www.rinkescattle.com
rinkescattle@gmail.com

2 year-old and 
Fall yearlings

SENECA, KS

Private Treaty
18 Month Angus Bulls

AI Sired
Registered

Calving Ease
Gentle Disposition

P.I. Negative

David J. & Doris,
Daren Ronnebaum
785-294-1511

For Sale:
SPRING AND FALL 

BRED REGISTERED 
ANGUS FEMALES

HOLTON, KANSAS
785-845-5272 • 785-817-2328

www.rinkescattle.com
rinkescattle@gmail.com

SWINE

SWINE
EQUIPMENT

Buildings — Ventilation
Flooring — Feeders
Waterers — Heaters

Crates — Nursery Equip.
K & N

Swine Systems
RICK HENRY
785-336-2130

SENECA, KANSAS

HORSES
BUYER FOR ALL TYPES OF
horses. Call Charlie, 785-556-
5740.

LIVESTOCK EQUIPMENT

FENCE PACKAGE 
EXTRAVAGANZA!
It’s your last chance to buy 
our 5 Bar fencing package 

with a 5 Rail Continuous Panel 
top rail, posts, caps, and 

connectors.

$6/ft., while supplies last!

Call about packages for the 
Doc Steward Fence Pipe & 
Sucker Rod, Cable Fencing, 

and our new 6 Bar Fence 
package with 20% more steel!

855-880-7964
GoBobKS.com

HOLD 'EM FENCE Company
barbed wire, welded continu-
ous fence, pipe, custom tubs,
gates, alleyways. Cell 785-313-
4552, http://www.holdemfence.
com

R&D PIPE & POST
3 1/2" OD, $2.70/ft. 4 1/2" OD,
$3.65/ft. 2 3/8" and 2 7/8" OD

also available. Sucker rod
3/4"x25', $8.25 apiece.

Delivery available.
Wilsey, KS

620-767-2907

TURNED  TRACTOR  TIRE
feedbunks. Depending upon
quantity desired, delivery may
be available. Call Corey 785-
243-3345

PEARSON CHUTE, self-catch-
ing gate, side exit. 785-366-
6503.

Making tough jobs easier

Luco Mfg. Co
 

• HYDRAULIC CHUTES
• WORKING CIRCLES

• CAKE FEEDERS
• CONTINUOUS FENCING

• PANELS & GATES

See us at www.lucoinc.com
Or call toll free:

1-888-816-6707
PO Box 385

Strong City, KS 66869
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LIVESTOCK EQUIPMENT

FEED & SEED
200 ROUND BROME BALES,
twine tied, 1750-lb. bales.
$75/ton. Delivery available.
Marysville, Ks. 785-562-6163.

FEYH FARM SEED CO
Alma, Kansas

Native Grass Seed
Wildflowers

Smooth Brome Grass
Erosion Control Products

Cover Crop Seed

866-765-3415
nativeseed@feyhfarmseed.com

www.FeyhFarmSeed.com

HAY  FOR  SALE:  LARGE
round bales, brome, prairie hay
and straw. 785-479-1577.

HAY  FOR  SALE:  BROME,
oats, hay, prairie hay. All put
up dry. No rain. 620-726-5877.

WANTED
DAMAGED

GRAIN
We pay top dollar for

damaged grain. Trucks and
vac's available. Immediate

response anywhere.
Pruess

Elevator, Inc
1-800-828-6642

PASTURE
NEEDED:  GRASS  FOR  30-
100 head Spring calving pairs.
Will pay premium for good
grass. 785-406-0203

WANTED TO RENT: GRASS
for 2020. Up to 320 acres.
Rodney Biesenthal, Onaga.
785-458-2621

WANTED:  FARMGROUND,
hayground, pasture. Paying top
dollar rent!! Butler Co. JohnR.
316-655-7529

PASTURE

Kansas Department of
Wildlife Parks & Tourism
2020 Conservation Grazing

Contract Announcement

1700 Acres Native Warm
Season Grass Pasture
Woodson Co. Kansas
Woodson Wildlife Area

Two Year Initial Contract, with
Two Optional 2-Yr Extensions

Nine Pastures, Native Warm
Season Tall Grass, 1,000 AUMʼs

Adequate Water, Good
Fences, and Two Separate
Catch and Working Pens.

For More Information or
to Request Bidding
Package Contact:

John Johnson, Manager
Woodson Wildlife Area

620-637-274

AUTOMOTIVE
1974 FORD 880 TWIN screw
with 18' bed, 52" grain sides, 5
new tires. $4,000 OBO, 785-
396-4482

2007 IHC 7400 with new
Kuhn Knight RC260

Several Daycabs available
Feed Mixers and

Manure Spreaders
Kuhn Knight, new & used

Belleville, KS

800-536-2293

FOR  SALE:  2015  DODGE
Dart. 61,000 miles, black leath-
er, tinted windows, Bluetooth,
heated seats and steering
wheel, GPS capable. 2.4 non
turbo charged automat ic .
$10,100. 785-447-0792

AUTOMOTIVE

Hutchinson, Kansas • Hillsboro, Kansas
Newton, Kansas

2017 Chevy Silverado Crew
2500 H/D High Country 4x4,
diesel, loaded, 33k mi.

2007 Dodge Ram 2500 Quad
Cab SLT 4x4 5.7 V-8, auto,
80k mi.

2014 Ford F-150 Crew 4x4
Fx4, V-8, Auto, loaded, one
owner, nice, 35k mi.

2017 Ford F-350 Crew Lariet,
Long Bed, diesel, auto, loa-
ded, 31k mi.

2019 GMC Sierra 3500 H/D
SLT, Crew, 4x4, DRW, dies-
el, auto, loaded, 35k mi.

2017 Ram 2500 SLT Crew,
4x4, diesel, auto, nice, 65k
mi.
Ask for Kris Hanschu

krishanschu@
midwaymotors.com

620-755-2824

REAL ESTATE

FARM & RANCH
---------------------------------------

Land For Sale
Ottawa Co.- 158 AC m/l with
142 Acres cropland & the bal-
ance of 16 Acres in water-
ways & wildlife habitat. Call
Chris 493-2476
Ottawa  Co.- 79 AC m/l.
67.62 AC Crop Land & the
balance in timber & creek.
Excellent habitat for deer &
turkeys. Call Chris 493-2476.
Ottawa Co.- 160 AC m/l with
149 AC cropland & 11 AC
waterways and wildlife habit-
at. Call Chris 493-2476.
Saline Co.- 300 Acres m/l. All
pasture in Northeast Saline
County. 3 ponds. Call Chris
493-2476
Saline Co.- 36 Acres m/l All
Native grass w/ pond. Great
building site. Northeast Sa-
line County. Call Chris 493-
2476
Saline  Co.- 142 Acres m/l.
112 Acres pasture. 2 Ponds.
23 Acres crop land. North-
east Saline County. Call
Chris 493-2476
Ottawa  Co.- 78 Acres m/l,
42.4 Acres CRP balance nat-
ive grass. Excellent upland
game bird habitat. Chris 493-
2476
Ottawa Co.- 158.2 Acres m/l
with 127.49 acres cropland
and 30.71 Acres native grass
& waterways. South of Min-
neapolis. Chris 493-2476
Farm & Ranch Division Of:

REDUCED!
40 +/- acres woods, creek,

meadow and lots of wildlife in
Geary County. 3000+ sqft
ranch home w/ full finished
walk-out basement. 3 bed-
rooms, 3 baths open floor

plan. 30'x60' metal building
w/ large 2-car garage, shop
area and studio apt. 28'x50'
metal bldg for RV & storage.

Close to Ft. Riley and
Manhattan, $449,000.

Call Dolly Anderson
785-532-8801

G&A Real Estate, INC.
Manhattan, Kansas

dolly@gandarealestate.com

REAL ESTATE

JACKSON CO.
70 Acres

with 65 acres of crop ground 
terraced upland farm with 
mostly Pawnee soils. SE 

of Emmett in SW Jackson 
County.

SHAWNEE CO.
NEW: 159 Acres

with 132 acres of terraced 
crop ground located north of 

Silver Lake.
NEW: 140 Acres

irrigated farm with 126 acres 
of Kaw Bottom cropland. 

Valley center pivot, located 
west of Rossville on Hwy 24.

 

Visit our website for
detailed info, maps & photos.

Contact Mike Pearl:
785-256-5174

or 785-437-6007,
www.pearlrealestate.org

RANDY
KUFAHL

Realtor®

785-556-2414
randy@foundationks.com

2310 Anderson Ave.,
Manhattan, KS 66502

www.foundationKS.com

YOUR REALTOR®
FOR NORTHEAST KANSAS

LAND FOR SALE
North Pottawatomie Co.

This property has it all!
234 acres m/l with 84.4 acres of 
terraced crop ground, 33.2 acres 
of CRP (under contract through 
2023), 28.1 acres of Brome, 85.3 
acres of pasture, 3 acres of waste. 
CRP and Brome ground are also 
terraced. Great habitat for deer 

& turkeys.

Wanting to retire or 
move & have an

interest in selling your 
farm ground or pasture?
We have buyers looking for land!

Call Mary Beth Irvine:
785-556-0662 (cell)

Irvine Real Estate
Manhattan, KS

785-539-9800 (office)
irvinemhk.com

REAL ESTATE

2014 TRAVALONG HALF Top
stock trailer, good shape. 785-
456-3233

Elite Aluminum
Stock Trailers

Titan — Sharp
Your Trailer Super Store!

 Mid-Plains
Equipment

E. Hwy 30 & 10, POBox 2526
Kearney, NE 68848
Delivery Available

308-237-5810
www.midplainsonline.com

When There's Work To Do...

DONAHUE!
1-800-457-7406

www.donahuetrailers.com

TRAILERS

Blue Valley Trailers
Waterville, Kansas

Hayliner - Bale Buzzer

• New Trailers
• Used Trailers
• Trailer Repair

See used at
bluevalleytrailers.com

785-363-2224
1-866-368-4826

BOB'S
TRAILER SALES

Pomona, Kansas
785-418-2227

www.bobstrailersales.com
Circle-D, Elite, Travalum,

Travalong, Bulldog

• 2019 Utility 18+2, two 7k
axles, ..........................$3,900
• 2019 Utility 16+2, two 7k
axles, ..........................$3,750
• 2019 16+2 car trailer, two
3500lb axles ...............$2,750
• 2019 Circle D 24', Full
cleated floor, bull pkg, loaded
..................................$11,250
• 2019 Circle D 24' stock
....................................$9,500
• 2019 Travalum Aluminum
24' stock ...................$15,700
• 2019 Elite 30' 10k axles
gooseneck flatbed... $8,500
• 2019 Elite 25', 2-7k axles
Gooseneck flatbed .....$6,250
• 2019 Elite 25' 10k axles
Gooseneck flatbed .....$7,950
• 2019 Elite 32' 10k axles
Gooseneck flatbed .....$8,700

All Elite flatbed trailers low
profile and torque tube, dual

jacks and toolbox.

B&W Hitches
Turnover ball: $495
Free Installation!

LIVESTOCK & HORSE
TRAILERS

FLATBED TRAILERS
• 1-800-526-0939 •

www.circle-dtrailers.com

Trailers 4 U
785-292-4166

Frankfort, KS

www.trailers4u.com

TRAVALONG TRAILERS
New steel & alum. stock

New 20' to 31' flatbed
Used GN stock and horse
skid steer and car hauler

VISSER TRAILER SALES
Herington, KS•785-258-2800

MACHINERY

• 1994 CAT 75C 7200 hrs,
tracks 50%, 2nd farmer own-
er, $38,000
• 2003 1064 Rogator 60/100ʼ

booms, 20” spacing, 1100 SS
tank, 46” row crop- 23.1x26
floaters, 4231 hrs $42,000.
• 4275 Tyler 4 whl fert floater,

Ag Leader box, 3208 Cat,
auto $6,800.
• 1979 GMC Brigadier semi-

tractor, twin screw, 10x20
radials, 6v92 engine $2,500.
•8R30 Agco cornhead $19,000
• 52, 10” Mayrath auger, no

swing out, good, $1,500.
785-221-8572

8560  JD  4X4  TRACTOR,  al-
ways shedded. 6930 hours,
235hp, 12 speed transmission,
3 pt. hitch, 3 remotes, field
ready. Blows cold air. Serial#
RW8560S001689. 620-366-
1582.

8820  TITAN  I I  COMBINE
w/230 30' header. 5173 hrs.,
above average, shedded,
$17,000. 930 30' flex header
$3500. Hobbs 40' semi cattle
trailer $1500. 8820 Titan II
5686 hrs, new bars $17,000.
785-823-3821.

Case & IH
Tractor Salvage

Case 300's thru 2096
IH 460's thru 5488

Over 1000 Tractors on shelf
New & Rebuilt parts for all

brands of tractors/ combines

Want to buy
Case & IH salvage tractors

Elmer's Repair
CENTRALIA, KS

785-857-3248
www.elmersrepair.com

CLAAS
USED FORAGE

HARVESTERS & HEADS
'11 Claas 960.............Coming
'10 Claas 980.............Coming
'09 Claas 980
'05 Claas 900...................Call
'04 Claas 900...................Call
Claas RU600, 8 row head
...................From $30,000
**********************************

TRACTORS
2012 Case 315........$190,000
Agco Star 8360.........$45,000
**********************************

COMBINES
0% For 5 years on all 62 & 72
Series combines
'13 Gleaner S67
'12 Gleaner S77
'12 Gleaner S67
'11 Gleaner S67
(2) '10 Gleaner R76
'05 Gleaner R75......$120,000
'02 Gleaner R72........$85,000
'99 Gleaner R72........$75,000
'95 Gleaner R72
'98 Gleaner R62........$67,500
(2) '97 Gleaner R62 ..$45,000
'94 Gleaner R62........$40,000
'13 3000 12R30.........$55,000
'11 3000 12R30.........$50,000
**********************************

MISCELLANEOUS
Sunflower Tillage equipment
....................Coming in daily

Kalvesta Impl.
Company, Inc.

620-855-3567
KALVESTA, KS 67856

www.kalvestaimplement.com

FOR  SALE  1000  BUSHEL
1800 Killbros grain cart, So-
lomon. 785-826-3261.

FOR  SALE  VERMEER  R23
Twin Rake, Solomon. 785-826-
3262, 785-826-3261

Gleaner Combines
'95 R62 Cummins$22,500
'91 R60 RWA ......$10,000
'81 M2 RWA ..........$8,500
(2) 825 flex heads..$9,500
(3) 15' LM flex heads..Call

EZ Trail Gravity Wagons,
Grain Carts, and Header

Trailers.

Great Plains Tillage Tools

81 Farm Eq. Service
McPherson,KS 620-241-3100

1-800-357-3101
www.81farm.com

Guaranteed Used Truck 
Tires, most sizes.

GeeTire.com
Rossville, KS.
785-231-8397

I  BUY  ALLIS  CHALMERS
tractors running or not. Call
785-336-3158. Leave mes-
sage, description, price, loca-
tion.

Used Farm Equipment

Tillage • Grain Handling
Loaders • and more

Check website for listings

Mellenbruch
Machinery
Soldier, Kansas

785-834-2541
Cell: 785-305-0234

www.mellenbruchmachinery.com

FALL 50% OFF SALE
On

IN STOCK Tire Water Tanks 
and Tire Silage/Hay feeders.

endurobrandlivestock.com
785-231-8397

TO PLACE YOUR AD CALL
785-539-7558

AUCTIONEERS

Grass & Grain Directory

D. rocHe
FencinG

inc.
QUALITY BUILT FENCES

DON ROCHE

785-292-4271
FRANKFORT, KS

Gannon Real estate
& auctions

VERN GANNON, CAI
Broker/Auctioneer

Manhattan, Kansas 66502

785-539-2316
785-537-9003

www.gannonauctions.com
The Experienced Sound In Selling

HaLDeMan
WeLL DriLLinG &
PUMP serVice
785-539-9295
MANHATTAN, KS

ARMSBID.COM
Kull’s Old Town 
Station invites 
consignments for 
our Spring, Sum-

mer & Fall Auctions. If you have 
1 or 1,000, we’d like to talk to you.
We will also buy collections or

individual guns.
Dan@ArmsBid.com or

785-862-8800 • 800-466-5516
Topeka, Kansas

Custom Manure
Hauling & Spreading

Big to Small Jobs!
chore-Boyz services
913-636-1099

Serving all 105 Kansas
counties with more than
30 years of experience.

Offices located in Wichita, 
Manhattan & Anthony.

Call us today at
316.524.8345

A bid above the rest!
www.genefrancis.com

Blue Valley Drilling, Inc.
Water Well Drilling & Service
Family Business Over 70 Years!
COntaCt EriC StradEr

785-363-7353

Gavel Roads
is the place to Go
to buy and sell 

equipment. 

785.587.7737
www.gavelroads.com
READY ... SET ... SOLD!

Jeff RuckeRt,
Owner/

BrOker/AuctiOneer

2049 Ft. Riley Lane
Manhattan, KS 

785-565-8293

Homes, Farms, ranches, Land,
auctions & recreational Property

www.ruckertauctions.com
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Researchers fortify 
Queen of the Forages 
with disease defense

By Jan Suszkiw
Alfalfa is often called the 

“Queen of the Forages” due 
to its high yield, feed quality 
for ruminant animals, nitrogen 
fixation and pollinator habitat 
among other environmental 
services. But this royal mem-
ber of the legume family is 
no match against the host of 
microbes that cause the disease 
complex known as “crown 
rot.”

Chemical controls aren’t 
effective against crown rot, 
and there are no genetically 
resistant alfalfa varieties avail-
able to farmers. Now, a team of 
Agricultural Research Service 
(ARS), University of Minneso-
ta (UM) and Donald Danforth 
Plant Science Center (DDPSC) 
scientists is exploring a “surro-
gate” defense—one borrowed 
from a close relative of the $8 
billion legume crop.

According to Debby 
Samac, a plant pathologist 
who leads the ARS Plant Sci-
ence Research Unit in St. Paul, 
Minnesota, crown rot damages 
the cells at the junction of the 
stems and roots (the “crown”) 
of alfalfa plants, typically after 
the first couple of harvests. 
Such attacks reduce the num-
ber of stems and the ability 
of the plant to store carbohy-
drates, diminishing yields and 
winter survival.

Fungicides registered for 
use on alfalfa don’t persist on 
the roots or crown long enough 
to prevent the disease, which 
occurs in all states where the 
crop is grown for hay, livestock 
forage, feed or other uses.

Efforts to develop com-
mercial varieties with resis-
tance using conventional plant 
breeding methods have so far 
fallen short. That, in turn, has 
limited farmers’ options for 
managing crown rot and min-
imizing their losses. In the ab-
sence of resistance genes from 
alfalfa, scientists turned their 
attention to barrel medic, a clo-
ver-like relative whose leaves 
produce small, antimicrobial 

proteins called defensins.
According to Samac, who 

teamed with Andrew Sathoff, 
a former UM graduate stu-
dent researcher now at Dako-
ta State University, and Siva 
Velivelli and Dilip Shah—
both with DDPSC—alfalfa 
produces defensins in seeds, 
and these defensins have been 
used to protect potato plants 
from fungal diseases. Howev-
er, the defensins from alfalfa, 
spinach and tomato that the 
researchers tested either did 
not inhibit growth of alfalfa 
crown rot pathogens or had 
limited activity. Instead, they 
needed a defensin that inhib-
ited many fungal and bacterial 
pathogens—and barrel medic 
fit the bill.

To get started, the team 
identified the amino acid 
sequences of defensins pro-
duced by barrel medic and 
synthesized their core motifs, 
or essential elements. They 
then exposed spores of fungal 
pathogens and bacterial cells to 
small concentrations of the de-
fensins to learn what effect this 
had on the microbes’ growth 
and survival.

One of the defensins tested 
proved more potent than the 
others used against the crown 
rot pathogens, which includ-
ed Phoma medicaginis, Colle-
totrichum trifolii and Fusarium 
fungi, as well as Pseudomonas 
syringae and Xanthomonas al-
falfae bacteria.

The results, published in 
the September 2018 issue of 
Phytopathology, illustrate how 
resistance characteristics in 
plants related to alfalfa can be 
potentially useful in protecting 
the crop from disease.

The Agricultural Research 
Service is the U.S. Depart-
ment of Agriculture’s chief 
scientific in-house research 
agency. Daily, ARS focuses on 
solutions to agricultural prob-
lems affecting America. Each 
dollar invested in agricultural 
research results in $20 of eco-
nomic impact.

— ITEMS FOR SALE — 
2007 JD 7630 tractor MFWD, 

PQ .............................$73.000
2013 Kubota M110GX tractor 

4,700 hrs w/ joystick ldr .........
 ..................................$35,000

JD 4240 tractor ...........$14,500
2016 JD 6145 M tractor 2,078 

hrs .............................$71,000
IH 856 tractor standard ...CALL
IH 986 tractor ................$8,500
Case 1370 tractor ...........CALL
Versatile 875 tractor ........CALL
Akron GT T4010 grain bagger, 

2 yrs old, shedded, NICE ......  
 ..................................$23,000

JD 635D draper...........$21,000
JD 608C cornhead ......$21,000
JD 643 cornhead ............CALL
CIH 3152 rigid draper .$17,500
’05 CIH 2412 cornhead $16,500
2009 CIH 3408 cornhead 

8R30 .............................CALL
2012 CIH 3412 cornhead  .......  

 ..................................$21,500
2002 CIH 1020 flexhead .CALL
Haybuster H1130 - 2 in stock ..  

 ......................................CALL
Haybuster H1000 ............CALL
Bearcat tubgrinder ........$4,000
Schuler 6520 vert. TMR ...........  

 ..................................$22,500
2013 MF WR9740 windrower, 

845 hrs ......................$63,000
2014 MF WR9779 windrower ..  

 ......................................CALL
H&S HDX14 Hay Rake ............  

 ..................................$12,000
New Holland 258 side delivery 

rake .............................$1,200
2014 New Holland 506 round 

baler ..............................CALL
2013 Farm King rake 18 wheel  

 ....................................$9,500
Bestway 1280 sprayer $12,000
JD 400 rotary hoe .........$1,750
Blu Jet II ripper 7sh .......$7,000
Blu Jet Ripper 5sh...........CALL
SF 6030 NH3 coulter 30’ CALL
2-Sunflower 3040 Fallowmaster  

 ......................................CALL
Hiniker 1000 cultivator 12r 30’ .  

 ....................................$9,000
Hiniker 5000 cultivator 8R30 ...  

 ....................................$4,000
Lilliston cultivator ...........$2,000
Orthman 8350 cultivator 8R30  

 ....................................$7,000
Brillion Seeder ...............$8,000
2015 CIH planter 12R 1400 

acres .............................CALL
JD 1560 NT drill ..............CALL
JD 7000 planter 6R .......$2,000
JD 7300 planter 8R36-38-40 ...  

 ......................................CALL
Industrias America box blade 

w/ tilt ..............................CALL
Industrias America blade 16’ ...  

 ..................................$10,000
Industrias America Snow 

Pusher 7’ .....................$1,250
Rhino SE 154A batwing 

shredder 15’ ..............$12,500
Landpride 5015 mower .$8,000
KMC Cultivator ................. $750
Wemco header trailer 32-42 ft. 

NEW .............................CALL

Jones Machinery, Inc. is 
a dealer for Akron grain 
baggers & unloaders. 

Give us a call!

Complete listing on our web:
www.jonesmachineryinc.com

BUY/SELL/TRADE DAILY
Smith Center, KS

785-282-3000
785-282-0432 Cell

785-686-4005
Evening Calls Welcome

TumbleWeed Auction Co. LLC is taking consignments 
at anytime & has joined up with Jones Machinery, Inc., 

with 50 years knowledge in used farm equipment. 
Online auctions provided by AUCTIONTIME.com with 

absolute & reserve option available. 
Call or stop by today!

TumbleWeed Auction Co. LLC
935 E HWY 36 Smith Center, KS
785-282-5419
www.TumbleweedAuctionKS.com

TRACTORS/SKID LDRS
1973 IH 966
2014 JCB205 skid loader
2004 JD 240 series II skid 

ldr., ROPS, 700 hrs.
New JCB 3TS-8T Tele-Skid 

track loader
HAY EQUIPMENT

Vermeer 605 N rd. baler 
w/net

1996 Vermeer R23, twin 
rake

MISCELLANEOUS
Soilmover 8’ box scraper
Worksaver 6’ skid ldr 

blade, hyd. angle
Landoll 5531-30’ no-till drill
Vermeer BPX 9010 bale 

processor
Shop Built Pup trailer, 450 

bu. w/ tarp.
New Rhino 3150 15’ Flex 

wing cutter
1990 Case IH 1083 corn-

head
New Wemhoff 4’ box 

scraper for ATV
Landoll 7530-29’ VT Plus
New Wemhoff 10’ & 12’ 

Box Scraper
Patriot 37’ header trailer 
JD 637 29’ disc
2006 Case IH 1200 16 row 

30 stacker planter
2008 Case IH 1200 16 row 

30 stacker planter
New Danuser pallet forks 

for skid steer 5,500 lb 
rating

New Danuser Intimidator 
skid steer tree puller

Icon 1632 grader rear steer

SUPERIOR 
IMPLEMENT, INC.

402-879-4723
Evening: 402-879-3719

SUPERIOR, NEBRASKA

420/85R34 Mitas AC 85 ..............................$750
480/80R50 Mitas New Takeoff ........ $1,848
460/85R38 Performer EVO ................ $876
IF 800/70 R38 Michelin Cerex Bib 184B .$3,336
Prices and Product availability are subject to change without notice.

TOLL FREE
866-888-7838

www.donstire.net
 ABILENE, KS

– USED IMPLEMENTS –
Gehl 5625
2010 Gleaner 8200 25' w/air

reel
2015 R190 skid loader
2005 Gleaner R65
2010 MF 2856A round baler
2016 R190 Gehl skid loader
2014 Gleaner S77 combine
1998 Gleaner R72
Gleaner 800 30' flexhead
Gleaner 400 30' rigid
Gleaner 8000 25' flex head

Call us for your AGCO
part needs!

Kuhlman Impl.
LINN, KANSAS

785-348-5547

1016LT LANDOLL TILT-TOP
trailer, excellent condition.
1010 JD tractor, restored. 785-
427-6702.

1984 JD 7720: Hrs unknown.
Good mechanical shape. Dual
range cylinder. Long unloading
auger. Serviced just prior to fall
harvest. Only used it for 30
acres this fall. Pics available on
Manhattan Craigslist or via
email. 785-747-7625

Several new Hydrabeds..Call
Case IH 8920 MFD new rub-
-ber, loaded, sharp..In Stock

WINCHELL'S, INC.

Phillipsburg, KS
785-543-2118

3440  SPRA-COUPE,  60 '
boom, diesel, 5-speed. 785-
799-6039, 785-336-2405.

MACHINERY

NEW
• 604-605N net
• R2300 & R2800 rakes
• TM800 Trail Mower
• VR-8, 10, 12 wheel rake

USED EQUIPMENT
• 605M net ramp floats
• 665M twine ramp
• 505I baler, $3,500
• JD 700 rake hyd fold $5,500
• CFR960 HL bale processor,

like new round & square hay
grapple fork scales
• BP8000 w/ FinalCut
• BP8000 w/Scales

FEED MIXERS
• FA-550 Feed wagon

To view all of our New &
Used Equipment, please
check out our website:
www.sloophook.com or

give us a call: 785-828-4706
Sloop Sales &

Hook's Repair Inc.
Lyndon, KS 66451

New Equipment
604N Baler
605N Baler
504R Baler

R2300 Twin Rake
VR1224 12 Wheel Rake
VR1428 14 Wheel Rake
BPX9010 Bale Processor
4ʼ & 5ʼ Net Wrap & Twine
Used Equipment
6640 Rancher Baler

504M Baler
605 Super M Baler
New in 2020

Custom Inline Bale
Wrapping

Wertzberger Ranch
Equipment LLC

Alma, KS
785-765-3588

Tire Town Inc.
20 8x38 New ..................$825
340/85 R28 New ............$485
520 70R30 Buffed ..........$700
480 70R28 Buffed ..........$500
420 85R34 Used 70% ....$300
520/85R42 80% .............$800
7 184x38 10P New ........$525
600/65 R28 New .........$1,000
9 360/70R28 Buffed .......$325
710/75 R42 Buffed ......$1,600
23 R30 overstock ........$1,100
184x34 New ...................$480
800/70 R38 Buffed ......$2,600
380/90 R46 80.00 ..........$750
800-444-7209   800-451-9864
913-441-4500   913-682-3201

MACHINERY

NEW
Rakes: VR1428

USED
Balers: 6- 605SM, 6- 605N,
2- 605SM corn stalk, 1-
504N, 1- 504R Demo, 4-
605M, 1- 604M, 1- 504SI, 1-
6650 Rancher , 1- 6650
Rancher. Rakes: 1- R2800,
2- R2300, 1- VR1224

LARGER BALE FORKS
SPRING STEEL AVAIL.

METAL
ROUND SQUARE TUBING
ANGLE CHANNEL & FLAT

2 3/8", 2 7/8", 4 1/2" pipe
WELDING SUPPLIES

Oxygen C125 & acet. Bottles
for sale

Welding rods & wire
Top & bottom belts for all bal-

ers
Twine 4' & 5' netwrap
Portable panels, Feed Bunks

& Round Bale Feeders
 Forrest Johnson
LEONARDVILLE, KS 66449

785-293-5583
785-293-2542

NEW TRACTORS
Kubota M7-151 KVT, MFD,

ldr.
Kubota M6-111 MFD w/ ldr.
Kubota M5-111 MFD w/ ldr.

USED TRACTORS
2017 JD 1025R ldr, MWR
Ford 3600 w/ldr
2015 NHT4-100, cab, MFD,

ldr, 1500 hrs
2014 Case IH Maxum 115 MC
2002 Kubota L3010 HST 4wd
2014 Case TR270 compact

track loader
MISCELLANEOUS

H&S 12 wheel action rake

McConnell Machinery
1111 E. 23rd Lawrence, KS

785-843-2676
Evenings

785-979-2271
www.mcconnellmachineryco.com

PLANTER SALVAGE
IH 800-900-950-955 Cyclo
JD 494-1280, 7000-7300,

plate and plateless
White 5100

Koelzer Repair
Onaga, KS 785-857-3257

MACHINERY
SALVAGE COMBINES

ALLIS N7-6, L2, L, M, G, F2,
F, CII, AII; JD 8820, 7720,
7700, 6600, 4400, 3300, 105,
95, 55; MF 860, 760, 750,
510, 410; IH 1680, 1480,
1460, 915, 815, 715, 503,
403; NH TR70-85, 1400, 995,
985, 975.

SALVAGE TRACTORS
ALLIS 7000-7080, 220, 210,
190XT; D17-19; JD 84-8630,
7520, 6030, 5020, 4630,
4430, 4020, 3020, 720, 730;
CASE 1470, 1370, 1270,
1200, 1070, 930, 400; IH
1568, 1466, 1256, 1066,
1026, 806; FORD 4-5-6-8-
9000; MF 2745, 1155, 1100,
90, 85; OLIVER 2150; MM
G1000; WH2-150, 4-150.
Mike's Equipment

BUHLER, KANSAS
1-800-543-2535

SALVAGING COMBINES
N5, N7, L, L2, M, F, G, C, CII,
AII, A&E, K Gleaner. 6620,
7720, 8820, 7700, 6600,
4400, 3300, 105, 95, 55, JD.
915, 1480, 1460, 1420, 815
IHC. 860, 760, 750, 510, 410,
300 Massey. Several black &
orange Gleaner corn heads.

Jack Boyle
Vermillion

785-382-6848 785-564-0511

USED TRACTORS
'09 Case IH Magnum 215,

1500 hrs
'09 Case IH Magnum 215,

3370 hrs
'96 JD 8300 MFD 7960 hrs
'95 JD 8770, 4WD, 3903 hrs
'82 JD 4640, Quad range,

7340 hrs
MISCELLANEOUS

'18 Case IH 2150 planter
16/30

'12 Case IH 5130 4WD com-
bine, 1630 eng. 1175 sep.

'11 Case IH 7088 combine
1705 engine, 1248 sep.

'11 Case IH 3406 corn head
w/ trailer

'10 Case IH 2020 flexhead
30' w/ air reel

ʻ89 Case IH 1020 25ʼ
IH 863 cornhead on trailer
'89 Case IH 1063 corn head
'80 Vermeer 605G rd. baler
'05 Bush Hog 2615 batwing
'02 NH 1475 MOCO 14'
Case IH 6500 Conser-til, 14'
Case IH 650 Conser-til, 14'
IH 45 FC 18.5'
'02 Case IH 4300, FC 27'
IH 370 14' disk
'01 Case IH 3950 disk, 33'
ʻ07 Case IH 340 25ʼ disk
Case IH 3900 25'7.5" spacing
JD FBB drill 16x8
GB 900 Hi-master ldr
Speeco 3pt post hole digger
BMB Estate 72 finish mower

NEW EQUIPMENT
Farmall 35A w/ loader
Farmall 40A w/ loader
Farmall 75C, cab, MFD, ldr
Farmall 100C, MFD, cab, ldr
Maxxum 125
Magnum 280
Case IH 335 Turbo 28'
Case IH RB565 rd. baler
Several Bush Hog rotary

mowers and tillers
Complete line Bush Hog zero

turn mowers

ROSSVILLE
Truck & Tractor
ROSSVILLE, KANSAS

785-584-6195

MACHINERY

WE ARE DEALERS FOR

Kelly-Ryan-
Kewanee - Westendorf

C.E. Attachments
H&S

Just In
10’, 12’, 14’, 16’,
18’, & 20’ GATES
CORRAL PANELS

10ʼ corral panels..........$85.00
12ʼ corral panels..........$90.00
14ʼ corral panels........$102.00
16ʼ corral panels........$110.00

SKID LOADERS
& ATTACHMENTS

New tire chains for skid stee-
rs

2015 Gehl V330 fully loaded
New Danuser Intimidator tree

& post puller
Tobin flip blade for skid steer
New Gehl skid ldrs & track
ldrs

Haugen 4 spear bale fork
Pallet forks 48” ..............$800
New M&M tree shears &

grapples
New CEA tree & post puller
New CEA pallet forks
New CEA tooth bars
New Mensch, manure scrprs
New Danuser and Lowe post

hole diggers, skid loader
mounts ....................$2,500

New brush grapples
New Bale Spears for big

rounds ...............$650
USED EQUIPMENT

Gehl 100MX grinder/ mixer
Case 830 gas tractor
GB 660 loader CIH 5120 seri-

es Maxxum tractors
GB 800 loader
AC, D15 w/ 3pt
SENECA IMPL. CO.

Hwy. 36 West
SENECA, KANSASS

Day..785-336-2621

EMPLOYMENT
J/L Davis farms seeking
self-motivated individual
to assist with processing and
backgrounding 15,000 calves
yearly, care of 300 cows, and

general ranch work.
Competitive pay/benefits
negotiable. Located near

Princeton, Kansas.
Send resume to

jldavis@midstatesd.net or
call 785-241-0690.

BUILDINGS / BLDG MTLS.

29 ga 40yr ptd....... $69.89/sq
26 ga 40yr ptd....... $86.36/sq
29 ga Galvalume... $55.68/sq
*Metal Roofing & Siding*

Complete Bldg. Packages
Doors, Insulation, Livestock
Equipment, Scales, Waters,
Bale Beds & Cake Feeders

*Jobsite Delivery Available*
(prices subject to change)

www.diamondlsupply.com

SMITH POSTYARD
Hedge Post

Delivery Available
JEFF SMITH
620-496-8956

BUILDINGS / BLDG MTLS.

Metal Panels
& Accessories

THE VALUE LEADER. WE
WON'T BE UNDERSOLD

CALL FOR CURRENT
METAL PRICING

• DELIVERY AVAILABLE •

WESTERN METAL
2 Locations • Best Service

 Louisburg, Kansas

1-800-489-4100
HAYS, KANSAS

1-800-770-2725

STEEL BUILDING
INVENTORY SALE

I-Beam Construction
Easy Bolt-Up Design

40x65, 60x90, 100x150

Many Others Available

(800) 369-3882
www.toplinebuildings.com
sales@toplinebuildings.com

SERVICES

CUSTOM
PORTABLE
DISC-ROLLING
DARRELL WAGONER

Cell: 785-650-4094

PETS
WELSH  CORGI  PUPPIES
born December 4th; farm
raised. $600-$750. Taking de-
posits now. Burlingame, KS
785-230-1924 evenings

MISCELLANEOUS
HOTSY  INFRARED  DIESEL
fired heaters on sale. 316-264-
2523, superiorhotsy.com

LET THE CLASSIFIEDS
WORK FOR YOU

PLACE YOUR AD TODAY
GRASS & GRAIN 785-539-7558

18-Classifieds
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I moved to the West to find 
myself. I moved to the West 
to start over. I moved to the 
West to find love. I moved 
to the West to find riches. I 
moved to the West because 
I could not stay in the East. 
Every path was blocked, every 
opportunity turned to failure. 
The only direction left to me 
was westward.

With baby in tow, I came 
to Topeka. It shocked me to 
learn that many folks do not 
realize that Topeka is, actually, 
located in the West. I knew 
it. I understood how different 
it was from the places I had 
known. The people were dif-
ferent, though it was difficult 
for me to put my finger on 
exactly how. Topeka is a big 
small town, and it has that 
feel. I was comfortable.

The West is a proving 
ground, and I had to prove 
myself. Again, I failed. And 
I failed again. Over and over. 
But in the West, one is born 
again, recreated over and over. 
Until a friend pointed this out 
to me, I didn’t even realize it. 
She said, “I admire your abil-
ity to recreate yourself over 
and over.”

I recreated myself because 
what I was before was not 
good enough. I keep starting 
over until it is.

I became a student of his-
tory. Well, I was always a 
student of history but in the 
West, this became a serious 
pursuit. Connecting the dots – 
east to west, north to south—
brought one epiphany after 
another as the stories fell into 
place. People from the past 
that I had known forever were 
now connected to the places 
where I had been transplant-
ed. It seemed as if everything 
before had been preparation 
for moving to the West, as if 
loading my wagon for the trip 
on the trail.

Somehow, I began study-
ing Abraham Lincoln and Jef-
ferson Davis (the presidents 
North and South of our divid-

ed nation during the American 
Civil War). There was talk of 
kidnapping Lincoln and when 
the plot was brought to Davis, 
he responded, “He is a west-
ern man. He will not be taken 
alive and I will not be a party 
to killing him.”

“A western man.” Hmmm. 
What did it mean to be a west-
ern man? The image of the 
Marlboro Man came to mind, 
worlds away from Abraham 
Lincoln. Or not.

When Herbert Hoover was 
elected president, he and vice 
president Charles Curtis were 
the first chief executives born 
west of the Mississippi River. 
They were proud of this fact. 
How many folks now would 
look at the buttoned-up image 
of Hoover and think him a 
western man?

I thought of those great 
westerners: Lewis and Clark 
(Virginians); Jedediah Smith 
(New York); Cyrus K. Hol-
liday (Pennsylvania); Jim 
Bridger (born in Richmond, 
Virginia); Kit Carson (Ken-
tucky); Willa Cather (Virgin-
ia); Randoph Scott (born in 
Charlottesville, Virginia, and 
raised in Charlotte, North Car-
olina); etc, etc. In Historic 
Topeka Cemetery, I stood at 
Holliday’s modest grave. He 
had founded Topeka and the 
storied Atchison, Topeka, and 
Santa Fe Railroad. It was in 
that moment that I realized 
that so many of the people I 
admired had come to the West, 
just like I had. And if they had 
found a way, so could I.

As an historian, I read the 
accounts of army wives and 
other women uprooted and 
brought to this foreign land. 
Their longing for the familiar 
and the beloved grips every 
word. I understand. I have 
longed for the green of the 
woods in the mountains, the 
taste of stoneground cornmeal 
baked into bread, and the faces 
of family far away. Then, I am 
made speechless by the sunset 
that surely slips into eternity. 
I am humbled by the storm 
fronts stealthily moving across 
the plains. I am lost in the stars 
just beyond my fingertips.

I have forged friendships, 
bonds as strong as kin. I have 
found love as big as the sky. I 
have found challenges aplenty, 
heartbreaks in spades. But as 
long as I can see that horizon, 
I know where I am headed.

I was not born in the West, 
but I was born a Westerner.

Deb Goodrich is the host 
of the the Around Kansas TV 
Show and the Garvey Texas 
Foundation Historian in Res-
idence at the Fort Wallace 
Museum. She chairs the 200th 
anniversary of the Santa Fe 
Trail in 2021. Contact her at 
author.debgoodrich@gmail.
com.

Save the dates for 
these farm bill meetings

By David G. Hallauer, 
Meadowlark District 

Extension agent, crops & 
soils/horticulture

With sign-up for 2018 
Farm Bill elections coming in 
early 2020 (enrollment ends 
March 15th), it’s time to fi-
nalize a decision between the 

ARC and PLC programs. To 
help answer your questions 
about the options, a series of 
farm bill informational meet-
ings are being finalized. Meet-
ings will be held in Holton 
on January 14th, Seneca on 
the 15th, and Oskaloosa on 
the 16th. Times and locations 

are being confirmed. Look for 
more information coming soon 
or check online at www.mead-
owlark.k-state.edu under the 
Crops & Soils Link. Informa-
tion will also be available after 
January 1 from your local FSA 
Office.

There is more to growing local food than planting a few seeds. To have a thriving local food, 
business it is necessary to have modern business and marketing skills to compete in the marketplace. 
The Local Food Producer Entrepreneurship Workshop is designed to help aspiring and existing local 
food producers gain those skills. Workshops sessions include:

· A business planning track will feature step by step guidance on creating a business plan.
· Panel discussion on developing value-added products
· Social media mini-workshop
· Using e-commerce to sell products
 This event is sponsored by K-State Research & Extension – Sedgwick County, the Health & 

Wellness Coalition of Wichita, the Kansas Rural Center, and features executive director of Cultivate 
KC Katherine Kelly.

Local Food Producer Entrepreneurship Workshop
Friday, February 7, 2020, from 9:30 a.m. to 4:30 p.m.
Sedgwick County Extension Education Center 4-H Hall
7001 W 21st Street North (21st & Ridge Rd)
Wichita, KS 67205
The registration fee is $15 to attend if registration is completed by January 29, 2020, after Feb-

ruary 1, registration will cost $20.00 per person. The deadline for registration is February 5, 2020. 
Registration for this event is paired with registration for the Wichita Farmer’s Market Regional 
Workshop. Register online at http://sedgwick.ksu.edu/events or call 316-660-0100.

Local Food Producer Entrepreneurship 
Workshop designed to assist food producers 
gain essential business and marketing skills

Sen. Moran issues statement on USDA 
Veterinary Service Grant Program awards

U.S. Sen. Jerry Moran (R-
Kan.) – member of the Senate 
Appropriations Subcommittee 
on Agriculture, Rural Develop-
ment, Food and Drug Admin-
istration and Related Agencies 
– released the following state-
ment on the announcement 
of the U.S. Department of 
Agriculture (USDA) Veteri-
nary Service Grant Program 
(VSGP) awards:

“I was pleased to see Kan-

sans receive several grants 
from the USDA Veterinary 
Service Grants Program, 
which I made a priority to 
fund through my role on the 
Appropriations Committee. 
Ensuring veterinary services 
in rural areas is necessary for 
proper animal care and public 
safety, and I look forward to 
seeing the ways these grants 
work in Kansas to help relieve 
service shortages.”

Kansas received three 
VSGP awards:

Flyin’ 3 Veterinary Service, 
Inc., Eureka: $125,000 to re-
place equipment and repair 
building that was hit by an F3 
tornado in June 2018.

Solomon Valley Veterinary 
Hospital, Beloit: $125,000 to 
hire two additional vets and 
purchase mobile equipment 
that will allow for the expan-
sion of the clinic’s service 

area.
Kansas State University: 

$111,000 for a summer pro-
gram for aspiring rural vets.

Classifieds - 19

FIELDMEN
Jim Dalinghaus Dave Bures, Auctioneer Jeff Cook Greg Anderson Trevor Lundberg Taylor Schotte
  785-799-5643 402-239-9717 785-564-2173 785-747-8170 785-770-2271 785-268-0430
 Baileyville, KS Odell, Nebraska Hanover, KS Waterville, KS Frankfort, KS Marysville, KS

Barn Phone • 785-562-1015 www.marysvillelivestock.com

Marysville Livestock Sales
Every Thursday at 12 Noon

Bill Keesecker, Manager • 785-562-1015
1180 US Hwy. 77, P. O. Box 67, Marysville, KS 66508

PLEASE VISIT OUR WEB SITE TO SEE OUR LATEST DETAILED MARKET REPORTS AND 
UPCOMING CONSIGNMENTS AND SPECIAL SALES: www.marysvillelivestock.com

No Sale last week due to Christmas!
JOIN US FOR OUR FIRST SALE of the New Year on January 2, 2020!

Stop by Domer Arena at the
Topeka Farm Show

Brian Dettke  •  785-562-6257

to
check 
out
our

Polled
Hereford 

BullsDettke Cattle
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CEEZAD director Richt shares regional award for work on swine flu vaccine
The director of the Center 

of Excellence for Emerging 
and Zoonotic Animal Diseas-
es at the Kansas State Uni-
versity College of Veterinary 
Medicine is a recipient of an 
award for his work in technol-
ogy transfer.

Jürgen Richt, Regents dis-
tinguished professor of diag-
nostic medicine and patho-
biology and KBA eminent 
scholar, and Kelly Lager with 
the U.S. Department of Agri-
culture received the Agricul-
tural Research Service Mid-

west Area Award for Excel-
lence in Technology Transfer 
for research on swine influen-
za vaccines.

The two were recognized 
by the USDA’s Midwest Ag-
ricultural Research Service 
for their work on develop-
ment of a new vaccine against 
swine flu, a disease of pigs 
that causes up to $150 million 
in damage to the U.S. pork 
production industry annually. 
The vaccine, which is sold 
under the trade name Ingelvac 
Provenza, is licensed to Boeh-

ringer Ingelheim Vetmedica 
Inc.

The vaccine can be used 
in newborn piglets even in the 
presence of maternal influen-
za antibodies.

To address the need for 
an improved vaccine against 
swine flu, ARS scientists 
teamed up with researchers 
at the Icahn School of Med-
icine at Mount Sinai and the 
St. Jude Children’s Research 
Hospital to develop and 
demonstrate the efficacy of 
the first attenuated live influ-

enza A virus vaccine for use 
in swine.

U.S. and foreign patent ap-
plications were filed for this 
technology, which were sub-
sequently licensed to Boeh-
ringer Ingelheim Vetmedica. 
Because this was a unique 
platform for swine influen-
za A vaccines, additional ex-
perimentation to demonstrate 
safety and efficacy was re-
quired for approval by the 
USDA Animal and Plant 
Health Inspection Service’s 
Center for Veterinary Bio-

logics for the attenuated live 
virus vaccine.

Boehringer Ingelheim 
Vetmedica subsequently 
launched the commercial vac-
cine in 2018.

Richt was particularly rec-
ognized for his expertise in 
zoonotic virus research and 
molecular skills, which were 
necessary to complete the in 
vitro studies to demonstrate 
attenuation and replication ef-
ficacy of the influenza vaccine 
construct. He was also rec-
ognized for his involvement 

in the in vivo studies that 
demonstrated the attenuation, 
efficacy and utility of the in-
fluenza vaccine prototype.

Beyond that, he also 
contributed to the technol-
ogy transfer efforts through 
completing additional stud-
ies supporting the safety and 
efficacy and potential appli-
cation of the influenza vac-
cine prototype and transferred 
the results through scientific 
publications, as well as oral 
presentations at scientific and 
stakeholder meetings.

U.S. chilled pork supply chain represents great opportunities in Hong Kong
A decline in Hong Kong’s fresh pork supply due to African 

swine fever (ASF) is creating both short-term and long-term 
opportunities for U.S. pork.

At a USMEF press conference announcing plans to fill Hong 
Kong’s growing fresh pork supply gap with U.S. chilled pork, 
Joel Haggard, USMEF senior vice president for the Asia Pacific, 
said the opportunity could benefit the U.S. pork industry in both 
the near and distant future, as more consumers adapt to chilled 
pork rather than fresh “warm” pork derived from hogs imported 
from China.

The press conference, which featured an address by Hanscom 
Smith, U.S. Consul General to Hong Kong and Macau, received 
funding support from the National Pork Board.

“Despite neighboring Asian countries like Taiwan and Sin-
gapore slowly moving toward a consistent chilled pork supply 
chain, Hong Kong’s consumers have remained steadfast in their 
preference for fresh, warm pork and they have been willing to 
pay a premium for it,” said Haggard, referring to pork sold by 
Hong Kong’s vast network of wet market vendors. “The current 
supply situation opens opportunities for increased sales of U.S. 
chilled pork in the short-term and to convince more consumers to 
accept chilled pork as a permanent alternative.”

USMEF President and CEO Dan Halstrom explained the ben-
efit of moving more vacuum-packaged U.S. chilled pork into the 
Hong Kong market, pointing to the success chilled products have 
achieved in other Asian countries such as Japan and South Korea.

“What chilled product can do that frozen product typical-
ly cannot is encourage a 52-week per year program business 
opportunity,” said Halstrom. “Frozen pork can be stored, and 
importers can hold onto it. High-quality chilled product is meant 
to be moved consistently, week in and week out. The goal is to 

establish a supply chain and continue to grow the chilled pork 
segment.”

The press conference highlighted establishment of a new U.S. 
chilled pork supply chain that will make U.S. chilled pork readily 
available at less cost to consumers than the current prices for 
fresh pork. Haggard said some U.S. items could be also priced 
lower than chilled products from competing suppliers like Thai-
land, Australia and China.

There are challenges to establishing the supply chain – for 
example, it takes a few more days to ship to Hong Kong than to 
Japan and Korea – but the U.S. industry is aggressively stepping 
up to address these issues.

“Wet market vendors in Hong Kong still need to be taught 
how to handle vacuum-packaged chilled product,” said Haggard. 
“We are just getting started, and getting product that last mile to 
the many small outlets in Hong Kong’s meat sales environment 
is a challenge.”

Initially, U.S. chilled pork will be sold in major supermar-
kets, although a few wet market vendors have also initiated 
U.S. chilled pork sales. Haggard pointed out that one day after 
USMEF’s press conference, a major supermarket chain in Hong 
Kong released a series of promotional advertisements for U.S. 
chilled pork with special pricing.

“So, we are off to the races,” he said. “At this point, chilled 
U.S. pork can be found in more than 100 supermarket outlets and 
some wet markets are also handling it. This is greater chilled pork 
distribution than we’ve ever had in Hong Kong.”

USMEF and U.S. pork exporters have been exploring the 
feasibility of establishing a reliable chilled pork supply chain 
to Hong Kong for decades, Haggard said, noting that the arrival 
of ASF has created a new opening. Hong Kong historically has 

imported live hogs from China – roughly 4,000 per day in recent 
years – and processed them through a city-run slaughter facility. 
From there, the fresh carcasses are distributed to wet markets, 
where pork is sold “fresh and warm.”

Due to ASF, the daily number of live hogs brought in from 
China has fallen below 2,000.

“This has caused a shortage of local fresh pork, and the fresh 
product still available is being sold a much higher prices,” said 
Haggard.

At the USMEF Strategic Planning Conference held last 
month in Tucson, Arizona, Haggard provided anecdotal insights 
into consumption trends in Hong Kong and some ways the U.S. 
pork industry can capitalize.

“It’s obvious just visiting businesses in my neighborhood 
that African swine fever is going to change meat consumption 
patterns and animal protein consumption patterns throughout all 
of Asia,” said Haggard, a longtime resident of Hong Kong. “Most 
people responded by saying they were eating less pork. About 
80% of respondents said high prices were the driving factor.”

Referring to his personal experiences in the region, Haggard 
noted that frozen product is taking the place of fresh meat in the 
retail sector. He said introducing and promoting U.S. chilled pork 
is something that USMEF has actively strived for in the past, but 
the current situation is very favorable for a product launch.

“We’ve been asking ourselves if we can put together a chilled 
pork supply chain to take the place of fresh pork,” he said. “Can 
we do it? USMEF is confident we can. We have price on our side 
and the surveys show that consumers really like our product. The 
consumer side is going to work, but the supply chain side is what 
we have to perfect.”

By Pat Melgares
A project led by a Kansas 

State University agronomist 
that uses technology to study 
microclimate data is among 
seven ideas to be funded by 
the Irrigation Innovation Con-
sortium, the group has an-
nounced.

Eduardo Santos, an asso-

ciate professor in the Depart-
ment of Agronomy, is the lead 
researcher in a project titled 
Deployment and Maintenance 
of Flux Towers in Kansas to 
be Integrated to the Parallel 
21 Flux Networks to Support 
Multi-State Real-Time Evapo-
transpiration Estimates.

Flux towers track carbon 

dioxide exchanged between 
forests and the atmosphere. 
Santos and his team will con-
struct and maintain towers in 
Kansas to provide real-time 
and quality-controlled crop 
and turfgrass evapotranspira-
tion (ET) measurements that 
will be integrated in an ex-
isting network of flux towers 

located across the Great Plains 
region.

According to Santos, the 
project will expand the re-
gional flux tower network and 
provide data across Colorado, 
Kansas, Iowa and Nebraska 
to improve rural and urban 
irrigation water use.

“I am very excited to re-

ceive this award from the IIC 
because this project will allow 
the collection of important 
datasets for understanding 
relevant hydrological process-
es, for modeling regional and 
global climates and helping 
farmers optimize their water 
use,” Santos said.

The research will aid in 
the development of techniques 
to map daily ET, information 
which will be made readily 
available to farmers, turfgrass 
managers and other regional 
stakeholders.

Launched in 2018 with a 
$5 million contribution from 
the Foundation for Food and 
Agriculture Research (FFAR), 
the IIC promotes and enhances 
water and energy efficiency in 
irrigation. Its ultimate goal is 
creating greater resiliency in 
food and agriculture.

Through the consortium, 
industry and the public sector 
co-develop, test, prototype and 
improve equipment, technol-
ogy, and decision and infor-
mation systems. Their work is 
equipping farms of the future 

with cutting-edge technologies 
for irrigation efficiency.

K-State is a founding 
member of the Irrigation Inno-
vation Consortium, which has 
headquarters at Colorado State 
University.

In addition to funding San-
tos’ project, the consortium 
also funded projects at the 
University of Nebraska, Col-
orado State University and the 
University of California-Fres-
no. Two additional projects 
will be conducted within the 
irrigation industry.

“The proposal review pro-
cess has resulted in a robust 
portfolio of funded proposals 
that fit our mission goals of 
advancing knowledge, tools, 
and available technologies and 
practices that can transform 
and improve irrigation effi-
ciency,” said LaKisha Odom, 
chair of the consortium’s Re-
search Steering Committee 
and a scientific program direc-
tor for FFAR.

For more information about 
the consortium, visit https://ir-
rigationinnovation.org/.

K-State researcher to expand network that aids irrigation water use

Kansas milk production 
up four percent in Nov.

Milk production in Kansas during November 2019 totaled 
313 million pounds, up four percent from November 2018, ac-
cording to the USDA’s National Agricultural Statistics Service. 
The average number of milk cows was 164,000 head, 4,000 head 
more than November 2018. Milk production per cow averaged 
1,910 pounds.

20 - JC 4th and Pom

JC LivestoCk saLes inC.
  Wednesday Sale, Hogs NOON • Cattle 12:30 PM

CLay Center
LivestoCk saLes inC.

Cattle sales Tuesday, 11:00 AM. 

 KARL LANGVARDT MITCH LANGVARDT LYNN LANGVARDT
 Cell: 785-499-2945 Cell: 785-761-5814 Cell: 785-761-5813

JuNCTiON CiTy, KANSAS • Barn Phone 785-238-1471
 Seth Lauer 785-949-2285, Abilene

Clay Center, Ks  •  Barn Phone 785-632-5566
Clay Center Field Representatives:

Tom Koch, 785-243-5124  Lance Lagasse, 785-262-1185

Tues. & Wed.
8:00 am

KCLy-Fm 100.9

If you need assistance in marketing your cattle 
please call & we will be happy to discuss it with you.

REMEMBER:
NO SALE: Tuesday, Dec. 31st

SHEEP & GOAT SALE: Jan. 4th, 2020

1st CATTLE SALE OF 2020: Jan. 7th, 2020

No Report from December 24, 2019
due to No Sale for Christmas!

No Report from December 25, 2019
due to No Sale for Chrismtas!

NO SALE: WEDNESDAy, JAN. 1ST

1ST SALE OF 2020:
WEDNESDAy, JAN. 8TH

Wishing Everyone a
Happy New Year in 2020!

Wishing Everyone
a Happy New Year

in 2020!

Bonded & Insured

620-342-2425 or 800-835-7803 toll-free • Fax: 620-342-7741
SALE EVERY WEDNESDAY IN EMPORIA, KANSAS AT 11:00 AM

For Cattle Appraisals Call:
Brody PeAK, 620-343-5107 GLeNN UNrUH, 620-341-0607

LyLe WILLIAMS, Field representative, 785-229-5457 
WIBW 580 - 6:45 A.M. Thurs; KVoe 1400 - 6:30-6:45 A.M. Thurs. & Fri.
To see more consignments go to: emporialivestock.com

THANK YOU fOr All Of YOUr cONTiNUed sUppOrT!
 YOUr bUsiNess is AlwAYs AppreciATed!

No SALe To report due to Christmas Holiday.
No SALe This Wednesday, January 1

Happy New Year from the crew at ELS!

ANNIVERSARY SALE
Wednesday, January 22!

FIrST SALe BACK, JANUAry 8, 2020
• 80 blk strs & hfrs, 90 days weaned, 2 rounds of shots, 

550-750 lbs.
PLUS More By SALe TIMe
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Feed supplements: changes in distillers’ grains
By Heather Smith Thomas 

for Angus Beef Bulletin
Distillers’ grains are a by-

product of the ethanol industry 
and have become a common 
supplement for beef cattle to 
add protein in the diet. The fat 
content is also beneficial. In 
recent years, however, many 
ethanol plants have been re-
ducing fat levels in the res-
idue that ends up as cattle 
feed. Cattle producers need to 
be aware that nutrient levels 
can vary greatly, depending 
on where you purchase the 
distillers’ grains.

Without the oil, energy 
value of this feed is reduced, 
says Ken Olson, extension 
beef specialist at South Dako-
ta State University.

“Fats and oils are ener-
gy-dense, and this was the 
original ‘magic’ for feedlot 

cattle when using distillers’ 
grains in a finishing diet — 
because it contained both the 
protein and the oils,” he says.

Some cow-calf produc-
ers use distillers’ grains to 
augment protein levels in the 
diet when cows are on dor-
mant winter pastures or fed 
low-quality hay. About 12 
years ago, however, some eth-
anol plants started removing 
the fat to refine the ethanol 
process.

“They are milling off the 
seed coat and the germ of the 
corn grain, ending up with 
something that’s closer to pure 
starch in the fermentation pro-
cess, because that’s what is 
converted to ethanol,” says 
Olson.

The seed coat and the corn 
germ product, which contains 
most of the corn oil and quite 

a bit of protein, are general-
ly used in things like chick-
en feed. What’s left after the 
starch is converted to ethanol 
still has some protein and a 
little oil, but it’s mostly the 
fiber part of the corn kernel, 
he explains. Removing the fat 
increases the protein content 
of what’s left, because the pro-
tein is a higher proportion of 
the total volume.

The protein in this residue 
may be as high as 40% to 
50%, says Olson. He did a 
two-year study using cows in 
mid-gestation; half of them 
received de-oiled distillers’ 
grain product as protein cake 
and the other half got soybean 
meal.

“Soybean meal has been 
considered the perfect protein 
supplement because it’s easily 
digestible, yet we seldom use 

it anymore because it is very 
expensive,” he says.

Both groups of cows in his 
study received similar protein 
content, readily accepted the 
supplements, and maintained 
body condition through win-
ter.

“As a protein supplement 
for cows on low-quality for-
ages, the de-oiled distillers’ 
grain works great; but if it’s 
meant to be an energy feed in 
the feedlot, it has lost some 
value,” he explains.

For mature cows on winter 
pasture, however, the reduc-
tion in fat doesn’t matter.

“Energy from fat can im-
prove growth rates, but is not 
a good source of heat. Fiber 
in the diet is more important 
for generating body heat (via 
digestion in the rumen). Since 
what is left in the distillers’ 

grain after processing is most-
ly highly digestible fiber and 
protein, this is a better way 
to heat the cow in winter than 
fat,” Olson says.

There is some fiber in the 
supplement, and the protein 
enables cows to more ade-
quately digest low-quality 
forages.

Since some ethanol plants 
are removing the fat during 
processing and some are not, 
the end product for cattle sup-
plement can vary in fat levels.

Producers need to re-
member that all byproduct 
feeds are variable in nutrient 
levels — whether distillers’ 
grains, corn gluten, soybean 
hulls or any other byproduct. 
They are highly variable from 
one batch to the next, Olson 
warns. As a nutritionist, he 
advises producers to regularly 

send samples to feed-testing 
labs and not just assume they 
contain a certain level of a 
specific nutrient.

Tests should not only as-
sess energy and protein con-
tent but also sulfur and phos-
phorus levels, because these 
can be quite variable. Sulfur 
can be toxic at high levels.

Grass-based cow diets in 
winter are sometimes deficient 
in phosphorus, and many pro-
ducers use a mineral supple-
ment containing phosphorus.

If cattle are fed distillers’ 
grains, which may contain 
high levels of phosphorus, 
you don’t need phosphorus in 
the mineral supplement, says 
Olson. If the calcium-phos-
phorus (Ca:P) ratio is too far 
out of balance, it can be det-
rimental to the cow and to the 
growth of her fetus.

Beef. It’s What’s For Dinner. wraps up 2019 by 
reaching consumers more than 1 billion times

Two years after it was re-
launched, the Beef. It’s What’s 
For Dinner. brand has had a 
reach of more than 1 billion 
consumers with drool- wor-
thy and informative digital 
marketing and social media 
content. Funded by the Beef 
Checkoff and developed by 
the National Cattlemen’s Beef 
Association (NCBA), the 
Beef. It’s What’s For Dinner. 
brand aims to inspire fami-
lies to explore their culinary 
talents with nutritious and 
delicious beef, while connect-
ing consumers with stories of 
the farmers and ranchers who 
raise real beef.

Today, the Beef. It’s 
What’s For Dinner. brand 
is reaching more consumers 
more frequently and more 
effectively than ever before. 
According to market research, 
when people are aware of 
Beef. It’s What’s For Dinner., 
they are more likely to eat 
beef more often and feel good 
about purchasing and prepar-

ing beef for their families
“For a brand to have a 

reach of more than 1 billion 
in today’s crowded marketing 
environment is a major mile-
stone,” said Laurie Munns, 
a cattle rancher from Hansel 
Valley, Utah and Federation 
Division Chairman, at the Na-
tional Cattlemen’s Beef As-
sociation. “This achievement 
also demonstrates the equity 
of the Beef. It’s What’s For 
Dinner. brand and its ability 
to continue to meet the needs 
of today’s discerning consum-
ers. It’s clear that consumers 
want more information about 
beef’s great taste, its powerful 
nutrition profile and the hard-
working farmers and ranchers 
that raise the beef they eat.”

Since the introduction of 
the Beef. It’s What’s For Din-
ner. brand more than 25 years 
ago, NCBA has continued to 
evolve marketing strategies 
and adapt to changing media 
landscapes. This evolution in-
cluded a shift away from tele-

vision advertising to focus on 
digital marketing efforts. Spe-
cifically, during the past two 
years, the Beef. It’s What’s 
For Dinner. brand has de-
veloped and executed several 
successful integrated digital 
marketing campaigns. A few 
highlights include:

Rethink the Ranch
Introduced in 2017 in con-

junction with the relaunch 
of the Beef. It’s What’s For 
Dinner. brand, this campaign 
featured the people behind 
beef. From farm to plate and 
everything in-between, this 
video series gave consum-
ers a look inside the lives of 
real farmers and ranchers and 
how they continue to produce 
more high-quality beef more 
sustainably than ever before.

Nicely Done, Beef
This ongoing campaign 

highlights beef’s greatest 
assets - it’s pleasurable eat-
ing experience, the amazing 
people who raise beef and 
the nutrients beef provides. 

These messages are delivered 
through a consistent “nicely 
done” creative wrapper, with 
various ads communicating 
everything from “Nicely 
done, beef. You prove that 
meat substitutes are just that. 
Substitutes.” to “Nicely done, 
beef. You build strong mus-
cles. No protein shake re-
quired.”

The Right Way
Launched in October, this 

recent campaign from Beef. 
It’s What’s For Dinner. intro-
duces consumers to the Beef 
Quality Assurance (BQA) 
program, a Beef Check-
off-funded voluntary program 
ensuring U.S. beef is pro-
duced under stringent animal 
care standards, resulting in 
safe, high-quality meat.

Drool Log
To celebrate the holiday 

season, Beef. It’s What’s For 
Dinner. put a spin on the 
iconic Yule Log with a new 
mouthwatering video. The 
two-hour long video features 

a beautiful prime rib roast 
cooking to perfection on a 
rotisserie over an open flame.

Chuck Knows Beef
In addition to these, and 

many other creative and in-
formative, campaigns, Beef. 
It’s What’s For Dinner. cre-
ated the first all-knowing 
beef virtual assistant, Chuck 
Knows Beef in 2018. Pow-
ered by Google Artificial In-
telligence, Chuck can serve 
up recipes and answer a vari-
ety of beef-related questions – 
from nutrition, cut and cook-
ing information to how beef is 
raised. Chuck can be accessed 
on a computer or smart phone 
at ChuckKnowsBeef.com or 
through Amazon Alexa or 

Google Home smart devices.
As consumers continue to 

have an interest in where their 
food comes, the nutrients it 
provides and how to prepare 
it in new and innovative 
ways, the Beef. It’s What’s 
For Dinner. brand will serve 
as an informative, convenient 
and mouthwatering resource. 
Thanks to these ongoing ef-
forts, consumers can continue 
to feel good about choosing 
beef for the center of their 
plates.

To learn more about Beef. 
It’s What’s For Dinner. and 
see the brand’s latest mar-
keting campaigns, visit Beef-
ItsWhatsForDinner.com

National Corn Growers As-
sociation (NCGA) president 
Kevin Ross made the follow-
ing statement on the release 
of the Environmental Protec-
tion Agency (EPA) final 2020 
Renewable Volume Obligation 
(RVO) rule, setting renewable 
fuel volume requirements for 
the coming year, including 
accounting for 2020 refinery 
waivers. The final rule uses 
a three-year average of the 
Department of Energy (DOE) 
recommended waivers as an 
estimate for 2020 waivers 
rather than an average of actu-
al gallons waived by the EPA.

“The administration has 
chosen to move forward with 
a final rule that corn farm-
ers believe falls short of ad-
equately addressing the de-
mand destruction caused by 
EPA’s abuse of RFS refinery 
waivers. While using the DOE 
recommendations to account 
for waivers is an improvement 
over the status quo, it is now 
on corn farmers to hold the 
administration to their com-
mitment of a minimum of 15 
billion gallon volume, as the 
law requires. We will use fu-
ture rulemakings and other 
opportunities to hold the EPA 
accountable.”

Kansas Corn joined the 
National Corn Growers As-
sociation in expressing con-
cern over EPA’s final 2020 

Renewable Volume Obligation 
(RVO) rule and accounting for 
2020 refinery waivers. At issue 
is the use of a three-year aver-
age of Department of Energy 
(DOE) recommended waivers 
as an estimate for 2020 waiv-
ers rather than an average of 
actual gallons waived by the 
EPA, which has been twice the 
amount of the DOE recom-
mendations.

“EPA is saying ‘trust us’, 
but the agency’s previous ac-
tions handing out waivers to 
refiners don’t assure us that 
they will honor their public-
ly stated commitment to up-
hold the final rule as we go 
forward,” KCGA CEO Greg 
Krissek said. “We will hold 
the Administration to their 
commitment of a minimum 
15 billion gallon volume, and 
we’ll continue to work toward 
implementation of positive ef-
forts that have been promised 
including rulemaking to bene-
fit E15 as well as an infrastruc-
ture development program.”

The Renewable Fuels Stan-
dard, which provides market 
access for ethanol, sets the 
levels of ethanol to be blended 
into the nation’s fuel supply 
each year with the Renew-
able Volume Obligation. In 
the past three years, EPA has 
aggressively approved refinery 
exemptions to the RFS which 
eliminated over four billion 

gallons of ethanol demand. 
The 2020 obligation is set at 
15 billion gallons, and grow-
ers remain concerned whether 

the mechanisms in this final 
rule will guarantee that the 
full volume obligation will be 
honored going forward.

NCGA: corn farmers underwhelmed by final RVO rule
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FOR CONSIGNMENTS GO TO: www.bEaTRICE77.NET 
North Hwy. 77 - Beatrice, Ne. 

SalE baRN, 402-223-3571
deNNis HeNricHs GALe (sLim) HArdiN rick jurGeNs
402-239-8741 402-520-2911 402-520-0350

Bred HeiFers:
•  17 (Dispersal) Red Angus 1st Calf Bred Hfr, dynchronized AI 

bred Red Ang Redemption or Ex-Porter, calve Feb 10-15
•  30 Red Angus 1st Calf Bred Hfr, AI bred ABS Above & Beyond 

and No Worries, calve Feb 22
•  30 Red Angus 1st Calf Bred Hfr, Bull Bred to Premier & Redemp-

tion, Calve Mar 15 - April 30
•  44 Blk 1st Calf Bred Hfr, AI ABS bred SAV Brilliance, Ultrasound 

8/28/19, calve Feb 9, Clean-up Bull Bismark Son on June 4, 
Vacc, Dbl Scour Guard

•  39 Bwf (17) - Blk (12) - Red (10) 1st Calf Bred Hfr, OCV, bred 
Klein Blk, BW -9 & BW+1, Synchronized - 45 Day Exposure, 
calve Jan 28, Vacc, Scour Guard & Dectomax on 12/9/19

•  20 Blk 1st Calf Bred Hfr, Bred Blk Nicholas King 313 (CE +8, 
BW +.1), calve Feb 1, Home Raised-Preg Guard-Scour Guard

•  10 Red Ang 1st Calf Bred Hfr, bred Hereford Jl Sensation 01F 
(CE +9.1, BW -.5), calve Feb 1, dams sired by ABS Fusion, 
Home Raised-Preg Guard-Scour Guard

•  27 Bwf 1st Calf Bred Hfr, bred Blk Ang K002F Leachman or 
Hereford Kick Start 92F (CE +5, BW -.8), calve Feb 1, Home 
Raised-Preg Guard-Scour Guard

•  45 Blk 1st Calf Bred Hfr, OCV, bred Blk Angus, Poured, Scour 
Guard, calve Feb 1

•  39 Blk 1st Calf Bred Hfr, bred Gilliam Blk Angus, calve Feb 7, 
Vacc & Scour Guard

•  10 Blk Ang Ang/Tarentaise X 1st Calf Bred Hfr, OCV, bred Red 
Ang, calve Feb, Vacc Scour Guard

•  30 F-1 Bwf 1st Calf Bred Hfr, Tegtmeier & Hoffman Hereford 
sired, Synchronized & AI bred Herbster Angus Gaffney Game 
Changer, calve Feb 1, Vacc & Scour Guard

•  17 Red Angus 1st Calf Hfr, AI bred Red Ang Perseverance 
D347, Clean-Up Red Ang, Vacc, calve Feb 19

•  35 Blk-Red 1st Calf Bred Hfr, bred Red Ang, calve Jan-Feb
•  70 Blk 1st Calf Bred Hfr, bred Marcy Blk Ang, calve Feb 10, 45-

Day Calving Period, Scour Guard
•  20 Blk-Red 1st Calf Bred Hfr, (Red) AI 5L Independence Red 

Ang - (Blk) AI The Answer Blk Ang, calve Late Jan
Bred cOWs: 
•  58 (Dispersal) Red Angus Bred Cows, AI with single service on 

40% w/Red Ang Redemption or Ex-Porter, calve Mar 9, Clean-
Up w/Red Ang Ludvigson Bull

•  40 Red Ang Bred Cows, 3 Yr old, bred Beckon Red Ang, calve 
Mar 1, Vacc Preg Guard 10-Poured-Scour Guard

•  70 Blk & Red Bred Cows, 5-7 Yr old, bred Blk Ang, calve Feb 
28, Vacc

•  30 Blk Bred Cows, 3-7 Yr old, bred Blk Lim/Flex, valve Mar 1
•  30 (Dispersal) Blk Bred Cows, 3-7 yr old, bred Blk Balancer, 

calve Mar
•  25 (Dispersal) Blk Bred Cows, 5 Yr - Short Solid, bred Blk Ang, 

calve Feb 21
•  10 Blk Bred Cows, 6 yr old, bred Blk Ang or Blk/Lim, calve Mar 1
•  15 Blk Bred Cows, 7 Yr - Short Solid, bred Blk Simm Ang, calve 

Jan 15 - Feb
•  12 Blk/Lim Bred Cows, 6-7 yr old, bred Blk/Lim, valve Mar 1

Beatrice Livestock Sales
SPECIAL BRED COW & BRED HEIFER SALE
THURSDAY, JANUARY 9, 2020 • 11:00 AM

www.centrallivestockks.com
Office: 620-662-3371

or Matt Hoffman (Owner): 620-727-0913
Hay Auction- Every Tuesday at 9:00 a.m.

Cattle Auction- Every Tuesday at 10:00 a.m.
Hog/Sheep/Goat Auction- Every 3rd Saturday

Horse/Tack Auction- Every 1st Saturday

Sat., Jan. 4th - Horse & Tack Sale
Tues., Jan. 14th - Calf/Yearling Special
Sat., Jan. 18th - Hog/Sheep/Goat Sale

Dan Harris, Auctioneer & Owner • 785-364-7137
Danny Deters, Corning, Auct. & Field Rep • 785-868-2591
Dick Coppinger, Winchester, Field Rep. • 913-774-2415
Steve Aeschliman, Sabetha, Field Rep. • 785-284-2417

Larry Matzke, Wheaton, Field Rep. • 785-268-0225
Craig Wischropp, Horton, Field Rep. • 785-547-5419

Barn Phone • 785-364-4114
WEBSITE: www.holtonlivestock.com

EMAIL: dan@holtonlivestock.com

Holton Livestock Exchange, Inc.
1/2 mile East of Holton, KS on 16 Highway

Livestock Auction every Tuesday at 12 NOON
Serving the Midwest Livestock Industry for 67 Years!

****STARTING TIME: 12:00 NOON****

View our auctions live at “lmaauctions.com”

NO SALE LAST WEEK DUE TO CHRISTMAS!
vwww.holtonlivestock.com

CLOSED DECEMBER 31 —  Happy New Year!
********************************

JANUARY 7, 2020! REGULAR WEEKLY AUCTION
********************************

JANUARY 14 SPECIAL CALF & YEARLING AUCTION

316-320-3212
Fax: 316-320-7159

2595 SE Highway 54, P.O. Box 622, 
El Dorado, KS 67042

EL DORADO
LIVESTOCK AUCTION, INC.

 Chris Locke Steven Hamlin
 (316) 320-1005 (H) (602) 402-6008 (H)
 (316) 322-0675 (M) (620) 222-1199 (M)
 Larry Womacks, Fieldman Van Schmidt, Fieldman
 (620) 394-3273 (H) (620) 367-2331 (H)
 (620) 229-0076 (M) (620) 345-6879 (M)

Cattle Sale Every Thursday 11:00 AM

We welcome your consignments!
If you have cattle to consign or would like additional
information, please call the office at 316-320-3212

Check our website & Facebook for updated
consignments: www.eldoradolivestock.com

To stay up to date on our latest announcements you 
can “Like” us on Facebook

No Market Report Due to the Holidays! No Sale Jan. 2!

• January 9, 2020: Special Stocker Feeder Sale
expecting 2,000!

• January 16, 2020
• January 18, 2020: Special Saturday cow Sale!

• 80 Spring calving cows, 4 years & up
• 65 Spring calving bred cows
• 10 Fall calving pairs

STAy TUNED FOR EARLy CONSIgNmENTS!
ChECK OUR wEbSITE AS wELL AS FACEbOOK

FOR UpDATED LISTINgS!

Thank you to all of our customers for a 
great 2019 as we look forward to 2020. 

Eureka Livestock Sale
P.O. Box 267 Eureka, KS 67045
620-583-5008 Office  620-583-7475

Sale Every Thursday at 11:30 a.m. Sharp

Ron Ervin - Owner-Manager
Home Phone - 620-583-5385

Mobile Cell 620-750-0123
Austin Evenson- Fieldman

Mobile Cell 620-750-0222
 If you have any cattle to be looked at call Ron or Austin

We appreciate your business!

Like Us On Facebook!

There was No Sale DEC. 26
HAPPY NEW YEAR!

We will have a sale on JANUARY 2, 2020!
Be a good time to sell some Packer Cows & Bulls.

300 mixed strs & hfrs, 500-900 lbs.
SEE YOU  ON JANUARY 2!
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“Write On!” says the new 
coffee mug on my desk. No, 
that is not a typo. “Right on” 
was an expression from the 
1970s, but in this case, Write 
On is the intended spelling. 
My new Write On mug came 
from Western Wordsmiths, a 
group of cowboy poets, song-
writers, and western authors. 
Western Wordsmiths is a 
chapter of the International 
Western Music Association, or 
IWMA.

My wife and I recently 
made the trip to the annual 
convention of the IWMA in 
Albuquerque, situated near the 
scenic Sandia Mountains. The 
weather was pleasant and the 
hospitality was gracious.

The mission of IWMA is 
to encourage and support the 
preservation, performance 
and composition of historic 
traditional and contemporary 
music and poetry of the West. 
Members are from the Unit-
ed States, Australia, Canada, 
England, Spain and Switzer-
land. Among other activities, 
IWMA produces a beautiful 
magazine called Western Way.

Note that the focus of 
this organization is different 

from country music. I love 
country music too, but mod-
ern country is not traditional 
cowboy music. It used to be 
country-WESTERN music but 
the western part has been left 
behind, and IWMA seeks to 
preserve and promote that part 
of our tradition.

IWMA is for performers, 
fans, or anyone who wants to 
support the genre. Music is a 
primary focus but poets are in-
cluded too. (For example, I’m 
a member but I can play only 
one musical instrument really 
well: The radio). A person can 
join the national organization 
and join their state and multi-
state chapters. Kansas has an 
active state chapter which 
meets quarterly.

There are two other chap-
ters and those are not geo-
graphically based. One is a 
youth chapter and the other 
is the aforementioned West-
ern Wordsmiths, which is 
obviously targeted at writers. 
I’ve been active in the Kan-
sas chapter as well as Word-
smiths, and am currently serv-
ing as secretary of the national 
Western Wordsmiths chapter.

It was good to get togeth-
er with fellow cowboy poets 
and performers. The following 
poem describes an imaginary 
encounter with a western au-
thor. The IWMA convention 

included competitive events in 
poetry, harmony singing, and 
even yodeling. There were lots 
and lots of showcases where 
performers from all over 
shared their talents.

The convention culminated 
in an awards show on Sat-
urday night (our equivalent 
of the Oscars or Grammys). 
Unfortunately, I never had the 
chance to present my well-re-
hearsed acceptance speech 
(“I’d like to thank all the little 
people who helped me achieve 
greatness….”). Some of the 
ballots must have been lost in 
the mail.

There is one thing about 
this convention that is differ-
ent from every other conven-
tion I’ve attended. In every 
corner of every hallway, jam 
sessions seemed to pop up at 
any time (I’ll bet you won’t 
find that at a dentist’s conven-
tion). Some of the talent is just 
amazing.

Kansas was well-repre-
sented at IWMA. A number of 
Kansans attended, including 
3 Trails West which is a ter-
rific cowboy musical group 
based in Kansas City. In my 
admittedly biased opinion, I 
thought they were the best 
sounding group I heard all 
weekend. Roger and Leo Eilts, 
the founding members of 3 
Trails West, also emceed the 
Friday Night Opry at IWMA 
and they were great.

I mentioned the youth 
chapter. Some of those kids 
who performed were unbe-
lievably good, and they are 
our future. I came away from 
Albuquerque convinced that 
we need to do more to involve 
youth in western music and 
poetry.

As for the Western Word-
smiths, they encourage us to 
practice and improve our craft. 
To that I say, “Write on!”

Poetic License
“My book’s a million-seller,” the author said to me.
I thought: For cowboy poetry, that’s quite a rarity.
I’ve self-published a couple of poetry books myself,
But I really haven’t pushed them. 
They just sit on the shelf.
So I said to the author, “Wow, that’s really good.
Can you share advice for others 
who would like that neighborhood?”
The author got a sheepish look. “Well, no, I must confess.
The sales of my poetry book have really been much less.
I say it’s a million seller, but only in one sense,
Which I really must explain, in my own self-defense,
The fact is, my book sales have really not been stellar.
I have a million copies, and I keep ‘em in the cellar.”
 Happy Trails!
 
www.ronscowboypoetry.com
© Copyright 2019

Riders and Writers

22-Rezac

GRASS & GRAIN
ONLINE ONLY
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1 year - $35    Other options also available

Email is required.
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MILL CREEK 
ANTIQUES

Paxico, KS • 785-636-5520
www.millcreekantiques.com
We specialize in 
antique stoves!

Antiques
721 4th St.

Clay Center, KS 67432
located 1 block West of the

Courthouse Square
Jackassocantiques@twinvalley.net

Jackandassocantiques.com

785-632-7220

Buy. Sell. Trade.
Antiques - Vintage

Repurpose - Yard Art

Hours:
Tues.-Fri.: 9 a.m.-5:30 p.m.

Saturday: 9a.m.-Noon.
Closed Sun. & Mon.

Check out these 
unique antique shops!

1401 PILLSBURY DR
MANHATTAN, KS

Open: Wed.-Sat.
10a.m.-5p.m.

Everything on sale until 
the end of the year!

- Antiques -
- Furniture -

- Gourmet Coffee -
- Gifts -

Our COnsignments can now be viewed after 12 noon on mondays by going to www.grassandgrain.com & logging onto the online subscription
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KennetH Rezac St. MaRyS 785-458-9071
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Website: www.rezaclivestock.com
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Livestock Commission
Company, Inc.

St. Marys, Ks.

cattle By 
auction

STARTING TIME
10:30 AM tuesdaysSell

Or Buy

There was NO SALE DECEMBER 24 CONSIGNMENTS FOR DECEMBER 31:

We Wish You A
Happy & Prosperous 

2020!

• 30 blk strs & hfrs, 400-500 lbs., weaned, vacc.
• 35 black steers, 450-550 lbs., weaned, vacc.
• 130 black steers, 800-825 lbs.
• 65 Angus steers, 825-850 lbs., homeraised
• 160 black heifers, 675-700 lbs.
• 62 black heifers, 800-825 lbs.

• 64 black Charolais heifers, 775-800 lbs.
• 60 black heifers, 800-825 lbs.
• 61 black crossbred steers, 900-925 lbs.
• 60 black steers, 950-975 lbs.
• 186 black steers, 850-875 lbs.
• 124 black Charolais steers, 850-875 lbs.
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